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An Unusual and Distinctive Lumber Shed 
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CROSS SECTION OF SHED OF TROY LUMBER CO. NOTE THE STURDY CONSTRUCTION AND THE PLENTIFUL USE OF TIM- 
BERS. THIS SHED IS UNUSUAI.LY HIGH 


Troy, OHI0, Feb. 5.—It is almost axiomatic dences face it on Market Street, as well as «access to the general office, or the estimating de- 
that the retail lumberman seldom has just a along the Dixie Highway. The office of the partment. The company is prepared to make 
piece of ground of the size desired. Neverthe- Troy Lumber Co. may be seen from the main plans quickly for customers and secures much 
less, by ingenuity and careful planning he is business section of the city. Everything has desirable buginess as a result of this aid to 
able to build an efficient shed. This state- been done to make the shed attractive. In builders. A feature of the office is the sub- 
ment is certainly true of the shed of the Troy front, and on the Dixie Highway side shrubbery stantial 2-story vault, 6x8 feet in size. All ree- 
Lumber Co., of Troy, Ohio. Situated on a tri- and green lawns please the eye, while the shed ords are kept in the vault, which is considered 
angular piece of ground, the shed is unusually itself is painted a pleasing light yellow and «an absolute essential by officials of this eom- 
attractive in appearance and so satisfactory has no glaring signs upon it. The waiting pany. Immediately back of the offices is the 
that J. C. Blotner, the manager, said, ‘‘Up to room is built out in front of the main shed and hardware room, while next to it is the glaz- 


the present we have not found any changes we is very attractive in appearance. ing department. 
would make if we were to rebuild.’’ This shed, The main shed is 90 feet wide and 256 feet Two alleys run the length of the shed, that 


which is undoubtedly one of the largest in an long. The floor of the building is conerete on one side being 18 feet wide, while the other 
Ohio city of size comparable to Troy, was «nd it is kept ‘‘neat as a pin.’’ Mr. Blotner is has a width of 12 feet. The wider alley is the 


erected about two years ago. extremely particular. Some of his associates main one. It will be noted that orders to 

The location is one of the most prominent have been heard to declare that he dusts his truck drivers and teamsters are given thru an 
in Troy, at the intersection of three of the shed daily! ‘‘order window’’ in the main office. An un- 
principal streets. The Dixie Highway runs Customers as a rule enter the waiting room, usual feature of the main alley is that near the 
along one side of the shed. Attractive resi- which is large and comfortable and gives ready (Continued on Pages 38-39) 
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HE success of a business is 


MOORE proven by its ability to be able 


to build into a correlated business an indis- 
KILNS pensable equipment that will develop a better 


FNDU RF product more economically and increase the 
profit from that product. 


Moore Dry Kilns are accepted by America’s leading manu- 


facturers, from coast to coast, as the economic, practical 


and modern equipment for seasoning lumber. 


Moore Kilns are builded for sea- 


soning any wood product and of the size and style to meet specific requirements. 


Thoroughly experienced men always ready to serve you and without obligation. 
Don’t experiment. Let us know your requirements. We save you money. 


Our North Portland Plant is fully equipped to make 
immediate shipment for any part needed for a dry kiln. 





Charles J.Williams Jr. President 
Jacksonville, Florida. 
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Make More 
Oak Flooring Sales 
The greatest building boom this country has ever seen 
is not coming—it is here NOW. 
Builders need Oak Flooring this Spring — right now— 
and they'll buy “Perfection” Brand Oak Flooring if you 


have it in stock. It possesses beauty, quality, durability 
and perfect milling—all factors that help to make sales. 


Better put a car of “ Perfection’’ 
in stock soon. 


Arkansas Oak Flooring Co. Perfection Oak Flooring Co.,Inc. 
PINE BLUFF, ARK. SHREVEPORT, LA. 
SALES OFFICES: 





Moore DRYKILNCOMPANY 


“Kiln Builders Since 1879” 


North Portland , Oregon. 
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Your Spring Needs 
Supplied Promptly 


Industrial plants, fac- 
tories and retail yards will 
find our organization well 
equipped to deliver satis- 
faction in 


Northern Hardwood 
and Hemlock Lumber 


Our constant aim is to make our 
service fit buyers’ requirements as 
closely as possible. We will wel- 
come an opportunity to demon- 
strate how promptly and satisfac- 
torily we can serve you. 


Weidman - Vogelsang 
205 Grand Rapids 
National Bank Bldg., Lumber Co. 


GRAND RAPIDS, MICH. 
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When the Michigan Clans Foregather 


HETHER OR NOT in response to the current Coué craze, 
the annual convention of the Michigan Retail Lumber Deal- 
ers’ Association held last week, “day by day, in every way, 

got better and better.” The attendance was rather light on the 
epening day, but the board merchants swarmed in for the succeed- 
ing sessions in a manner that was highly pleasing to the officers 
and to all others interested in the convention. A report of the 
closing session appears on page 47. 

In at least one respect the Michigan association is in a class by 
itself. That is not because of the quality of its leadership or of 
its membership, tho much could be said concerning both. The dis- 
tinction is intangible, and to a marked degree sentimental. Michi- 
gan is the cradle of the lumber industry of the central States. 
Many of the traditions of the industry had their origin or their 
development within its borders. Here Paul Bunyan—super lum- 
berman hero of many a myth and legend—wrought some of his 
mightiest exploits. The Michigan woods have furnished the set- 


ting for numberless novels, dramas and scenarios, wherein the 
Michigan lumberjack moves across the page, stage or screen with 
the easy swagger of his class. From Michigan a multitude of lum- 
bermen went forth to conquer the virgin forests of the South and 


of the Pacific coast. Indeed, there is no land where lumber is cut 
where the men of Michigan have not gone with ax and saw. 

Many of the present day lumbermen of Michigan are of the second 
and third generation of lumber families. Thus both environment 
and heredity play their parts in creating a lumber atmosphere that 
is unique and stimulating, even tho not as heavily laden with saw- 
dust as in days of yore. Not only those within the industry, but 
the citizens of every rank and class breathe that atmosphere, and 
speak the language of lumber. Even the city of Grand Rapids, 
where the convention was held, owes its worldwide fame to its 
furniture and other wood fabricating industries. 

And the Grand Rapids lumbermen proved themselves to be indus- 
trious and effective convention boosters. They were on the job 
early and late, and always smiling. They participated in the pro- 
gram; and some of them upon occasion even proved themselves 
to be competent song leaders. They engineered the splendid ban- 
quet and the other social events of the convention. They are a live 
bunch, and much of the atmosphere of good fellowship that char- 
acterized the meeting was due to them. 

President A. J. Hager has made an excellent executive, and the 
association did a wise thing in keeping him in the official harness 
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for another year, thus affording him opportunity—with the support 
and codperation of the membership—to carry out the progressive 
policies which he has in mind, chief among which is the pushing of 
the group organization plan thruout the State. 

The Michigan association enters upon its thirty-fifth year ably 
officered and directed, and with a constructive program that 
promises ever increasing usefulness. 


Hoo-Hoo Can Aid Forestry Investigation 


HE DETERMINATION OF the United States Senate to con- 

T duct, on its own account, an independent investigation of the 

forestry problem, and the appointment of a strong committee 

for that purpose, as reported in the AMERICAN, LUMBERMAN of Feb. 

3, afford an opportunity for some constructive work by those sin- 

cerely interested in seeing the country adopt a sane and practical 
forestry policy. 

The Concatenated Order of Hoo-Hoo, the lumbermen’s fraternal 
organization, has adopted as an important part of its program of 
usefulness to the industry the plan of helping to promote in the 
industry and with the public a better understanding of forestry in 
its practical application. Every branch of the industry is repre- 
sented in Hoo-Hoo. Now, the question arises: Hoo-Hoo, what are 
you going to say when members of the senatorial investigating 
committee ask you for information and for your opinion as to the 
wisest and best forestry legislation that may be put upon the statute 
books? Presumably the guiding minds of Hoo-Hoo already have 
thought of this and are preparing something along this line for 
distribution to members, so that whenever and wherever approached 
on the subject no Hoo-Hoo shall be at a loss to answer and so that 
all may be in accord in the suggestions that are made. 

This should apply with equal force to all lumbermen, whether 
they are affiliated with Hoo-Hoo or not; for every lumberman is or 
should be vitally interested in the progress of forestry legislation, 
State or National, and everyone should be prepared to render all 
assistance possible to the Senate committee and to every other 
agency sincerely striving to reach a practical solution of this all- 
important problem. 


Taxpayers Foot Government Bills 


NE OF THE MOST SIGNIFICANT developments in American 
government in recent years has been what is termed codpera- 
tion between States and Nation. Briefly, this codperative 

arrangement provides that the Federal Government shall appropri- 
ate or allot a certain amount of money for a given purpose on condi- 
tion that the State provide an equal amount for the same purpose. 
Most prominent among activities carried on in this way are those 
in behalf of education, agriculture and forestry. Few persons will 
find fault with the character of the work done or of the amount of 
money appropriated for it; there may be doubts as to the efficient 
administration of the work in isolated instances, but there has been 
no well founded criticism. 

The relations between the State and Federal governments have 
always been somewhat of a puzzle to the average citizen; in general 
he thinks of “the Government,” meaning the Federal Government, 
as something almost foreign, as compared with the government of 
his own State. Hence when the Federal Government offers to 
appropriate several hundred thousands of dollars for road build- 
ing or some other improvement within the borders of his own State, 
provided the latter will expend a similar amount and do the work 
according to Federal specifications, or under Federal supervision, 
the citizen looks upon the Federal appropriation as in the nature of 
a gift. He does not ask how or where the Federal money is to be 
raised. He knows, perhaps, that much of the State road fund comes 
from the sale of automobile licenses, but it may not occur to him that 
the Federal Government, having no such source of revenue, must 
raise road funds by taxation. 

Attention is directed to this subject by statements contained in a 
bulletin of the University of Illinois, entitled “Where Lies the 
Burden of Taxation?” The bulletin is signed by David Kinley, presi- 
dent of the university and a distinguished economist. The bulletin 
shows that in the assessment year 1921 the Federal Government 
raised in Illinois by taxes of various kinds $388,000,000. Local self- 
governing units of the State collected during the same year $216,- 
389,000. The State government raised $19,078,000. Thus of a total 
of $623,467,000 raised by taxation within the State, the Federal 
Government collected 62 percent; the local governing bodies, 35 
percent; and the State government, 3 percent. 

In this connection some statements in. an article in the current 
number of the Nation’s Business, are apropos. The article is entitled 
“The Hidden Tax in Your Premium’, and the author is William 
Pickett Helm. It deals with the taxes in the form of licenses etc. 
imposed upon insurance companies by the States as a means of pro- 


tecting the holders of policies. The taxes levied upon all classes 
of insurance, and of course passed on to the policy holders, are 
estimated at $60,000,000 and upwards for the United States. The 
only expense legitimately charged against them is the cost of 
administering the State insurance departments. The relation 
between the taxes levied and the expenditures of the State insur- 
ance departments is well illustrated by the case of Texas. The 
insurance department of that State, according to the latest report 
of its insurance commissioner, cost only $25,000 a year, but it turned 
into the general fund of the State about $2,000,000. Florida’s insur- 
ance department cost $4,717, but it levied taxes amounting to $244,- 
500 upon the insurance companies doing business in the State. The 
total collected in the United States from life insurance companies 
alone is estimated at $25,000,000 annually; whereas, the total cost 
of maintaining all the insurance departments of all the States is 
about $2,000,000. That is to say that not over 10 percent of the 
taxes levied against the insurance companies, ostensibly to protect 
the policy holders, is used for that purpose. The rest of this special 
tax imposed upon the insured only goes into the general tax fund. 

Whenever an appropriation is made by any branch of government 
—local, State or Federal—the taxpaying citizen ought to remember 
that the money can come from no other source than from his own 
pocket. In many cases it is difficult to get appropriations for local 
improvements by direct taxation, chiefly because the voter sees the 
direct relation between the amount voted and the amount he pays in 
taxes. The same citizen, however, is apt to overlook the fact that 
the relation is quite as direct between his taxes and the appropria- 
tions of legislature and Congress. 

There are many practical reasons for keeping taxation and admin- 
istration as close to the taxpayer as possible. Responsibility, after 
all, is the best incentive to efficiency, and it is much easier to fix 
responsibility upon a township or county representative than upon 
a State or Federal representative. Despite the fact that appropria- 
tions might be reduced in amount if they were all paid from local 
taxation directly, the gain in behalf of good government would even- 
tually prove the soundness of a policy that keeps the control of 
expenditures in the hands of those who pay the taxes. 





Mixing Religion With Business 

HAT “BUSINESS AND RELIGION do not mix’ used to be 

a pretty widely accepted dictum; tho there has always been 

at least a considerable minority of those who held the opinion 

that these elements ought to mix, and that if they did not do so, 

it was to the ultimate detriment of both. The aphorism quoted is 

seldom heard now. More and more, religion seems to be getting 
into business, and business into religion. 

While religion in its primary sense has to do with man’s re- 
lation to the Deity whom he worships, it also embraces his rela- 
tionship with his fellowman—a truth that has never been better 
expressed than in the words of the Apostle John: “For he that 
loveth not his brother whom he hath seen, how can he love God 
whom he hath not seen?” Service to one’s fellowman is a corner- 
stone alike of religion and of business. 

One need not seek far for illustrations of the “peaceful pene- 
tration” of Christian ideals into commercial life. The application 
of the golden rule and of other teachings of the Founder of the Chris- 
tian religion are frequently urged from the platform of business 
gatherings with almost evangelistic fervor—not by preachers, but 
by proverbially “hardheaded” business men. 

Another significant illustration of the tendency noted is found 
in the recent formation in Kansas City, Mo., of an organization 
styled The Christian Business Men’s Federation, the primary aim 
of which, as set forth in its declaration of principles, is “to aid 
men in searching out and applying the laws of God in all com- 
mercial relations.” Other planks in its platform are: 

“Service rather than personal gain shall be the keynote of 
our commercial ambition. 

“We realize and declare that God is the source of all our pros- 
perity, and that we must demonstrate His laws in our affairs. 

“The golden rule, ‘As ye would that men should do to you, 
do ye also to them,’ shall be fundamental in our dealings with all 
people.” 

It is worth noting also that to an increasing degree men are 
turning to the Bible to learn what Jesus really taught regarding 
the principles that underlie the industrial and economic life of 
society. Helpful in this direction is a little book entitled “The 


Economics of Jesus,” published recently by the Methodist Book 
Concern. It approaches the subject in a sane and sensible fashion 
which is in refreshing contrast with much of the literature dealing 
with economic problems pouring from the denominational presses 
in these days, ranging from pious piffle that starts from nowhere 
and gets nowhere, to dangerous socialistic propaganda flavored 
with religion. 


The AMERICAN LUMBERMAN does not wish to be 
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misunderstood: There is no disposition on its part to belittle any 
constructive attempts by sincere men to find solutions for the 
pressing economic problems of the day, however mistaken it may 
deem their premises or conclusions to be; but too many books 
published in recent years under the sanction of influential religious 
bodies are but the expression of theories which if universally 
adopted would bring about the collapse of all industrial and com- 
mercial enterprise, as they have done wherever they have been 
given a trial. 

Recognizing what many writers upon these topics ignore, that 
certain inequalities in life are unescapable, the author of the 
pook mentioned says: 


“This is,no accident, no chance happening; it is one of 
Nature’s ineradicable, ubiquitous laws. Those who dream of 
an ideal social condition in which the manifold differences that 
distinguish men as regards their endowments, their outward 
lot and fortune, their ultimate destiny in life, are to be finally 
and forever leveled, and in which all are to have an equal share 
in the good of existence, may be filled with a most laudable and 
worthy ambition; but it is certain that they are flying in the 
face of the constitution of the universe. Men are not born 
equal, nor do they fare equally, nor can any artificially ar- 
ranged equality amongst them be long maintained.” 


Likewise in discussing work and wages, and the relation of 
employer and employee, the author has his feet upon solid ground 
when he says: 


“No earthly employer, whether he be an individual or the 
community, can afford to pay to the weak and inefficient work- 
man as much as is given to the able-bodied and capable work- 
man. The weak man may do his best, but he can not create 
so much wealth as the ‘efficient’ man; he is, therefore, not 
entitled, on the bare ground of economic justice, to the same 
wage, and if he is himself filled with an adequate sense of 
justice, he will not expect it.” 


Business undoubtedly still has much to learn from religion, 
and the golden rule is still far from being the universal standard 
in the commercial life of the nation or of the world. But we are 
progressing toward that ideal, and therein lies encouragement. 
One has only to look back twenty-five years, or even less, to recall 


business practices then common that would now be universally 
frowned upon. After all, the direction in which we are traveling, 
and the fact of progress, are of greater importance than the rate 
of speed. 





Paying a Bonus for Idleness 


HERE IS SAID TO BE A STRONG prospect that the pres- 
ent legislature of Wisconsin will pass the employment insur- 
ance bill that narrowly escaped enactment into law at the last 

session, being defeated by the narrow margin of one vote in the 
State senate. 

The bill is designed to compel employers to insure their workmen 
against unemployment. Neither the State nor the workman con- 
tributes anything to this idleness pension. The employer simply 
digs down into his pocket and pays it—ultimately of course passing 
it along to the public in the necessarily increased price of his 
product. If laid off because of lack of work a workman will be 
entitled to receive from his employer $1 a day for thirteen weeks, 
unless in the meantime he has secured an equally good job either 
thru his own efforts or those of his employer. 

‘This will of course hit seasonal employments especially hard. The 
thousands of men employed in logging operations in the woods 
of Wisconsin will, if the bill passes, be entitled to the thirteen 
weeks’ bonus, pension, or whatever it may be called, after the 
logging season ends and the men are laid off. The same is true in 
the ice harvesting industry. 

The effect upon the building industry is not difficult to foresee. 
It is impossible for contractors, especially those engaged in large 
building operations, to avoid laying off numbers of men from time to 
time. Every building involves the labor of various crafts for 
different lengths of time. Continuous employment of the same men 
by the same contractor is not feasible, outside of his skeleton organ- 
ization and a limited number of skilled workmen. The amount of 
the pensions thus paid will have to be passed on to the owner, 
increasing the cost of the building to that extent. 


The proposed law on its face is economically unsound. It will 


tend to encourage idleness, just as the British Gevernment doles have 
done; but even worse is the added handicap imposed upon the indus- 
tries, especially those of a seasonal or intermittent character. 











Softwood Production About Normal 

{Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Feb. 8.—Production of 
lumber by softwood mills during the week ended 
Feb. 3 was slightly less than during the preced- 
ing week. There was a slight decrease also in 
orders, while shipments showed an increase of a 
few million feet. Figures for last week, how- 
ever, are based on reports from 377 softwood 
mills, compared with a revised list of 398 mills 
the week before. 

Telegraphic reports received by the National 
Lumber Manufacturers’ Association today show 
that production last week aggregated 202,675,- 
400 feet, against 207,975,865 feet the weck be- 
fore, and 176,351,901 feet the same week of 
1922. 

Shipments last week were 255,270,356 feet, 
against 248,356,770 feet the week before, and 
158,868,077 feet last year. 

Orders totaled 279,982,130 feet last week; 
286,626,206 feet the week before, and 165,230,- 
440 feet last year. 

Total production of 137 Southern Pine Asso- 
ciation mills last week was 76,046,904 feet, 
against 70,417,820 feet by 127 mills the week 
before. Shipments aggregated 90,865,278 fect, 
against 79,489,671 feet the preceding week. 
Orders were 96,052,927 feet, against 101,077,735 
feet. 

The West Coast Lumbermen’s Association, 
136 mills reporting, showed production last week 
of 88,943,839 feet, compared with 95,669,633 
feet the week before by 137 mills. Shipments 
totaled 106,667,592 feet, against 108,596,614 
feet. Orders aggregated 112,520,703 feet, 
against 119,561,171 feet. 

The figures covering the three items from Jan. 
1 to Feb. 3, compared with the same period of 
1922, follow: 


Production—958,098,188 feet, against 857,- 
885,052 feet; increase, 100,213,136 feet. 
Shipments—1,198,908,555 feet, against 797,- 
000,246 feet, increase, 401,908,309 feet. 
Orders—1,366,724,731 feet, against 836,944,- 
342 feet; increase, 529,780,389 feet. 
The West Coast Lumbermen’s 
wires from Seattle as follows: 


Association 


A temporary log shortage incident to recent bad 
weather brought west Coast lumber production 
down to normal last week. However, production 
at the mills of the association amounted to prac- 
tically 89,000,000 feet. The tendency is now mak 
ing strongly toward nightshift operations, which, 
if transportation conditions hold up under the 
strain, should be a guaranty against a runaway 
market, such as occurred in the spring of 1920. 
New business continues heavy, with a total of 112,- 
500,000 feet for the week, that being the fourth 
consecutive week in which West Coast association 
mills have booked orders in excess of 100,000,000 


feet. Cargo business amounted to 36 percent 
of the total; export buying was light;  ship- 
ments totaled 106,500,000 feet, with 35 percent 


moving by water. In this transcontinental rail 
trade, 2,237 cars of new business was accepted, and 
2,153 cars of old business shipped. The California 
White & Sugar Pine Manufacturers’ Association 
reports that the labor situation is normal and that 
many mills are preparing for an earlier start this 
season in logging operations, which have been cur- 
tailed on account of weather conditions. The car sup- 
ply is deseribed as normal for this season, with the 
demand for lumber coming chiefly from the East 
and from sash and door points in the North and 
middle West. 

The California Redwood Association reports 
the eastern, California and foreign business very 
good, with shipments evenly distributed. 

The Western Pine Manufacturers’ Association 
wires that the feature of the week’s business 
is a 20 percent increase in orders, with mixed 
car orders decreasing but still numerous, and 
with straight and multiple car orders increasing. 


Death of Portland Lumberman 
{Special telegram to AMERICAN LUMBERMAN] 
PORTLAND, ORE., Feb. 7.—John W. Chase, 

president of the J. W. Chase Lumber Co. and 
the Deschutes Lumber Co., died here suddenly 
on Saturday night, Feb. 3, the cause being a 
clot on the brain. The funeral, held Tuesday 
afternoon, was attended by members of the Port- 
land Lumbermen’s Club in a body. Mr. Chase 
was 45 years old and leaves a widow and a mar- 
ried daughter. The J. W. Chase Lumber Co. 
was organized last July to succeed the Winton 
Lumber Co., under which name Mr. Chase opened 
a wholesale business in 1921. Some years ago 
he was secretary for the Cole-Hammond Lum- 
ber Co., of Portland, and left that concern to 
heecome associated with the Chenoweth Lumber 
Co. with which he remained until going into 
business for himself. 


Record Revenue Freight Loadings 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Feb. 7.—According to 
latest reports received by the car service divi- 
sion, American Railway Association, 871,164 
ears were loaded with revenue freight during 
the week ending Jan. 27. This was an increase 
of 5,568 over the week before, and an increase 
of 130,778 cars over the corresponding week 
last year, indicating that record loadings for 
this season of the year continue. 

Loading of forest products during the week 
ending Jan. 27 totaled. 69,613 cars, a decrease 
of 453 ears under thé*week before, but an in- 
crease of 22,654 cars over the same week last 
year. Coal loadings totaled 194,738 cars, an 
increase of 1,914 over the preceding week, and 
14,992 ears over the corresponding week last 
year. Forest products and grain products were 
the only commodities showing decreased load- 
ings during the week ending Jan. 27. 
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Philippine Mahogany Good Finish 

Can you tell me if Philippine mahogany is well 
adapted for use as inside finish.—INQuiry No. 874. 

{Several woods are known in this country 
as Philippine mahogany, the principal ones be- 
ing red lauan and tanguile. Both of these woods 
make excellent interior finish. There is more 
of red lauan marketed as Philippine mahogany 
than of tanquile. The inquirer will not make 
a mistake in using either of these woods for 
interior finish, Of course some other wood 
might be sold under the name of Philippine ma 
hogany which would not be satisfactory, but 
the chances are that any wood with a suffi 
cient resemblence to mahogany to be success- 
fully marketed under the name of Philippine 
mahogany would prove to be satisfactory in- 
terior finish.—EDIToR. } 





Machine for Laying Strip Floors 

Would you be able to inform me as to whether 
in laying hardwood (maple or oak) floors, tongue 
and groove or straight-edged material is the more 
widely used. Locally the latter is found almost en- 
tirely, but I am informed that outside of this 
locality tongue and groove is used altogether. My 
reason for asking is that I have developed, partly, 
a small hand-operated machine, using two brads as 
enclosed, which will work of course from the top, 
and which would not be practical on tongue and 
groove as they are ordinarily nailed. If you can 
tell me whether the straight-edged stuff is used 
around the territory of Chicago or in any locality, 
in fact, I would very much appreciate the informa- 
tion. 

My device will be a small, very simple affair, 
weighing under ten pounds and costing to manu- 
facture around $8. If you know of any manufac- 
turers likely to be interested in its production | 
would like to have their names and addresses.— 
[Inquiry No. 867. 

{The above inquiry comes from the Pacific 
coast, where strip hardwood flooring is very 
largely used, and the tongue and groove is not 
well known. On the Atlantic coast, around 
Philadelphia and New York a great deal of 
strip flooring is also used, but in the middle 
West very little is marketed. That sold in the 
middle West is commonly used for ball rooms 
or some similar purposes. However, in the 
United States, as a whole, a great deal more 
tongue and groove hardwood flooring is used 
than straight edged or strip flooring, tho exact 
figures are not available. A market for a ma- 
chine for nailing down strip flooring would 
therefore be somewhat limited. This machine 
would also have to work extremely well because 
strip flooring is always nailed thru the face and 
great care must be taken to avoid unnecessary 
damage in forcing the nails down. The name 
and address of the inquirer will be furnished 
to any interested reader.—EDITOR. | 


Uses of Lumber from Fruit Trees 

Do you know if the following species are used 
in the cabinet work, namely: apple tree, orange 
tree, lemon tree, pear tree and peach tree? Do 
you know of any other fruit tree used in the cabi- 
net work ?—Inquiry No, 870. 

[Apple wood is used principally in the manu 
facture of mallets, saw handles, rules, canes and 
tobacco pipes; tobacco pipes and handles uti- 
lizing over 75 percent. It is used to a small 
extent in manufacturing professional and 
scientific instruments, part of which may be 
termed cabinet uses. 

Orange wood is generally utilized for nov- 
elties and occasionally for inlaid work. Its 
largest use is for making orange wood sticks 
used in manicuring. 

There is no record that lemon wood is used 
in the United States, and the same is true of 
pear and peach. Occasionally peach is used 
locally and possibly the same is true of pear, 
but the woods are not of commercial import- 
ance, 

Mulberry is used to some extent for furniture 
and occasionally in the manufacture of nov- 
elties such as bows, and for millwork. 


Wood from the haw tree also is used occasion- 
ally for furniture. 

Persimmon is used to some extent for inlay 
novelty manufacture and for golf club heads 
and for shuttles. 

Cherry, particularly wild cherry, is largely 
used for many purposes including cabinet work. 
It makes a very good finish and was much 
prized at one time for furniture manufacture. 
The cherry wood of commerce comes from the 
wild cherry, not the domestic.—EbITor. ] 


Freak Cut of Southern Pine Strip 


Referring to Query 841, page 38, issue of Jan. 
12. we have sample of yellow fir strip with the 
same peculiar raise of grain except that in our 
sample are two bumps, one %%-inch wide and the 
other %-inch wide, both about %-inch in height. 
Our theory is that the log was bruised or dented 
when it was cut and in passing the lumber thru 
the steam dry kilns the collapsed grain was re- 
stored to its natural position. This looks rea- 














sonable as the saw marks are straight across the 
board and are well defined showing that the change 


occurred after the board was cut. 


[As may be seen from the accompanying il- 
lustration the piece of southern pine had a bump 
of considerable size on it. An examination of 
the wood where it was cut thru revealed, as 
stated in the previous article, two splits. These 
splits may very well have been made when some 
sudden foree dented the wood in. The above 
theory advanced by W. B. Mack, of the National 
Lumber & Manufacturing Co., Hoquiam, Wash., 
seems to be entirely reasonable. A fine table 
top which by some sudden blow has received 
a serious dent frequently can be entirely re- 
paired by placing over the dent a water-soaked 
blotting pad on top of which is placed a hot 
iron. The southern pine board or the yellow 
fir board might have received such a dent from 
a nigger blow or when the tree itself fell and 
afterward in going thru the dry kiln the wood 
might rise up and assume its original position. 
Mr. Mack’s theory is further supported by 
the fact that in the southern pine sample the 
raised portion is at an angle with the board 
surface. In other words, there are saw marks 
partly under the raised piece and there are 
fairly well defined saw marks on the raised 
piece. 

Mr. Mack is not satisfied with one theory 
however, but suggests a second, which is’ as 
follows: ‘*Wood is a mass of atoms, each of 
which has an individual consciousness, and this 
bump on the strip is the same’manifestation 
as LaFollette in the halls of Congress—a bump 
that persists in rising up to the wonder and 
worry of a weary world.’’—EpITor. | 


Best Storage for Blue Prints 

Please advise us the most satisfactory way to 
keep blue prints. We have accumulated about 75 
plans which we would like to file for ready refer. 
ence.—INQUIRY No. 866. 

[A blue print that is to be kept for any length 
of time should not be rolled. If the plans are 
to be consulted frequently it will be best to 
secure a cabinet and hang each set of blue prints 
on a rod in that cabinet just as newspapers are 
hung in public libraries. However, if the blue 
prints are not consulted often the best method 
is to fold each sheet separately, number it and 
then put the folded sheets of each blue print 
into an individual jacket in an ordinary letter 
filing case. If the prints are very valuable 
they may be protected by pasting a half-inch 
strip of adhesive tape around the edges. This 
prevents cracks and tears and it is a good meth- 
od to follow whether the prints are stored in 
a rack or folded. If the prints are folded the 
jackets should bear on the outside the plan 
numbers; a record then may be kept in a sep- 
arate book or on cards in the front of each 
drawer.—EDITOR. | 


Offers Paving Block Squares 

We expect to cut a good many paving block 
squares and would like to sell several cars of 
stock shortly. We are cutting pine in Missouri.— 
INQuIRY No. 872. 

[The inquirer has been given a list of makers 
of creosoted paving blocks and the inquiry is 
published here so that any interested lumber 
man may get in touch with the inquirer.— 
EDITOR. | 


Bent Rafters for Gothic Roofs 


I would like to have the names and addresses 
of firms manufacturing bent rafters for Gothic 
roofs on barns.—INQuIRY No. 871. 

[The above inquiry comes from a lumber 
company in Minnesota. The AMERICAN LuM- 
BERMAN has not heard of a company that makes 
a business of manufacturing bent rafters for 
Gothic roofs. The inquiry is published here so 
that if there is such a company it may get in 
touch with the inquirer.—EDITor. | 


Makers of Alligator Tugs 

We are considering the purchase of an alligator 
or warping tug in connection with our logging 
operations but have been unable to find the names 
of any manufacturers in this country. We would 
like to have the names and addresses of any con- 
cerns in the United States making these tugs. It 
is our understanding that they are or have been 
used in some sections of the South, but we can 
not find if they are regularly manufactured here 
or not.—INQuiry No. 868. 

[The alligator or warping tug was first used 
in the United States in Maine. The first de- 
vice was strictly a homemade affair. A raft 
was built and the logs secured in a boom at- 
tached to the raft. On the raft a rough ecap- 
stan with a capacity of 300 to 400 feet of 
rope was mounted. To the free end of the rope 
a heavy weight was fastened. The weight was 
carried by boat in the direction in which it was 
desired to move the logs; then it was dropped 
from the boat and the raft and boom of logs 
brought up to it by means of revolving the 
capstan. When the logs reached the anchor 
the weight was carried forward again. 

The ‘‘steam warping’? or alligator tug, which 
was a further development, usually consisted of 
a flat bottom steel-shod scow on which was 
mounted a pair of 20 h. p. engines and a large 
capstan or windlass. The scows sometimes were 
propelled by twin screws, semetimes by side 
wheels, and usually were built so that they might 
be drawn overland on skids on their own power. 

The pull-boat, used to some extent in cypress 
logging, is a further development of the alli- 
gator tug. As a general rule these boats are 
built by the company. So far the name of a 
manufacturer has not been discovered.— 
EDITOR. | 
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Southern Pine Demand Still Heavy 


Production and shipments at 137 mills re- 
porting to the Southern Pine Association showed 
substantial increases last week, of 6,000,000 
and 11,000,000 feet, respectively, compared with 
the foregoing week. The volume of orders mean- 
while decreased 5,000,000 feet. Every effort is be- 
ing made to increase southern pine production in 
view of heavy demand, low stocks and over- 
booked condition of mills. Last week output 
reached 90 percent of normal, and further in- 
ereases are looked for. Shipments during the 
week topped output by 17 percent despite a 
tightening up of car supply reported from some 
sections. As a whole, the transportation sit- 
uation remains favorable, but many operators 
predict a more or less severe car shortage this 
spring. Orders continue to exceed production 
by a good margin, as they have during every 
full week this year, last week registering 13 
percent above normal. Decrease in the order 
column appears to be due to the more complete 
withdrawal of the larger mills from the market, 
rather than to actual decrease in demand, which 
remains heavy from all major sources. Re- 
tail yards, both city and country, are actively 
on the market, circulating good-sized inquiries, 
which indicate that they look for a heavy spring 
business. Railroad requirements of car and con- 
struction materials are voluminous, and indus- 
trial trade generally is brisk. Exports also are 
maintaining their volume and prospects for con- 
tinuous good foreign trade are characterized as 
satisfactory. Prices on most popular items have 
during the last week continued their upward 
trend, especially on common building items, 
stocks of which are being steadily reduced with 
little prospect of early replenishment. 


Hardwoods in Strong Position 


Heavy rains in the southern hardwood produc- 
ing territory have seriously interfered with log- 
ging operations, and more or less damaging 

ood conditions are generally expected. As few 
mills have been able to get out a surplus of logs, 

a shortage and consequent curtailment of mill 
operations is in prospect. This has stimulated 
consumers’ activities in the market and has 
resulted in an even stronger demand. Demand 
is very heavy for practically everything on the 
hardwood list and the trend of prices continues 
to be strongly upward. There has been no slack- 
ening in the call from automobile and furniture 
manufacturers. If anything, the requirements 
of the former industry are heavier, beginning 
to reflect the excellent results of the automobile 
shows held during January. Reports from the 
automobile production centers state that the 
public interest manifested during these shows 
virtually assures the industry of a record-break- 
ing business year, and if there was timidity on 
the part of any manufacturer in preparing for 
any unusual volume of orders it is fast disap- 
pearing. These facts practically assure the 
hardwood lumbermen of continued heavy de- 
mands from this source for the greater part of 
this year at least. Prospects for the furniture 
trade are likewise bright, and these two indus- 
tries will probably be the backbone of the hard- 
wood lumber market this year. Much is also 
expected from the various building material 
interests, tho doubts regarding the possibility 
of a building boom this year are beginning to 
find frequent expression. The greatest restric- 
tion on building operations is apt to prove to 
be shortage of building labor, both skilled and 
unskilled, which already is making itself keenly 
felt in some sections. The price factor is also 
likely to receive careful consideration on the 
part of prospective builders. The railroads 
meanwhile are coming into the hardwood market 
more strongly, with increasing demands for ties, 
piling and car material. Foreign trade is being 
well maintained, and the prospects for sales to 
the United Kingdom are called especially good. 
The market for northern hardwoods remains 
very active and strong. The movement of green 








lumber is increasing constantly because of the 
searcity of the dry material, and manufacturers 
express the belief that by the time the new cut 
normally would be available for the market it 
will in large part already have been moved out 
in the green or covered with orders. 


Northern and Eastern Softwoods 


The market for northern softwoods remains 
very firm. Demand for both northern pine and 
hemlock is showing a steady increase, both from 
retail yards and industrial consumers, and these 
are encountering much difficulty in locating their 
requirements in dry condition. Prices are 
strongly held to the latest lists, and an advanc- 
ing tendency is still present. The cold snap of 
the last week assures the loggers of good roads 
for at least a little while longer, and every effort 
is being made to take advantage of the present 
favorable weather. Mills meanwhile are operat- 
ing at highest possible rate. Eastern spruce is 
strengthening as a result of the improved trans- 
portation facilities and the modification of em- 
bargoes which for several weeks have shut this 
wood out of its most important consuming terri- 
tories. Prices are moving up to their former 





Statistics on production, orders and 
shipments appear on page 58 





level and are likely to advance still further as 
its markets are opened up more fully. The im- 
provement in transportation has also benefitted 
North Carolina pine, which continues to gather 
strength. Demand for this wood is heavy and 
there is a large volume of inquiries in circula- 
tion, but the mills are forced to turn many of 
them away on account of lack of stock and be- 
cause they are loaded up with sufficient business 
to keep them working at capacity for six weeks 
or more. The weather has been very rainy for 
some time, and this is keeping logging operations 
and mill production at a relatively low level. 
Roofers have advanced slightly; otherwise there 
has been no reportable change in prices on the 
kiln dried product. Air dried stock, however, 
is on a higher level, and the competition be- 
tween the two kinds has therefore been reduced. 


Western Pines and Redwood 


Demand for western pines is developing stead- 
ily, both from the retail trade and factory con- 
sumers. This demand is cutting down mill 
stocks to a point where it is becoming even 
more difficult for buyers to place their orders. 
Boards and dimension, for which retailers evi- 
dently have enormous requirements, show great 
strength, and some advances are reported on 
shop. Cold, snappy weather has lately favored 
logging operations, and most camps are work- 
ing at capacity, in an effort to get out as many 
logs as possible before the thaws set in. Cali- 
fornia manufacturers of white and sugar pine 
report a steady demand for their products and 
that unsold stocks of dry lumber are growing 
constantly lighter. The few mills that are op- 
erating are rushing their dry kilns in an effort 
to take care of orders for prompt delivery. Shop 
prices have lately been advanced, and clears ap- 
pear due for another upward movement. The 
latter are still in fair supply in Nos. 1 and 2 
grades, but are being moved out regularly and 
undoubtedly will run short before the new 
stocks reach marketable condition. There is an 
unusually strong California demand for red- 
wood, while eastern trade holds up well. Ex- 
port orders are also reported to be more plenti- 
ful and sizable. Inquiries are numerous and 
all indications point to a very brisk market this 
spring. Stocks are being further depleted and 
prices are moving upward. Production has been 
light since the first of the year owing to the 
rainy season which makes it difficult to get 
logs out of the woods. 


Strength Features the Cypress Market 


A very active call for cypress is reported by 
the mills, which complain, however, because it 
is very largely for mixed cars, which they find 
it exceedingly hard to fill owing to their low 
stocks and broken assortments. Some mills 
are operating their planers double shifts in or- 
der to keep pace with bookings, and shipments 
are in good volume despite a noticeable tighten- 
ing up of car supply in some producing sections. 
Demand from retail yards has shown special 
development of late, and indications are that 
it will expand into a very considerable volume 
as the season advances. Industrial trade is hold- 
ing up excellently. Prices have shown no notable 
changes during the last week, but the tendency 
on the popular items is strongly upward. 


Fir Industry Remains Active 


Great activity continues to feature the 
Douglas fir industry. Production steadily in- 
creased during January, and at the month’s end 
stood above normal. Orders are voluminous 
and bookings much above output, with the re- 
sult that stocks are becoming further impaired 
and prices continue their strong upward trend. 
Dimension and clears have advanced during the 
last ten days, and timbers and car material are 
a little stronger. The cargo trade remains the 
feature of the situation, and in this California 
still is the biggest factor. All records for 
lumber receipts by water for any one month 
in the Los Angeles district were broken in 
January, when 145 cargoes of Douglas fir and 
redwood lumber were received. These cargoes 
contained 142,125,000 feet of fir and 20,095,000 
feet of redwood. This was the peak of trade 
with that section. Since Feb. 1 there apparently 
has been a slight drop, but an indefinite contin- 
uation of extraordinarily heavy trade is looked 
for. The California market is paying $25 mill 
for No. 1 common dimension, admitting 25 per- 
cent of No. 2 common, and $55 mill for 
rough green clears. This makes the business 
so attractive the the mills prefer it above 
all the other offered. The unprecedented busi- 
ness with this section is in part due to the great 
improvement in trade in Arizona, which is now 
taking much of the lumber received at the 
Southern California ports. Trade with the 
west Coast of Mexico also is improving, accord- 
ing to reports. The export situation generally 
is favorable. Foreign inquiries are of heavy 
volume, and sizeable orders are being received 
from Australia, Japan, the west coast of South 
America and some European countries. How- 
ever, shortage of stocks limits acceptances of 
this business. It is believed that when mill 
ouput has increased so that manufacturers can 
accept a larger proportion of it, the export 
trade will again reach large proportions. The 
Atlantic seaboard meanwhile is absorbing all 
cargoes received and is anxiously requesting 
larger shipments, while the middle West is of- 
fering a great volume of orders. The rail 
transportation situation has improved markedly, 
but as a rule only the interior mills pay any 
great attention to rail trade at this time and 
their offerings are readily covered with orders. 
There is danger of restricted production on 
account of cold weather and snows, which have 
interfered with both mill and logging opera- 
tions, having forced many camps to close. 


Tue Connecticut State park and forest com- 
mission has voted at a special meeting to accept 
the gift from the White Memorial Foundation 
of a tract of seventy-five acres of timber land 
adjoining the Mohawk State forest in Corn- 
wall. This gift brings the total area of the 
forest up to about 1,400 acres, all of which has 
been given by the White Memorial Foundation. 
The action of the foundation is along the line 
of the new idea of combining sentiment with 
public economics in the establishment of me- 
morial forests for scenic, recreational and 
utilitarian purposes. 
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Federal Trade Commission’s Report on Southern Pine 


{Special telegram to AMERICAN LUMBERMAN ] 

WASHINGTON, D. C., Feb. 8.—The Federal 
Trade Comission today transmitted to Congress 
a report on costs, prices and profits of the 
southern pine lumber industry for 1917 and 
1918. 

The commission announces that most of the 
information contained in the report was secured 
pursuant to the direction of the President for 
the use of the War Industries Board and its 
regulation of lumber prices during those years. 
Just why it is made public at this late date is 
not clear. 

In a summary of the report given to the 
press the commission calls attention to the way 
lumber prices shot up following the termination 
of governmental control, but does not take oc- 
casion to say that all other commodity prices 
likewise soared to unprecedented levels. 

The commission in conclusion gives the 
lumbermen credit for active codperation, while 
stating that obstacles created by judicial pro- 
ceedings in another industry made it advisable 
to stop this work. It will be recalled that the 
Federal courts upheld the contentions of the 
coal industry in several proceedings ruling that 
the commission did not possess authority to 
conduct the investigations it sought to make. 


Facts Developed From Commission’s Study 


The commission’s own summary of its report 
on southern pine lumber prices during the war 
years follows: 

The principal facts developed from the commis 
sion’s study of the southern pine lumber industry, 
chiefly based upon data furnished by representative 
companies operating in the States of Virginia, 
North and South Carolina, Georgia, Florida, Ala 
bama, Mississippi, Louisiana, Texas, Oklahoma ani 
Arkansas, may be stated as follows: 

1—The accounting methods of southern pine 
manufacturers, while sometimes well devised, fre 
quently do, not enable them to determine accurately 
their costs of producing lumber, and in many in- 
stances result in obviously inflated costs. Re- 
ports submitted to the commission show that many 
companies included the expenses of farm, turpen- 
tine, box and other enterprises with the cost of 
their lumber operations, while other manufacturers 
inflated their costs by the inclusion of interest and 
a profit on stumpage in their cost of producing 
lumber. In some cases stumpage was charged into 
costs at such a high figure that the entire timber 
account was written off long before the end of the 
cut, while the remaining timber was charged into 
cost during 1917 and 1918 at the then estimated 
current market value. 

2—The average rate of earnings on the entire 
business, as reported by 143 identical companies, 
was 9 percent in 1917 and almost 8% percent 
in 1918. There was a wide variation in the re- 
ported rates of earnings for individual companies. 
In 1917 the reported rates of earnings ranged from 
a loss of almost 3 percent to a profit of a little 
over 52 percent, while in 1918 the range was from 
a loss of 13 percent to a gain of nearly 52 percent. 


38—The revision of the returns of these 143 
companies by the elimination of stumpage appre- 
ciation from investments and costs increased their 
average rate of earnings on total investment from 
about 9 percent to about 12 percent in 1917 and 
from almost 8% percent to about 11 percent in 
1918. 

4—The total investment in the lumber business 
compared with the annual output varied greatly 
for different companies on account of differences in 
the supply of standing timber owned. Consequently 
companies owning a timber supply sufficient to 
last for short periods only generally received larger 
rates of return on their investment than those 
owning timber supplies suflicient to last a long 
time. In 1917, for example, the average revised 
rate of return on investment for 146 companies 
was a little less than 12 percent, while the rates 
of return for companies grouped according to the 
period of timber supply were as follows: Five 
years or less, not quite 15 percent; six to ten 
years, a little over 12 percent; eleven to fifteen 
years, nearly 8 percent; and over fifteen years, 
9% percent. In other words, the companies not 
burdened with a relatively large timber supply were 
more profitable. 

5—Costs, sales realization, and earnings data 
which are presented for 205 identical companies 
producing about 54 percent of the total output of 
southern pine for 1917 and almost 57 percent in 
1918 show, according to the companies’ own re- 
ports, the following results: 


Average Sales Realization 
The average cost of sales was $16.73 a thousand 
feet in 1917 and $22.44 a thousand in 1918, an 
increase of approximately 34 percent; the average 


sales realization was $20.77 a thousand feet in 
1917 and $26.65 in 1918, a gain of almost 28 


percent; and the profit per thousand feet was 
$4.04 in 1917 and $4.21 in 1918, an increase of 
only slightly more than 4 percent. 

6—-There was a wide range in the reported 
costs, sales realization and earnings per thousand 
feet for both years. In 1918, for example, in- 
dividual costs, as reported by the 205 companies, 
ranged from $15.63 to $37.12 a thousand feet; the 


average sales realization for different companies 
ranged from $18.81 to $36.28 a thousand feet; 
while the net earnings for individual manufac- 


turers ranged from a loss of $4.85 to a profit of 
$15.79 «a thousand feet. 

7 -The southern pine lumber’ industry yas 
under increasingly strict governmental control of 
prices from July, 1917, to the end of 1918, and 
thruout this period the increase in prices prac- 
tically paralleled increasing costs. 


Following the termination of governmental price 








Underwood & Underwood, N. Y. 

Lumbermen’s Association’s party, 
traveling to the Brazilian Centennial Exposition at Rio de Janeiro, which 
sailed on Feb. 3 from Hoboken, N. J., on the steamer ‘‘Vestris.’”’ 
W. M. Patteson, of Penn Yan, N. Y.; A. 
Fevre, of New Platz, N. Y.; K. B. Schotte, of Amsterdam, N. Y.; Mrs. 
Seated: Miss Judy Acheson; Mrs. W. M. 
Patteson; Mrs. A. P. Le Fevre; Mrs. K. B. Schotte 


Members of the Northeastern Retail 


right—standing—are: 


C. T. Hubbell, of Albany, N. Y. 


control the prices of southern pine lumber ad- 
vanced rapidly to unprecedented levels during the 
latter part of 1919 and early 1920. These high 
prices gave rise to “buyers’ strike’ and a rapid 


decline in prices, which began in the spring of 
1920 and continued thru the middle of 1921, 


when the prices of many grades reached the price 
levels prevailing in the early months of 1917. 

In 1920, during this period of abnormally high 
prices, the Federal Trade Commission, in accord- 
ance with its statutory powers, and with the aid 
of a special appropriation by Congress, initiated 
plans for the collection and dissemination of in- 
formation regarding costs, prices and profits in 
basic industries, with a view to improving busi- 
ness conditions. With respect to the lumber in- 
dustry the commission received active codperation 
from representative companies in perfecting its 
plans, but obstacles created by judicial proceedings 
in another industry made it advisable to postpone 
this work. 


Comments on Commission’s Report 


J. E. Rhodes, secretary-manager of the 
Southern Pine Association, while in Chicago 
made the following comment to the AMERICAN 
LUMBERMAN on the report of the Federal 
Trade Commission above: 

The report of the Federal Trade Commission on 
production costs and realization of southern pine 
lumber during 1917 and 1918 does not show that 
the manufacturers made any exorbitant profits 
during the years of the war. The Southern Pine 
Association was one of several associations of lum- 
ber manufacturers which had agreed to furnish the 
Federal Trade Commission with reports of costs. 
It was discussing with the representatives of the 
commission the matter of a uniform report at the 
time injunctions were sought against the commis- 





sion by the coal and steel interests, of which in. 
terests the commission was demanding similar in- 
formation. Shortly after the termination of the 
war the country experienced a period of prosperity 
never before witnessed and lumber, in common 
with every product, advanced rapidly in price, 
Statistics compiled repeatedly at the time revealed, 
however, that advances in price of southern pine 
lumber were less than advances in most other 
staple commodities, including farm products. A 
reaction naturally followed, which the commission 
attributes, in the case of southern pine, to a buy- 
er’s strike. The report of the commission clears 
the manufacturers of southern pine lumber of the 
charge that they were profiteering during the war 
when the Government was the chief customer. 


Lumberman’s Son Saved by Airplane 


CHARLEVOIX, MicH., Feb. 7.—Jesse Cole, son 
of Garrett Cole, operator of a sash and shingle 
mill at Nomad, a tiny town on Beaver Island, 
twenty-two miles out in Lake Michigan, was 
probably saved from certain death by the United 
States Hospital Depart- 
ment which sent an air- 
plane 260 miles from 
Mount Clemens, Mich., 
to carry a_ physician 
from Charlevoix across 
the lake to the island. 
The boy, who is 17 anda 
student at Ferris Insti- 
tute, Big Rapids, Mich., 
was injured by a falling 
pole and was in a serious 
condition on the island 
which was cut off from 
the land by icy floes. 
There seemed to be no 
way of reaching the 
island except by air- 
plane and the nearest 


station is at Mount 
Clemens. Lieut. R. L. 
Meredith started im- 


mediately on receipt of 
the message and in spite 
of adverse weather made 
the trip to Charlevoix, 
picked up a physician, 
Dr. R. B. Armstrong, 
and reached the island 
in little more than three 
hours and a half. In 
the meanwhile another 
physician, Dr. J. B. Brown, of Levering, started 
out across the ice and after a fourteen-hour 
trip over broken and thin ice, skirting open 
water and jumping from floe to floe, reached 
the island, where he found other patients in 
the isolated villages of St. James and Nomad 
with no resident doctor and has remained there 
to take charge of the work. The injured boy 
was reached in time to save his life, Dr. Arm- 
strong reports, an operation being performed at 
the lumber camp where young Cole was lying 
unconscious since Monday. He could not be 
moved, but it is believed that his recovery is 
certain. 


Left to 
P. Le 


Constructing Two Large Warehouses 


BrisToL, VaA.-TENN., Feb. 5.—The Bristol 
Door & Lumber Co. is constructing two large 
2-story warehouses at its plant on Williams 
Street, which will be equipped with elevators 
and conveyors to handle material expeditiously. 
The cost of these buildings will be about $20,- 
000, and following their completion the Bristol 
company plans to erect a modern assembling 
and outgoing order house where every order 
will be rechecked before going to the customer. 
The erection of a large. fireproof plant is also 
contemplated by the firm in the near future. 

The Bristol Door & Lumber Co. has been in 
business here for the last thirty-six years and 
is one of the pioneer lumber manufacturers in 
this section. Over two hundred men are now 


employed at the plant and these will be added 
to when the new buildings are finished. 
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Logging Firm Buys Oregon Timber 


PORTLAND, OrE., Feb. 3.—The Flora Log- 
ging Co., of Portland, headed by J. C. Flora, 
of this city, and E. S. Grammer, logger and 
lumberman of Seattle, has purchased for a con- 
sideration reported at about $1,000,000, the 
properties of the Carlton Consolidated Lumber 
Co. in the vicinity of Carlton, Ore. The prop- 
erty belonged to the Ladd Estate, which at one 
time operated a mill at Carlton. The mill was 
destroyed by fire a couple of years ago. The 
company owns a railroad running into the tim- 
ber and connecting with the Southern Pacific 
at Carlton. The road is about twelve miles 
in length. The amount of timber included in 
the sale is estimated at about 350,000,000 feet. 
The purchasers intend to haul the logs to the 
Willamette River at Oswego and boom them 
for the open market. The timber transferred 
is all located in Yamhill County, southwest of 
Carlton. 


Out to Sell Most Cash Registers Ever 


DAYTON, OuI0, Feb. 6.—As an inducement to 
redouble their efforts, salesmen of the National 
Cash Register Co. have been offered a trip to 
Bermuda. At conventions of 333 ‘‘Hundred 
Point’’ salesmen held in Dayton and New York 
during the week of Jan. 22, J. H. Barringer, 
vice president and general manager, told them 
that if they looked for it they could find enough 
‘pessimistic rot’’ to sink the boat for Bermuda, 
but he knew they were not built that way and 
he was sure that they would march aboard 500 
strong. 

During last year the selling force beat all 
records for August, October, November and De- 
cember, and started the new year with the big- 
gest January in the company’s history. The 
foreign business also showed a big increase, be- 
ing 50 percent better than 1921. 

Early in 1922, F. B. Patterson, president of 
the company, issued a warning against ‘‘ wait- 
ing,’’? and under the direction of C. E. Steffey, 
general sales manager, this year’s selling cam- 
paign will be most intensively conducted. As 
a starter the ‘‘Hundred Pointers’’ in the con- 
vention became charter members of the ‘‘ Door 
Knob Pullers’ Club’’ and salesmen thruout the 
country joined as soon as they learned of its 
existence. 

At the convention, announcement was made 
that the company will extend its already ex- 
tensive line of machines if additional types are 
needed. It already makes 365 types of cash 
registers, but its policy is to build machines for 
every kind of business and its line will be in 
creased if necessary. ; 

CRAB AEBEREBBEABaEBE 

FIGURES COMPILED by the American Electric 
Railway Association show that in 275 American 
cities of over 25,000 population the average 
street car fare Oct. 1, 1922, was 7.33 cents. 











A Gratifying Achievement 


The AMERICAN, LUMBERMAN does not often use any of its space for recounting its own achievements, but feels that it will 
be justified in directing the special attention of its great family of readers to the record made in its issue of Feb. 3 in giving to 
them a comprehensive picture of the gathering of lumbermen in all sections of the country. Reported fully by its own staff men 
and paid correspondents, much of the matter being sent in by wire, were the following important meetings: 


Ohio Association of Retail Lumber 
Dealers, annual meeting, Cleveland. 

Pennsylvania Lumbermen’s Associa- 
tion, annual meeting, Philadelphia. 

Michigan Retail Lumber Dealers’ 
Association, annual meeting, Grand 
Rapids. 

Southwestern Lumbermen’s Asso- 
ciation, annual meeting, Kansas City. 

Southeastern Iowa Retail Lumber- 
men’s Association, annual meeting, 
Ottumwa. 

Northeastern Retail Lumbermen’s 
Association, annual meeting, New 
York City. 

Western Retail Lumbermen’s Asso- 
ciation of Canada, annual meeting, 
Winnipeg, Manitoba. 

Ontario Retail Lumber Dealers’ As- 
sociation, annual meeting, Windsor, 
Ont. 

Canadian Lumbermen’s Association, 
annual meeting, Montreal, Quebec. 

West Coast Lumbermen’s Associa- 
tion, special meeting, Portland, Ore. 

California White & Sugar Pine 
Manufacturers’ Association, annual 
meeting, San Francisco. 

Northern White Cedar Association, 
annual meeting, Minneapolis, Minn. 

National Lumber Exporters’ Asso- 
ciation, annual meeting, Memphis, 

Northern Hemlock & Hardwood 
Manufacturers’ Association, annual 
meeting, Milwaukee, Wis. 

American Wood Preservers’ Asso- 
ciation, annual meeting, New Orleans, 

National Association of Railroad Tie 
Producers, annual meeting, New Or- 
leans, La. 

Southern Forestry Congress, annual 
meeting, Montgomery, Ala. 

San Joaquin Valley Lumbermen’s 
Club, annual meeting, Fresno, Calif. 

British Columbia Lumber & Shingle 
Manufacturers’ Association, annual 
meeting, Vancouver, B.C. 

San Francisco Hardwood Club, or- 
ganization meeting, San Francisco. 

New Orleans Retailers and Con- 
tractors, special meeting. 

E. L. Bruce Co., annual convention, 
Memphis, Tenn. 

Puget Sound Section American 
Chemical Society and Industrial Bu- 
reau Seattle Chamber of Commerce, 
joint meeting, Seattle, Wash. 

Ohio Retailers’ excursion to west 
coast, day in Chicago. 

Peter Kuntz Associate Lumbermen 
on southern tour. 

In addition to these conventions and 
meetings, all of which were covered 
fully and not simply by brief, smatter- 
ing reports, the AMERICAN LUMBER- 
MAN gave to its readers a full quota 
of regular features, including Realm 
of the Retailer; special retail depart- 
ment containing tips and valuable 
suggestions; comprehensive market 


reports; news letters from every section of the country; motor truck department, Washington news, Lumberman Poet; comprehen- 
sive record department; and the many other features that each week go to make the AMERICAN, LUMBERMAN known and recognized 
wherever lumber is manufactured or sold as “The Greatest Lumber Newspaper on Earth.” 

In addition to these features the AMERICAN, LUMBERMAN in that issue printed in full the final plan of the Forest Products 
Laboratory for its study of grading of hardwood, an interesting and valuable article on reforestation by A. 
president of the Great Southern Lumber Co., and an eight-page special section devoted to the story of the remarkable achievements 
of a great wholesale lumber organization. 

Only an organization that reaches out into every section of the country could secure and put together in the regular course 
such a paper as was presented to its readers last week by the AMERICAN, LUMBERMAN, and its management feels that it can take 
a justifiable pride in this achievement of the workers thru whose efforts is made possible the publication each week of a well- 
rounded-out trade newspaper that covers fully every branch of the industry. 











Texan Speaks on South’s Development 


SHREVEPORT, LA., Feb. 5.—Hon. John Henry 
Kirby, of Houston, Tex., head of the Southern 
Pine Association, addressed the public here last 
Saturday night in the interest of Greater 
Shreveport Week, which closed Feb. 3, on the 
subject of the ‘‘Development of the South.’’ 
He spoke at the City Hall, and on the stage 
with him were a number of representative men 
and women, including members of the lumber 
fraternity and various civic, industrial and other 
interests. 

Referring to the business situation and out- 
look for the South, Mr. Kirby stated: 

On the score of the business situation and out- 
look for the lumber industry, there has never been 
a more enter ge period. Lumber is one of the 
few commodities the price of which is always con- 
trolled by the law of supply and demand, and at 
the present time the relation of supply and demand 
is entirely favorable to the producer and the price 
situation entirely satisfactory. The business out- 
look for the South is incomparably brighter than 
for any other section of the United States. This 
seems to be admitted by the captains of_industry 
and especially the iron and steel trade. The great 
organizations now engaged in turning out iron and 
steel, I am reliably informed, contemplate no ex- 
pansions except in the South. ‘This is likewise 
true in many other lines of effort and our raw 
materials of a mineral and metallic nature are 
coming to be utilized as never before, and so as 
to give profitable employment to our people and 
to promote thrift and prosperity for all. 

Mr. Kirby declared that the Greater Shreve- 
port Week plan was a very laudable scheme, en- 
couraging the spirit of codperation among the 
people, and informing them better as to their 
city’s resources and possibilities. The idea of 
the week was conceived by O. N. Cloud, sales 
manager of the Peavy-Byrnes Lumber Co., who 
assisted in showing courtesies to Mr. Kirby 
during his visit here. 

Mr. Kirby took occasion especially to com- 
mend the bankers for the splendid support they 
have given millmen not only locally but thruout 
this large territory. He praised the local lum- 
ber fraternity in these words: 

Shreveport is a large lumber producer and the 
manufacturing institutions having their headquar- 
ters in Shreveport are under the leadership of men 
of substance and vision who occupy a commanding 
position not only in the Southern Pine Association 
hut whose influence is felt thruout the country and 
the entire lumber producing and distributing in- 
dustry. Shreveport is the home of some of the 
leading lights of the southern pine industry. 

Mr. Kirby was accompanied to Shreveport by 
Col. N. A. Shaw, of Texarkana, Tex. 


Opens Branch Office 


Macon, Ga., Feb. 5—The lumber colony in 
Macon recently has been inereased thru the 
opening of a branch office here at No. 4 Jaques 
3uilding by the Johnson-Battle Lumber Co., 
of Moultrie, Ga., for the purpose of purchasing 
the greater part of that concern’s requirements 
of roofer stock and 2-inch dimension. The 
Macon office will be in charge of J. S. Smith, 
vice president of the Johnson-Battle company. 
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Retailer's Opinion of 1923 Business Prospects Based on Study of Foreign 
and Domestic Conditions—Thinks Agriculture Most Potent Barometer 


EDITOR REALM: 
I don’t mind trying to answer your ques- 
tions. I may say I’m flattered to be asked. 
In fact I can hardly imagine a regular man 
who would not feel all ballooned up over the 
chance of telling his fellow business men 
his opinion of their mutual occupation. He 
might be doubtful of his capacity to make a 
smart answer, but that’s another matter. 
But I’m not so blamed egotistical, and I 
am prudent; which are two ways of saying 
the same thing. So you just leave my name 
off the bottom and spare me the letters from 
the hot-headed boys who will want to tell 
me I’m full of hop, and I’ll go ahead 
and say what I think. Not that my 


Thinks Year Will Start Off Well 


So I have every confidence in the men 
whose opinions were quoted in the AMERICAN 
LUMBERMAN, and for the most part I couldn’t 
do better than to put ditto marks under- 
neath and call it a job. I go with them at 
least to the extent that the year will start 
off well. The index numbers and all the 
other diddle-daddles that are so useful in 
seeing ahead into the dark tell us that all is 
well—for the present. I’m making a lot of 
estimates, and I expect to crack some houses 
into the expectant atmosphere before the 








opinions are so full of dynamite. 
They’re harmless as doves. But I 
once gave out an interview stating 
that I didn’t urge customers to build 
when I thought the market was wrong, 
and the things the boys said to me at 
the next meeting of the lumber club 
were virile enough to pull the teeth 
of a wildcat. If my ideas carry the 
stamp of probability they’ll be be- 
lieved; and if they’re plain foolish, that 
fact will stick out like a tin ear. So 
you leave me out and I'll shoot the 
works. 

First and foremost, all the betting 
on the new year is that we’re off to a 
good start. I looked over the galaxy 
of opinion the AMERICAN, LUMBERMAN 
assembled some weeks ago, and [’ll 
admit that I was impressed. The men 
who stepped up to the checking office 
and weighed in with thoughtful ex- 
pectations of good business represent 
a lot of going concerns and a good 
many millions of working denarii and 
several villages of employees. These 
lads stick pretty high up in the Blue 
Book of lumberdom, and they didn’t 





wallop. But not any more. Farmers will 
carry on all right, unless it may be in a few 
very badly pinched places where conditions 
are extremely unfortunate. The industry is 
pretty solidly on its feet. But farmers have 
a pretty good way of telling in advance 
whether they’re prospering. They know the 
general condition of crops and of markets, 
and their experts are trained in statistical 
mathematics. They know in advance what 
to expect, and hence they prepare for it. 
Take an old man’s guess that about the first 
of July Ol’ John Henry Farmer will have a 
fair notion of how the year’s going to treat 

him. And if it isn’t going to do right 








by him you'll see the biggest buying 
bloc in this sun-dappled garden of lib- 
erty getting down to war rations. And 
if this should happen, which the good 
angels of commerce forbid, a lot of 
us farm-town yard owners are going 
to feel pretty ga’nt before the daisies 
bloom in 1924. And we’ll have com- 
pany. The manufacturers who sell 
the farmer’s clothes and machinery 
and the thousand other things he buys 
will not be developing bay windows on 
their sales, either. 


The Farmers’ Experience 


Now you understand I’m not pre- 
dicting a bad season for farmers. I’m 
just saying it’s my guess that the 
farmers have a lot better line on them- 
selves and the things that make for 
farm profits than they’ve ever had be- 
fore. They know from recent and un- 
welcome experience that things can 
get pretty bad; and they don’t have 
that old robust confidence of a few 
years ago that whoever else goes hun- 
gry they’ll have pork in the smoke- 
house. It’s something like a long cam- 








get there by following bum hunches 
or solemnly pleasant falsehoods about 
easy times ahead when hard times 
really were on the cards. What these 
men say rings like good metal. I be- 
lieve they intend to be frank and truthful. 
The time is rather past, it seems to.me, when 
a capable business man hopes to get some- 
thing for himself by deceiving his fellow 
business men about the probable trend of 
the market. Time was when a man felt 
smart if he unloaded a big dish of surplus 
stock by saying the market was going up 
when he knew it was going down. But 
finally when he found his place no longer 
cluttered up with customers and when he 
observed the sheriff girding up his loins and 
looking personal, it began soaking in that 
he had a reputation. In fact he had two. 
Some people considered him a liar, and some 
considered him a blockhead. Some agile 
persons considered him both. People don’t 
willingly deal with a liar or a blockhead if 
the transaction is one of importance. You 
may give a news butcher two cents for a 
postage stamp without investigating his 
business reputation. But if you’re going to 
buy a train-load of lumber, that’s something 
different again. 


I’m going to get acquainted with the banker who grasps 
the principles that explain those economic forces 
whose barometer is credit, and I’ll share his fi- 


nancial guidance with my customers 


universe gets notably older. I have a hol- 
low spot under my business belt that I ex- 
pect to bolster with some medest but agree- 
able profits before we celebrate the national 
birthday again. 

I can go a lot further than that, with suit- 
able reservations. It appears from where 
I sit that things might as well shape them- 
selves up in such a way that the whole year 
would be a sweet apple; but whether or not 
they’ll do it hasn’t yet swum within your 
Uncle Bill’s ken. 

I don’t know what you watch as an index 
of prosperity. Maybe it’s steel; maybe it’s 
cotton; maybe it’s the size of the morning 
clinker you extract from the furnace. But 
as for me, I am keeping my eye on agricul- 
ture as about the most sensitive domestic 
indicator. Oh, yes, I know that crops won’t 
be harvested by the Fourth. And uh-huh, 
I know that in past times it took a long 
time for the general run of farmers to real- 
ize whether they were hard up or not. The 
ouch used to trail a year or two behind the 


paign at the dentist’s. The first time 
you go, he unlooses some clawing and 
boring tool of Satan’s invention that 
you think is going to pull out the tail 
feathers of your soul; but your general 
nervous system is still calm and well 
coordinated, and you say that while it hurts 
like torment you guess you can stand all 
he’s got. But after a couple of weeks of 
grinding and boring and jabbing, with flairs 
of pain going off unexpectedly like star 
shells, your nerves get tied up in knots, and 
you expect an attack on Verdun every time 
the doc looks at his combination tooth worker. 
And when he sticks a dado head or a mor- 
tiser on to it and deploys into line of battle 
your morale isn’t worth shooting. Well, the 
farmers have got something like that. The 
wheat raisers and the cattle men remember 
their losses when the price of their stuff fell 
off until they had to dig a hole to get down 
far enough to see it; and they remember 
that most of the things they had to buy 
managed to stay up pretty well. They want 
no more of that. And if more of it comes 
along, even tho it be an act of Providence 
and out of the control of mankind severally 
or collectively, Wall Street and the boards 
of trade are going to get the credit. They’re 
also going to get the old scratch. I said 
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before that unfavorable farming conditions 
would stop farm buying. It will probably 
do that, and it will also project some of the 
dad-blastedest hottest stuff into 1924 poli- 
tics that ever roared and crackled in a 
national election. 

That'll be bad. Politics, good or bad, have 
a lot to do with our daily welfare, so we 
can’t expect people to refrain from jumping 
in when they think the politicians have kicked 
the fat into the fire. O]’ John Henry Farmer 
has been doing some thinking and nursing 
some grievances while he’s been paging the 
cows and manicuring the mules; and Saman- 
the Saratoga Farmer has sowed the seeds 
of revolt as she ran the currycomb and brush 
over the rebellious top of Willie Farmer, 
preparing him for the little red school house, 
and saw little Clarence Speculator and his 
pa glide by in their closed car. If the Farmer 
family doesn’t feel pretty good along in the 
summer I’m going to repair the old cyclone 
cave and keep it victualed. For if a hades- 
busting political campaign gets going with 
the western farmer forcing the fighting 
nobody knows what’ll get yanked loose. I 
really don’t expect it. But my own private 

plan of battle is to 
hire three men and a 
boy to help me keep 
my eye on farmer 
feeling all summer. 
In addition I'll do 
what sales promo- 
tion seems wise and 
justifiable by what 
I see. 


HELPED BUILD 
49 New Homes. 
New High School. 
4 New Stores. 
4 Factory Additions. 


Wants Banker as 
a Friend 

I'm going to get 
well acquainted with 
my banker. I know 
him when I see him 
now, and I’ve seen 
quite a bit of him 
these last few years. 
But a real acquaint- 
ship doesn’t always 
spring up following a 
courteous and affa- 
ble “Good morning, 
Judge.” I want to 
know some. things 
my banker knows, or 
that he ought to 
know; I want to be 
sure he does know 
them and how he finds them out. If he 
plays his hunches, I’m not interested. I 
can play my own hunches. If he knows 
business conditions from his personal grasp 
upon economics and by studying the right 
sources of information, I’m for him, and I 
want to stick right alongside of him. Fur- 
thermore, I want to share any information 
of this kind I can get with my customers. 
I want them to come thru in sound shape 
even more than I want to sell them lumber 
right now. I believe if I watch the game 
I can help them thru and can sell them a 
lot of lumber at the same time. I’m getting 
quite a good many of them to understand 
that many kinds of farm buildings are an 
immediately profitable investment. They 
seem to believe these things when I say 
them, and maybe that’s because I tell them 
not to build when I honestly believe it is 
not to their interest to build. The bawling 
out I got for that interview I mentioned at 
the beginning of my letter didn’t cure me 
of being frank with my customers. 

Another thing to watch, of course, is the 
trend of foreign events. I don’t pretend to 
know much about international politics, but 


1 Church Addition. 
Many New Garages. 


Construction. 


DURING 1922 WE HAVE 


1 Club House Addition. 


Helped Repair Every Type of 


from where I sit it looks as tho dirty weather 
might be brewing. What, ‘f anything, our 
country could or should do [’m not going to 
guess. But it doesn’t require any guess to 
know that another general war would throw 
a monkey wrench into civilization. And 
neither is it a matter of guessing that a 
settlement of reparations and debts and the 
removal of the menace of a military muss 
would set world affairs and world business 
to sailing out on to smooth waters. What 
a queer lot of creatures we so called human 
beings are! It seems to take us forever to 
learn to look farther than the ends of our 
noses, and I guess I’m just as short sighted 
as the rest. We get an eye full of partial 
goods and special interests and lose the 
whole shootin’ match rather than change an 
opinion. We scrap for our half of the seat 
so earnestly that we let the car run over 
the edge of the cliff. Somebody once re- 
marked that he who begins by loving re- 
ligion better than truth will continue by 
loving his own sect or creed better than 
religion and will end by loving himself better 
than all. A politician, I reckon, is a man 
who begins by loving his own party better 


1922 - A YEAR OF ACCOMPLISHMENT 


! HELP BOOST CANTON ! 
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! 70 NEW HOMES FOR 1923 ! 
? WILL YOURS BE ONE? 


1923 - A YEAR OF PROMISE - 1923 


NORFOLK LUMBER COMPANY 





During 1923 We Plan: 


To Give Our Best Service to 
Every Builder 


To Increase the Usefulness of Our 
FREE PLAN SERVICE 


To Do Everything Possible tor 
A Bigger, BETTER, BUSIER 
CANTON 


eign commerce is pretty important to us 
in a full development of our production ca- 
pacities, because foreign trade usually repre- 
sents that economic margin of surplus that 
holds the balance of power, so to speak, in 
making or breaking general market prices. 
But it is not proving all-important. 

Domestic credit seems to be good. They 
tell me that at the present time there are 
vast gold reserves not being used as a credit 
basis and that the resources of the Federal 
Reserve are hardly being touched. We 
learned a hard lesson about the stomach 
ache that follows the eating of the green 
apple of crazy inflation, and that experi- 
ence is not likely to be repeated. But it is 
good to know that the country has the credit 
resources to take care of wise and legitimate 
business expansion. 

Well, these are a few of the things I’m 
thinking about in doping out my probable 
conduct for 1923. I don’t know whether 
they mean anything in particular to anybody 
else. I’m obliged to anybody or any organi- 
zation that will give me some sound mate- 
rials of thought about my business, but I 
don’t believe anybody else can really do my 
thinking for me. 
There are too many 
elements in the little 
old complex for an 
outsider to get hold 
of all the handles. 
And by the same 
door marked “Exit,” 
I can’t see myself 
doing the thinking 
for anybody else. If 
my stuff proves sug- 
gestive, that’s the 
best I can hope for 
it. This year it 
seems to me, is a 
good time to keep 
a good nerve; which 
is something 
different from keep- 
ing a bull head. I 
don’t want any of my 
managers to be 
jumping either at 
optimism or at pes- 
simism. And _par- 
ticularly I don’t want 


1922 





In telling the story of its last year’s accomplishments and plans for 1923, this Canton (Mass.) 
retailer offers some timely suggestions for the prospective home owner 


than real human welfare; and he certainly 
ends with a monstrously high appreciation 
of himself. Slight wonder that business is 
afraid of politics. There are short-sighted 
business men; but business as a whole is 
getting a pretty fair notion that its best 
bet is to stick pretty close to human welfare. 
Business wants no more gambling away of 
the values of civilization by either foreign 
or domestic wild asses; and we begin to hope 
and to feel fairly confident that the domestic 
breed is less dangerous and more useful than 
it is painted. 


Foreign Finances and Trade 


War and politics seem to me the unguess- 
able things in the business puzzle. So far as 
further foreign financial slumps are con- 
cerned, while they will be hard on the people 
directly concerned they will be likely to 
have less demoralization in them for Ameri- 
can business than some people would have 
us believe. This slump has been anticipated 
and has been discounted in advance. Ameri- 
can exports to Europe have hit a very low 
level these last few months, and still Ameri- 
can business has not gone on a panic. For- 


them to keep a hair 
trigger on the price- 
‘boosting gun. I know 
some amiable and 
simple minded gluttons for profit who are 
set like a cat at a mouse hole, ready to jump 
the price up at the first faint indication 
that increased sales are just around the cor- 
ner. If they are greeted by any such wel- 
coming committee as that, increased Sales 
will stay around the corner. It’s kind of 
funny, or it would be if it wasn’t so serious, 
the way these hungry boys think they are 
doing a constructive work for the return 
of prosperity when they jump out and slug 
the little stranger in the slats. The would- 
be bad and bold profiteer who chases the 
world’s tin of oysters with a can opener 
need not be surprised if the world screws its 
monocle in its eye and gives him a glare that 
will make him wish his folks had made a 
missionary of him. 

[The next instalment of the Realm of the 
Retailer explains how a New York retailer de- 
veloped a friendly feeling among the local con- 
tractors, and also contains data on 1923 
building estimates from which a big business 
for the lumber industry is predicated —Ebitor. | 

WooDEN BOXES afford better protection 
against rats and mice than do containers of 
substitute materials. 
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FLOOR PLAN OF SHED, OFFICE AND YARD OF THE TROY LUMBER co. NOTE THE CARE EXPENDED IN MAKING THE SHED ATTRACTIVE WITH SHRUBBERY 
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An Unusual and Distinctive Shed 

(Continued from Front Page) 
rear of the shed a side exit is provided. Be- 
side the narrow alley shingles and lath are 
stored, except at the rear, where long timbers 
are piled parallel to the alley. All roofing is 
stored at ‘‘A;’’ it is stood on ends in bins and 
behind doors. Each bin is the height of a roll. 
By erecting these bins one on top of another, 
a large amount of roofing can be stored in a 
small space. 

Cement, lime and plaster are stored in a sep- 
arate warehouse, and the millwork department 
js also in a separate building. This building 
js two stories high, the second story being used 
for storage. This second story, by means of 
a bridge, is connected to the garage, which has 
storage space above. Partitioned off in the 
main garage are two private garages, one for 
each apartment of a 2-story apartment build- 
ing in front. 


Retailer Builds Billboard for Rental 


CrESTON, Iowa, Feb. 5.—Jackson, Sherry & 
Co., lumber retailers of this city, recently com- 
pleted an elaborate, electric lighted billboard 
on the west line of their yard, located at the 
junction of three of the main highways into 
the city, from the north, east and west. The 
billboard cost completed $1,800. It is illumi- 
nated by thirty-eight 50-watt electric lights, 
costing $228 a year. The board was erected, 
not to advertise the lumber company’s own busi- 
ness, but for leasing to various local adver- 
tisers on a yearly rental basis. It has ten lower 
spaces, which are rented at $78 each per year, 
and six upper spaces, which bring $66 each per 
year. Each sign is 24 feet long in the clear. 
The lower signs are 10 feet high and the upper 
ones 9 feet high. The entire billboard is kept 
lighted from 6 to 11 p. m. The board sets 30 
feet back from the curb, on a paved street. 
The back is formed by the company’s sheds for 
lumber, shingles ete. The leases for all the 
spaces run for three years, and rentals are all 
collected quarterly in advance. 

The entire billboard is 250 feet long, and 
25 feet high to the top of the company’s own 
sign in the center. It is built of No. 2 clear 
slash grain fir flooring. The posts are set 
in cement, 4 feet in the ground, and well braced. 
It was given a priming coat before erecting, 
and a second coat afterward. The signs were 
all painted by a local painter who specializes in 
that line. [A reproduction of the billboard ap- 
pears on the front page of this issue—EDITor. | 


Prizes for Business Improvement Tips 


Karly last fall the T. S. Goslin Lumber Co., 
of ‘*Wildwood-By-The-Sea,’’ N. J., established 
a suggestion box in the paint store at its yard 
and the following notice was sent to all the 
firm’s customers, and was also published in 
its little newspaper the ‘‘Home Builder.’’ 

1—To any of our customers, or to any salesman 
or visitor to our yard or store, who make the best 
suggestion for the improvement of our service, in- 
crease of sales or betterment of our business, one 
week before Christmas we will deliver to any ad- 
dress in the U. S. A. a beautiful cedar chest. 

2—To anyone of our employees who makes the 
best suggestion as above, we will give a $10 gold 
piece the day before Christmas. 

3—No restrictions or limits are placed on what 
you may wish to offer. Write suggestions, with 
name and address, and drop in suggestion box in 
our store. 

Mrs. Ella A. Van Horn, of Wildwood, was 
awarded the cedar chest for the best suggestion 
from a customer, and Miss Esther M. Thomas. 
of the Goslin company, received the $10 gold 
piece for the best suggestion from an employee. 

There were many valuable suggestions, both 
from customers and employees—fifty-five in all. 
Suggestions were received from far and near, 
one in fact coming all the way from Florida. 

H. Foster Goslin, secretary-treasurer of the 
T. S. Goslin Lumber Co., was delighted with 
the variety of suggestions. Some of them 
Were submitted in the form of poetry and prose. 


One suggestion sent in from Philadelphia was: 


“Las summah many houses were built 
Wid Goslin lumber. 

Dey gave de folks who lived in ’em 
Happy hours. 

Dis coming Xmas thea’s anothuh 
Goslin plan 

To cheer de body, heart en soul 
Uv ev’yman 

An hep de Cape May County homebuilders 
Sumthin’ gran’.”’ 

While this could not be termed a regular 
constructive suggestion, it clearly shows the 
interest was keen, and considering the fact that 
the contest was opened in September and closed 
in December, the fifty-five suggestions submitted 
would indicate a large number will be sent in 
during the coming year and that the idea has 
been a real The contest is to be a 
permanent affair and the company expects to 
benefit from this little suggestion box. Prizes 
will be awarded at the end of each year. 


success. 


Retailer Installs Model Coal Plant 


DEcoRAH, Iowa, Feb. 5.—The modern coal 
handling plant which has just been completed 
by the Ingvoldstad Lumber Co., of Decorah, is, 
as far as is known, the largest, most uptodate 
in a small town in the middle West. The 








Coal pockets of the Ingvoldstad Lumber Co., 
Decorah, Iowa. 


plant consists of nine reinforced fireproof brick 
silos with a silo of frame construction in the 
middle, making a total of ten. 

The wood silo contains the electrically oper- 
ated machinery which conveys the coal to the 
various bins. <A sidetrack runs along the east 
side of the silos. It was built by the Ingvoldstad 
company, the white oak ties coming from Mr. 
Ingvoldstad’s farm in Hesper Township. 

A pit is located under the track by the center 
silo. Into this the coal is dumped from self- 
dumping coal cars, and thru a trap door it flows 
into the conveyor inside the silo. By wire 
cable the conveyor is hoisted to the top of the 
silos and thence on to the particular silo that 
is being filled. As the conveyor is lowered into 
the silo the bottom is released automatically, 
and the coal is dumped. It requires about three 
hours to unload and convey a car of coal where 
formerly it required two days’ hard labor on 
the part of two men. 

The doors on the outside of the silos where 
wagons are loaded are equipped with automatic 
screens thru which the fine coal dust falls, leav- 
ing the larger pieces and blocks to go into the 
wagon. The customer this way pays for no 
screenings. A wagon is loaded in less than five 
minutes-—formerly it required an hour. The 
man who goes to the yard to get his coal needs 
only to sit on the wagon and hold the reins— 
in two minutes he has his load. 


News and Pointers for Retailers 


Altogether, as Mr. Ingvoldstad says, the plant 
is a service proposition, which gives customers 
better conditioned coal than the old method did 
and reduces to a minimum hard labor for both 
employees of the company and for customers 
who come for coal. 

This model coal storage plant of the Ingvold- 
stad company replaces ordinary coal sheds such 
as usually are seen along the railroad tracks, 
which have been used heretofore by the com- 
pany. Mr. Ingvoldstad believes the expenditure 
for such a plant in a town no larger than De- 
corah is good business judgment and will pay 
for itself and much more. It makes it possi- 
ble for the company to store 2,000 tons of coal 
and keep it in the best possible condition. This 
allows buying to best advantage and saves the 
loss that comes when coal is stored in open bins 
and subject to the exposure which greatly re- 
duces heating eapacity. 

The installation of this modern coal plant is 
just one instance of the progressive business of 
the Ingvoldstad company. Mr. Ingvoldstad 
started twenty-five years ago with a small lum- 
ber yard on a corner in Decorah. This corner 
now is only a small portion of the yards. They 
spread over a lot of ground and the lumber 
business done is one of the largest in north- 
eastern Iowa. 

Two years ago the company built a small 
sash and door factory and is operating this 
in connection with the lumber yard. The fae 
tory is rapidly outgrowing its capacity. 


Bidding for Repeat Business 


Los ANGELES, CALIF., Feb. 3—Acting on the 
theory that the best class of business that any 
retailer can obtain is repeat business, the Wood- 
head Lumber Co. sends out a form letter to 
every customer following a purchase, express- 
ing appreciation for the patronage. The Wood- 
head company has adopted very thoro follow-up 
methods and finds that the volume of orders it 
receives from old customers more than justifies 
the time and effort involved. 

Following is a copy of the new letter the 
Woodhead company is now mailing to all cus- 
tomers on the day following a purchase: 

Something about the gave us the 
other day: 

First of all, this is a letter of appreciation. We 
want to thank you for entrusting this business to 
us. It is our policy and expectation, not to confine 
this appreciation to a mere letter of thanks, but 
to put it into deeds—which will no doubt please 
you better—by giving you satisfactory service in 
deliveries and grades, and straightforward, fair 
dealing in every other respect. 

We are laying no claim to being supermen, and 
some mistakes will occasionally be made in spite 
of the best intentions backed up with an efficient 
organization. If we fail you in any way, just be 
kindly disposed enough towards us, either to call 
up our general office, or the yard manager, and we 
will be on our toes to redeem ourselves. 

Is there any other way in which we could be of 
assistance to you in our other departments? 


order you 


Cuts Fine Specimen of Maple 


WELLS, N. Y., Feb. 5.—In the logging opera- 
tions of the Adirondack Lumber Co., of this 
place, William Bush, superintendent, O. C. 
Bates and Daniel Stuart, scaling crew, recently 
sealed an unusually fine specimen of hard maple. 
This tree produced three logs of 16- 14- and 12- 
foot lengths, and 30, 31 and 32 inches in diam- 
eter at the small end respectively, scaling 657, 
622 and 552 feet by the Scribner rule, making 
a total of 1831 feet. Each log was perfectly 
round, straight and free from any kind of de- 
fects. This is an excellent example of the fine 
quality and great size of trees that once were 
plentiful thruout northern New York, but which 
now are rarely found. The logging operations 
from which this tree was cut are located on 
Jimmy Creek, a tributary of the Sacandaga 
River, the timber being cut and hauled for the 
Adirondack Lumber Co., by contractor Atwell! 
Parslow. 
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Modern Lumber Merchandising* 


[By R. J. Bamber, Sales Manager Hackensack Coal & Lumber Co., Hackensack, N. J.] 


Successful methods to obtain a profit in the 
lumber business under present conditions vary 
greatly from those pursued ‘‘in the good old 
days,’’ as some of the old timers would say. 


Business just kind of flowed into the one 
and only lumber yard in the community and 
Sam Jones, the proprietor, was habitually in- 
elined to sit back in his side armed chair and 
chat with his contractor and consumer friends 
who came into his cubby hole office. No effort 
was necessary to make the sale. 

The price of dimension timber, sheathing, 
flooring etc., was what he made it and no ques- 
tions asked. He had no fear of Josh Simkins, 
ten or fifteen miles distant, trucking the identi- 
eal material right into his town at a ruinous 
price. His was a day of unit prices. No lump 
sum estimates to fight out with two or three 
slashing competitors who thought more of gross 
sales than of net profits. 


Those might have been ‘‘ good old days’’ for 
lazy, take-it-easy chair warmers who considered 
themselves merchants, but thank Heaven we live 
in a day of wideawake keen competition that 
challenges the best that is in us to win and 
rewards laziness with the blue ticket. 

The motor truck has probably influenced to 
a greater measure than any other factor, the 

*This paper was awarded first prize in contest 
conducted by the Nyita Club, New York City. 


policy of successful lumber sales. The dealer 
has had to adjust his methods so as to counter- 
act this form of competition. So that altho 
it may cut into his possible sales, particularly 
as to speculative building operations, he can 
develop a substantial, ever growing business by 
pursuing the following program: 


1. Sell yourself. Believe that you are in 
the cleanest, most worthwhile business there is. 

2. Sell yourself to the contractor. Be more 
than an order receiver to him. Be friendly, in- 
terest yourself in what is of interest to him, 
serve him, not alone with lumber but with ideas 
or suggestions of worth. Go to him, don’t 
make him come to you. Put yourself on his 
level. Make it a man to man friendship. 

3. Sell yourself to the consumer. Here is 
a vast field of almost unlimited possibilities. 
By mail and direct calls you can put the im- 
press of your personality on countless numbers 
who will become customers and rapidly spread 
the knowledge that your company deals only 
in the best materials, gives the quickest service 
and is altogether the most satisfactory to deal 
with. This is most valuable as it can develop 
a compelling influence on the contractor and 
help to line him up so strongly that he will not 
be apt to shop around for the lowest prices. 


4. Create new business. The best possible 
way to eliminate price competition is to dis- 


Notes From the Realm of 


Builders Agree to Wage Advance 


DuLutH, MINN., Feb. 6.—The contractors 
of Duluth have agreed to an average advance 
of 10 percent in the wages of mechanics in the 
various building trades, effective June 1. This 
action by the Duluth Builders’ Exchange will, 
it is thought, forestall any labor troubles at 
the opening of the active building season. The 
scale is the same as was adopted at the third 
annual convention of the Minnesota Building 
Employers’ Association held recently at Min- 
neapolis. The wages of carpenters and wood 
lathers are increased from 80 to 87% cents an 
hour, and of bricklayers and plasterers from 
$1.10 to $1.12% an hour. 


Purpose Is to Educate Public 


PITTSBURGH, Pa., Feb. 6.—E. M. Tate, secre- 
tary Pittsburgh Builders’ Exchange and gen- 
eral manager Own-a-Home Exposition to be 
held at the Motor Square Garden March 14 to 
24, today outlined the general plan of the 
project, saying that the exposition was not ex- 
pected or intended to be a money making prop- 
osition but to educate people in home building. 
‘People are hungry for knowledge of this 
sort,’’ said he, ‘‘and one of the things we want 
to put before them is the fact that they can 
build on credit, just as they can buy automo- 
biles or diamonds on credit. Three other pur- 
poses of the exposition are to demonstrate how 
to buy a lot, how to plan a house, and how to 
keep away from loan sharks.’’ 


To Hold State Home Building Exhibit 


JACKSONVILLE, FLA., Feb. 5.—Marked interest 
is being manifested thruout the State in the 
Florida Home Building Exhibit to be held under 
the joint auspices of the Southern Pine Associa- 
tion and lumber interests of Jacksonville, Feb. 
12 to 17. The exhibit will be held in the build- 
ing situated at the corner of Forsyth and Julia 
streets. In order to insure a large attendance 
of retail lumber dealers from all over the State, 
as well as of other out-of-town people, Thursday, 
Feb. 15, has been named as ‘‘ All Florida Day.’’ 
A special effort will be made to interest visiting 
lumber dealers and others in starting a State- 
wide home building campaign. The exhibit will 
include miniature models of bungalows and cot- 
tages, and there will be a liberal distribution of 


books 
Admis- 


the Southern Pine Association’s plan 
showing virtually all types of homes. 
sion to the exhibit is free. 


“Better Homes’? Show Is Big Success 


.Kansas City, Mo., Feb. 6.—The second an 
nual Better Homes & Building Show opened 
last night in Convention Hall with an attend- 
ance estimated at 15,000. All of the retail 
lumber dealers of Kansas City joined in a 
joint exhibit and several manufacturers were 
represented. A feature of the retail lumber- 





cover the prospect, develop the desire in him to 
build, alter or repair, suggest the contractor 
(your contractor) sell the materials and see 
the job thru personally. Dig up the names of 
undeveloped property owners, prove to them 
by facts and figures how much more valuable 
the property is with buildings on it. If financig) 
aid is needed, line up a building and loan asso. 
ciation or private mortgage. Equip yourself to 
handle all angles of the proposition and the 
question of the price of your lumber will be 
the last consideration. Individual home build. 
ing plan department, show rooms where actual 
sizable samples of your materials can be shown, 
window displays where possible and job signs 
that show the contractor’s name ahead of the 
dealer’s name are all creators of new business, 

To sum it all up; radiate optimism, be a real 
friend to contractors, consider the small con- 
sumer sale valuable and try to build it up, go 
after new business definitely by a well thought 
out plan, fix up a reasonable price which allows 
a legitimate profit and stick to it and your lum. 
ber business will be founded on a firm founda- 
tion and will enjoy a sturdy growth. 


SAEBERBEEBBEEBAAABAE: 


THE GOVERNMENT of Brazil has_ recently 
awarded a contract for 5,000 dwellings for gov. 
ernment employees at a cost averaging around 
$1,400. Purchasers are given fifteen years in 
which to pay, at 6 percent interest. 


Building 


record will be equalled or exceeded this year. 
In connection with the show an architects’ 
prize contest for a small house to cost about 
$8,000, was held. The winning design was 
submitted by Harry L. Wagner of Kansas 
City. About 45 designs were submitted. 


Survey Presages Building Boom 


CoLUMBUS, OHIO, Feb. 5.—With $10,000,000 
available to prospective home builders, accord- 
ing to a survey made, Harry L. Stoneburner, 
president of the Franklin County League of 








Miniature home in landscape setting which featured codperative exhibit of retail lumbermen at 
Kansas City Better Homes Show 


men’s exhibit is a miniature house in a land- 
scaped setting, the exhibit being the central 
feature of the show. In addition to the lum- 
bermen and other building material interests, 
a number of builders have exhibits. There are 
a large number of home furnishing exhibits, 
ranging from furnaces to sewing machines. 
Last year the show was attended by more than 
90,000 persons and it is expected that that 


Building & Loan Associations, and other off- 
cials of building and loan associations, believe 
that Columbus will have the greatest home 
building boom in its history in the next six 
months. They base their conclusions upon the 
number of applications for loans during Jan- 
vary, which was higher than ever before ex- 
cepting January last, which was the banner 
month. 
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Ohioans’ Visits to Mills of Northwest Give 
Better Understanding of Millmen’s Problems 


SEATTLE, WASH., Feb. 3.—Most eventful from 
the standpoint of lumber manufacture and mar- 
keting is the elose of this week, which has wit- 
nessed the coming and going of a distinctive 
party drawn principally from the membership 
of the Ohio Association of Retail Lumber Deal- 
ers. The trip is timely. It has been educa- 
tional, from whatever standpoint considered; 
for there has resulted on the one hand a modi- 
fication of west Coast views thru a closer re- 
lationship, and on the other a change of atti- 
tude almost revolutionary among the visitors. 
They have seen immense logs converted into 
lumber, and with admirable frankness and fair- 
ness they have of their own accord acknowledged 
a shifting in their views. As one noted manu- 
facturer has said to them, the group of States 
just north of the Ohio River is the final terri- 
tory for conquest by west Coast forest products. 
It occupies a region where the back-haul from 
the Atlantic is too long to justify handling ship- 
ments by water, and on the other hand rail ship- 
ments have a heavy burden of freight rates. 

Practically, the Ohio men are showing keen 
interest in west Coast woods, even to the point 
of purchasing to some degree. Naturally they 
are eager to investigate methods of manufac- 
ture and familiarize themselves with grades so 
as to be able to buy intelligently. It is not far 
from the truth to say that just before reaching 
the Coast, they expected to tell the west Coast 
manufacturer what they wanted; but after they 
had reached here, and had begun to sense the 
problems confronting the manufacturer, they 
realized that it was to their interest to examine 
and learn, and then decide which of the grades 
under manufacture they would be in a position 
to use, rather than to demand that the manu- 
facturer supply exactly what they want. 

On its westward journey the party reached 
this State without incident, further than a brief 
delay on account of a freight wreck just be- 
fore arrival in Spokane. The excursionists were 
at Snoqualmie Falls Jan. 31, and were enter- 
tained in a manner fully up to the high stand- 
ard of hospitality set by the Snoqualmie Falls 
Lumber Co. They reached Seattle during the 
evening of Jan. 31. The next morning, Feb. 1, 
they were taken in charge by a committee, and 
were driven by automobile to Everett, where 
they enjoyed a royal welcome. They were back 
to Seattle for dinner, and before midnight were 
on their way by steamer to Victoria and Van- 
couver, B. C. Today, they are in Tacoma, and 
tomorrow will be well on their way toward the 
south, with Portland as their immediate ob- 
jective. 


THRILLS AT SNOQUALMIE FALLS 


SNOQUALMIE FALLS, WASH., Jan. 31.—On 
schedule time the Milwaukee cars with the ex- 
cursion of the Ohio retail lumbermen drew up 
here this morning. They were met by officials 
of the Snoqualmie Falls Lumber Co. and the 
entertainment committee of Seattle lumbermen, 
headed by Sherman L. Johnson. During their 
stay everything moved like the clock, with true 
Snoqualmie precision and efficiency. There 
was not a hitch, nor even a momentary delay, 
anywhere along the line, notwithstanding the 
fact that the vast enterprise provided genuine 
thrills for the visitors every time they faced a 
new feature. 

The program of the Snoqualmie Falls Lum- 
ber Co. was put into effect by General Manager 
F, R. Titeomb, aided by Dave Fisher, assistant 
superintendent of woods; 8S. P. Johns, jr., dis- 
trict sales manager; Gordon H. MacDonald, dis- 
trict sales representative, and by Joe Frazelle, 
who had charge of the special train as it ran 
over the logging road. At the outset the mem- 
bers of the party were apportioned among cap- 
tains, who effectively guided them in turn thru 
the great sheds, the planing mills, the cedar op- 
eration and the sawmill, bringing the various 
subdivisions back to the station at exactly 12 
@’clock. The special train, which included two 
Milwaukee passenger coaches, ran out to Camp 


A, and just as the cars reached a point of 
vantage the excursionists received their first 
thrill. It was the felling of a fir tree six feet 
in diameter at the butt. It crashed thunder- 
ously to earth. A moment later the Ohioans had 
their attention directed to another point, and 
all of them caught their breath as they saw for 
the first time a high-rigger at work topping a 
spar tree 225 feet high. Leaning far back on 
his braces, this daring timberman alternately 
chopped and sawed, until he placed one hand 
as far toward the tip as he could reach, and 
then it, too, swung slowly, gracefully and trag- 
ically on the segment of the circle that was to 
mark its first and final plunge to earth. Such 
was the object lesson in the first step of high- 
lead logging. 


Enjoy Typical Logging Camp Dinner 


Then back to Camp A, not a minute off the 
schedule, went the excursionists, and there they 
sat down to a typical logging camp dinner. The 
fare was so good that most of them had diffi- 
culty in realizing that it was the regular order 
in the Snoqualmie camps. At this place Mr. 
Titcomb made an effective and instructive ad- 
dress, explaining something of the growth of 
west Coast timber and . : 
the methods employed in 
the Snoqualmie opera- 
tion. Immediately fol- 
lowing the meal, the vis- 
itors were taken to the 











F. R. TITCOMB. 
Snoqualmie Falls, Wash. ; 


General Manager Sno- 
qualmie Falls Lumber Co. 





woods to watch an elec- 
tric logger at work, and 
witnessed the loading of 
an entire train. There 
was snow on the ground 
but the Ohioans didn’t 
care. The day was clear 
and the mountain peaks 
stood out beautifully. 

Another thrill was afforded when the members 
of the party caught sight of a small herd of elk 
quietly feeding. Cameras quickly came into 
play, and many were the photographs taken, to 
be enjoyed later as souvenirs of a most event- 
ful trip. Absorbing interest also was aroused 
by the sight of a rainbow trout, weighing fif- 
teen pounds, caught by a sawyer with a No. 6 
steel hook and exhibited in the shingle mill. 
This finny specimen was likewise much photo- 
graphed. 

At 3:30 p. m. the party entered the Milwaukee 
train once more, and at 6 o’clock was in Seattle. 














INTERESTING PROGRAM AT EVERETT 


EVERETT, WASH., Feb. 1.—Traveling the best 
motor road in the State and approaching the 
‘*City of Smokestacks’’ from the south, one 
sees at the left a sign, ‘‘ Everett Country Club,’’ 
and a little further along, at the right, an- 
other sign, ‘‘Slow, Danger.’’ Regardless, the 
Ohio motor cavaleade, directed by Sherm John- 
son and his committee of Seattle lumbermen, 
sped past the warning legends, around an 
S-shaped stretch of pavement, and into the 
ample grounds of the famous social organiza- 
tion. To the west was Puget Sound, backed by 
the snowy and serrated Olympics—Everett 
nestling right at the foot of the spectator, a 
beautiful city of fir residences thatched with 
imperishable red cedar shingles, with a multi- 
tude of bungalows demonstrating the quality 
of the noted siding; and away off to the north- 
eastward and eastward was the thin ribbon of 
the Snohomish River, threading its way among 
fertile ranches and dairy farms, flanked by the 


evergreen fir on reaches ascending to the lofty 
Cascades far beyond. 

It was snowing a little—just enough to make 
the visitors scurry into the club house, where 
there is grateful heat, and an atmosphere sur- 
charged with fragrant smoke and fellowship. 
There’s Tommy Gray, of Cleveland, over there, 
standing high above the crowd and leading his 
impromptu vocalists. ‘‘I Don’t Want to Go 
Home,’’ they are singing; and ‘‘ Everett Will 
Shine,’’ and ‘‘There’s a Long, Long Line of 
Empties,’’ just as if the car shortage or any 
other shortage had anything to do with this 
particular Ohio party. 

Here comes the boss of the party. Behold the 
imposing figure of Harry Stuchell, celebrated 
for his Eclipse flooring, elbowing his way thru 
the crowd. ‘‘Time for lunch—upstairs, every- 
body,’’ is his message. In the historic dining 
room are two hundred places at table, every one 
of them filled. Decorations, jonquils, and along 
the walls great armfuls of salal, intermingling 
with the fluffy down of pussy-willows, showing 
that already spring is making headway in the 
west Coast woods. An orchestra is playing, and 
pretty soon it swings into a familiar air, and 
everybody joins in, ‘‘ Hail, Hail, the Gang’s 
All Here,’’ and then ‘‘Old Bill Boner’s Better 
Than He Used to Be.’’ Harry raps loudly, 
introducing as chairman ‘‘the high mogul of the 
Weyerhaeuser Timber Co.,’’ W. H. Boner, who 
speaks most effectively, something like this: 

Gives Good Advice to Retallers 

You have traveled many hundreds of miles to 
see us, and incidentally to find out what we pro- 
duce in the way of lumber. Here on the west 
Coast we have always looked upon Ohio as the 
last State to conquer, among the States north of 
the Ohio River, with respect to our forest prod- 
ucts. Our most recent acquisition of territory 
has been the Atlantic coast. I assume that Ohio, 
naturally being a State that has made presidents, 
is producing superior lumbermen; and we have 
found, in the introduction of fir lumber in the 
territories we have gained, that they like it. I 
want to say that I think the manufacturers are 
just as much opposed to a runaway market as 
are you people. It is a problem we should think 
over and endeavor to the best of our ability to 
solve. Let us remember that an advancing market 
is made largely by the buyer, and remember also 
that the final effects, as was the case two years 
ago, are rather more serious to the manufacturer 
than to the retailer—for here we lost a year’s 
profit. I think such a condition is due largely to 
the manner of buying. Buy more steadily, if pos- 
sible; and market our products more steadily. 
When all you people put off buying, and du- 
plicate orders, you start something that causes 
trouble. 

Mr. Boner referred to the ‘‘strong charac- 
ters’? engaged in the manufacture of lumber. 
He mentioned Ed R. Hogg; alluded to another 
millman who had gained his start punching 
bulls; two others had been shingle weavers; yet 
another a carpenter, who couldn’t get the kind 
of lumber he wanted, and finally decided to 
make it himself so that it would be right; and 
yet another, a man who had been born with a 
silver spoon in his mouth. He continued: 

If anyone tells you there is a combination of 
manufacturers, don’t believe it—for they can’t com- 
bine at all. But we do have an erratic market. 
What we need is a steady demand. 

L. P. Lewin, vice president of the A. M. 
Lewin Lumber Co., and president of the Ohio 
association, made a fitting response to Mr. 
Boner’s address, saying the excursionists ad- 
mitted that their State was probably the last 
one to be conquered in a commercial way. He 
added: 

We have a lot of hard-boiled Jumbermen in Ohio, 
and like Missourians they have to be shown. The 
freight rates have been against fir, and we are 
used to southern pine. But we know that eventu- 
ally we shall be compelled to turn to fir, because 
pine is becoming scarcer and the _ price higher. 
We are not hard to conquer in other ways; in 
fact we have been conquered already by you 
Washingtonians. We have been singing ‘Volstead, 
Have a Heart,’ but we will have to change the 
words of that song and ask the people of Wash- 
ington to have a heart, so as net to completely 
overwhelm us thru the lavishness of their hos 
pitality. 

Fostering Closer Acquaintance 

Thomas M. Shields, manager of the Simonds 
Manufacturing Co., Seattle, was commandeered 
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for a story, and he told it in thé characteristic 
vein that always makes Tom’s forensic efforts 
a continuing delight. Sherman |L. Johnson, of 
the Washington Cedar & Fir Products Co., presi- 
dent of the Pacific Coast Shippers’ Association, 
and chairman of the Seattle committee on en- 
tertainment, brought out the idea that exeur- 
sions, instead of being occasional, ought to be- 
come regular and permanent, so as to foster 
closer acquaintance. ‘‘It has been suggested,’’ 
he said, ‘‘that we of the west Coast return the 
compliment by visiting you in your home towns 
and learning your needs first hand.’’ President 
Ludwig, of the Pennsylvania association, re- 
ferred to the tremendous scale on which the 
west Coast industry was operated. ‘‘We be- 
gin to realize,’’ he said, ‘‘that we can not get 
all of one length, and all of one pattern, without 
also taking all that the log will produce. We 
are likewise beginning to understand the condi- 
tions of manufacture. I believe the things we 
have in common will multiply, and that our dif- 
ferences will disappear.’’ Warren Duffy stated 
his belief that a little closer relation was com- 
ing between the manufacturer and the retailer, 
and also the wholesaler. ‘‘We are beginning to 
realize,’’ he said, ‘‘that the stupendous needs 
of this industry can be met only by the whole- 
saler. On this western trip my whole idea of 
the distribution of lumber has changed. There 
is growing up a little closer bond of companion- 
ship. The reason for so much misunderstand- 
ing is due to the fact that heretofore we have 
not been acquainted. We have got to get down 
to the point of arbitration, to the basis of rea- 
son, emphasizing good fellowship and reciproc- 
ity. The little dispute over one ear of lumber 
is secondary to a close understanding.’’ Rob- 
ert B. Allen, secretary-manager of the West 
Coast Lumbermen’s Association, took the floor 
to invite Ohio guests and Everett lumbermen to 
the banquet and evening’s entertainment in 
Seattle, introducing his remarks with a humorous 
story. Findley M. Torrence, secretary of the 
Ohio association, spoke briefly, remarking that 
anyone who could survive four days of Pullman 
car poker was well equipped. 

This closed the program so far as Everett 
was concerned. Mr. Stuchell’s arrangements 
had worked perfectly, for the hour was 3 o’clock, 





W. H. BONER, EVERETT, WASH.; 
Who Welcomed Visiting Retailers 


precisely the time he had said the guests would 
be again entrusted to the Seattle committee. 
In a few minutes a hundred automobiles were 
headed south. A fine snow was flying, but trae- 
tion was good on the concrete road. 

Prior to the luncheon, the visitors, some of 
whom had arrived in Everett as early as 9 
o’clock, scattered among the mills—inspecting 
the operations at the big plant of the Canyon 
Lumber Co., Eclipse mill, Weyerhaeuser mill, 
Ferry-Baker, and others. The scale of the lum- 
ber industry of Everett, which has the distine- 
tion of being the largest log center in the world, 
made a visible impression on the retailers. 


INSPECT KENMORE SHINGLE PLANT 


KENMORE, WASH., Feb. 1.—The_ splendid 
Kenmore plant of the John McMaster Shingle 
Co. at this place was the scene of unusual 
activity Thursday afternoon at 4 o’clock on the 
arrival here of forty retailers belonging to the 
excursion of the Ohio association. The party 
was on its way by automobile from Everett to 
Seattle, and stopped off at the special invita- 
tion of the veteran John MeMaster, who is 
known all over the United States as dean of 





JOHN McMASTER, SEATTLE, WASH.; 
Dean of Shingle Manufacturers 


the red cedar shingle industry. William C. 
McMaster, vice president of the company, ac- 
companied the visitors and piloted them thru 
the plant, assisted by B. A. Terry, superintend- 
ent. The mill operates a double-block machine, 
and is turning out 200,000 shingles a day. The 
stock produced under the eyes of the Ohioans 
was 5/2 vertical grain 100 percent clears, be- 
ing the finest type of quality shingles. Much 
interest was manifested in the operation. 


CORDIALLY GREETED IN SEATTLE 


SEATTLE, WASH., Feb. 1.—‘‘ Hello, Ohio! ’’ 
was emblazoned on the windshields of many 
score automobiles at 8 o’clock this morning, as 
the various equipages of Seattle lumbermen 
pulled up at O.-W. station to extend a welcome 
to the excursionists. The cars were loaded ex- 
peditiously, each driver being requested to take 
care of his passengers thruout the day, during 
the trip to Everett and the return to this city. 
At 8:30 the long line was under way; and 
shortly after 4 o’clock in the afternoon the ma- 
chines returned to this city, preparatory to a 
dinner dance at the Hotel Gowman beginning 
at 6:30. Lloyd Hillman, of the Lloyd Hillman 
Lumber Co., and William C. Krafve, of the 
Atlas Lumber Co., constituting the automobile 
committee, had done their work perfectly. 


‘*Hello, Ohio! ’’ was again the slogan for the 
evening assemblage, which probably surpassed 
in brilliance any recent event staged by Seattle 
lumbermen. The greeting was expressed on 
miniature red cedar shingles, 100 percent clear, 
100 percent vertical grain, free from sap. This 
handsome specimen of forest manufacture was 
fitted with a neat ribbon, white or green, and it 
served as an identification ecard, for each indi- 
vidual present was in duty bound to write his 
name so that it could be read across the table. 
Seore for Don Clark and Joe Blunt, of the Rite- 
Grade Shingle Association, for these pretty sou- 
venirs. 

The dinner was ‘‘something different.’’ It 
was one of those occasions, which are rare 
enough nowadays, when you ean start and finish 
without the disturbing element of jazz. The 
explanation is due partly to accident and partly 
to design—for the throng of 300 guests was so 
large as to make dancing impossible until after 


the tables had been removed. The seating ar- 
rangements were adequate, and notwithstanding 
the great crowd there was remarkable expedition 
in the manner in which the service was.rendered, 
For this management, mark up a credit to 
Hieronymus Neubert, of the Hartmann-Neubert 
Lumber Co., who was here, there and every- 
where every minute, seeing that things went 
right. 

3efore the evening was far advanced, Cecil 
Gray, of the Gray Lumber & Shingle Co., dis- 
tributed appropriate headgear, and instantly 
the gathering took on the aspect of a fete, 
with multi-colored balloons on all sides. Roy A, 
Dailey, seeretary-manager or the Pacific Coast 
Shippers’ Association, came up front as song 
leader; Art Bevan, of the shingle branch, who 
had piloted the visitors West, was pretty busy; 
and finally Sherm Johnson, chairman, made the 
effort of his life. He managed to make him- 
self heard, and this was his masterpiece: 
‘‘There will be no speaking.’’ (Great ap- 
plause.) Entertainment features included mys- 
tifying tricks by a prestidigitator, who put 
needles and thread in his mouth, and then took 
them out, needles all threaded; card tricks and 
handkerchief tricks. The fall guy was Arthur 
Bernard, of the shingle branch, who stepped for- 
ward when requested, and later paid the ma- 
gician a great compliment, saying, ‘‘ He made a 
boob out of me.’’ There was dancing, all the 
latest steps, making the old-timers uneasy, if not 
jealous. ‘‘Why, anybody can do that, who can 
walk,’’ explained Billy McMaster, who is a sort 
of Petronius Arbiter on these occasions. It cer- 
tainly was a great party—so good that Mr, Tor- 
rence was fearful lest some of his party 
wouldn’t catch the boat. But they made it all 
right. 


OLD PALS MEET AT SEATTLE 


SEATTLE, WASH., Feb. 3.—Fred C. Smith, of 
the James A. Smith Lumber Co., Osage, Ohio, 
ran into a pal of school-boy days, when he met 
F. M. Roberts, of the Getchell Shingle Co., 
South Bend and Raymond. Mr. Roberts profes- 
sionally is a lawyer—yet they say he is now 
more of a shingle man than a luminary at the 
bar, meaning to compliment him. Mr. Smith 





S. L. JOHNSON, SEATTLE, WASH. ;: 
Chairman of Entertainment Committee 


and Mr. Roberts were together at Grinnell. An- 
other Grinnell man is Harry I. Worth, of the 
Worth Lumber Co., Seattle. 

J. E. McNally, president of the J. E. McNally 
Lumber Co., Columbus, Ohio, is enthusiastic, 
stating his belief that the strides to be made by 
west Coast woods during the next few years 
will be quite wonderful. He was captain of 
Car A on the trip out—which doesn’t explain 
how he happened to lose his grip in Chicago. 

V. F. Lund, of the Martin-Lund Lumber Co., 
Barrett, Minn., is tremendously impressed. He 
believes the Coast excursion has taken place 
at the right time, for the farmers in his country 
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have plenty of credit now, and the outlook this 
year is far better than in 1922. 


TACOMA ENTERTAINS RETAILERS 


TacoMA, WASH., Feb. 3.—Reminiscences of 
pioneer days in the lumber industry, an appeal 
for united action on the conservation question, 
the value of personal contact between business 
men from different sections of the country and 
some predictions regarding the development of 
the lumber industry in the Pacific Northwest 
were among the subjects touched upon by 
George S. Long, general manager of the Weyer- 
haeuser Timber Co., in an address made today 
to the party of visiting lumbermen from Ohio, 
Pennsylvania and Minnesota, who spent the day 
in Tacoma. Mr. Long was the principal speaker 
at a luncheon given at the St. Paul & Tacoma 
Lumber Co. in honor of the visitors by the 
Tacoma Lumbermen’s Club. 

Introduced by Maj. Everett G. Griggs as the 
‘‘dean of the Pacific coast lumbermen,’’ Mr. 
Long first compared the Ohio of fifty years ago, 
then the Northwest territory, with the district 
bearing that title at present and told of his 
early days in the lumber industry in Wisconsin 
and Indiana. He then outlined the immense 
timber resources of the three Pacific coast 
States, and continued: 

More than 40 percent of the standing timber in 
the United States lies in the narrow strip between 
the mountains and the ocean in the Pacific coast 
States. Here the lumber industry predominates 
as in no other part of the world. Nearly 80 


percent of our tonnage from Washington is lumber 
and other forest products. 


Makes Startling Prediction 


Mr. Long’s prediction in regard to the de- 
velopment of the industry on the Coast was 
startling, and in this connection he said: 

The great industry that you see here now is only 
the beginning. Come back in ten years and every- 
thing you have seen will be increased one hundred 
fold. The whole world is turning to this district 
for its lumber and the development I am fore- 
casting is the logical result of the demand on our 
resources, 

Urging the eastern lumbermen to support the 
reforestation movement on a national basis Mr. 
Long predicted that in less than seventy-five 
years there will be a timber shortage in the 
United States unless reforestation is undertaken 
soon, Said he: 

There is no other district where timber can be 
grown so easily and so cheaply. I ask all of you 
to give some thought to the matter and to look 
ahead to the time when, unless we act wisely now, 
there will be no timber available. ; 

The value of visits such as you are making is 
immense. You can by personal contact show_ us 
many things we do not know. ‘The retailer has 
given me a large part of what knowledge I have 
of the lumber business. Your visits benefit us and 
we can probably help you to see some of your 
problems more clearly. 

Maj. Griggs in a short talk declared that the 
closer association of retailers and manufactur- 
ers will do much to solve the problems of the 
industry. ‘‘What we want is a continuous mar- 
ket,’’? he said. ‘‘Our hope is to manufacture 
so that there will be no waste and to use every 
bit of every tree.’’ 

L. P. Lewin, president of the Ohio Associa- 
tion of Retail Lumber Dealers, urged the manu- 
facturers to dry their lumber before surfacing 
it for delivery. 

Mrs. John Laird, called on to speak for the 
women of the party, declared that ‘‘every 
day, in every way, we are being treated better 
and better.’’ 

Fred H. Ludwig, president of the Pennsyl- 
vania Lumbermen’s Association, and John E. 
Manley, president of the Tacoma Lumbermen’s 
Club, also spoke. 

Inspect Tacoma Mills 

The visitors arrived early this morning and 
were met at the train by the members of the 
lacoma Lumbermen’s Club and taken in auto- 
mobiles to the industrial district where the 
morning was spent in an inspection of the St. 
Paul & Tacoma and Wheeler, Osgood mills. 
After the luncheon an automobile tour of the 
city was made, including visits to the Port docks 
and other points of interest. A dinner was 
served at the Tacoma Country & Golf Club at 
6:30 o’elock and was followed by a musical 
entertainment and an informal dance. The 
special train used by the visitors was brought 


to the country club and the party left at mid- 
night for Portland. 

The entertainment was arranged by a special 
committee composed of J. G. Newbegin, of the 
Newbegin Lumber Co.; George J. Osgood, of the 
Wheeler, Osgood Co., and A. K. Martin, of the 
Pacific National Lumber Co. President John 
E. Manley presided at the luncheon and dinner. 

Plans for giving the golfers among the vis- 
itors a day on the links were spoiled by the 
snowfall earlier in the week which covered the 
course with snow and made play impossible. 


SPOKANE HOST TO OHIOANS 


SPOKANE, WASH., Feb. 3.—The visit of mem- 
bers of the Ohio Association of Retail Lumber 
Dealers and their wives to Spokane in a special 
train over the Chicago, Milwaukee and St. Paul 
railway last Tuesday was the outstanding event 
of the week in local lumber circles. The party, 
headed by L. P. Lewin, of Cincinnati, president 
of the association, and Secretary Findley M. 
Torrence, of Xenia, Ohio, numbered 108 persons. 
Owing to a freight derailment ahead, the special 
train was delayed three hours so that it arrived 
at 11 a. m., instead of 8 a. m. as scheduled. 
This threw the plans of the entertainment com- 
mittee of the Western Pine Manufacturers’ As- 
sociation somewhat out of gear, but its chair- 
man J. P. McGoldrick, and the other committee 
members, simply put on extra steam and con- 
densed the program so no essential part was 
left out. 

At noon the guests were taken to the regular 
Tuesday luncheon of the Spokane Chamber of 
Commerce, after which they were driven to the 
plant of the McGoldrick Lumber Co., where they 
inspected it in detail and also were shown an 
exhibit of grades which were explained to them. 
They were also taken for a drive about the 
city, and at 4 o’clock the ladies were the guests 
at a tea at the Davenport Hotel and the men 
were entertained at the Spokane Club. 

At 6:30 there was a dinner dance in the 
Marie Antoinette ballroom of the Davenport 
Hotel. E. F. Cartier Van Dissel, president of 
the Phoenix Lumber Co., and a member of the 
entertainment committee, was toastmaster. The 
guests were welcomed to Spokane by Mayor 
Fleming. Other local speakers were Thaddeus 
S. Lane; I. N. Tate, assistant general manager 
of the Weyerhaeuser Sales Co., and Mr. Me- 
Goldrick. 

Responses for the visiting lumbermen were 
made by Mr. Lewin; by William Ryan, of To- 
ledo, a former president of the association; 
Warren J. Duffy, secretary of the Toledo Lum- 
bermen’s Club, and Fred Ludwig, of Reading, 
Pa., president of the Pennsylvania Lumbermen’s 
Association. In explanation of the trip of the 
party, President Lewin said: 

We are out here to bring the producer or manu- 
facturer and the distributer closer together in the 
interest of a stabilization of the lumber market. 
Nearly all the manufacturers market thru jobbers. 
We want to get acquainted first hand, to know the 
vrades and to know the men who do the manu 
facturing. 

Twice in the last eighteen months building opera- 
tions have been stopped in Ohio, due to sudden 
sharp advances of the market which we think are 
entirely unwarranted. The manipulations of job 
bers we believe are largely responsible for lack of 
market stability. This is detrimental to the manu- 
facturer, the retailer and the general public. It 
frequently paralyzes the business. 

We have had a most enjoyable time here in 
Spokane; if we could, we would like to spend six 
months here. The trip has started most auspi- 
cjously. DLesides the pleasure and change, our mem 
bers will meke buying connections and acquaint- 
ances on this trip that will repay them many 
times its cost. 


HOSPITABLY RECEIVED AT PORTLAND 


PORTLAND, OrE., Feb. 4.—The Ohio retailers 
arrived in Portland at 7:45 this morning. 
They were not disturbed by the Portlanders 
until after they had had time to have their 
breakfast. As their stay in Portland embraced 
Sunday only and as they were already satiated 
with sawmills and lumber sheds, the Oregonian 
lumbermen gave them a treat they will never 
forget, namely a drive up the beautiful Colum- 
bia River highway to Bridal Veil, Wahkena, 
Multnomah and Horsetail falls. These four 
beautiful water falls form probably the crowning 
features of the scenery along this noted drive- 
way. An excellent chicken dinner was served at 


the famous Crown Point Chalet, better known as 
Mrs. Henderson’s. Here the cuisine is almost 
as wonderful as the scenery and many of the 
visitors who expressed themselves as having had 
a wonderful time at each succeeding stop, ex- 
claimed ‘‘this is the best yet.’? Some of them 
meant the scenery and some of them meant the 
dinner and some meant both. They said the 
people of the South who will be their hosts in 
a few days will have to exceed the speed limit 
if they equal Portland entertainment. 

As a sample of hospitality, someone of the 
visiting party expressed curiosity as to weather 
at home. A wire to the East by ‘‘ Shorty 
Nelson,’’ Portland district secretary of the 
West Coast Lumbermen’s Association, brought 
a weather report from Cincinnati, Indianapolis 
and other ‘‘home towns.’’ 

There were no speeches at the dinner and no 
formality to the short but interesting program 
for the day. Portland lumbermen simply turned 
out their cars and met the visitors at the Union 
station, drove them out over the wonderful 
highway, gave them a good fried chicken dinner 
and returned them to their special train long 
before time for the departure toward the south. 

The Portland Lumbermen’s Club, which was 
organized only a few months ago, played an im- 
portant part in entertaining the visitors. 

At 7 o’clock the Buckeyes were on their way 
to sunny California. 


Heavy Rains Curtail Southern Logging 


Mempuis, TENN., Feb. 6.— Logging opera- 
tions thruout the greater portion of Tennessee, 
Mississippi, Arkansas and Louisana have been 
practically suspended and they will remain ex- 
tremely limited for at least sixty days, in the 
opinion of members of the trade here. 

This is due to two distinct developments: Ex- 
ceedingly heavy rains thruout these States dur- 
ing the last ten days to two weeks which have 
put the woods in such condition that handling 
of timber therefrom is practically impossible; 
and rapid rise in the Mississippi which is fol- 
lowing the heavy rainfall in the upper tribu- 
taries of this stream as well as in the valley of 
the Mississippi itself. It is officially estimated 
that the river will register 33 feet, or within 
two feet of flood stage, on the gage at Mem- 
phis by the end of the current week and it is 
suggested that, in the event of further rains 
in the watershed of this stream, a considerably 
higher stage may be seen. 

A stage of 33 feet will net do appreciable 
harm to the lumber industry. It will put a few 
of the mills and woodworking enterprises along 
Wolf River, north of the city, out of commis- 
sion, but practically the only territory over- 
flowed will be that lying between the banks of 
this stream and the levees on either side there- 
of. The story, however, may be entirely dif- 
ferent in the event the stage goes appreciably 
higher. Hardwood interests are actively moving 
logs and lumber from the path of any possible 
flood and are taking every precaution they can. 

The stoppage of logging will not have ap- 
preciable effect on the production of hardwoods 
for the next few weeks for the reason that the 
mills are so well supplied with timber over the 
greater portion of the valley territory and that 
there are large quantities of logs along the 
rights-of-way of the railroads which will be 
delivered without regard to weather or flood 
conditions. The movement of logs has been 
very heavy during the last few weeks and mill 
yards are generally pretty well filled. It is 
emphasized, however, that flood conditions of 
the duration or intensity of those experienced 
in 1922 would seriously curtail hardwood out- 
put and contribute decidedly to the already 
pronounced strength of the market. 

The valley territory is now experiencing the 
first freeze of the season and is largely cov- 
ered with sleet, ice and snow. 


A PHILADELPHIA retail clothing house recent- 
ly announced a plan for insuring customers 
against loss of their overcoats ‘‘ by theft, fire or 
burglary.’’ The store arranged thru an insur- 
ance company to give every overcoat buyer a 
policy, without distinction as to the price paid. 
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Kentuckians Hear University’s Plans for Dealers’ 
Course, Discuss Cost Keeping and Shingle Problems 


LEXINGTON, Ky., Feb. 7.—The Kentucky Re- 
tail Lumber Dealers’ Association is holding 
its annual convention at the capital of the 
world famous Bluegrass Country; the place 
where the babies are born with a critical know]l- 
edge of the good points of a horse and where 
Man o’ War is one of the national heroes. 
While the Kentucky organization is not the 
largest of lumber associations it has a deserved 
reputation for being one of the friendliest; 
and at its annual meetings the members gather 
around a table and talk out their difficulties 
in an informal way that goes directly to the 
heart of the matter. 

President George Hon, of Winchester, called 
the meeting to order this morning and appealed 
to the members present te uphold the old tradi- 
tion of the Kentucky conventions by being 
present at all sessions and ready to contribute 
to the discussions. He appealed to them and 
to the salesmen to assist in spreading the in- 
fluence of the association thruout the State, 
to the end that ‘‘day by day in every way, 
the lumber business may become better and 
better.’’ 


Promotion Work for Better Farm Buildings 


Prof. James B. Kelley, of the Agricultural 
experiment station, University of Kentucky, 
which is located in Lexington, described the 
work of his station in promoting better farm 
buildings. He announced that tomorrow after- 
noon the visitors would be taken to the 
university and the station in order that they 
might see at first hand what is being done 
along this line. The one idea behind all these 
efforts is the codperation with forward look- 
ing organizations to improve business and living 
conditions of the people of Kentucky. He de- 
scribed the problem of improving the design 
of farm buildings. For many years Kentucky 
farmers have had little help in fitting their 
buildings to serve their needs fully and without 
waste of materials and farm labor. They have 
depended for building design upon their own 
knowledge or that of local builders who learned 
their trade from their fathers. Prof. Kelley 
described the work of establishing reasonable 
standards as to the size and shape of barns; 
the amount of space needed to house dairy 
cows; the matters of sunlight and ventilation; 
economy of materials and of farm labor; the 
design of barn roofs to give maximum storage 
space for hay; the effect of watering animals 
upon the production of milk and the like. He 
described the barn plan service worked out by 
the station and the sale of blueprints at a 
nominal price. 

Mr. Kelley also mentioned specific incidents 
of farmers, unable to get local builders to erect 
modern barns, who have been almost forced 
to go to mail-order and ready-cut concerns to 
get what they wanted. And in this connection 
he mentioned a proposed school for builders 
which the station hopes to work out in connec- 
tion with the association. This school will be 
conducted at a time selected by lumbermen, and 
it will be open to any person in the State without 
cost other than railroad fare and maintenance. 
The station hopes that dealers will persuade 
contractors or young men in their own firms 
to attend. The session will last a week or less 
and will consist of lectures and demonstrations 
about all kinds of farm structural work; con- 
crete framing, building design and the like, 
so that in every community there may be those 
who understand modern farm structures, ready 
to assist farmers and to spread the doctrine 
of the usefulness and economy of good build- 
ing design. 

Economies of Modern Business 


Parson Peter Simpkin, of Salt Lake City, 
Utah, the Sky Pilot of Hoo-Hoo and of lumber- 
dom, delivered a drum-fire speech on the 
economics of modern business. He stated that 
the war which has changed so many other 
things has not changed the old necessity that 
business be conducted on sound principles; and 


one of these principles is that business must 
pay its own way. It is the duty of every busi- 
ness man to establish an intelligent, honest and 
just expense sheet and then to have the back- 
bone to require that the public shall pay a price 
covering these costs and allowing a just profit. 
This year is going to see much home building 
as well as school, industrial and railroad con- 
struction. But in order that business may 
progress efficiently and serviceably a great and 
honest codperation is needed. There must be 
reasonable competition; but competitors are 
in the same game and are partners of the pub- 
lic. Many retailers are the slaves of one or 
several contractors. Many retailers would like 
to have an organization to gouge the public. 
They will not be good dealers until they have 
the backbone not only to demand what is right- 
fully theirs but also to give their competitors, 
helpers and customers what is rightfully theirs. 
The Parson closed with a tribute to the lumber 
press as a means of spreading common sense 
and business knowledge and to Hoo-Hoo as an 
organization pledged to brotherhood and to 
honest and efficient business. 


President Makes Timely Suggestions 


At the afternoon session President Hon pre- 
sented his report of the association work for 
the last year. He mentioned affiliation with 
the National Retail Lumber Dealers’ Association 
as a great forward step in Kentucky retail- 
ing. In his opinion the present year will offer 
full opportunities for business efforts. The 





~~ _ 
EMIL ANDERSON, LOUISVILLE, KY.; 
Reélected Treasurer 


credit outlook is excellent; for the banks have 
large reserves, and there is every indication 
that the money needed for building will be 
available. But he warned manufacturers to 
remember the disaster that followed the recent 
inflation. If prices are pushed much above 
their present level the volume of building will 
begin to decrease. A general price inflation 
will certainly mean the killing of the goose that 
lays the golden egg. Farmers have recovered 
ground and are in a position to do some much 
needed building. The president urged a closer 
affiliation with the University of Kentucky 
to the end that this great institution of science 
may be enabled by working with and thru the 
lumbermen to bring its stock of knowledge to 
the service of the general public. 

Secretary J. Crow Taylor contented himself 
with a brief report of receipts and expendi- 
tures, and Treasurer Emil Anderson, of Louis- 
ville, corroborated his statements. 


Discuss Organization of Local Clubs 


Then followed the ‘‘Retailers’ Roll Call,’’ 
the kind of session for which the Kentuckians 


are famous. The sec- 
retary called the names 

of various retailers | 
and asked them to dis- 
cuss certain questions. 
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Among the subjects 
discussed was the or- 
ganization of local 
clubs, and among the 
men called upon were 
J. F. Pettus, of Springfield; Emil Anderson, of 
Louisville; Peale Collier, of Paris; Hugh Allen, 
of Middlesboro; C. Walter Koehler, of Louis- 
ville, and John Tom Perry, of Lexington. There 
seemed general agreement that local clubs and 
associations are of definite educational value. 
There was some discussion of the matter of di- 
rect sales by wholesalers and manufacturers. 





Presents Figures on Operating Costs 


Joe Stagg, of the Bland & Stagg Lumber 
Co., Danville, then presented detailed figures 
in regard to the cost of doing business during 
the last four years. He gave definite figures 
on operating costs such as labor in the office 
and yard, expenses such as advertising, general, 
insurance, office, mill and yard, and deprecia- 
tion, interest, taxes and bad debts. He made 
an exact calculation of the cost of doing busi- 
ness and explained his methods of separating 
different lines and items in order that he might 
calculate the gross margin to be added to each 
in order to yield as nearly as possible a uniform 
percentage of net profit. This illustrated talk 
held the closest attention and drew a general 
fire of question and comment. Many members 
stated that it was the sort of practice needed 
by Kentucky retailers in order that they might 
have a definite knowledge of the condition of 
their own business. 


Parson Simpkin commented on Mr. Stagg’s 
cost sheet and complimented the association on 
having a man capable of making so detailed and 
scientific a statement. He said that if all 
businesses could make as clear a statement 
and would publish the figures to the world there 
would be an end of suspicion and fear of busi- 
ness men. The Parson and some other members 
of Hoo-Hoo will put on a concatenation this 
evening before the banquet, which will be held 
in the main dining room of the Phoenix hotel 
at 7 o’clock. The Lexington dealers are to be 
hosts to the association. Following the banquet 
there will be dancing in the ball room. 


THURSDAY SESSION 


[Speeial telegram to AMBRICAN LUMBERMAN } 


LEXINGTON, Ky., Feb. 8—At the banquet 
last night in the Phoenix Hotel, Parson Simpkin 
delivered an eloquent address upon the great 
service of womanhood in advancing civilization. 
E. A. Davis launched a boom for President Hon 
for State treasurer. Dancing in the ball room 


followed the banquet. 


At this morning’s session L. M. Moore, of 
Lexington, chairman of the nominating com- 
mittee, reported the following nominees who 
were elected to respective offices: 

President—J. F. Pettus, Springfield. 

First vice president—McNary Wyatt, Henderson. 

Second vice president—B. A. Davis, Versailles. 


Treasurer—Emil Anderson, Louisville (re- 
elected). 


Directors—Luke Russell, Paducah; G. Monroe 
Mansfield, Paris, and J. O. Stagg, Danville. 


Discusses Problems of Retailing 


Secretary Pfund, of the National Retail Lum- 
ber Dealers’ Association, delivered an address 
on problems of retailing and the work the na- 
tional association is doing to solve them. He 
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declared that every association in order to live 
must concern itself with real problems of busi- 
ness, and the National stands back of the prop- 
osition that merchandising lumber thru the lo- 
eal yard is the most economical and satisfactory 
to the public. It carries on campaigns for 
establishing this proposition thru many chan- 
nels. The matter of direct sales to the trade 
ig serious and ought to concern every retailer 
regardless of whether or not it is now pressing 
upon him. The retail branch of the lumber 
business is most in need of organization for the 
feld is gradually being encroached upon from 
both sides. The matter of maximum distribu- 
tio depends both upon the organization and 
upon the merchandising skill of the individual 
yard. Much trade, such as industrial business, 
ean be secured only by skilled salesmanship 
based upon sound economic arguments, and the 
burden of making these arguments rests upon 
the individual dealer. Secretary Pfund then 
described at length the national association’s 


efforts and achievements in such matters as \se- 
curing fir lumber of uniform size, establishing 
uniform cost accounting, standardization of 
grades and sizes and the like. The National is 
going to consult individual dealers all along the 
line and wants dealers to respond to the ques- 
tions that are sent out. In this connection it 
is desirable and necessary that State associa- 
tions be organized by districts in order that 
questionnaires sent out by the national associa- 
tion may be presented at the district meetings. 
In this way it would be possible in a month to 
get a complete expression of the opinion of 
the whole industry. Mr. Pfund closed with an 
urgent plea that members of the Kentucky asso- 
ciation make great efforts to induce nonmember 
neighbors to join. 
Outlines Educational Program for Shingles 


R. S. Whiting of the shingle branch, West 
Coast Lumbermen’s Association, made a brief 
talk about the educational program being con- 
dueted to inform the public of the qualities and 


uses of shingles. He told of fire tests, grading, 
inspection, standards of laying, stains and nu- 
merous other practical matters. 

The proposed school for builders as suggested 
by the University of Kentucky, was referred 
to the directors with instruction for favorable 
consideration. 

H. G. Garrett, chairman of the State high- 
way commission, described efforts at building of 
good roads. 

W. K. Hall, of Fulton, one of the founders 
of the association, offered a resolution of thanks 
to Lexington dealers and the management of 
the Phoenix Hotel. This was carried. 

New officers were installed. This afternoon 
a group of dealers planned to visit the univer- 
sity. BESSA EZZES 

IT IS ESTIMATED that savings deposits com- 
prise one-half the total deposits and one-third 
the total resources of all banks and trust com- 
panies in the United States. 


Southwestern Iowa Retailers Consider Association 
Activities, Modern Accounting and Sales Problems 


CrESTON, Iowa, Feb. 7.—The annual conven- 
tion of the Southwestern Iowa Retail Lumber- 
men’s Association was opened this morning by 
President T. H. Potter, who first called upon 
“Packy MecFarlin,’’ of the Bradford-Kennedy 
Co, Omaha, Neb., to lead ‘‘The Lumbermen’s 
Choral Union’’ in community singing. Mr. 
Potter then introduced President Metzer, of the 
Creston Chamber of Commerce, who on behalf 
of the city extended a welcome to the visitors. 

Secretary-treasurer W. S. Richardson, of 
Clarinda, presented the annual financial report, 
which showed a substantial cash balance on 
hand. 

President Potter then appointed the follow- 
ing committees: 

Auditing—Guy Thurm, Blanchard; John Behm, 
Shenandoah, and H. C. Stephens, of Spaulding. 


Resolutions—Ed F. Rose, Shenandoah; H. C. 
Cox, Oskaloosa, and W. T,. Anderson, Clarinda. 


Nominations—W. F. Shepherd, Harlan; Harry 
—— Shenandoah, and Ernest Howard, Clear- 

Secretary William H. Badeaux, of the North- 
western Lumbermen’s Association, then out- 
lined the results that it had achieved for the 
benefit of the membership during last year. He 
made an impressive showing as to the dollars 
and cents value of association activities, on the 
basis of which he urged support for his associa- 
tion, but said that if membership in it was not 
possible for an individual dealer, he should at 
least identify himself with his local organiza- 
tio. Membership involved more than merely 
paying dues; it meant attendance at meetings 
and active codperation in association work. He 
also spoke of the Northwestern’s plan service, 
referring particularly to provisions for having 
plans altered. 


As an argument for closer coéperation be- 
tween retail lumbermen to prevent the destruc- 
tive competition that cuts profits and eventually 
injures the communities served, he said that 
asurvey of a thousand yards made by the North- 
western showed their average profit had been 
too low. Many dealers do not know their costs, 
he asserted, and urged the members to get be- 
hind Secretary Richardson, who has done great 
work during the last year in providing correct 
data as to expenses of doing business. 


_ A lively discussion of the problems confront- 
ing retail lumbermen was opened by the reading 
of a number of questions from a pamphlet com- 
piled by the AMERICAN LUMBERMAN. As to the 
handling of all classes of stucco the opinion 
seemed to be that the smaller towns had not yet 
evolved a successful method of: handling such 
material, owing to the fact that the average 
carpenter or contractor did not know how to use 
it, Some yards refused to handle stucco for 
outside use unless the manufacturer sent a man 
who knew his business to do the job. Opinion 
was fairly evenly divided as to the advisability 


of quoting complete prices on jobs. Different 
policies as to charging for deliveries has been 
the cause of some friction. Farmers incline to 
go to the yard that offers free delivery. Ed 
Curfman, of Curfman Bros., Maryville, Mo., 
was of the opinion that if customers were started 
right, they would not expect to have their lum- 
ber delivered free of charge. W. T. Shepherd, 
of the Green Bay Lumber Co., Harlan, suggested 
that efforts should be made to get a law passed 
that would require trucks to be licensed for the 
benefit of the highway; yards that did not take 
out such licenses would free themselves from any 
embarrassment with customers on the score of 
free delivery. 

Leo E. Golden, traffic manager, Burlington 
Shippers’ Association, Burlington, Iowa, had 
not been able to come, so after the rendition of 
a few pieces by Dan Desdune’s seven-piece or- 
chestra from Omaha, the meeting adjourned for 
luncheon. 

THE AFTERNOON SESSION 

The first item on the afternoon program was 
an address by Henry L. Adams, Des Moines, 
Iowa. Mr. Adams has been looking after the 
legal interests of groups of Iowa lumbermen, 
and the introduction of a bill in the State legis- 
lature, proposing rather drastic taxation of busi- 
ness profits, has made it necessary for him to 
remain with the legislature during its session. 

H. F. Graefe, past president of the North- 
western Lumbermen’s Association, as a fine ex- 
ample of the benefit of pulling together, told of 
the handling of the lumber that was dumped on 
the market thru the wrecking of Camp Dodge. 
The offering of this material threatened a seri- 
ous disruption of the market. A number of 
dealers bid it in at public sale. Other retailers 
loyally codperated in taking their share, the 
total amount of lumber salvaged from the camp 
will be cleaned out in a week or ten days, and 
when the deal is closed there will be a small 
cash balance on hand. 

Mr. Graefe then spoke of the distinct better- 
ment in relations between lumbermen as the 
result of holding district meetings. When a 
number of lumbermen met recently at Ft. Dodge 
they visited one of the yards, and it was wonder- 
ful to see the feeling that seemed to prompt 
dealers. There was nothing kept back; the 
owner of the yard was willing to give any in- 
formation as to source of supply, prices, and 
quality that the visiting dealers wanted. Mr. 
Graefe asserted that trust in the competitor was 
a factor in the success of one’s own business. 

Secretary Badeaux, of the Northwestern Lum- 
bermen’s Association, displayed a chart shew- 
ing the districts into which his association had 
divided the Dakotas, Minnesota, and Iowa. 
There were 136 districts all told, and it was pro- 
posed to appoint a chairman and committee in 
each one, which would have complete control of 
association affairs in their own districts, going 
into such matters as terms of sale, credit and 
credit information, and cost accounting. Each 


district organization would function in ironing 
out local differences, and would provide a means 
for close coéperation with the larger bodies. The 
Northwestern proposed to appoint more field 
men to carry on the work. It was made clear 
that there would be no attempt to interfere 
with district organizations already active. A 
motion by W. T. Shepherd, that the officers of the 
Southwestern Iowa association be instructed to 
do all in their power to aid in the district organ- 
ization work and to codperate with Secretary 
Badeaux, was enthusiastically carried. 


Secretary Badeaux said that a proposal for a 
uniform cost accounting system had been sub- 
mitted to Attorney General Daugherty, and had 
been approved by him. The association there- 
fore was preparing printed forms as a prelim- 
inary to introducing a system. In this connec- 
tion it should be made clear that the retailers 
frown on any attempt to use such a system to 
raise prices; it was indeed felt that the publie 
should be made welcome to the lumbermen’s 
district meetings. 

Secretary Badeaux then discussed the efforts 
to get reduction in rail rates on western lumber. 
Secretary Richardson, W. T. Shepherd and H. 
F. Graefe took prominent part in the discussion 
of these efforts. They hoped to get a rate just 
314 cents over Missouri River rate. It was 
pointed out that the preparation of a case for 
the Interstate Commerce Commission involved 
some expenditure—a total of about $700 or 
$800. Secretary Badeaux suggested that the 
Southwestern Iowa follow the example of an- 
other district body by asking each member to 
contribute a dollar. This suggestion won ap- 
proval. The wholesalers asked to be permitted 
to contribute, and when the hats came back they 
contained $75. 

A roundtable discussion of fireproof shingles 
had to be abandoned, for the reason that Presi- 
dent Potter had been unable to obtain any defi- 
nite data. 

The marketing of clay products (chiefly con- 
crete blocks) has been badly organized in Iowa, 
as to dealer distribution and discounts. W.T.Sher- 
wood told of some irritating experiences of the 
retail lumbermen. Both manufacturer and deal- 
er should have a profit; if a product fails to 
pay such profit to the dealer, it will fall into 
disrepute. Some manufactufers have gone di- 
rect; others have quoted at less to the consumer 
than to the dealer. One sold direct and offered 
a credit memo—but to apply on the next ship- 
ment to the dealer credited. Mr. Shepherd quite 
frankly asked some clay products representa- 
tives present to express their sides of these ques- 
tions. C. B. Platt, secretary of the Permanent 
Building Society, Des Moines, told of some of 
the difficulties of the manufacturers, and ex- 
plained their attitude as to discounts. The 
chief trouble was that prices were unstable. 
J. G. Parks, of the Morey Clay Products Co., 
explained the sales policy of the firebrick people, 
and thought that the chief cause of the retailers’ 





46 


AMERICAN LUMBERMAN 


FEBRUARY 10, 1923 





grievance was that no definite sales and terms 
for clay products had been established. The 
clay products people found retailers who tried 
to beat down prices by saying they had lower 
quotations from others. This practice was se- 
verely condemned by Mr. Graefe, whose opinion 
was that retail lumber dealers are selling clay 
products at too low prices. 

Mr. Shepherd warned of pending legislation 
to change the lien laws in such a way as to 
make competition harder for the small dealer. 

After R. G. Berry, of Shenandoah, had moved 
a vote of thanks to the wholesalers for the en- 
tertainment they had provided, adjournment 
was taken until Thursday. 


SALESMEN FORM SUNSET CLUB 


After adjournment of the regular session, 
about sixty salesmen and wholesalers met to 
form a social club, whose purpose would be the 
entertainment of the Southwestern Iowa Retail 
Lumbermen’s Association at its annual conven- 
tions. All wholesalers and salesmen are eligible 
for membership, and dues will be $10 a year. 
The name decided on was Sunset Club of South- 
west Iowa. The members of it will urge dealers 
with whom they come in contact to join the 
Southwestern Iowa association. The new club 
elected the following officers: 

President—-John Byrens. 

Secretary-treasurer—Ed A. Trowbridge. 

Directors: (Three years), Harry Tramp; (two 
years), Ed McKnight; (one year), Harry Huston. 

THURSDAY SESSION 

{Special telegram to AMERICAN LUMBERMARX ] 

CRESTON, Iowa, Feb. 8.—Today’s session 
opened with community singing, after which 
President Potter introduced G. W. Hafner, 
whose articles on retail costs, as published in 
the AMERICAN LUMBERMAN, have much inter- 
ested retail lumbermen. 

Mr. Hafner’s subject was ‘‘Conquering Cut- 
Throat Competition.’’?’ He reminded his audi- 
tors of the many changes that have taken place 
in the last twenty years in all mechanical aids 
to doing business; altho the introduction of 
new ideas has often been resented by the man 
who wished to conduct his business in his own 
way, there is a natural tendency to suspect that 
the man who proposes changes is doing so for 
his own advantage. But this building walls 
around themselves is no virtue and prevents 
growth. The business history of an individual 
is similar to his physical history. A man enters 
business at a low point in ability; he grows by 
adopting the best practices that are found in 
the business world. In such practices there is 
constant development, just as there is in me- 
chanical aids to business. The conflicts of 
modern business can not be waged with the 
methods of twenty years ago. Unless a man 
has an accounting system that will tell him 
at the end of each month exactly where he 
stands, he is not keeping up with business 
progress. A part of such a system should be 
a perpetual inventory, so that he may be able 
to tell what his turnover is, for the modern 
policy is to build profits on the rapidity of 
turnover. Mr. Hafner gave specific instances 
of lumber retailers increasing net profit thru 
applying the facts learned from a modern ac- 
counting system. 

A properly installed modern system does not 
cost any more to operate than does an old 
fashioned system, he asserted. The best way 
to study the individual business is in the light 
of the facts of the general experience of all 
those who are engaged in it. The retailers now 
see that the individual business is tied up with 
that of the industry as a whole so they realize 
the value of a standard for the entire industry. 
Mr. Hafner then displayed some charts to illus- 
trate the value to the individual of the average 
figures for an industry as a whole. These 
charts showed gross profits, expenses and net 
profits in total and for individual items. Aver- 
age figures furnish a measuring rod that will 
make comparisons possible with the experience 
of any retailer. They are a guide that will 
eliminate a great deal of the cut-throat com- 
petition that now exists. 

President Potter then called for the report 
of the auditing committee. This was presented 
by Chairman Thrum and approved. The resolu- 
tions committee had no report. 


Officers Elected 
Chairman Shepherd presented the following 
recommendations of the nominating committee, 
which were accepted: 
President—Henry Hoffman, Manning. 





Vice president—A,. D. Collins, Essex. 

Secretary-treasurer—W. SS. Richardson, Clar- 
inda, reélected. 

Directors (1926)—W. A. Craig, Fairfield; 


Ernest Clure, Greenfield; W. T. Anderson, Clarinda, 
and to succeed President-elect Hoffman; D, C. 
Jordan, of Garden Grove. 

Retiring president Potter then presented a 
proposal that won immediate general approval, 
that the ladies be given a larger share in next 
year’s program by being asked to provide speak- 
ers on home building from the woman’s view- 
point. He appointed the following committee 
to confer with the ladies: L. F. Rose, Shenan- 
doah; Harry C. Cox, Oskaloosa, and J. E. Dodds, 
Dodds Lumber Co., Omaha. Mrs. Dodds was 
given credit for the idea. 


Wholesalers Welcomed 


The wholesalers were thankea for the part 
they had played in making the convention suc- 
cessful. H. G. Berry, of Shenandoah, said he 





had formerly opposed their being allowed to 
participate but could now see the interdepend- 
ence of all branches of the industry and the 
value of the discussion of mutual problems that 
has featured this convention. 

President Byrens, of the Sunset Club, in reply 
said that now the wholesalers felt they were 
welcome they could feel free to take a more 
active part. Adjournment was taken at noon. 

The entertainment features were more elab- 
orate than at any previous convention of this 
association. Last night there was a banquet at 
the Elk’s Club, served by the ladies of the 
First Presbyterian Church. After the banquet 
there was dancing at the Iowana until about 1 
o’clock, Dan Desdunes colored performers fur- 
nishing the musie and other entertainment at 
intervals. Special entertainment for the ladies 
included a luncheon on Wednesday and a theatre 
party. 


ee 


New Transportation Manager Named 


WASHINGTON, D. C., Feb. 5.—The Chamber of 
Commerce of the United States has announced 
the appointment of A. B. Barber of Portland, 
Ore., as’'manager of the department of trang. 
portation and communication. Mr. Barber sue. 
ceeds J. R. Bibbins, who resigned to take up 
private engineering practice. For the last three 
years Mr. Barber has served as technical adviser 
to the Republic of Poland, having been nom. 
inated for that work in 1919 by Secretary of 
Commerce Hoover when requested by the Polish 
government to designate an American engineer 
to assist in the organization of the railways, 
coal industry and other technical services. 


Equipment for Small Dimension Stock 


MapIson, WIs., Feb. 5.—The three accompany. 
ing photographs (furnished by courtesy of the 
Forest Service), taken in a sawmill whose 
owners pride themselves on complete utiliza. 
tion of wood, show that the equipment needed 
for the production of small dimension stock 
from slabs and similar 
material is not neces- 
sarily elaborate or ex. 
pensive. 

The machines shown 
are of the heavy, durable 
type suited to the needs 
of a mill permanently 
engaged in the small 
dimension phase of lum. 
ber manufacture. 


The machine (upper 
left) used to saw slabs 
into short boards of the 
thickness required is 
equipped with a hori- 
zontal band saw, and a 
traveling bed and flex- 
ible rollers which make 
it possible to saw any 
size or shape of slab. 
Slabs which will give 
two or more boards are 
returned to the man 
feeding, across a table 
at the right. 

The band rip saw 
(upper right) used for 
edging the resawed ma- 
terial is provided with 
a readily adjustable 
guide which the feeder 
may set by means of a 
lever while standing 
several feet back from 
the saw. Practically 
any type of rip saw 
which could be _ set 
reasonably close to the 
size required would 
serve the purpose. 

The small dimension 
stock is finally cut to 
the desired length on 
the automatic cut-off 
saw (below). The feeder 
places the boards on 
the moving bed and 
squares one end on the 
first saw. The set of stops at the second saw 
may be adjusted at intervals of one inch, to 
crowd the pieces over to cut off to any length 
desired, so that the second cut is purely auto- 
matic. 

Two men working each machine in succession, 
with perhaps the help of a third selecting suit- 
able material from the slab conveyor, can cut 
practically all the small stock from a sawmill 
producing 50,000 feet of hardwoods a day. 

As extra space and power are available in 
the average hardwood mill, the installation of 
such equipment would generally involve little 
increase in overhead. 

A highly specialized dimension mill, separate 
from the sawmill, is not necessary for the pro- 
duction of properly manufactured small wood 
stock of high intrinsic value and service to the 
wood user, 
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Michigan Retailers Endorse Standardization, Building and 
Loan, and Group Organization—Elect New Secretary 


GRAND Rapips, Micu., Feb. 5.—At the clos- 
ing session of the thirty-fourth annual conven- 
tio of the Michigan Retail Lumber Dealers’ 
Association, held at the Pantlind Hotel on Wed- 
nesday, Thursday and Friday of last week, Pres- 
ident A. J. Hager, of Lansing, and Vice Presi- 
dent A. D. Kidder, of Royal Oak, were unani- 
mously reélected. 

Attendance and interest were well maintained 
thruout the convention, the final session, Friday 

: forenoon, being one of 
the most interesting of 
the entire meeting. Reso- 
lutions were adopted 
approving the effort be- 
ing made to bring about 
standardization of sizes 
and grades of lumber; 





BERT S. THATCHER 
Tonia, Mich. ; 
Elected Secretary 





urging the formation 
and development of 
building and loan asso- 
ciations, advocating 
group organization and 
making a number of 
other recommendations, 
as summarized further 
along in this report. There also were several 
very interesting discussions. 

[A report of the proceedings of the first two 
days of the convention appeared on pages 45 
and 88 of the Feb. 3 issue —HEDITor. ] 


New Secretary Is Chosen 

At a meeting of the directors held Friday 
afternoon, immediately following adjournment 
of the convention, Bert S. Thatcher, of Ionia, 
Mich., was elected secretary of the association, 
succeeding W. J. Barclay, who announced his 
resignation at the opening session on Wednes- 
day. Mr. Thatcher has been identified with the 
retail lumber trade of Michigan for nearly 
twenty years. He was secretary and manager 
of the Ionia Lumber Co., of Ionia, for seven 
years, until that concern sold out. Prior to 
that connection he was with the Stearns Salt 
& Lumber Co., of Ludington, for about four 
years. He also was connected for a time with 
the Marquette Lumber Co., of Grand Rapids, 
and with the Fuller & Rice Lumber Co., now 
doing business as the Grand Rapids Lumber Co. 
Mr. Thatcher is married and has four children. 
He is a Mason, an Elk and a member of the 
Concatenated Order of Hoo-Hoo. 


Committee Reports and Resolutions 

The Friday morning session of the convention 
was called to order at 10 a. m. by President 
Hager, who read a telegram from J. C. Sco- 
field, of Windsor, Ont., recent president of the 
Ontario Retail Lumber Dealers’ Association, ex- 
pressing regret at his inability to be present. 
Mr. Hager also read a characteristic letter from 
George P. Sweet, of Grand Rapids, Mich., a 
former secretary of the association. Mr. Sweet 
has been in poor health for some months, as a 
result of his war service. The letter was in 
acknowledgment of flowers and letters express- 
ing the sympathy and wishes for a speedy re- 
covery sent by the directors and members. Mr. 
Sweet’s letter read as follows: 

To the old bunch assembled at the Michigan 
Retail Lumber Dealers’ Association : , 

Your greetings and expressions of good wishes 
have plugged up a lot of leaky knot holes in my 
system and seared over many pitch pockets. ' I 
thank you very much. By next year I will be 
Sound timber again, even if shaped like a 2 by 4. 
My best wishes are always with the association. 

The report of the auditing committee was 
then read by Marvel Wilson, of Bay City. It 
showed that the books and accounts of both the 

Ichigan Retail Lumber Dealers’ Association 





and the Retail Lumber Dealers’ Mutual Insur- 
ance Association of Michigan had been exam- 
ined by certified public accountants and found 
to be correct and in good order. 


Summary of the Resolutions 


The report of the committee on resolutions 
was next submitted. The resolutions, all of 
which were unanimously adopted— 


Heartily approved the efforts being made to 
bring about standardization of sizes and grades of 
lumber. 

Urged that the association and its members do 
all in their power to further the formation and 
growth of building and loan associations. 

Recommended that the association endeavor to 
secure for its members the same consideration 
from cement manufacturers in the matter of con- 
tracts for future requirements that is now given 
to contractors. 

Endorsed the action of the officers and directors 
in affiliating the association as a body with the 
National Retail Lumber Dealers’ Association, and 
urged individual members to join the National as 
sustaining members. 

Recommended that the directors of the insur- 
ance association employ competent counsel to re- 
vise the bylaws in accordance with the statutes and 
with modern insurance practice. 

tecommended that the directors exert their best 
efforts toward getting the retail lumbermen of 
every part of the State organized into local groups. 

Extended to Mr. and Mrs. W. A. Cavin, of 
Sturgis, the deepest sympathy of the officers, direc- 
tors and members of the association in their recent 
bereavement. 

xpressed the regret of every member of the 
association at Secretary W. J. Barclay’s decision 
to sever his official connection with the association, 
and wished him the greatest of success in whatever 
line of work he may engage in. 


Elect Officers and Directors 


The nominating committee, headed by M. A. 
Scharp, of Muskegon, as chairman, brought in 
the following recommendations for officers and 
directors, all of the men named being unani- 
mously elected: 

President—A. J. Hager, Lansing. 

Vice president—A. D. Kidder, Royal Oak. 

Directors (all for three years)—C. L. Weeks, 
Detroit; George L. Whitney, Bad Axe; Fred L. 
Lowrie, Detroit. 

Directors of the Retail Lumber Dealers’ Mutual 
Insurance Association of Michigan were elected as 
follows: 


Take Whack at Transit Car 


A discussion of ‘‘One hundred percent dis- 
tribution thru the retailer,’’ was led by Harry 
H. Burger, of Detroit. He said that if re- 
tailers ‘‘would get a little backbone and turn 
down these cheap transit cars that are offered 
to your customers as well as to you, even tho 
you have to pay a dollar or two a thousand more 
for your lumber, we might get somewhere on 
this matter of 100 percent distribution thru 
the retailer.’’ W. H. Barney, of Albion, said 
he had noticed that many of the transit car lists 
read: ‘‘Sold only at Detroit.’’ . ‘‘They all 
seem to be headed for Detroit,’’ said Mr. Bar- 
ney, ‘‘and so far as we are concerned we are 
willing to let them go on to that city. We do 
not stop any of them at Albion.’’ 

‘«Shall we charge for rural deliveries?’’ was 
the subject of a discussion led by Frank 
Daggett, Ravenna. Mr. Scharp said that rural 
dealers must make up their minds either to 
charge for deliveries or to see their overhead 
soar above the 10 to 15 percent mark. Several 
retailers in small towns said that they had been 
compelled to make free deliveries in order to 
meet the competition of retailers in Detroit, 
Grand Rapids, Kalamazoo, Battle Creek and 
other cities who were delivering lumber in their 
trade territories. 


Boost Insurance Association 


Vice President Kidder then took the platform 
and made an appeal for all present to take out 
insurance in the Retail Lumber Dealers’ Mutual 
Insurance Association of Michigan, or if al- 
ready insured therein, to increase their amounts. 
So effective was his plea that within a period 
of five minutes applications for new or in- 
creased policies totaling $52,000 were an- 
nounced. 

Tribute to Retiring Secretary 

On behalf of the association, Robert K. Jar- 
dine then presented the retiring secretary, W. 
J. Barclay, with a fine traveling bag, fitted; 
saying that it was intended as an evidence of 





For three years—H. H. 
Corwin, Jackson; C. W. 
3eck, Monroe. 

To fill vaecaney (caused 
by the death of A. Thorne 
Swift, of Harbor Springs) 

W. D. Baker, Battle 
Creek. 


Discuss Problems of 
Retailers 

Next came an inter- 

esting discussion of 

‘‘Cash discounts, and 

deductions on returned 

material,’’ led by Rob- 


ert K. Jardine, Grand 
Rapids. It developed 
that the custom of ae- 


cepting returned mate- 
rial, if in merchantable 
condition, at a discount 
of 10 percent from the 
purchase price, is quite 
general. M. A. Scharp, 











of Muskegon, said that 
in his town the dealers 
allow 2 percent for cash 
in ten days, but he did 
not favor extending the 
discount period longer 
than ten days. 

A. D. Kidder, of Royal Oak said that the best 
merchants in the world maintain the policy of 
one price to all. As regarded returned material, 
he thought it better to ask the customer to 
keep the surplus stuff, allowing him a discount 
of 10 percent thereon, than to take it back into 
stock at a like discount. He said that before 
putting that policy into effect he had found a 
tendency among customers to order more stock 
than they needed, then picking it over and se- 
lecting the best, and returning the balance. 


> 


George L. 





Kidder, Royal Oak, reélected vice president; A. 
reclected president. 
reclected insurance director; C. L. Weeks, Detroit, reélected director ; 
Whitney, Bad Axe, reélected director. 


Tront row, left to right—F. L. Lowrie, Detroit, elected director; A. D. 


J. Hager, Lansing, 
Back row, left to right—C. W. Beck, Monroe, 


appreciation not only of his work as secretary 
during the two years that he had occupied that 
position, but also of the real ‘‘Bill’’ Barclay 
whom they had come to know so well thru 
rubbing elbows with him. He added that the 
traveling bag was given not to speed his de- 
parture but to facilitate his return to the fel- 
lowship of the lumbermen of Michigan who 
know him so well and esteem him so highly. 
Mr. Barclay responded to the presentation in 
fitting words, expressing his appreciation of the 
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cordial support that had been given him during 
his term of office. 


Gives Retailers Sound Advice 


Parson Peter A. Simpkin, supreme chaplain 
of the Concatenated Order of Hoo-Hoo, then 
spoke on ‘‘The Economics of the Lumber Busi- 
ness.’’ His address was along much the same 
line as those delivered at recent gatherings of 
lumbermen and which have been reported in 
previous issues of the AMERICAN LUMBERMAN. 
He stressed the need of lumbermen knowing 
their costs, and their right to a fair profit in 
return for the service they render. He also 
emphasized the need of organization and codp- 
eration and urged all retailers to get behind 
their associations, not only with their checks 
for dues, but with their active interest and 
support. 

Upon invitation of the president, Charles W. 
Spiess, of the sales department of the Julius 
Seidel Lumber Co., St. Louis, made a short 
talk, in the course of which he described the 
retail price list issued by the Seidel company, 
a distinguishing feature of which is the quot- 
ing of prices by the hundred feet instead of by 
the thousand feet. 


Annual Banquet Is Brilliant Affair 


The traditions of the Michigan association 
were fully maintained at the annual banquet 
held in the ball room of the Pantlind Hotel on 
Thursday evening. The large attendance, which 
taxed the capacity of the room, included many 





P. A. GORDON, DETROIT, MICH.; 
Who Was Presented with Watch and Chain .- 


ladies. The menu was printed, appropriately, on 
thin pieces of clear red cedar. An excellent 
orchestra dispensed music, and there were 
special numbers by a phenomenal cornetist, who 
responded to four encores, and an almost equally 
notable whistler. Additional entertainment 
was furnished by a dancer and a lightning ear- 
toonist. 

President A. J. Hager presided and intro- 
duced the toastmaster, Jeff Webb, of the Low- 
rie & Robinson Lumber Co., Detroit, who kept 
things moving thereafter in his characterist- 
ically lively and witty manner. P. A. Gordon, 
of Detroit, who had that day been presented 
with a watch and chain by his friends of the 
Michigan lumber fraternity, commemorating 
his forty years of service as a traveling lumber 
salesman, was called upon for a few remarks 
and responded in good style. : 

Introducing John W. Blodgett, of Grand 
Rapids, the toastmaster said that it was an 
honor to present a man who had done as much 
for his city, State and nation as had Mr. Blodg- 
ett. After some opening pleasantries Mr. 
Blodgett proceeded to amplify his views re- 
garding the railroad situation, which subject he 
had touched upon in his address before the 
convention Thursday morning. |The address 
referred to appears on page 49 of this issue. 
—KEpitor.] His remarks at the banquet upon 


this subject were essentially as follows: 


The railroad situation is of great concern to me, 
because so many people seem to believe that we 
can get greater efficiency and lower rates by the 
extension of the governmental control over rail- 
way operations. The experiments we have made in 
this direction have brought about directly opposite 
results, but nevertheless this idea of increasing 
governmental interference is very prevalent and 
very popular. 

My own idea is that the true remedy lies in 
repealing all laws that in any manner take from 
the railway owners the right to manage their own 
business. In other words, I would put the trans- 
portation business on exactly the same plane as 
every other business, that of unrestricted competi- 
tion. This would mean, in my judgment, that 
when the laws controlling operation were repealed 
there should be substituted an act bearing the 
same relation to the railways that the antitrust 
laws have to general business. This act should 
preserve the long and short haul clause and open 
tariffs, forbid rebating and all the attendant evils 
that brought on this flood of restrictive railway 
legislation. It would naturally be made the duty 
of the Interstate Commerce Commission, possibly 
together with the Department of Justice, to see 
that these laws were not infringed, but aside from 
that the railway owners should be permitted to 
conduct their own business. They can be de- 
pended upon to exert every effort to foster busi- 
ness along their lines, because they are just as 
anxious to make their investments profitable as 
any of us, and can only do this by getting plenty 


of traffic. 
Good Array of Exhibits 


The convention exhibits were quite numer- 
ous, among the concerns having attractive 
displays being the Long-Bell Lumber Co.; Wey- 
erhaeuser Sales Co.; Great Southern Lumber 
Co.; Andersen Lumber Co.; Beaver Products 
Co.; Bradley, Miller & Co.; Michigan Celotex 
Co.; Nichols & Cox Lumber Co.; Cornell Wood 
Products Co.; Lehon Co. (Mulehide); H. M. 
Reynolds Shingle Co.; United States Gypsum 
Co.; Vuleanite Roofing Division, Beaver Prod- 
ucts Co.; Fruechauf Trailer Co.; Lumbermen’s 
Mutual Casualty Co. 


Correcting an Error 


Thru a typographical error in the tele- 
graphic report of the Thursday morning ses- 
sion, appearing on page 45 of the Feb. 3 issue, 
‘“‘B&better’’? was printed where ‘‘2&better’’ 
was meant. The error occurred in quoting a 
statement made by A. D. Kidder during the dis- 
cussion of lumber standardization. 


TRAVELING SALESMEN HOLD ANNUAL 


GRAND Rapips, MicH., Feb. 5.—The annual 
banquet and business meeting of the Michigan 
Association of the Traveling Lumber & Sash 
& Door Salesmen was held at the Mandarin 
Inn Thursday noon, Feb. 1, with a very large 
attendance of members and guests, places be- 
ing laid for about 200 persons. President R. V. 
Haskin, of Detroit, presided, while F. E. Hol- 
land and Robert K. Jardine, both of Grand 
Rapids, led the community singing and helped 
keep things moving generally. Between the 
courses of an excellent dinner a program of 
refined dance specialties was presented. Then 
President Haskin called P. A. (‘‘Pa’’) Gordon, 
of Detroit, to the center of the floor and on be- 
half of ‘‘the lumber salesmen of Michigan, your 
competitors and friends,’’ presented him with 
a fine Hamilton gold watch and chain. The 
watch was inscribed: ‘*To ‘Pa’ Gordon, 40 
years a lumber salesman, from ‘the boys’.’’ 
Exactly forty years before, to a day, Mr. Gor- 
don began his career as a traveling lumber sales- 


man, being then seventeen years of age. Re- 
sponding to the presentation Mr. Gordon 


said there had not been many times in his 
life when words had failed him, but this was 
one of them. He then fittingly expressed his 
appreciation and thanks, 

Officers and directors were elected as follows: 

President—Frank N. Yochem, Detroit. 

Vice president—Titus W. Hager, Grand Rapids. 

Secretary-treasurer—Lawrence (“Larry’’) O. 
Smith, Detroit. 

Directors—For 1 year, J. V. Sharkey, Detroit; 
for 3 years, R. V. Haskin, Detroit. 

OLD GUARD DINNER-REUNION 

GRAND Rapips, Micu., Feb. 5.—The second 
annual dinner and reunion of the Old Guard 
Lumbermen of Michigan, was held at the Rowe 
Hotel on the evening of Jan. 30, with attendance 
of about forty. Only persons who have been 
identified with the lumber industry in Michigan 


for twenty years are eligible to membership jy 
this organization. Originally organized ty 
years ago by and for traveling lumber sale. 
men, the membership conditions were amendej 
last year to admit those who have been identifieg 
with the industry in any capacity for the re. 
quired period. The Old Guard now has mem. 
bers scattered thruout the United States, ang 
several in foreign countries. P. A. Gordon 
of Detroit, was reélected president, and Henry 
W. Reeves, also of Detroit, was reélected see. 
retary-treasurer. 


SEES PROSPEROUS YEAR AHEAD 

GRAND Rapips, MicH., Feb. 5.—Among the 
attractive exhibits at the annual convention of 
the Michigan Retail Lumber Dealers’ Associa. 
tion held at the Pantlind Hotel last week wag 
that of the Weyerhaeuser Sales Co., which wag 
in charge of H. M. Grosart, district repre. 
sentative, with headquarters in Grand Rapids, 
Asked for his opinion as to the prospective de 
mand for lumber during the coming months 
Mr. Grosart was very optimistic, saying that 
his company was preparing for a big business, 
and that conditions were never better for 4 
prosperous year thruout his territory. 

Last July Mr. Grosart was one of a party 
of Weyerhaeuser representatives who journeyed 
to the Pacific northwest to visit the various 





H. 8. Grosart (with back to stump) and group 
of other Weyerhaeuser sales representatives 


Weyerhaeuser plants. The accompanying cut 
shows Mr. Grosart ‘‘upholding the Weyer 
haeuser interests,’’? with some of the other rep: 
resentatives temporarily ‘‘up a stump’’—the 
aforesaid stump being that of a big fir tree at 
Snoqualmie Falls, Wash. 


HOO-HOO BANQUET AND CONCAT 

GranpD Rapips, Micu., Feb. 5.—A very suc 
cessful and largely attended IHoo-Hoo banquet 
and concatenation was held at the Pantlind 
Hotel on Wednesday evening, Jan. 31, during 
the annual convention of the Michigan Retail 
Lumber Dealers’ Association. The banquet 
menu was printed on pieces of 3/8-inch clear 
red cedar, 44%4 by 8 inches. F. E. Molland, 
manager of the flooring sales department of 
the Nichols & Cox Lumber Co., and president 
of the recently organized Hoo-Hoo Club of 
Grand Rapids, officiated as toastmaster. Rob- 
ert K. Jardine, president of the Grand Rapids 
Lumbermen’s Association, conveyed the wel 
come of the lumbermen of the city. A. 
Hager, president of the Michigan association, 
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Parson Peter A. Simpkin and others spoke 
briefly. 

Following the banquet a concatenation was 
staged under the direction of Vicegerent Wil- 
liam Verhey. A class of twenty kittens, be- 
sides three reinstatements, were initiated by a 
Nine composed as follows: 


Snark—H. R. Isherwood, St. Louis, Mo. 

Senior Hoo-Hoo—F. E. Holland, Grand Rapids. 

Junior Hoo-Hoo—Charles W. Spiess, St. Louis, 
Mo. 
Bojum—Ed. Zech, Grand Rapids. 
Scrivenoter—William Verhey, Grand Rapids. 
Jabberwock—T. L. Joslyn, Chicago. 
Arcanoper—Fred McCaul, Ferndale, Mich. 
Gurdon—aA. J. Hager, Lansing, Mich. 


The purblind kittens whose eyes were opened 
to the light of Hoo-Hoo were as follows: 


Milton H. Blankenhagen, Lumbermen’s Mutual 
Insurance Co., Mansfield, Ohio; Charles E. Stuart, 
Swartzmiller & Stuart, Chesaning, Mich.; Robert 
H. Nason 3rd, Chesaning, Mich.; Frank S. Barnard, 
Nichols & Cox Lumber Co., Grand Rapids, Mich. ; 
Frank M. Duffy, Detroit Door & Sash Co., Detroit, 
Mich.; Edward A. Ellis, Creo-Dipt Co., New York 
City; Harry G. Saunders, Restrick Lumber Co., 
Detroit, Mich.; Milo R. Abbott, W. J. Brinen Lum- 
ber Co., Muskegon, Mich.; Karl M. Newman, 
Roberts Sash & Door Co., Chicago; Matthew M. 
Connors, Togan-Stiles Co., Grand Rapids, Mich. ; 
Charles H. Spinner, Skutt Lumber Co., Grand 
Rapids, Mich. ; Robert E. Clemens, Michigan Retail 
Lumber Dealers’ Association, Lansing, Mich. ; 
Robert T. Holland, jr., John D. Mershon Lumber 
Co., Saginaw, Mich. ; Frank H. Eddy, Lyon Lumber 
Co., Garyville, La; Philip W. Branton, Successful 
Merchant, Chicago; George S. Christman, Christ- 


man Lumber Co., Spring Lake, Mich.; William H. 
Barney, Albion Lumber Co., Albion, Mich.; Albert 
D. Kidder, Erb-Kidder Lumber Co., Royal Oak, 
Mich. ; Roderick G. Mackenzie, Fassett Lumber Co., 
Grand Rapids, Mich.; Jesse R. McCarthy, Long- 
street Lumber Co., Lansing, Mich. 

Those reinstated were: 

Cornelius W. Keegstra. Robert K. Jardine Lum- 
ber Co., Grand Rapids, Mich.; Ray Van Der Kloh, 
Robert K. Jardine Lumber Co., Grand Rapids, 
Mich.; Len R. Patterson, Rockwell Manufacturing 
Co., Milwaukee, Wis. 

SPSESBBAZESEBBBBZAAEE: 

WOODEN BOXES can be piled to any desired 
height without crushing the bottom layers. 
Containers made of substitute materials can not 
be so piled. 





Some National 





roblems Affecting Lumber Retailers 








[By John W. Blodgett] 





In the first place, I want to bring home to you 
with all the force possible for me to exert, the fact 
that now of all times in our history is the time 
for you to promote and get together in your asso- 
ciation activities. You have heard that sort of talk 
probably every year that you have attended a con- 
vention, but I will tell you why it is especially 
true today: There never was a time, unfortu- 
nately, in the history of this country—so far as I 
can judge—when it was thought that all ills could 
be cured by legislative enactment to the extent 
that that view prevails today. It is the tendency 
of the times. 

Some man in the legislature or in Congress who 
has in mind one problem which he wants to solve, 
affecting a particular set of people that he thinks 
need certain legislation, but who knows nothing 
about your problem, introduces a bill that may 
vitally affect your interests. You may go before 
the legislature or before Congress as individuals 
but you have absolutely no weight; you might just 
as well stay at home. You possibly may know 
your own representative or your own senator, but 
that is as far as you go. If you get before a 
committee at all you will receive scant notice. It 
is only by united influence that you can get any- 
where, and that you can protect yourself in these 
days of loose thinking and loose talking. I will 
give a concrete example of what I mean: We all 
know that the condition of the farmer for the past 
12 or 18 months has been bad. He has been get- 
ting perhaps a very slight advance over the prewar 
prices. For everything that he consumed he has 
been paying 65 or 75 percent advance. So his 
plight has been well known. The members of the 
farm bloc in Congress have been talking of legisla- 
tion to ameliorate his condition, but until within 
the last few months, if you will recall, the only 
remedy that has been proposed has been increased 
credit facilities. Suppose a manufacturer goes to 
a banker, and says: “I can not sell my product 
for what it costs me and I can not sell all I can 
produce.” Then suppose the banker should say to 
him: “I know what is the matter with you, all 
you need is seme more money; all you need is to 
increase your interest charge, and then you will 
be all right.” What would you think of a banker 
that would make such a statement? 


Basic Economic Facts Ignored 


But that is the way this agricultural problem 
has been approached until lately. It is only within 
recent months that it has occurred to these men to 
see whether or not any part of the market that 
our agricultural population formerly had has been 
cut off, and whether or not we can restore that, or 
get some other market. 

Here is a more recent and concrete example 
of loose speaking—a speech by a United States 
senator, made in Congress: Referring to stock 
dividends, he said: ‘These same stock dividends 
are collected in profits charged to the American 
people in the operation of the various busi- 
nesses. It makes no difference whether they are 
collected in one year or carried over from year 
to year.” What he means is, whether they are 
collected in one year or over a series of years, 
they are collected in the same way, they are earned 
dividends, earned profits, and when they are turned 
back to the stockholder in the form of certificates 
—how note this—‘their property and their hold- 
Ings are increased by that amount.” I am not 
holding any brief for stock dividends—what I am 
talking about is the statement that “their property 
and their holdings are increased by that amount.” 
Everybody knows that if a man has one share of 
stock and because of the surplus of the corporation 








_*An address delivered before annual conven- 
tion of the Michigan Retail Lumber Dealers’ 
Association at Grand Rapids, Mich., Feb. 1. 


it is worth $200, when he gets the stock dividend 
he has two shares worth $100 each and the surplus 
is wiped out. 

I have been a little bit in politics for over forty 
years and when I hear a man hollering con- 
tinuously that he is going to protect the rights of 
the people I begin to get suspicious. 

I want to talk about another subject that is 
of vital concern both to the producer and the dis- 
tributer of lumber, and that is the question of 
railway transportation. I can not ship my lumber 
to you by motor trucks. I am interested in the 
South and on the Pacific coast. The distributer 
is equally dependent. I haven’t any panacea for 
this railway situation. I only want to start you 
thinking along the lines of this subject because it 
is of very vital importance, as I see the situation. 
Years ago there were rebates and passes and there 
were private understandings with railroads and all 
kinds of evils. The reaction from those conditions 
is what produced this steady flood of restrictive 
legislation that has proceeded ever since. 


Why Railroads Are Not More Efficient 


The railroads have but one product to sell, and 
that is transportation. To all intents and pur- 
poses the question of the prices at which they shall 
sell that product is in the hands of a small com- 
mission of men located in Washington, D. C. The 
railways have very little to say as to what their 
product shall cost them. ‘The rules and regula- 
tions under which they shall employ men and the 
wages they shall pay them are in the hands of 
another small commission, located in Chicago. The 
extraordinary wisdom of the legislative body that 
enacted this legislation seemed to fail in one thing: 
They should have appointed a commission to regu- 
late the hours of getting up and of going to bed, 
and located that commission in Hong Kong. When 
you stop to think about it can you imagine a more 
absurd condition? Could any business in the 
world prosper and function properly under such a 
situation? 

People seem to be surprised that the railroads 
are not 100 percent efficient. The extraordinary 
thing is that they are as eflicient as they are. No 
wonder that no new capital has gone into the com- 
mon stock of railroads since 1915. I weuldn’t 
invest a dollar in them and neither would you, 
under these conditions. 


Reforestation and the Lumber Retailer 


Now on this question of reforestation. Of 
course you want to know why a retail lumber 
dealer has the slightest interest in reforestation. 
I will tell you why: ‘There is a bill pending in 
Congress today known as the Capper bill. It is an 
exact example of what I said to you in the begin- 
ning. This bill provides—if you think I exaggerate 
get the bill and read it—that if a man owning a 
piece of timber land connected with his sawmill— 
or if he is logging and sells the logs to some saw- 
miller—if he will cut just such timber, and in such 
a manner, and handle his slash in such a manner, 
as a bureau chief in Washington may dictate; then 
the Government with its great magnanimity will 
permit him to cut his own trees by paying it 25 
cents a thousand feet. Now of course that is very 
liberal, but it is not so liberal as the second pro- 
vision, which is that if he does not cut his timber 
and dispose of his slash as dietated from Washing- 
ton the charge will be $5 a thousand feet. Now, 
do you see where you are interested? 

Another bill, drastic enough but not as drastic 
as the Capper bill, is pending in the House, known 
as the Snell bill. A year ago there was held a 
hearing on that bill, at which testimony came 
from practically all the expert trained foresters 
in the United States; also from a lot of lumber- 
men and others interested. Upon one point all 
agreed, and that was that fire protection was the 


‘attention this fact: 


greater part of the solution of the problem. Their 
estimates as to its proportionate value ranged from 
75 to 100 percent, the difference usually resulting 
from the character of the country from which they 
came. I am glad to see by this morning’s paper 
that the chairman of the senate committee at 
Lansing, and the governor and conservation com- 
missioner, have reached that conclusion and are 
going to devote their money to protection from fire. 


Demand for Pulp and Excelsior Woods 


In this connection I want to call your attention 
to a thing that possibly you have never thought 
of: Hardly a tree on reforested lands in private 
ownership in Michigan under present conditions 
will ever be allowed to grow to a situable size for 
lumber. Do you know why? I knew this fact 
myself, but I didn’t want to state it to you on my 
own authority, so I wrote a letter to the largest 
handler of pulpwoo@ and excelsior wood in Mich- 
igan and here is his reply, dated Jan. 24. He 
said: “You are right in your contention. There 
is today a ready and active demand for all of the 
soft woods of Michigan for making pulp or excel- 
sior. Spruce, balsam, hemlock, tamarack, jack 
pine and the various other kinds of pine are used 
for pulpwood, while basswood, poplar, cottonwood, 
balm and willow are used for making excelsior. 
The largest excelsior concern in the State is located 
in Grand Rapids while at Muskegon is located one 
of the largest pulp mills. Having been an eye 
witness to the destruction of our Michigan forests, 
I have contended for years that there should be 
some sort of correlation between the lumber indus- 
try and the pulp industry.” 

Now this question of reforestration is not of 
interest to you solely because of the legislative 
interference that it may cause your business, but 
it is of interest to you, as it is to me and to 
every other citizen, because we know that we have 
got to take some active steps, and some intelligent 
steps and take them right away, to protect pos- 
terity and to provide a supply of timber for the 
future. 

At the Washington hearing te which I referred, 
the fact was brought out that while you might 
produce timber of a merchantable pulpwood size— 
and that, as you know, is now four inches at the top 
—in a few years; and while you might in a com- 
paratively limited number of years grow timber of 
size suitable for boxes or crating lumber, when you 
come to consider lumber for what I call the essen- 
tial uses, such as building factories, churches, re- 
frigerator cars, box cars, railway bridges, and for 
flooring and all sorts of uses that require a close 
grained wood, the minimum time required to pro 
duce it, according to the testimony given by the 
experts, is from 85 to 130 years. 


Future Lumber Supply Is National Problem 


The reason I mention this is to bring to your 
There are a lot of people in 
this country who perhaps are aware of the need 
of reforestation, but who think that reforesta- 
tion should properly be done thru private enter- 
prise ; that it should be done by the people who are 
cutting the lumber that is going into all of these 
uses today. It scems entirely clear to me that this 
is a community problem, that it is a national 
problem, that it is everybody’s duty. If there is 
any burden to be borne it should be borne equally. 
What I am getting at is the absurdity of expecting 
individual investment or individual effort to be 
directed toward reproducing trees upon which a 
man could only hope to have his grandchildren 
realize. 

There is only one way in which this can be 
brought about; and that is for the State and the 
national governments to make these investments 
and protect them until the timber is ripe fer 
cutting. 
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Northern Millmen Discuss Manufacturing 
Economies; Review Conditions and Prospects 


MILWAUKEE, WIS., Feb. 5.—The second day of 
the annual meeting of the Northern Hemlock & 
Hardwood Manufacturers’ Association, held 
Feb. 1 and 2 at the Pfister Hotel, in this city, 
was featured by instructive addresses by two 
nationally known economic experts, and by a 
heart-to-heart talk to the lumber manufacturers 
by the purchasing agent for one of this coun- 
try’s largest hardwood consumers. [A report 
of the first day’s session appeared on page 76 
of the Feb. 3 issue of the AMERICAN LUMBER- 
MAN.—EDITOR. | 

The Friday morning session was opened by 
President M. J. Fox, of Iron Mountain, Mich., 


who called on Secretary O. T. Swan, of Osh-: 


kosh, Wis., for his report upon the association’s 
activities during the last year. Secretary Swan 
dwelt especially upon the work of the commit- 
tee on advertising and promotion, enlarging 
upon the brief but comprehensive report sub- 
mitted the day before by M. P. McCullough, of 
Schofield, Wis., chairman of that committee. 


Data on Hardwood and Hemlock Production 


A special report on market factors prepared 
by the bureau of statistics and educational in- 
formation was also presented. This report 
showed that the production of hardwoods by 
member mills during the first ten months of 
1922 was much below normal, but slightly in 
excess during November and December. Nor- 
mally, hardwood production reaches its peak in 
March, with 52,000,000 feet for the month, after 
which there is a steady decline to 18,000,000 feet 
in November and a rise to 20,000,000 feet in 
December. During 1922, production also at- 
tained its highest point in March, with 38,000,- 
000 feet. This was followed by a gradual de- 
cline to 22,000,000 feet in July, at which level 
production remained during the next four 
months. Expansion began in November, a 
month earlier than usual, and the year closed 
with output at the 25,000,000-foot mark. Ship- 
ments during the first quarter of the year were 
close to normal and close to production, and 
exceeded both in May. During the rest of the 
year shipments were greatly in excess of pro- 
duction and above normal, during the last two 
months showing a strong increase to the year’s 
highest level at the close. 

Hemlock production kept close to normal until 
June, when there developed a marked decline as 
a direct result of the log scarcity. The normal 
line was not reached again until November, and 
was exceeded by about 12,000,000 feet in De- 
ecember. Shipments on the whole were above 
normal during the last eight months of the year. 

A chart of wages paid woods and mill labor in 
the North during the last eight years showed a 
steady rise from 1915 to a peak in October, 
1920, after which there was a sharp decline until 
April, 1922, since when every month has shown 
advances. Average monthly wages of swampers 
were shown as $25 on Jan. 1, 1916; $73 in Oc- 
tober, 1920; $24 in April, 1922, and $40.59 in 
January, 1923. Average wages of common mill 
labor were shown as $1.75 a day on Jan. 1, 1916; 
$4.50 in October, 1920; $2.40 in April, 1922, 
and $2.82 in January, 1923. 


Estimate on Winter’s Log Input 


This winter’s log input—including hemlock, 
hardwood, pine and pulp logs—is estimated at 
750,000,000 feet, compared with 382,000,000 feet 
during the winter season of 1921-22; 598,000,- 
000 during 1920-21, and 695,000,000 feet dur- 
ing the season of 1919-1920. Summer logging 
during 1922 was productive of 616,000,000 feet, 
compared with 701,000,000 feet during 1921 and 
885,000,000 feet during the summer of 1920. 


Northern Dry Stocks at a Minimum 


Unsold hemlock stocks at mills belonging to 
the association were given as 152,000,000 feet 
as of January, 1923, compared with 197,000,000 
in January of last year. Unsold hardwood 
stocks at the same mills totaled 171,000,000 
feet, as compared with 291,000,000 feet a year 





ago. At mills belonging to the Michigan Hard- 
wood Manufacturers’ Association there were 
during January, 1923, unsold hemlock stocks 
amounting to 40,000,000 feet, as against 57,000,- 
000 feet in January, 1922, ana unsold hardwoods 
totaling 47,000,000 feet, compared with 86,000,- 
000 feet a year ago. In studying these figures, it 
is necessary to keep in mind that they include 
green stock not in marketable condition. From 
private conversation with manufacturers at this 
meeting it appears that dry stocks are at a min- 
imum thruout the North and that a very large 
proportion of the present unsold stock is green 
and will not be available for the market before 
spring or early summer. 

The report contains the following summary: 

Big log input indicated. Labor shortage nearly 
relieved. Shipments (of all woods combined) ex- 
ceeded production every month in 1922, but 
November and December showed relative gains in 
production. Both production and shipments above 
normal during last two months. November cut 
24 percent over normal, and shipments 19 percent 
over normal. Production will be less than 80 per- 
cent of shipments, with big stock decreases. Hard- 
wood shipments heavy for this season of year. 
Wages becoming settled, indicating much more 
stability than has existed durin, the last six 
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months. Bark input during 1922 was small. All 
— reports are optimistic for first part of 
923. 
Credit Conditions Sound 

That the business cycle has evolved to a near- 
ly normal point and that constant economic im- 
provement is in process was the message brought 
by John C. Howell, of the Brookmire Economic 
Service, New York City. He forecast 
abundant credit at easy rates. Current credit 
conditions are unusually sound and rates are 
easy, and will tend to remain so during the 
next six to eight months, he said. An un- 
der-supply of goods, both raw and finished, 
will keep industries employed at a high ratio, 
disbursing purchasing power and increasing 
the returns on capital invested in industrial 
enterprises. He said: ‘‘Purchasing power 
during the coming spring will be sufficient to 
insure an inereasing volume of business. 
There is a better public psychology. Foreign 
conditions are improving. The world as a 
whole is better off economically than a year 
ago, and much of the pessimism then prevail- 
ing has disappeared. Political conditions in 
Surope may be a brake on general prosperity, 
but readjustment to a basis of universal pros- 
perity will be steady, even if slow.’’ Com- 
modity prices are increasing, he said, and 
production costs, both in labor and raw ma- 
terials, are rising. 

Mr. Howell felt uncertain regarding the out- 
look for building, however. He believed that 
there is a great desire thruout the country to 


build and that relatively low building costs 
would insure great activity in the construe- 
tion field. ‘‘But,’’ he said, ‘‘a point is ap- 
proaching where consideration of costs will 
play a decidedly more telling part in de- 
termining activity in residential construction. 
There is doubt as to the extent to which in- 
dustrial building may take up the slack we 
expect to develop in residential operations, 
Building as a whole may amount to a fairly 
heavy volume, at least during the first half of 
1923, but on the whole I believe that it is 
decidedly more sound to count on building 
playing a very much more important part in 
general business in 1923 than in 1922.’’ He 
continued: 


Sees Increase in Industrial Consumption 

While it is true that the principal source of 
demand for lumber is for building, the general in- 
dustrial situation is such as to indicate an increas- 
ing demand for lumber for many industrial uses 
this spring. The principal channels for consump- 
tion of hardwoods are flooring, box, furniture and 
sash, door and blind manufacturers. These four 
channels consume around 60 percent of the total 
of hardwoods produced. The outlook for the auto- 
mobile industry is very bright, and general indus- 
trial consumption will undoubtedly be important. 
While the swing of demand during the next few 
weeks may be away from building, a _ practical 
certainty exists that during the spring a revived 
demand of large proportions will be witnessed. The 
outlook would seem to be that with all channels 
of demand active, the prices of both hardwood and 
softwood lumber will tend to harden as the spring 
progresses. 

Speaking of current problems in business 
and of the future, Mr. Howell said: 


The world is today confronted with the neces- 
sity for finding a solution for many complex 
problems—the paying of international debts, the 
rehabilitation of exchanges, the restoration of equili- 
brium in international trade, the problems of taxa- 
tion, lawlessness and orderly government. Civil- 
ization, shaken to its foundations by the Great 
War, is seeking stability and calls for wise states- 
manship, national unity and a higher degree of 
international brotherhood. Codédperation for inter- 
national prosperity is now the greatest task of 
business, financial and _ political statesmanship. 
Enlightened selfishness is to supplant greedy 
selfishness. The healing of the world’s wounds is 
of vital concern to every business man, and out 
of the eruption of war and its demoralizing after- 
math has arisen a new doctrine, a new conception 
of men’s relations—the interdependence of business 
and nations, that no industry and no people is a 
law unto itself. 

The World’s Need 

What the world needs is men of faith and vision. 
The times call for the exercise of faith in ourselves, 
in our business and in our country. The world 
must go on to greater things, impelled by improved 
mechanical equipment, broadened and better ap- 
plied information, more intimate and sympathetic 
understanding of human relations and of our pur- 
pose in life. And this is sure, because what we 
have done so far is but a suggestion of what we 
may do. The immediate outlook is, in conse- 
quence, based not only on materially favorable 
factors, but also on moral and racial character- 
istics. The wisest policy is to prepare now in a 
conservative but courageous way for the broaden- 
ing improvement in business which is already evi- 
dent, business which will be stripped of its greed; 
featured by keener competition, ennobled by a 
measure of idealism, including a broader knowledge 
of things worth while, a more intimate concern for 
the human element and humanity’s just rights. 
Work and efficiency in work, thrift grown habitual, 
will establish and perpetuate our new prosperity 
on a firm foundation. 


This speech of Mr. Howell left a deep 
impression on his hearers, and it was the sub- 
ject of much favorable comment and discus- 
sion between sessions. 


Service Main Thing in Business 

A. E. Pope, purchasing agent for Dodge 
Bros. (Ine.), of Detroit, Mich., the next 
speaker, had many suggestions to offer and 
his address was much appreciated by his at- 
tentive audience. He began by saying that 
in his opinion it was a mistake for any lumber- 
man to consider holding his lumber expecting 
to get higher prices later on, because it is 
risky to look too far ahead. Business men 
should not show too much selfishness in their 
dealings, but be satisfied with reasonable 
profits. He referred to the value of codpera- 


tion as against competition, which is largely 
the business of peanut peddlers and banana 
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venders. Competition is mainly fallacy, the 
main thing in business being service. He said 
he had often refused a low bid on materials, 
on the assumption that at such a low price the 
seller could not give the service which he 
expected. ‘‘Price buying is a great piece of 
foolishness,’’ he said. ‘‘The first considera- 
tions should be quality and service. I believe 
in a fair price always for an honest article.’’ 

‘‘We have always had industrial waste and 
always will, I suppose,’’ continued Mr. Pope, 
‘‘put we should have less in lumber produc- 
tion and consumption. It is up to each manu- 
facturer individually to reduce waste. The 
line of least resistance is to go ahead and 
waste and charge it up to the buyer, thus pass- 
ing it on to the consumer; but that is poor 
policy.’’ As a means of reducing waste in the 
production of northern hardwoods, Mr. Pope 
suggested that a group of twenty or thirty 
manufacturers should organize and establish a 
master mill at some advantageous point where 
they might manufacture dimension lumber 
from Nos. 2 and 3 common hardwood stock. 
At present few mills have enough lumber 
suitable for dimension purposes to warrant 
the installation of proper machinery and going 
to the expense of distribution. The master 
mill, however, could build up a sales organiza- 
tion of its own. He felt sure that such a move 
would meet much encouragement from indus- 
trial consumers, and that they would be glad 
to pay a reasonable price for the production. 
If not, he said, the mill could easily go into 
the manufacturing business itself, turning out 
such articles as sleds, ironing boards, spokes, 
hubs ete. He believed that the problem of 
how to raise prices of low grade lumber would 
be solved thru such a plan. 


FRIDAY AFTERNOON 


It was greatly regretted that Raphael Zon, 
of the Forest Service, Washington, D. C., was 
prevented by illness from addressing the con- 
vention, as he was scheduled to do. How- 
ever, he had forwarded an interesting and 
comprehensive paper on ‘‘The Lake States’ 
Opportunity for Timber Production,’’ which 
was read at the beginning of the afternoon 
session by A. L. Osborn, of Oshkosh, Wis. 

During the discussion on reforestation that 
followed, W. A. Holt, of Oconto, Wis., gave 
the results of measurements of annual sapling 
growths which, with other observations, he 
said had convinced him that it would be im- 
possible to grow hardwood or hemlock timber 
in the North at a profit. He said he wanted 
someone to investigate the reforestation prob- 
lem in the North from start to finish and give 
the manufacturers some definite information 
as to what trees could be grown there and be 
commercially profitable, how long it would 
take to grow them, how they should be planted 
and so on. In connection with the cut-over 
lands he expressed the opinion that the good 
lands are going to be picked up and developed 
for agricultural purposes, but the poor lands 
are of no good at all except for raising taxes. 


To Cooperate on Forestry Policy 


Mr. Osborn then requested President Fox to 
appoint a committee of five to investigate 
forestry and reforestation along lines pre- 
viously reeommended by Secretary Swan. Mr. 
Fox, however, on the plea that his term was 
about to end, suggested that the matter be 
referred to the succeeding president, which 
doubtless will be done immediately. Secre- 
tary Swan’s recommendation was that the as- 
sociation undertake as one of its principal 
tasks during the next year to assemble all the 
information possible, so that it may coéperate 
intelligently in a forestry policy adapted to 
local conditions. This would include the 
preparation of a report participated in by 
expert foresters, to the end that all basic 
information may be assembled and studies 
made to obtain information now unavailable. 


Northern Woods in Automobile Work 


W. E. Stowe, of the Nash Motors Co., 
Kenosha, Wis., the next speaker, had ‘‘ North- 
etn Woods in Automobile Work’’ for his sub- 


Ject. He pointed out the fact that the auto- 
mobile body, of wood covered with steel, must 


be light as well as strong. The wood must be 
tough, to withstand the considerable stress to 
which it is subjected, and must not warp. He 
thought highly of ash for this purpose. 
Northern elm, he said, was very suitable for 
open body work, but dote and dry rot were that 
wood’s great defects, which cause it to be 
replaced by pecan. Birch stands very high 
for panel construction, but is too short fibered 
for frame work. Mr. Stowe said that as a 
result of recent experiments he had found 5/4 
No. 3 birch very much better for boxing and 
erating than softwoods. It was said to split 
easily, but he thought that was largely a mat- 
ter of nails used. The Nash concern uses 
cement coated nails for its birch boxes and 
erates. He also stated that 2x4-inch No. 1 
longleaf pine previously had been used for 
export boxes, but that merchantable tamarack 
is now being used almost entirely by his 
concern. 
Unemployment Compensation Bill 


A nationally famous economist in the per- 
son of Prof. Bailey, of Harvard University, 
was then introduced by Mr. Osborn, to speak 
upon the unemployment compensation bill, 
known as the Huber bill, which is now before 
the Wisconsin legislature. This bill provides 
for the payment by past employers of thirteen 
weeks’ unemployment benefits, at a rate of $1 
a day to laid-off employees, if these are unable 
to secure work. Prof. Bailey showed con- 
clusively the economic unsoundness of the bill, 
and gave as his opinion that it would rectify 
none of the present evils attendant upon 
seasonal rise and fall of industrial activity 
and employment which it seeks to eradicate. 

An honored guest at the convention was 
A. L. Clark, of Dallas, Tex., with large manu- 
facturing interests at Live Oak, Fla., and 
Vancouver, B. C., a past president of the 
Southern Pine Association. He was called 
upon by President Fox for a few remarks. 
Mr. Clark is an optimist of wide repute, and 
he did not fail his reputation on this occasion. 
‘‘Never in my whole life have I seen the 
lumber industry in a better position and with 
better prospects than today,’’ he said. ‘‘The 
nation is prospering, and growing fast. I am 
sure that this great country of ours one day 
will harbor a population of 500,000,000. All 
these people will have to have homes. Think 
what prosperity for the building trade and 
the lumber industry that means—not only 
when the 500,000,000 are actually here, but 
during the period of growth, which means 
from today. The railroads are far behind the 
development of the country, and will have to 
catch up. Lots of trade is coming from that 
source. Industrial consumption has been 
growing steadily of late, and will of necessity 
have to keep on growing. Economie condi- 
tions are sound, and the farmer is in a much 
better position.’’ But, he said, there are also 
some unpleasant factors in the situation. He 
referred particularly to government attempts 
to regulate business, which he warned his 
hearers to guard against. 


Outlines National’s Publicity Work 


Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Associa- 
tion, next took the floor. He outlined the 
publicity work accomplished by the National, 
but pointed out that unless the revenues of 
the association are inereased this valuable 
work will have to be limited. He wanted to 
see continuity of advertising and publicity, 
and the creation of a special fund to make 
this continuity possible. He asked that all 
associations affiliated with the National con- 
tribute to such a fund at the rate of 1%4-cent 
for each thousand feet shipped. If this were 
done, he stated, there would be between $95,- 
000 and $100,000 available annually for the 
National’s publicity work. He also referred 
to the building code work done by the asso- 
ciation, and pointed out the extent to which it 
had increased the consumption of lumber. He 
referred to Denver, Colo., as one instance, 
where fourteen square miles of territory that 
formerly was closed to lumber construction 
has recently been opened up as a field to the 
lumber retailer as a direct result of the Na- 


tional’s endeavors. ‘‘For every one-tenth of 
a cent that you pay toward our building code 
work you actually get $1 in cash return,’’ 
Mr. Compton told the lumbermen. He fur- 
ther reviewed the National’s finances, showing 
how it had improved from a $11,000 deficit four 
years ago to a $115,000 surplus today. 


Vote to Increase Dues to National 


Upon the conclusion of Mr. Compton’s talk 
Mr. Osborn offered a resolution, which was 
unanimously passed, to the effect that the dues 
payable by the Northern Hemlock & Hard- 
wood Manufacturers’ Association to the Na- 
tional Lumber Manufacturers’ Association be 
increased 14-cent a thousand feet of lumber 
shipped, this added amount to be devoted to 
publicity work by the latter association; that 
the directors of the Northern Hemlock & 
Hardwood Manufacturers’ Association be given 
authority to make a corresponding increase in 
the dues of that organization, if necessary; pro- 
vided that regional associations took like action. 

M. J. Wallirich, of Shawano, Wis., offered a 
resolution, which also was passed, to appoint 
a committee of five members of the associa- 
tion, or employees of members, to make an 
investigation of the bill for unemployment 
compensation now before the Wisconsin leg- 
islature, especially as to how this bill would 
affect the employees themselves; how it would 
affect cost of production, the expansion of 
industry or establishment of new industries, 
and how it would affect the general public; 
and to submit its report to Secretary Swan. 

E. A. Hamar, of Chassell, Mich., as chair- 
man of the resolutions committee, read a reso- 
lution on the deaths of Otto C. Knocke and 
George C. Flanner, both pioneers who con- 
tributed materially to the development of the 
lumber industry of Wisconsin. Everyone rose 
in honor of those departed as the affirmative 
vote was taken. 


Officers Elected 


The nomination committee, thru its chair- 
man, W. A. Holt, then presented its report, 
which was unanimously adopted as follows: 

President—C. C. Collins, of the C. C. Collins 
Lumber Co., Rhinelander, Wis. 

Vice president—W. B. Clubine, of the Park Falls 
Lumber Co., Park Falls, Wis. 

Treasurer—George E. Foster, of Mellen, Wis., 
reélected. 

Directors—G. N. Harder, of Wells, Mich.; E. A. 
Hamar, of Chassell, Mich.; Charles W. Fish, of 
Elcho, Wis.; €. J. Kinzel, of Merrill, Wis... and 
M. J. Fox, of Iron Mountain, Mich. 

Chairman of committee on legislation—A. L. 
Osborn, Oshkosh, Wis. 

Chairman of committee on advertising and pro- 
motion——-M, P. McCullough, Schofield, Wis. | 

Chairman of bureau of grades—J. R. McQuillan, 
Antigo, Wis. 

Retiring President Fox, who has served as 
the association’s head for two consecutive 
years, appointed Mr. Hamar and Charles E. 
Good, of Chicago, to escort President-elect 
Collins to the chair. When they had reached 
the platform, Mr. Fox said: ‘‘It is with 
sorrow that I lay down the ax at the foot of 
the tree. It has been a great pleasure to me 
to serve you during these two years, and it 
will be an equally great pleasure to coéperate 
with my suecessor.’’ 

Mr. Collins made a few fitting remarks in 
reply, thanking his fellow lumbermen for the 
honor bestowed upon him. The new president 
is a veteran manufacturer of northern woods. 
For the last seven years he has been secre- 
tary and general manager of the C. C. Collins 
Lumber Co., Rhinelander, Wis., prior to which 
he was for nine years secretary and general 
manager of the Van’s Harbor Land & Lumber 
Co., Van’s Harbor, Mich. Mr. Collins is also 
well known in retail circles, and is interested in 
a retail lumber concern in Madison, Wis. He 
has for many years been one of the most active 
members of the Northern Hemlock & Hardwood 
Manufacturers’ Association, and for the last 
two years has been its vice president. 

Before adjournment, Mr. Hamar rose to 
eulogize the past officers and _ directors, 
‘¢who,’’ he said, ‘‘have done mighty good 
work, for which we will always be indebted 
to them.’’ A rising vote of thanks to them 
was then tendered as a fitting finale to a 
highly successful convention. 
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Consulting Committee on Lumber Standards Meets 


On Monday there assembled in Chicago, a 
consulting committee on lumber standards 
called thru the authority of the Central Com- 
mittee on Lumber Standards. The purpose of 
this committee was to consider the various 
features of the standardization program as- 
signed to it at a previous meeting of the 
Central Committee, and to return recom- 
mendations to the Central Committee. The 
consulting committee in itself was not em- 
powered to bind any division or to set rigidly 
any one practice, its purpose being simply to 
further thresh out and focus attention upon 
features of the lumber standardization pro- 
gram and thus point the way to further 
progress. 

Wilson Compton presided and opened the 
meeting by emphasizing the advisory charac- 
ter of the gathering, stressing the fact that 
its actions were simply to serve as a guide 
or pointer toward the goal of general lumber 
standards. The Monday meeting was broken 
up into various committee meetings which 
considered certain features of the program 
and crystallized the sentiment of those pres- 
ent so that matters could be handled more 
expeditiously at meetings of the entire com- 
mittee. 


Discuss Thickness for Surfaced Boards 


At the Tuesday morning session a long dis- 
cussion was indulged in relative to the proper 
thickness for 1-inch surfaced boards. At first 
there was some difference of opinion among 
manufacturers as to the proper thickness for 
l-inch boards after surfacing. Decided prog- 
ress was made toward an agreement, how- 
ever, inasmuch as the fir representative indi- 
cated that the fir people would probably be 
willing to accept a thickness of 25/32-inch. 
On this basis the southern pine interests indi- 
cated a willingness to stand by this thickness 
and, in fact, the only manufacturing district 
represented which did not agree was North 
Carolina pine. The committee did not ex- 
press itself as a body upon this question, one 
interesting phase that was brought out, how- 
ever, being that it established what may be 
termed the ‘‘full size in the green’’ theory. 
This is that when lumber is sawn to full size 
in the green that it is proper to base the meas- 
urement upon the green size where no more 
than necessary material is removed in plan- 
ing or further manufacturing. This theory 
has been established in Minnesota, Iowa and 
other States and unofficial opinion among 


present government officials is in accord with 
this. 


_ E. 8. Hall made a suggestion, which was later 
incorporated in a motion by Mr. Meyers, which 
may be called the guiding spirit of the meeting. 
The statement follows: 


We are here to try to settle the question as to 
what are the most practical and economical finished 
sizes of lumber and to report our findings to the 
Central Committee. 

If %-inch lumber is practical to meet the re- 
quirements of safe economical building then that 
is the size which should be adopted: which the 
consumer should pay for and get. We ought to 
recommend the thicknesses and widths for boards 
and dimensions which will be the thinnest possible 
to meet the practical needs. In the determination 
of the sizes, the question of freight rates has no 
direct bearing. The manufacturers ought to saw 
their lumber in such manner as to guarantee these 
scientifically determined, proper, finished sizes. 

To accomplish this result the following, among 
other factors, should control: 

_1—What is the thinnest board that will span 

sixteen inches and carry the customary load, and 
not bend sufficiently to crack the plastering? 

2—What is the thinnest board that will hold 
shingle and lath nails securely ? 

3—What is the thinnest board that can be 
shipped practically and arrive at its destination 
in substantially as good condition as when loaded ? 

4—-Is it practical to manufacture the thinnest 
board that it is practical to use? 


After some further discussion the commit- 
tee expressed itself as believing that rough 
green is the proper basis from which to com- 
pute the finished size of lumber for further 
manufacture. The matter of the most prac- 
tical thickness for lumber was then referred 
for further consideration and study to a com- 


mittee under the chairmanship of E. S. Hall. 
The members of this committee are to ne 
named by Mr. Hall and are to work in co- 
operation with the Forest Products Labora- 
tory, which is working up and securing further 
data upon the subject. One point brought 
out was that the range in shrinkage in indi- 
vidual species is fully as great as the range in 
shrinkage between all species. 
Shrinkage in Wood 


The first subject taken up at the Tuesday 
afternoon session was the width of lumber. 
This matter was also referred to the Forest 
Products Laboratory for further study; and, 
secondly, to the individual manufacturing as- 
sociations for determination as to a unified 
practice from a manufacturing standpoint. 
The opinion was expressed that it is desirable 
to have common boards up to and including 
7 inches sized %-ineh off in width, while 
boards 8 inches and wider should be sized 
Y%-inch off in width. It was emphasized that 
this was not final, but in view of the facts 
now at hand it seemed desirable. In consid- 
ering the woods, the surfaced size of some 
woods was suggested simply as an expression 
of opinion. The balance of the afternoon was 
given over to a discussion of widths of 2-inch 
dimension. Most of the manufacturers fa- 
vored %-inch off for sizes up to and includ- 
ing 7 inches and 14-inch off for 8 inches and 
wider. Retailers and one division of the 
manufacturers opposed this, holding out for 
dimension which would be %4-inch off. One 
point brought out strongly was the desir- 
ability of having the widths of dimension the 
same as the widths for common boards and 
finish, inasmuch as this would simplify the 
uses of the wood. 


Suggestions on Basic Grades 


At the Wednesday session the first subject 
dealt with was nomenclature. George Ger- 
linger, of Portland, Ore., presented a plan for 
naming certain basic grades which met with 
general approval. The plan was to provide a 
sufficient number of basic grades to take care 
of lumber of comparative quality from the 
different manufacturing districts, and _ to 
leave to the various manufacturing districts 
the work of establishing the definite grades. 
Each association would reclassify its grades 
so as to fall within each group and, according 
to the plan, would prepare samples of each 
grade and send these samples to the next 
meeting so that very definite progress could 
be made in bringing about uniformity of 
grades as well as uniformity of names.  Soft- 
wood yard lumber was first considered and 
the following basic grades suggested: 


FinisH LumsBer—Finish A; Finish B; Fin- 
ish C; Finish D. 

Common BoarpS—No. 1 Common; No. 2 
Common; No. 3 Common; No. 4 Common; 
No. 5 Common. 


CoMMON DIMENSION—No. 1 Common; No. 2 
Common; No. 3 Common. 


Following the adoption of these, names for 
the basic grades of structural timber were 
considered. Mr. Gerlinger presented the fol- 
lowing grade names: 


STRUCTURAL TIMBER—Timber A; Timber B; 
Timber C; No. 1 Common; No. 2 Common; 
No. 3 Common. 


Of course no attempt was made to define 
the characteristics of each grade definitely, 
but in outlining them Mr. Gerlinger sug- 
gested that it would be advisable for Timber 
A to carry a ring or density classification; 
Timber B to carry no density classification, 
but this grade to provide for small knotted, 
especially good, timbers which would: not 
have a density classification. Timber C would 
take the larger knotted timber with density 
specifications which would be acceptable but 
not as good as Timber A. No.1 and No. 2 Com- 
mon would be quite similar to the present 
grades, while No. 3 Common would provide 


for very low grade stock, such as that used 
by mines. 

The last action of the morning session was 
to diseuss the thickness of 2-inch common 
surfaced dimension. With the exception of 
North Carolina pine manufacturers the pro- 
ducers expressed a desire to have 2-inch 
dimension surfaced %-inch off, the North 
Carolina pine representative dissenting from 
this view, being in favor of %4-inch off. Re. 
tailers and certain groups of consumers also 
expressed themselves as being in favor of 
dimension \4-inch off, the majority viewpoint 
by groups being that 2-inch common dimen- 
sion should be surfaced 44-inch secant in thick- 
ness. 


Discuss Proposed Standard Moldings 


The Wednesday afternoon session was devoted 
largely to a discussion of the proposed standard 
moldings. The principal objection to these 
moldings was that in some cases they are too 
thin. For example, one pattern of sprung 
cove, while graceful in shape, was held to lack 
thickness so that it would not stand up well 
under handling or in storage in yards. Objec- 
tions also were expressed to the hook point 
used in forming the outline of a number of the 
moldings, the objection being that the point 
was so small that it would be impossible to 
hold knives to cut the point accurately and 
to provide the same size molding from each 
run. It was finally recommended that molding 
sizes be reconsidered by the committee which 
designed them, this reconsideration as to sizes 
to be based upon the finished sizes which 
ultimately are adopted as standard for lumber. 
The opinion was also expressed that moldings 
should have a maximum width at least 14-inch 
less than the width of finished lumber. 

Following the molding discussion the meeting 
adjourned with the understanding that the com- 
mittee would assemble again as soon as definite 
progress could be assured. The membership of 
the committee was by groups, the groups rep- 
resented being: 

Softwood manufacturers; hardwood manv- 
facturers; retailers; wholesalers; railroads; 
wood using industries; architects and general 
contractors; engineers and other technical or 
ganizations. 

The expression of opinion of the committee 
was taken by a vote of groups, the majority 
opinion in the various groups determining the 
expression of opinion of that group. 


Those in Attendance 


Among those present were: 

Wilson Compton, chairman. 

R. G. Merritt, executive secretary, Central Com- 
mittee on Lumber Standards. 

George Gerlinger, softwood manufacturers’ group 
chairman, Dallas, Ore.; C, C, Sheppard, Forest 
Lumber Co., Oakdale, La.; John E. Rhodes, secre- 
tary-manager, Southern Pine Association, New_Or- 
leans, La.; J. E. Jones, chief grader, Southern Pine 
Association, New Orleans, La.; O. T. Swan, secre- 
tary, Northern Hemlock & Hardwood Manufac- 
turers’ Association, Oshkosh, Wis.; A. W. Cooper, 
secretary, Western Pine Manufacturers’ Associa- 
tion, Portland, Ore.; Charles Hill, president, A. C. 
Tuxbury Lumber Co., New York, N. Y. 


J. M. Pritchard, secretary-manager, Hardwood 
Manufacturers’ Institute, Chicago; Frederick F. 
Murray, engineer, Hardwood Manufacturers’ In- 


stitute, Chicago. 

Harry J. Meyers, retailers’ group chairman, of 
the Brown-Borhek Lumber & Coal Co., Bethlehem, 
Pa.; Guy Gray, Gray Lumber Co., Cleveland, Obio; 
Adolph Pfund, secretary-manager, National Retail 
Lumber Dealers’ Association, Chicago. 

. V. MecCreight, wholesalers’ group chairman, 
of the Ricks-McCreight Lumber Co., Pittsburgh, Pa. 

C. E. Lindsay, railroads’ group chairman, spe 
cial engineer, New York Central Lines, New York, 
N. Y.; E. C. Condon, Pennsylvania System, Phila- 
delphia, Pa. 

E. S. Hall, architect, architects’ 
contractors’ group chairman, Chicago. 
E. J. Curtis, Curtis Companies, Clinton, Iowa. 

N. L. Godfrey, secretary, Wholesale Sash & Door 
Association, Chicago. 

A. W. Newton, Chicago, 
Civil Engineers. 

Edward P. Ivory, Forest Products Laboratory, 
Madison, Wis. 

Arthur Upson, Forest Products Laboratory, Mad- 
ison, Wis. 


and general 
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Varied Activities of the Associations 


Traffic Association Appointments 


MEMPHIS, TENN., Feb. 6.—J. A. Koehler, 
who has been looking after the affairs of the 
Helena district of the Southern Hardwood Traf- 
fic Association from Memphis during the last 
few months, and who served as district mana- 
ger at that point for several years, has been 
promoted to the management of the Memphis 
offices of the association, according to announce- 
ment made by J. H. Townshend, secretary-man- 
ager. 
®D. L. Gatewood, one of the traffic experts 
employed by the association for several years, 
has been appointed acting manager of the 
Helena district offices and he has already en- 
tered upon his new duties. He is located at 
318 Solomon Building, Helena. 

C. H. Murphy, vice president of the associa- 
tion, in charge of the Helena district, is largely 
responsible for the re-opening of the offices at 
that point. Business of the members there has 
reached a stage where the attention of an ac 
tive, on-the-spot man is necessary. 
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Missouri Works for Forestry Bill 


St. Louis, Mo., Feb. 6.—Col. W. B. Greeley, 
chief forester of the United States, made two 
talks in St. Louis yesterday, pointing out the 
needs of an edequate forestry law in Missouri. 
Col. Greeley spoke before the City Club at noon 
and in the evening at the annual dinner and 
meeting of the Missouri Forestry Association, 
which is now working to obtain a forestry 
measure. 

The Missouri forestry law has had smooth 
sailing in the Senate, but it is reported that 
there will be opposition in the House. Col. 
Greeley said that the Missouri act was a step 
in the right direction. 

At the annual meeting, which was held at the 
Chase Hotel, these officers of the association were 
reélected : President—Dr. Hermann von 
Schrenk; vice presidents—J. W. Fristoe, and 
Mrs. Marie Turner Harvey; treasurer—W. P. 
Gruner; secretary—Prof. Frederick Dunlap. 
The only committee change was the election of 
Paul W. Brown, as chairman of the member- 
ship committee. 


State Sees Need of Timber. 

Col. Greeley said that Missouri is now riding 
the crest of the great forest conservation wave 
that is sweeping over the country and is be- 
ginning to realize the absolute necessity of 
saving her failing timber resources. He con- 
tinued in part as follows: 


Over one-fourth of the area of the State of 
Missouri is idle, doing nothing, producing nothing. 
The cut-over lands in the Ozark regions, meaning 
now nothing at all to the State, and yet at one 
time a living factor in the industry of the State, 
still contain potentialities as yet untouched. Mis- 
sourl needs a forestry program. 

Forestry is not a fad. Its appeal is as much to 
the business man as to the farmer. No matter 
what business you are in, you can not engage in 
any business for any length of time without realiz- 
ing what a moving factor wood is. And the busi- 
ness men of the country are waking up to this. 


In the eastern States it is the business men who 
are behind the different State conservation plans. 
In Pennsylvania it is the business men who are 
back of the plan of taking care of the State forests 
and timber products under a _ scientific program 
thru the use of the State’s credit. 

In the States where 80 to 90 percent of the lum 
her consumed must be imported, programs for 
forest conservation have been instituted. ‘Twenty- 
six States are now under that head. 


Missouri should pay heed to the example that 
these States are showing her. She must profit by 
their experience. Her own experience, however, 
has given her more than adequate warning. Such 
a bill as that which is up before the Missouri 
assembly at the present time is the thing which 
Missouri needs; a board of experts who can edu- 
cate and advise the people upon measures to save 
the State millions of dollars and at the same time 
stem the tide of waste and depletion that has very 
Nearly swamped. the State forest resources. 

This country started out with the accumulated 
wealth of the ages in forest growth. We were like 
the people in Egypt spoken of in the Scriptures 
a8 having our “bins” full of grain. But now we 
are scraping the bottom of these “bins.’”’ Our 
timber supply is almost depleted. 

From the eastern forests, the sawmills have 
Slowly traveled due west and south. As the dis- 
tance increased between the felled trees and the 


points of consumption economic and business prob- 
lems merged. Freight cost entered in as well as 
the slowly falling supply. 

It is now true that the average cost of trans- 
portation is more than the value of the product 
itself at the mill. Investigation in Missouri shows 
the surprising fact that the costs of transportation 
have been steadily climbing and with the turning 
of Missouri to the far western forests for her 


timber supplies she will have a jump of from” 


$12.50 (rates from the southern timber fields) to 
rate of about $21 a thousand. 

The next, or the second phase of the forestry 
problem is ‘idle lands.’”’ These lands are poten- 
tially very competent. This dormant industry can 
be revived and can build up towns and counties and 














Ww. C. MEADER, RODNBEY E. BROWNE. 
Minneapolis, Minn. ; New York City; 
Reélected a director of Who has recently been 
the Northern White appointed director of 
market research for the 
Southern Pine Associa- 
tion. He has established 
offices at 5736 Grand 
Central Terminal. 


Cedar Association at its 
recent annual meeting. 
He is connected with 
the Bell Lumber Co., of 
Minneapolis. 





W. H. JASPER, 
Newton, Iowa; 


BYRON E. LINE. 
Kansas City, Mo.; 


Elected vice president of The new secretary of the 


the Southeastern Iowa Southwestern | Lumber- 
Retail Lumbermen’s As- men’s Association. He 


sociation at its annual formerly was secretary 


convention last week. of the 
He is a member of the Lumber 
Jasper Lumber Co. change. 


Kansas City 
Trade _ Ex- 





the institutions that such communities may need 
And the industry is dormant only for lack of proper 
supervision and care. 

The United States has realized the evil of these 
idle lands and has taken the problem into its 
hands, It not only takes reforestation and pro 
tection from forest fires but it also sees to the 
sale of timber and stabilizes the benefits that 
accrue from that industry in the section where the 
forests are. 

The Federal government action offers to co- 
operate with individual States in very tangible 
forms, if that is desired. It offers financial aid 
and expert scientific aid. Forest conservation 





means a great deal for everybody in the country, 
but it primarily affects the farmer and the business 
man—who must know that a cheap and plentiful 
supply of wood is one of the main factors in gen- 
eral prosperity. 

Peter A. Simpkin, chaplain of the Concat- 
enated Order of Hoo-Hoo, said that Hoo-Hoo 
recognized the economic and industrial necessity 
of forestry and that the Order is behind the 
association in its move. George S. Johns, of the 
editorial staff of the Post-Dispatch, and J. W. 
Fristoe, president of the T. J. Moss Tie Co., 
also spoke. 


Sash and Door Dealers’ Excursion 


Los ANGELES, CALIF., Feb. 2.—About forty 
members of the United Sash & Door Dealers’ 
Association, of Los Angeles, have signed up for 
a 3-day excursion to San Diego and Tiajuana, to 
be held on Feb. 15, 16 and 17. The party will 
leave here by rail Thursday morning and will 
make their headquarters at the U. S. Grant 
Hotel, in San Diego. The excursion is being 
promoted primarily for the members to get 
away from business cares for a few days. 


Friday will be spent in a tour of San Diego 
harbor and the surrounding country. Friday 
night a banquet will be held at the U. 8. Grant 
Hotel, at which there will be speeches and enter- 
tainment. On Saturday the members plan to 
attend the races at Tiajuana, returning to Los 
Angeles Saturday evening. 


Stave Makers Oppose Severance Tax 


LITTLE Rock, ARK., Feb. 7.—The Arkansas 
Stave Manufacturers’ Association has adopted 
a resolution vigorously opposing senate bill No. 
51 in the State legislature, providing for a sever- 
ance tax on trees cut for stave manufacture. 
The objection is made chiefly on the grounds of 
double taxation, difficulty of administration and 
because a tax on the industry would dwarf it. 


National and Southern Pine Plans 


Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, 
and J. E. Rhodes, secretary-manager of the 
Southern Pine Association, while in Chicago 
this week attending the meeting of the consult- 
ing committee on lumber standards, went over 
matters connected with the annual meetings of 
the two associations that are to be held in New 
Orleans in March. The Southern Pine Associa- 
tion will hold three sessions, occupying all of 
Tuesday, March 20, and the morning of Wednes- 
day, March 21. The National will occupy the 
afternoon of March 21, and all of Thursday, 
March 22. It is probable that arrangements 
will be made for Friday, March 23, to be oceu- 
pied in visits to some of the large manufactur- 
ing plants within easy traveling distance of 
New Orleans. The programs for the two meet- 
ings are going to be replete with matters of 
more than ordinary interest, as it is the desire 
of both of the secretaries to make these meet- 
ings the best ever held by either of the associa- 
tions. It is expected that there will be a large 
attendance, and in addition to the business 
sessions arrangements are being made for some 
elaborate entertainment features, and every one 
attending will be assured of a pleasant and 
profitable time. A feature of the Southern 
Pine Association meeting will be a session de- 
voted to a discussion of mechanical problems, 
at which will be exhibited in actual operation 
a machine for branding and grade marking 
lumber. In addition there will be some inter- 
esting reports on the matter of both air dry- 
ing and kiln drying lumber, and altogether this 
promises to be an exceedingly profitable session. 
Among the speakers, each of whom have a mes- 
sage well worth while, will be Harry Atwood, 
of Chicago; John H. Kirby, of Houston, and 
if it is possible to secure him for that occa- 
sion, Julius H. Barnes, president of the Cham- 
ber of Commerce of the United States. 
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12—Northern Wholesale Hardwood Lumber 
Association, Milwaukee Athletic Club, Milwau- 
kee, Wis. Annual. 
Feb. 18—North Carolina Pine Association, Demp- 
sey Hotel, Macon, Ga. Regional Meeting. 

Feb. 13—Roofer Manufacturers’ Club, Dempsey Ho- 
tel, Macon, Ga. 

13-14—-Western Pine Manufacturers’ Associa- 
tion, Davenport Hotel, Spokane, Wash. Annual. 
Feb. 13-15—Wisconsin Retail Lumbermen’s Asso- 
ciation, Hotel Pfister, Milwaukee, Wis. Annual. 
14—Northwestern Lumber & Sash & Door 
Traveling Salesmen’s Association, Hotel Pfister, 
Milwaukee, Wis. Annual. 
14-15—Southern Retail Lumber Dealers’ 
Chisca Hotel, Memphis, Tenn. 


Feb. 


Feb. 


Feb 


As- 
An- 


Feb. 
sociation, 

nual, 

14-15—-Central & Northeastern Iowa Retail 

Lumbermen’s Association, Russell Lamson Ho- 

tel, Waterloo, Iowa. Annual. 

14-16—Nebraska Lumber Dealers’ Association, 

Rome Hotel, Omaha, Neb. Annual. 

14-16—Retail Lumber Dealers’ Association of 

Pennsylvania, William Penn Hotel, Pittsburgh, 

Pa. Annual. 

Feb. 14-17—Western Retail Lumbermen’s Associa- 

tion, Davenport Hotel, Spokane, Wash. Annual. 

15—Lumber Dealers’ Association of Connecti- 
cut, Hotel Elton, Waterbury, Conn. Annual. 
15—New Jersey Lumbermen’s Association, 

Robert Treat Hotel, Newark, N. J. Annual. 

15—Joint meeting Georgia-Florida Saw Mill 

Association and North Carolina Pine Associa- 

tion, Jacksonville, Fla. 

Feb. 17—Massachusetts Retail Lumber Dealers’ As- 
sociation, Boston City Club, Boston, Mass. An- 
nual. 

Feb. 20—Northwest lowa Lumbermen’s Association, 
Martin Hotel, Sioux City, Iowa. Annual. 

Feb. 20-21—North Dakota Retail Lumbermen’s As- 
sociation, Commercial Club Rooms, Fargo, N. D. 


Feb. 


Feb. 


Feb. 


Feb. 


Feb. 


Feb. 


Annual, 

Feb. 21—Michigan Hardwood Manufacturers’ Asso- 
ciation, Hotel Statler, Detroit, Mich. Special 
meeting. 


Feb. 21-23—Illinois Lumber Merchants’ Association, 
Congress Hotel, Chicago. Annual. 

Feb. 22—Texas Forestry Association, Austin, 

Annual. 

22-23—Southeast 

Dealers’ Association, 

Mo. Annual. 

Feb. 22-23—West Virginia Lumber & Builders’ Sup- 

ply Dealers’ Association, Ruffner Hotel, Charles- 

ton, W. Va. Annual. 
23—West Coast Lumbermen’s 

Seattle, Wash. Annual. 

Feb. 27—Northern Indiana and Southern Michigan 

Retail Lumber Dealers’ Association, Oliver 

Hotel, South Bend, Ind. Annual. 

28—Eastern Woodworkers’ Cost Information 

Bureau, New York City. Annual. 

March 1—Lumbermen’s eg of the City of 

Philadelphia, Philadelphia, Pa. Annual, 

March 14-15—South Dakota Retail Lumbermen’s 
Association, Sioux Falls, S. D. Annual. 

March 20-21—Southern Pine Association, 
wald Hotel, New Orleans, La. Annual. 

March 21-22—National Wholesale Lumber Dealers’ 
Association, William Penn Hotel, Pittsburgh, 
Pa. Annual. 

March 22-23—National Lumber Manufacturers’ As- 
sociation, Grunewald Hotel, New Orleans, La. 
Annual. 

March 24-31—‘‘Own Your Home” 
seum, Chicago. Annual. 

eS ne Homes Exposition, Cleveland, 

io. . 


Tex. 


Retail 
Statler, 


Lumber 
St. Louis, 


Missouri 
Hotel 


Feb. 


Feb. Association, 


Feb. 


Grune- 


Exposition, Coli- 


April 10-12—Lumbermen’s Association of Texas, 
Adolphus Hotel, Dallas, Tex. Annual. 

April 18-19—Millwork Cost Bureau, Congress Hotel, 
Chicago. Annual. 

May 2-4—National Foreign Trade Council, 
Orleans, La. Annual. 

May 8-9—Associated Cooperage Industries of Amer- 
ica, Hotel Jefferson, St. Louis, Mo. Annual, 
June 14-15—National Hardwood Lumber Associa- 

tion, Congress Hotel, Chicago. Annual. 


New 


West Virginians Ready 


NEw MaArTINSVILLE, W. Va., Feb. 5.—H. 
Eschenbrenner, jr., secretary of the West Vir- 
ginia Lumber & Builders’ Supply Dealers’ As- 
sociation, this city, has prepared the program 
for the tenth annual convention of the organi- 
zation to be held in Charleston, Feb. 22 and 
23. The exhibit booths will be open until 10 
o’elock at which time the first convention ses- 
sion will begin. After the address of welcome 
and response, the president and secretary will 
make their reports, followed by that of P. W. 
Branton, of the service department, who will 
tell of the architectural service for lumber deal- 
ers. Committees will then be appointed. 

A number of addresses will be made at the 


afternoon session, including one on salesmanship 
by H. R. Stapp, Charleston; on the handling 
of credits by John EK, Norvell, president of the 
American Association of Credit Men; on the 
West Virginia tax situation by Walter S. Hall- 
ahan, State tax commissioner; by C. W. Robin- 
son, of the Morgantown Lumber Co., Morgan- 
town, W. Va., on the meaning of the associa- 
tion to the lumber and building supply dealers; 
after which there will be discussions on topics 
of interest led by G. J. Dickerson, of Hunting- 
ton, W. Va. There will be an address at the 
evening session, followed by a smoker and en- 
tertainment tendered by the Charleston dealers. 

At the Friday morning session the building 
outlook will be discussed by E. J. Brunner, of 
Chicago, followed by Frank A. Chase, educa- 
tional’ director American Savings, Building & 
Loan Institute, Kansas City, on financing home 
building. At the afternoon session market 
conditions on southern pine, cement, - plaster 
and other products will be discussed by manu- 
facturers represented. After this, committees 
will report and officers will be elected. The an- 
nual banquet will be held at 6:30 p. m. with 
W. E. R. Byrne, speaker of the West Virginia 
house of representatives, as toastmaster. Doug- 
las Malloch, Lumberman Poet, of the AMERICAN 
LUMBERMAN, Chicago, will be among the 
speakers. 


Western Retailers’ Plans 


SPOKANE, WASH., Feb. 3.—Reservations for 
the twentieth annual convention of the Western 
Retail Lumbermen’s Association to be held in 
Spokane at the Davenport Hotel, Feb. 14-17 in- 
clusive, are already beginning to pour in. An 
attendance of 400 members is expected. The 
opening session will be at 10 o’clock Wednes- 
day morning in the Marie Antoinette room. 
Following musical selections, the invocation will 
be rendered by the Rev. George W. Knepper, 
of the Central Christian Church. J. C. Ferger, 
president, will deliver an address, to be fol- 
lowed by the annual report of A. L. Porter, 
secretary-treasurer. Roy 8. Brown will report 
for the traffic department of the association. 
General discussion and appointment of com- 
mittees is next on the program. Peter B. Kyne, 
the author, one of the drawing cards of the 
convention, will speak Thursday morning. 

The social side of the meeting will be taken 
care of by a reception Wednesday night, a Hoo- 
Hoo concatenation Thursday night and the 
annual dinner Friday night. Saturday morn- 
ing the association members will be taken to 
the mill of the McGoldrick Lumber Co. for an 
inspection of the plant and a practical demon- 
stration of Inland Empire lumber grades. The 
election of officers will be held Saturday after- 
noon. 


Pennsylvania Lumbermen to Convene 


PITTSBURGH, PA., Feb. 6.—The sixteenth an- 
nual convention of the Retail Lumber Dealers’ 
Association of Pennsylvania, will be held at 
the William Penn Hotel next week, Wednesday, 
Thursday and Friday. This reunion will bring 
to Pittsburgh about 600 delegates. A feature 
of the business sessions will be the personal 
reports on labor and building conditions, to be 
made by one member from each county. Wil- 
liam B. Stayer, secretary of the association, 
says these reports will reveal the greatest year 
in home and industrial building that western 
Pennslyvania has ever experienced. An ac- 
curate compilation of these figures will be made 
and a complete statement made public during 
the final session of the convention. 

Louis Post, former assistant secretary of labor 
of the United States, will be one of the speakers, 
on Thursday morning, taking for his subject 
‘¢ America’s Tax Problems.’’ Some of the other 
speakers on the program are: William B. Stayer, 
‘*Business With a Soul;’’ Charles Hill, general 
manager of the Southern Pine Sales Corporation, 


New York, ‘‘ Standardization ;’’ W. H. Williams, 
of Pittsburgh, ‘‘1922 Overhead Expenses; ’’ E]- 
mer E. Diebold, of Pittsburgh, ‘‘The Nationa] 
Association; ’’ George D. Ogden, traffic manager 
of the central region, Pennsylvania Railroad, 
‘America’s Traffic Problems;’’ Dr. Preston 
Bradley, of Chicago, ‘‘The Widow of the 
World;’’ F. A. Chase, of Kansas City, Mo,, 
‘Building and Loan Associations.’’ Douglas 
Malloch, Lumberman Poet, of the AMERICAN 
LUMBERMAN, Chicago, will be the speaker at the 
banquet on Friday night. 


Northwest Iowa Date 


Fort Dopcr, Iowa, Feb. 6.—Announcement 
is made by Secretary R. L. Williams, of the 
Northwest Iowa Lumbermen’s Association, this 
city, that the annual convention of the organi- 
zation will be held in Sioux City, at the Martin 
Hotel, on Feb. 20. 


Illinoisans Plan Big Convention 


‘*Come to Chicago’’ reads the call which is 
being resounded this week from the office of 
the Illinois Lumber Merchants Association— 
‘*Come to Chicago and take in a convention 
which is built around the transacting of real 
beneficial business plus a program of entertain- 
ment features that can’t be beat.’’ 

The invitation refers to the thirty-third an- 
nual convention of the association, which is to 
be held at the Congress Hotel Feb. 21-23, and 
from a casual glimpse of the pre-convention 
literature it looks as if the slogan adopted by 
the convention committee, ‘‘ Better than the 
best,’’ is certainly to be put into effect. 

‘Reservations are coming in fast and furi- 
ous,’’ announces KE. 8. Todd, chairman of hotel 
and exhibits. By special arrangements made 
with the Congress, room reservations for con- 
vention guests are being made thru the asso- 
ciation offices at attractive prices. Those de- 
siring rooms may benefit in this arrangement 
by addressing a request for rooms to H. A. 
Leonard, 431 South Dearborn Street, Chicago. 
Reservations received to date indicate that 
there will be a record attendance and that all 
sections of the State will be represented. 

Exhibit space is all sold, according to Mr. 
Todd, and the names on the list of exhibitors 
guarantee a display of merchandise that will 
be well worth the attention of every retail 
lumberman. Especial attention is called to the 
unique art exhibit which will oceupy the rear 
portion of the Elizabethan room. When con- 
sulted on the matter Mr. Todd refused to 
divulge secrets, but intimated that the exhibit 
would prove a pleasant surprise to visiting lum- 
fermen. 

The program as outlined, provides for three 
days of solid interest. Open and free discus- 
sions will be the order of the day. Plenty of 
opportunity will be afforded every member to 
discuss any subject. A few talks are announced, 
among them ‘‘Cost Accounting,’’ by G. W. 
Hafner, author of a series of articles on cost 
accounting for retail yards, printed in the 
AMERICAN LUMBERMAN, which have attracted 
enthusiastic interest and attention among re- 
tailers all over the country; a business talk for 
business men, by Richard M. McClure. Musi¢ 
will be furnished by the ‘‘Saunders Singers of 
Kewanee,’’ Mark Saunders, Sam Wasley, Hay- 
den Swain and Joe Saunders. Two of these 
boys are lumbermen, and according to E. E. 
Hinehcliff, chairman of the program commit- 
tee, ‘‘the whole four are singin’ fools.’’ S. A. 
Holcomb, of Sycamore, well known to Illinois 
lumbermen, will provide entertainment par ex- 
cellence with his inimitable droll Swede mono- 
logues. 

A reduced rate of fare has been arranged 
for all convention delegates and their families. 
When buying railroad tickets, the association 
urges that members purchase a one-way ticket 
and request a certificate of their station agent. 
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This certificate, when turned in at the conven- 
tion registration desk and validated, entitlés 
the holder to half-fare on the return journey. 


Wisconsin Retailers’ Program 


MILWAUKEE, WIs., Feb. 5.—From the office 
of D. S. Montgomery, secretary of the Wis- 
consin Retail Lumbermen’s Association, of this 
city, has been issued the program for the thirty- 
third annual convention to be held at the Hotel 
Pfister on Feb. 13, 14 and 15. The first ses- 
sion beginning Tuesday afternoon, will be de- 
voted to reports of the officers and an address 
on ‘‘The Road to Happiness,’’ by Curtis M. 
Johnson, Rush City, Minn. This will be fol- 
lowed by the twenty-eighth annual meeting of 
the Retail Lumbermen’s Mutual Insurance Co. 
A dinner dance and cabaret will be held at 
6 o’clock. 

On Wednesday morning, Frank A. Chase, 
educational director American Savings, Build- 
ing & Loan Institute, Kansas City, will 
talk on ‘‘Let the Public Finance Your Busi- 
ness,’’? and Dr. Roger P. Fournier, of the Na- 
tional Builders’ Bureau, will diseuss what the 
retail lumber merchant of the future will do 
for his contractors. R. M. Elkinton, traffic 
manager of the association, will make his re- 
port, concluding the morning session. 

At the afternoon session Edward Hines, of 
Chicago, of the Edward Hines Lumber Co., will 
make an address as will James T. Drought, 
Milwaukee, general counsel for the association. 


A Woo-Hoo coneatenation and dinner will be 
held at 5 o’elock. In the evening the associa- 
tion delegates will go to the Palace Theater 
in a body. 

Thursday morning Benjamin F. Springer, 
Milwaukee, of the John Schroeder Lumber Co., 
will tell how to run a retail lumber store. Adolph 
Hafner, manager, will tell about the associa- 
tion’s consulting and accounting department. 
J. J. McGillivray, of the McGillivray Lumber 
& Manufacturing Co., Black River Falls, Wis., 
will tell of the relations of the retailer to the 
wholesaler and the consumer. Following this 
and the committee reports, officers will be elected. 

The Northwestern Lumber, Sash & Door Trav- 
eling Salesmen’s Association will hold its an- 
nual convention at the Pfister on Wednesday 
morning, Feb. 14. 

The ladies’ auxiliary of the association will 
have special headquarters at the hotel and a 
separate program of entertainment has been 
provided for them. All ladies present are eligi- 
ble for membership. 
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Southeast Missouri Retailers’ Annual 

Sr. Louis, Mo., Feb. 7—The program of the 
annual convention of the Southeast Missouri 
Retail Lumber Dealers’ Association, which will 
be held at Hotel Statler Feb. 22 and 23, has 
just been completed. The meeting will convene 
at 10 a. m. on Thursday, with President Charles 
E. Kiefner, of Perryville, presiding. After 
the singing of America and invocation by Rev. 
W. Hi. Geistweit, pastor of the Third Baptist 
Church, St. Louis, Mayor Kiel will deliver the 
address of weleome, which will be responded to 
by Charles C. England, of Festus. Then will 
come the president’s address, roll eall and re- 
ports of Secretary J. W. Harbour, of Festus, 
and Treasurer Oscar Fuller, of Portageville, 
and appointment of committees, 

At the Thursday afternoon session these talks 
will be delivered: ‘‘ Home Building Problems, ’’ 
by Lieut. Gov. Hiram Lloyd; ‘‘Publie Confi- 
dence,’? H. R. Isherwood, secretary-treasurer 
of Hoo-Hoo; ‘‘St. Louis as a Lumber Center,’’ 
M. E. Meacham, president St. Louis Lumber 
Trade Exchange; ‘‘ Activities of the Portland 
Cement Association, and How They Coéperate 
with the Dealer,’? H. E. Frech, district en- 
gineer, Portland Cement Association, and ‘‘ Ad- 
vertising,’’? “Anderson Pace, The Business Re- 
search Co., Chicago. The remainder of the after- 
noon will be given to the question box. 

Thursday evening the annual banquet will 
be given at Hotel Statler, at which the speak- 
ers will be Paul W. Brown, editor of America 
at Work; Charles H. Daues, judge of the Mis- 


souri court of appeals, and Parson Peter A. 
Simpkin, chaplain of Hoo-Hoo. 

At the Friday morning session these talks 
will be made: ‘‘ Business Outlook from the 
Standpoint of Lumbermen,’’ by W. F. Gephart, 
vice president First National Bank, of St. 
Louis; ‘‘The Building Material Man,’’? J. W. 
Trieschmann, general manager East Arkansas 
Lumber Co., Little Rock, Ark., and ‘‘ Brains, 
Business and Boards,’’ Parson Simpkin. 

Ladies will be entertained on Thursday morn- 
ing at a musicale in the auditorium of Seruggs- 
Vandervoort-Barney Dry Goods Co., and Fri- 
day will be devoted to a shopping tour. 

Friday evening there will be a theater party 
at the Orpheum and on the same evening there 
will be a Hoo-Hoo coneatenation, in charge of 
J. C. Anderson, Vicegerent Snark for this dis- 
trict, and Mr. Isherwood. After the theater 
party and concatenation a buffet luncheon will 
be served by Hoo-Hoo at Hotel Statler. 


May Call Lumber Congress 

SHREVEPORT, LA., Feb. 5.—Jasper Peavy, 
president of the Peavy-Byrnes Lumber Co., and 
chairman of the American Lumber Congress, 
today said that he is considering calling a meet- 
ing of the lumber congress, to be held in New 
Orleans at some time during the week in which 
the annual meetings of the Southern Pine As- 
sociation and National Lumber Manufacturers’ 
Association are to be held in that city. Mr. 
Peavy says that it is probable that this meeting 
will be in the nature of an open forum with a 
discussion centering upon whether or not the 
congress shall continue, and if in the opinion of 
those present it has a useful mission to per- 
form, to devise means for its adequate financing. 
Mr. Peavy will make definite announcement 
within a few days as to whether or not he will 
call this meeting of the American Lumber Con- 
gress. 


Northern Hardwood Meeting 

MINNEAPOLIS, MINN., Feb. 5.—The program 
of the annual meeting of the Northern Whole- 
sale Hardwood Lumber Association to be held 
at the Milwaukee Athletic Club, Milwaukee, 
Wis,. on Feb. 12, will be featured by addresses by 
President Jones; by W. A. Babbitt, of the Na- 
tional Association of Wood Turners, who will 
discuss the merchandising of lumber under sim- 
plified, standardized grades; by C. P. Crosby 
on the past and present of the lumber indus 
try; and by a report of the condition of hard- 
wood stocks. This will be followed by the elec- 
tion of officers and the annual banquet. A spe- 
cial committee has arranged for a ‘‘blow-out’’ 
which is expected to surpass anything that has 
heretofore been arranged. 


Texas Forestry Annual 


COLLEGE STATION, TEx., Feb. 5.—Announce- 
ment is made by Secretary E. O. Siecke, of the 
Texas Forestry Association, that the eighth an- 
rual meeting of the organization will be held 
in Austin on Feb. 22. Opportunity will be 
presented to association members, legislators 
and public spirited citizens to meet on com- 
mon ground for the purpose of advancing a 
practical State forestry policy. Prominent 
citizens versed in forestry conservation, legis- 
lators who realize the necessity of taking lead- 
ership in forestry work, and lumbermen who 
would like to see the supply of timber perpetu- 
ated, are expected to take part in the speaking 
program. 

President Richard 8. Burges, of the asso- 
ciation, states that it ‘‘is sponsoring a num- 
ber of bills before the present legislature, chief 
among which are measures providing for the 
creation of State forests and reduction of the 
forest fire hazard. The association will also 
go on record as favoring the utmost possible 
financial support for the office of State For- 
ester. ‘‘In my judgment,’’ he continued, ‘‘ the 
forestry situation presents one of the most vital 
and constructive problems of the public today 
and every year of indifference means a tax of 
millions of dollars to the people of the State 
thru exorbitant lumber transportation charges 
on necessary lumber supplies from distant 
scurees. Continued idleness of our timber grow- 


ing areas of east Texas spells a gradual de- 
cline of a huge industry together with the loss 
of taxable values and population for many of 
our east Texas counties.’’ 


Foreign Trade Convention Postponed 


New York, N. Y., Feb. 5.—Announcement is 
being sent out by Secretary O. K. Davis, of the 
National Foreign Trade Council, this city, that 
the dates on which the tenth National Foreign 
Trade Convention will meet in New Orleans, 
La., have been postponed to May 2, 3 and 4. 
The convention will devote special attention to 
the European situation, while the group sessions 
will deal with the practical details of export 
sales management, finance, credits and advertis- 
ing, with particular consideration of problems 
affecting the Gulf and Pacific coasts. 
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New Orleans Contractors Elect 


NEW ORLEANS, La., Feb. 5.—At the annual 
meeting of the New Orleans General Contractors’ 
Association, held last week, the following of- 
ficers were elected for the ensuing year: 

President—Lionel] F. Favret. 

Vice president—O. M. Gwin. 

Treasurer—H. P. Farnsworth. 

Secretary—Gervais F. Favret. 

Directors—Officers named, and A. M. Fromberg, 
James Geary, J. A. Haase, jr., J. P. O’Leary, 
Richard McCarthy, G. Emile Reimann and John 
Riess. 

President-elect Favret announced that the as- 
sociation’s policy would remain unchanged and 
that one of its main hopes and aims is the adop- 
tion of a uniform standard building contract. 
D. M. Hollingsworth was named assistant sec- 
retary. 


Will Discourage Unreasonable Prices 


Sr. Pau, MInn., Feb. 5.—Under date of Feb. 
1, a bulletin signed by T. J. Humbird, president, 
was sent to all of the salesmen of the Weyer- 
haeuser Sales Co., in which under the caption 
‘‘Current Market Conditions,’??’ Mr. Humbird 
said: 

Recent reports and statistics from various sec- 
tions show that there is a healthy and substantial 
improvement in business conditions in all lines. 

In the lumber industry this is reflected by in- 
creased production, increased shipments and a big 
gain in unfilled orders at the mills, as shown by 
the weekly barometers. 

Correspondents of the lumber trade papers have 
predicted a so called runaway market for lumber. 
These articles have been widely copied by the 
daily press and other publications and perhaps 
this publicity is having or will have an adverse 
effect by discouraging the season’s building pro- 
gram. 

It is true that the active demand and increased 
operating costs will have a tendency to advance 
prices over the low levels of 1921 and 1922, but 
the best element in the business believes that a 
fair and reasonable price for lumber and other 
building materials is the best basis for the manu- 
facturer, the dealer and the builder and that a real 
effort will be made to see that the price of lumber 
does not go above figures that are consistent with 
operating costs. 

You can assure our customers that the Weyer- 
haeuser group of mills will, as in the past, do all 
they can to discourage runaway or unreasonable 
prices and that the output of these mills will be 
for sale to your trade as fast as it is ready for 
market and transportation is available to make 
shipments. Prices will be consistent and in line 
with operating conditions that govern. 

We will not have enough lumber this spring to 
take care of all the demands made on us. We want 
first to take care of our regular customers and come 
as near as possible to supplying their needs. You 
must not offer our stock in large lots or to people 
who have not been buying of us until your regular 
trade has been first taken care of in so far as we 
ean do so. All the lumber our mills produce is 
for sale when it is ready for the market, but in 
order to best serve our customers we want you to 
stick closely to the following: 

Study your stock sheets and enter orders only 
for items shown. 

Give no options on stock nor make any quota- 
tions except for immediate acceptance. 

Make no sales for future delivery. All sales and 
quotations must be made subject to prior sale and 
to acceptance by the general office. 

Please see to it that your customers are in- 
formed as to our position and do all you can to 
assist them so to make up their orders that we 
can be of real help to them during this period of 
active buying. 
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News From the Nation’s Capital 


President Endorses Forestry Bill 
{Special telegram to AMERICAN LUMBERMAN ] 

WASHINGTON, D. C., Feb. 7.—Representative 
Clarke, of New York, member of the Forestry 
subcommittee of the House committee on agri- 
culture and forestry, today introduced the bill 
recently drafted by the subcommittee and sub- 
mitted to President Harding for comment. The 
president strongly endorsed this measure in a 
letter addressed to representative Clarke and 
made public at the White House Tuesday. 

‘¢When we remember that substantially one 
fourth of the national area is forest land or 
potentially forest land of little or no value 
save for timber production,’’ the President 
wrote, ‘‘the need of the legislation becomes ap 
parent.’’ The President referred to the fact 
that 60 percent of the original timber is already 
cut and that the cutting now is going on at a 
rate four times as rapid as the growth. He re- 
ferred also to the increasing distances between 
centers of consumption and centers of lumber 
production which injects transportation as a 
rapidly growing factor in lumber costs. ‘‘Re- 
growth of our forests on eut-over lands which 
are most suitable for that purpose in the more 
populous portions of the United States,’’ the 
President continued, ‘‘is therefore highly de- 
sirable.’’ He commended a provision of the bill 
that would permit the Federal government to 
withhold contributions for fire protection and 
conservation from States not codperating with 
the Federal government. 

In his letter President Harding suggested 
that authority be given the Secretary of Agri 
culture to study taxation policies of the States 
regarding timber lands and growing timber, 
with a view to collaborating with the States 
in improving methods of taxation and encourag- 
ing private owners to reforest. 

In conclusion President Harding said that 
national leadership in conserving, protecting and 
encouraging the growth of timber resources is 
necessary, and he felt that legislation similar to 
that proposed in the Clarke bill is an important 
step toward the framing of a sound forest 
policy. 

Features of the Clarke Bill 


The first section of the bill authorizes the 
secretary of agriculture to recommend for ‘‘ each 
forest region of the United States the essential 
requirements in protecting timbered and cut- 
over lands from fire, with a view. to the sys- 
tematic renewal of forest growth in such regions 
and the continuous protection of timber on 
lands chiefly suitable therefor; and the secre- 
tary of agriculture is further authorized, on sucn 
conditions as he may determine to be fair and 
equitable in each State, to codperate with the 
various States and thru them with private and 
other agencies within the States in bringing 
into effect such essential requirements favorable 
for forest production and renewal.’’ To carry 
out the provisions of this section and sections 
two and three, $1,000,000 is appropriated. 

While the law provides that due considera- 
tion shall be given to the protection of water- 
bheds of navigable streams, it authorizes the 
secretary of agriculture in his discretion to ex- 
tend the terms of codperation to any forest lands 
within the codperating States. 

The provision of the law which authorizes 
the secretary to investigate methods of timber 
and forest land taxes would include a study 
also of profitable methods of insuring standing 
timber or growing forests from losses by fire 
and other causes. It authorizes the secretary 
to withhold codperation from States whose laws, 
methods or practices with respect to taxation of 
lands bearing young or immature forest growth 
are inimical to the production of merchantable 
timber. 

Provision is made by the law for the encour- 
agement of the growing of timber on farm wood 
lots and for growing and distributing forest tree 
seeds and plants. Also provision is made for 
the annual appropriation of $2,000,000 to enable 
the National Forestry Reservation Commission 
to carry out the purposes of the Weeks law. 

The bill includes provision for an annual ap- 


propriation of $600,000 to enable the secretary 
of agriculture to carry on experiments similar 
to those conducted by the Forest Products 
Laboratory in codperation with the States and 
with individuals and with commercial organiza- 
tions. The same section of the bill provides 
that voluntary contributions made by private 
parties may be accepted and used for conducting 
these experiments. 
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Foreign and Home Trade Summarized 

WASHINGTON, D. C., Feb. 5.—Based on latest 
reports, the Department of Commerce outlines 
economic conditions at home and abroad as 
follows: 


DOMEStTIC CONDITIONS——-Business conditions dur 
ing January, as shown by recent statistics com 
piled by the Department of Commerce, continue 
the favorable trend previously noted, and a confi- 
dent tone persists in trade circles regarding do 
mestic affairs. Production of bituminous coal has 
averaged about 11,000,000 tons a week in January, 
and the week of Jan. 18 made the second largest 
production since the strike. Lumber production 
has steadily increased since the year-end slump, 
and for the week of Jan. 20 was the largest in 
six weeks. Building contracts also have increased 
week by week. Contracts let in the week of Jan. 
20 amounting to $60,890,000 were exceeded only 
since Nov. 18. Wool receipts for the week of 
Jan. 13 were the largest since last summer. Whole- 
sale prices in general have continued to advance, 
but the retail food index has declined considerably 
in the last two weeks and stands at $3.37, the 
lowest point since Nov. 4. Business failures have 
increased considerably while prices of stocks and 
bonds have declined from Jan. 1 peak, and the 
Federal reserve ratio has risen in four weeks from 
71.5 to 76.4 percent. 

FOREIGN CONDITIONS—Latin America is the sec- 
tion covered in this week’s cables on economic con- 
ditions from commercial attaches, trade commis- 
sioners, and consuls. Cables from the A.B.C. 
countries indicate slow but continued improve- 
ment. Marked recovery is reported from other 
countries except Peru and Mexico. Agricultural 
conditions in the Argentine are good, but the 
meat situation has been further affected by re- 
cent lack of rains. Reaction to the European 
situation is shown in decreased exports and in 
diversion of import orders to the United States. 
The Brazilian crop outlook is favorable. The 
largest shipment of coffee to the United States in 
two years, 97,000 bags. was made Jan. 12. Bra- 
zilian exports for 1922, 2,082,980,000 milreis in 
value, broke all records and exceeded imports by 
592,000,000 milreis. Nitrate and copper produc- 
tion in Chile continue at recent levels. Nearly 
half the nitrates exported in December went to 
the United States. Nitrate stocks on the coast 
Jan. 1 were estimated at 238,000 metric tons, a 
decrease of 400,000 from July 1. Conditions in 
Peru show little change. The Dunsmuir conces- 
sion has been signed, and another important con- 
cession covering railroads, mines, agricultural 
colonization, and petroleum exploitation has been 
granted to a company understood to be financed 
by American capital. The new tariff has passed 
the Senate and will probably be adopted by the 
House in February. January has been the best 
month since 1920 in Bolivia mainly on account of 
the rise in tin prices. Rapid recovery in Vene- 
yuela is resulting from a steadily increasing flow 
of cocoa, coffee, and other raw products abroad. 
An important gold discovery is reported from 
Western Venezuela. A distinctly optimistic tone 
is reported from Cuba. Another 4,000,000-ton 
sugar crop is expected with prices including cost 
and freight above 3 cents and practically no carry 
over. Banking liquidation is proceeding in an 
orderly manner. The depression continues in 
Mexico with sales smaller and local collections 
slower. Petroleum production is about the same 


as last month. 
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Public Works to Employ Labor 


WASHINGTON, D. C., Feb. 5.-—-A_ national 
commission on unemployment to map out a 
program of public works to be followed in 
Nation, State and municipality in time of job 
scarcity is proposed in a bill introduced in the 
Senate by Senator Frelinghuysen of New Jer- 
sey, and in the House by Representative Zilh- 
man of Maryland. The bill carries an appro- 
priation of $100,000 to defray the expenses of 
the proposed commission. 

‘An honest effort to solve the problem of 
unemployment,’’ was Senator Frelinghuysen ’s 
description of the purpose behind the bill. The 
bill is supported by the National Unemploy- 
ment League, of which G. F. Peabody is hon- 
orary president. 

The bill would create a commission of three 
members, who would serve without pay. The 
commission would survey the need of roads, 
reforestation, drainage of swamp lands and 
irrigation as among the public works to which 


attention might well be directed when other 
activities lag. 

The idea is to prepare definite plans for pub- 
lic works in advance of the next big unemploy- 
ment cycle. 


Would Cut Down Immigrant Quota 


WASHINGTON, D. C., Feb. 5.—The present 
quota of immigrants admissible to the United 
States is cut in half, while Chinese and Japa- 
nese are almost totally excluded, under an 
agreement reached today by the House com- 
mittee on immigration and naturalization, which 
is shaping up proposed legislation for early 
action by Congress. 

Representative Royal Johnson of Washing- 
ton, chairman of the committee, said the exclu. 
sion of Orientals is not in conflict with any 
treaty. ‘‘We are trying,’’ he said, ‘‘to write 
into law the terms of the gentlemen’s agree- 
ment and that is all that the proposal is in- 
tended to do. If the gentlemen’s agreement 
has been kept there can be no objection to the 
exclusion,’? 

In the case of Orientals, exceptions are pro- 
vided for merchants and students who are com- 
ing here temporarily, for those coming from a 
temporary visit abroad or wives and unmarried 
minor children. 

Immigration from northern rather than south- 
ern Europe is favored in the method proposed 
by the committee. Instead of the present quota 
law, which permits entrance from countries of 
3 percent of their immigrants in the United 
States in 1910, the proposed measure would 
admit 2 percent of those here in 1890. It is 
estimated that this would cut the present ag- 
gregate from 358,023 to 168,837. To each 
country, however, are allowed 400 immigrants 
to start with, bringing the general aggregate 
up to 188,000. 

Great Britain and Germany would thus be 
permitted to send in the largest numbers, as at 
present. The former’s quota, however, would 
be reduced from 77,342 at present, to 62,458, 
and the latter’s from 67,607 to 51,227 if the 
proposed agreement is enacted into law. 

Italy would be hard hit, since the proposed 
arrangement would admit only 3,912 immigrants 
from that country, compared with 42,057 at 
present. Greece would be allowed but 47, com. 
pared with 3,294 now. Russia would be al- 
lowed 1,992, against 21,613 at present. Poland 
would be reduced from 21,076 to 5,156. 


Federal Timber Sales Break Record 


WASHINGTON, D. C., Feb. 5.—Shattering all 
previous records, receipts from the sale of na- 
tional forest timber climbed in 1922 to a new 
high level and turned into the Federal Treas- 
ury $2,307,000. The largest amount hitherto 
received in any one year by the Government 
for this single forest resource was $2,114,000 
in 1920. In 1921 timber sale receipts totaled 
$1,515,000. 

This increase, according to officials of the 
Forest Service, is a good indication of how the 
lumber industry recovered from the depression 
of 1920 and 1921. The recovery was most 
notable on the Pacific Coast, altho six of the 
eight national forest districts show substan- 
tially larger receipts from timber sales. 


Five Hospitals for War Veterans 


WASHINGTON, D. C., Feb. 5.—The construe- 
tion service, quartermaster corps, under the 
provisions of the Langley Act providing more 
hospitals for war veterans, has laid out a pro- 
gram to complete one new hospital each month 
beginning with next September. Five hospi- 
tals are to be constructed as follows: North- 
ampton, Mass.; Chillicothe, Ohio; Knoxville, 
Iowa; American Lake, Wash.; and Camp Cus- 
ter, Mich. 

These five hospitals will care for about 2,066 
new patients and provide quarters for 55 offi- 
cers, 346 nurses and 394 attendants. The pa- 
tients will be veterans of the world war suffer- 
ing from mental and nervous diseases. Each 
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hospital will be complete, with hospital build- 
ings, quarters for the commanding officer, neces- 
sary staff assistants, attendants and nurses, 
separate buildings being constructed for heat- 
ing plant, storehouse and garage. The con- 
struction likewise will include roadways, side- 
walks, railroad spur tracks, steam, water, sewer 
and electric lines. 

The hospital buildings will be smaller than 
would be the case if constructed in large cities, 
the idea being to insure as much individual 
treatment and care as possible and a minimum 
hazard from panic in the event of any trouble 
developing. 


Proposed Canal Thru Nicaragua 


WASHINGTON, D. C., Feb. 6—West coast lum- 
bermen will be interested in the announcement 
today that Administration officials are seriously 
considering the construction of a second canal 
connecting the Atlantic and Pacific oceans and 
following a route thru Nicaragua which would 
make a difference of some four days in the 
steaming time of vessels in the intercoastal 
trade. The general idea seems to be to use the 
earnings of the Panama Canal, which are con- 
stantly increasing, to pay for a second great 
waterway. The ultimate removal of canal dues 
from ships engaged exclusively in coastwise 
trade, of course, would reduce the funds avail- 


Big Oregon 


WASHINGTON, D. C., Feb. 5.—The commis- 
sioner of Indian affairs has awarded to the 
River Logging & Lumber Co., of Seattle, Wash., 
a contract for timber on the Metolius unit of 
the Warm Springs Indian reservation in Ore- 
gon, located on the eastern slope of the Cas- 
cade Mountains about seventy-five miles south 
of the Columbia River. 

Branches of the Southern Pacifie and the Ore- 
gon Trunk railroads, running from the Colum- 
bia River south to Bend, Ore., reach the vicin- 
ity of the reservation. 

The timber which has been sold is located 
in the southern part of the reservation and at 
some distance from either of these railroads. 
There is a large amount of timber in the vicin- 
ity, but as yet no developments have taken 
place on the national forest lands or on private 
lands in the immediate locality. It is be- 
lieved that the sale of this Indian timber will 
open up that country and aid materially in the 
development of this section of Oregon. 


The Indians occupying the Warm Springs 
reservation are in need of funds for industrial 
development and the sale of this timber should 
mean the beginning of a new era of progress 
among them. The unit covered by the sales 
contract comprises only a minor portion of the 
timber on the reservation. The expectation is 
that after this unit has been cut over on the 
selective plan, other units will be opened up, 
and when all the present standing timber has 
been logged the Metolius unit will be ready for 
a second cutting. 

Meanwhile, the expectation is that owners 
of private timber will place it on the market 
as opportunity offers. In other words, the 
present contract would seem to be the begin 
ning of a large prospective development. 


The unit covered by the contract approxi- 
mates 84,000 acres of timber land, with a total 
stand of about 482,000,000 feet of yellow and 
sugar pine and 44,000,000 feet of Douglas fir, 
incense cedar and other species. About 18,000 
acres of this area, with a stand of 43,000,000 
feet of yellow and sugar pine and 540,000 treet 
of other species, is allotted land, for which 
separate approved contracts must be made with 
the Indian allottees, and within this area there 
ére 477 acres of fee-patented land with an 
estimated stand of 5,000,000 feet, which prob- 
ably can be’ purchased from its owners. 


Periodical Price Increases Provided For 


The initial price at which the yellow and 
Sugar pine was sold is $2.88 a thousand feet, 
for white fir 50 cents, and for Douglas fir and 
Other species $1.30. These prices will run 


able for the suggested new construction, but it 
is felt that with the general traffic steadily in- 
creasing through the Panama route if the tolls 
were sequestrated in the treasury within a few 
years the aggregate would make it possible to 
begin construction on the Nicaragua Canal. 


For some time the conviction has been that 
ultimately it will be necessary to construct a 
second canal to take care of the traffic, and 
guard against possible closure of the single route 
through Panama. One suggestion advanced is 
that the second canal might be utilized more 
largely for American coastwise trade, since it 
shortens the intercoastal route, while the Pana- 
ma Canal might be used chiefly for American 
and foreign overseas and international traffic. 


Export Woods Listed and Classified 


WASHINGTON, D. C., Feb. 5.—The lumber 
division, Department of Commerce, announces 
that it has forwarded to every exporter of 
American lumber and lumber products on its 
lists, a statement of the principal American 
woods exported from this country, separated 
into hardwoods and softwoods. These lists, 
it is stated, will be valuable in making up ex- 
port declarations. Any other concerns inter- 
ested in these lists may obtain copies by apply- 
ing to the lumber division or the district and 


cooperative offices of the bureau of foreign 
and domestic commerce. 


Finds Pine Disease Thruout Europe 


WASHINGTON, D. C., Feb. 6.—Giant white 
pines in Switzerland that in 118 years have 
fought their way to a height of 130 feet and 
more, are being killed by white pine blister 
rust, and no effort is being made to control the 
spread of the disease, according to Dr. Perley 
Spaulding, of the Department of Agriculture, 
who recently returned from a study of rust 
conditions in Europe. Dr. Spaulding says that 
blister rust has been known in Switzerland 
since 1854, but that the last ten years have 
seen most of its. destructiveness. The urgent 
necessity of codperating to control the disease 
in the United States, he says, will be better 
realized and facilitated by lumbermen when 
it is known that the disease affects old trees 
as easily as young seedlings. 

While the disease has reached a stage in the 
New England States beyond the possibility of 
complete eradication, it is of vital importance 
to prevent its spread to other forests that are 
free from the infection. Thru State and county 
officials the Department of Agriculture is en- 
gaged in an active campaign to prevent the 
blister rust from becoming a widespread men- 
ace. 


Tract of Indian Timber Sold 


until March 31, 1928, after which date and 
until March 31, 1931, the prices will be in- 
creased 15 percent under the contract, making 
them $3.31 for yellow and sugar pine, 58 cents 
for white fir and $1.50 for Douglas fir and 
other species. For the next two three-year 
periods the prices will increase 10 percent each. 


The purchaser agrees to enter into separate 
approved contracts with the Indian allottees 
within sixty days from date of contract for 
the purchase of the timber on the allotted lands, 
that is, with those Indians who desire to sell 
off their timber, paying to the superintendent 
of the Warm Springs reservation in trust for 
the individual Indians the full value of the 
timber purchased from them at the prices fixed 
for timber on the unallotted lands. 


The River Logging & Lumber Co. is required 
under the contract to post a bond of $40,000 
to insure faithful performance. 


Only one bid was received when bids were 
opened at the Warm Springs agency on Jan. 17. 
The River Logging & Lumber Co. was familiar 
with the country and with timber, and had been 
interested in it for the last few years. 

The Indian bureau placed a minimum price 
of $2.75 on the yellow and sugar pine. The 
sale was thoroly advertised, but apparently the 
presence of heavy snow served to keep other 
possible bidders off the reservation. 

The price received for the higher grades of 
timber is considered very satisfactory in view 
of the comparative inaccessibility of the tim- 
ber. One reason for the provision in the con- 
tract that a higher price shall be paid is the 
prevalent belief that timber and lumber prices 
are certain to increase over a period of years. 
Another factor considered was the improved 
transportation facilities which necessarily will 
be developed during the first few years of the 
operation. This arrangement, used for the 
first time by the Indian bureau in this sale, 
affords the Government definite knowledge of 
what prices are to be obtained for the Indian 
timber during the contract period, and also 
enables the purchaser to determine in advance 
the liabilities that are to be assumed under the 
contract. 

Price Concessions in Case of Loss 

Provision is made, however, for an adjust- 
ment of prices in the future on a showing by 
the contractor that it is impossible to operate 
at a profit, using efficient methods. In order 
to secure a reduction in stumpage prices it 
will be necessary for the purchaser to show 
conclusively that logging is being carried on 
at a loss. Upon such a showing to the satisfac 
tion of the commissioner of Indian affairs, he 


may in his discretion relieve the purchaser from 
any portion or all of the increase in price over 
the original contract stumpage price for such 
period as he shall consider necessary to pro- 
tect the purchaser from serious loss. In no- 
event, however, will the price be reduced below 
the seale provided for the period ending March 
31, 1928. In the event that all or any part of 
the increase in price is removed after April 1, 
1928, the commissioner has authority to reim- 
pose any part or all of such increase at any 
time upon proper notice to purchaser. 


The purchaser agrees that prior to the time 
when the stumpage value of the timber cut 
from both allotted and unallotted lands shall 
exceed the cash deposit of $25,000 submitted 
with the bid to purchase the timber, to make 
another cash deposit of $10,000, with subse- 
quent deposits of $10,000 at such times as may 
be necessary to insure that the stumpage value 
of the timber cut and not paid for at any time 
shall not exceed the cash deposit then in the 
hands of the superintendent. 


To Cut 120,000,000 Feet in Five Years 

The company agrees to cut and remove from 
the reservation at least 120,000,000 board meas- 
ure, log scale, prior to April 1, 1928, and not 
less than 40,000,000 feet during each succeed- 
ing year until the contract is completed; that 
it will remove and pay for as merchantable 
timber, pieces 10 feet and longer; will utilize 
the trees to a diameter of 8 inches in the tops 
where straight and sound, and will pay for all 
logs on the basis of a seale recognizing 16 feet 
as the maximum length of a single log; that 
all timber will be considered merchantable as 
provided in the regulations, and to conform 
with all requirements of the Indian service 
general timber sales regulations approved 
April 10, 1920, except that larch and white fir 
logs must be one-half or more sound. 

The River Logging & Lumber Co. will locate 
a mill at the junction of the Warm Springs 
and Deschutes rivers, which will give it rail 
connections for the outward lumber movement. 
The country is hilly and the plans for the log- 
ging operations contemplate floating the logs 
down the Metolius River to the Deschutes 
River, thence to the mill. 

The location of the timber may be described 
as just south of Mt. Hood. Heavy stands of 
virgin timber abound in this general locality. 

In time the Forest Service doubtless will 
enter the market with a very considerable vol- 
ume as conditions warrant. 

The cutting of the white fir in the stand 
covered by the contract of the River Logging 
& Lumber Co. is optional with the contractor. 
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Lumber Movement for Four Weeks 
Production Shipments Orders 
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iON ABOTUWOONR): 66 kaso sic cine oh as, te ee eS we os 6,075,000 6,087,000 5,725,000 5,076,000 7,553,000 5,431,000 
ROMs 40.4 Sbakeleieestin see Wikinews mae Aielareeie em sents 2,246,000 1,532,000 1,956,000 1,509,000 2,056,000 1,362,000 
OIA ts: ste evcrsd aierels tole bw CET R co Od DIN OIG a ae Ata se 8,321,000 7,619,000 7,681,000 6,585,000 9,609,000 6,792,000 
Northern Pine Manufacturers’ Association............... 22,674,700 No Report 23,268,500 No Report 18,329,000 No Report 
SE 4: li eee ee eel ee ek ete Ct rae ee Roe mee ne ae 7,052,600 No Report 8,563,400 No Report 7,323,000 No Report 
BREE: .cisie sit ess aan wee Re RAR Oa ees Kiama 29,727,300 31,831,900 25,652,000 
Total for one week (Cut, shipments and orders), softwood 202,197,865 180,285,440 240,507,770 163,923,387 277,416,206 191,301,264 
Total for four weeks (Cut, shipments and orders), soft- 
WON So ic ease ok ME SSOE RS hoes USER se aS 754,694,788 680,386,151 940,045,199 641,813,169 1,081,900,601 676,451,902 


*The 1922 figures begin with the week ended Jan. 7. The 1923 figures are for the corresponding period, beginning with the week ended Jan. 6. 
Compiled by the National Lumber Manufacturers’ Association. 





Western Pine Production and Shipments 


PORTLAND, ORE., 


1921 and 1922, showing the percentage of the total shipments taken by each State: 
Shipment Statistics 


Production Statistics 

















Production and aaa th) Comenene, 


Feb. 3.—The Western Pine Manufacturers’ Association has compiled the following statistics on production and shipments during 














921 
Feet Care Feet Shipments ........... 1,496,855,901 983,390,300 
ON ccs tt esecsucwatnunntibdedensl 1,428,388,824 1922 .............c cee eeee ee 56,599  1,496,855,901 Production ........... 1/428,388,824 896,129,042 
BR eaitens she sek owendeteSbeewtometes BOG ACONNS. FOR docecsancawnrauses aes 35,411 933,390,390 Shipments exceed cut 68,476,077 37,261,348 
Shipments, 1922 Shipments, 1921 Shipments, 1922 Shipments, 1921 

Cars Feet Percent Cars Feet Percent Cars Feet Percent ye Feet Percent 
hor ar 2,890 82,636,211 5.52 AR We | 57,096,155 6.22 Michigan. ...c.s6. 2,855 75,989,753 5.08 UP yy 35,917,957 3.85 
Montana .......... 3,971 99,428,411 6.64 2,766 69,672, +44 MEG: “APIO 64 cs cn Rese 1,152 31,251,956 2.09 782 21,389,934 2.29 
ee i ee 649 17,202,097 1.15 527 14, 032,558 B50 8 ERGIANG ci.ccec cece 446 12, 740, 327 85 262 7,3 341,595 19 
Washington ...... 3,409 83,610,953 5.58 2,381 62,427,471 6.69 Atlantic coast 
North Dakota af 907 23,436,975 1 56 440 11,233,623 1.20 EBMOR” xcs. saces 11,785 318,936,987 21.31 7,063 188,814,595 20.23 
South Dakota .... 1,231 32,804, 663 2.19 498 13,215,358 1.42 Other eastern 
Minnesota ........ 4,531 117,629,085 7.86 2,955 78,215,864 8.38 SON OO ere 1,139 30,237,484 2.02 681 18,116,739 1.95 
Wisconsin ........ 3,466 91,007,016 6.08 2,634 69,292,485 Te  QOANGER  ccccrses.s 6 173,367 O1 1 24,880 -00 
SOWO) vinesis ase ceess SEO 122,380,856 8.18 2,510 63,206,871 i RS Oklahoma, Texas _ 
THINOIS. .ccsccccass | », 563 148,514,642 9.92 3,234 85,812,741 9.19 and Arkansas... 57 1,620,815 PS D 1,675,616 18 
BAOBAB oi cic sew sacs 578 13,939,677 98 421 9,917,459 2306 “HORGTG 0-4 o:6:4 09000. 20 507,840 03 13 274,122 03 
Nebraska ......... 2,679 69,523,444 4.64 1,447 37,331,896 #00 California. ois. sis 457 15,871,625 1.06 121 4,326,837 46 
MEISSOUT] 4s sce ss 756 20,137,027 1.35 473 12,593,218 1.35 Nevada and New 
OOIOTAGO. 66 sisicerse BL an'eer eet 3.20 1,473 39,740,200 4.26 WEORICO. .n%00060% 3 74,177 .O1 6 160,728 .02 
WYOMING .i6ccese. 152 20,777,15 1.39 653 17,205,912 1.84 — ee ee ee ea = ee 
RIGO vive eae as 660 18,526, 833 1.24 527 14,352,867 1.54 OA nd aed oars 56, 599 1,496,855,901 100.00 35, 411 933 ,390,390 100.00 

*Pennsylvania, New Jersey and States north. +East of Mississippi and south of Ohio rivers. 
Following is a comparative record of production and shipments during each year from 1910 to 1922: 

Year Cut Shipments Year Cut Shipments Year Cut Shipments 
WE sc gb srs oie sa edslars 876,749,147 822,930,944 Me. wiais a walewane vetoes 920,211,721 868,816,097 Peet se Si li teeor Die idea ar ale ye eee Rete 
911.............-... 96.; 5 5 SRT ,367,481, ,360, 226, 8% 
ote 760,3 96,317 652,777,364 ite Dip Ric alors atswiainis vain 949,056,100 irs gi ellale aeiae at ii 1'646,713,854 1°340.594.620 
1 a 864,994,678 984,934,603 BUR ec ansehen. eeu 1,174,1738,775 1,192,550,962 Ue race ae hoe AAO 896,129,042 933,390,390 
LO) Se renee 889,113,957 837,550,096 TOU pos avai a enisateee 1,304,115,774 1,330,298,616 WHC sca oe gie ed este es 1,428,388,824 1,496,855,901 

e 
Bureau of Census Price Averages 
WASHINGTON, D. C., Feb. 5 


.—The bureau of the census has compiled simple average f. 0. b. mill prices, per thousand board feet, each aver- 


age price based on at least three reports made direct to the bureau by representative mills and their average obtained by dividing the sum of 


all by their number. 


the bureau’s averages for December: 


Southern Pine 

B&better flat grain flooring, 1x4”, 10- to 20’$ 51.24 
B&better ceiling, 544x4”, 10- to 20’........ 41.91 
No. 2 drop siding, 1x6”, 10- to 20’........ 26.63 
Bé&better finish, 1x8”, 10- to 20’......... 54.86 
No. 2 common, 1x10”, 10- to 20" Bis... 24.01 
No. 1 common, 1x10” 10- to 20° Sis..... 41.84 
No. 2 common, 1x8”, 10- to 20’ S1S...... 25.02 
No. i common, 2x4”, 16° BESET... 2 0066 30.89 
No. 2 common, 2x6”, 16’ S1S1E......... 24.24 

No. 1 common timbers, 12x12”, 10- to 20’ 
POETS paicreiaicl; ie ese Ge oe ae tne nie Sites 37.28 

Northern White Pine 

Clears, 1x8 and. 10”, 12-16" SBS. ....6 66 $113.50 
Selects, Ee ee OS ae 2 a eee 89.71 
No. 1 common, 1x6 and 8”, 8-16’ S1S 65.36 
No. 2 common, 1x6 and 8”, 8-16’ S1S. 49.52 
No. 3 common, 1x4 and 6”, 10-11’ S18. 35.00 
No. 1 ——- flooring, flat grain........ 67.33 
aampers, 12x12". SE-S82" BIB 6s since wise s'es 56.75 
Timbers, 4x4”, 24- SCARE! | ES ee are ee 45.25 

No. 1 common dimension, 2x4”, 12-16’ 
ier peice ere pelniis (a hce ty wists ee 

Hemlock 

No. 1 common, 1x6 and 8”, 8-16’ S1S..... $ 32.94 
No. 2 common, 1x6 and 8”, S-16" SIS... 0s 28.18 
No. 3 common, "1x4 and 6”. 10-11’ ae 19.00 

No. 1 common dimension, 2x4”, 12- yl 
LS be RS Kok ee eee erie ‘ 32.00 


Douglas Fir 
No. 2 vertical grain flooring, 1x4”........$ 4 
No. 2 and better slash grain flooring, 1x4” 
No. 2 and better finish, 1x8-10” 


Douglas Fir 


No. 2 and better ceiling, 54x4”.......... 37.00 
No. 2 and better drop siding, 1x6”....... 40.00 
No. 1 common BUS, TXS30 «occas es ciees 19.00 
No. 1 common S1SiK, vide tai: | rr 19.50 
No. 1 common S48, 4x4”, = oer 21.3% 
No. 1 common rough, 12x12”, 20-32" oa es 23.00 
Southern Red Cypress 

AGB... 6-10", 12-36" BOB. cis cievcvecnces $ 87.25 
Belecta. By Sea {MeN s as css Shwe eas 73.00 
No. 1 common, 6-8”, S-12" SiS ......6.5% 42.17 
No. 2 common, 6-8”, > i | a a STAT 
Peck, 4/4, Oe . 440 Bln... esc ccenuss 16.13 
BOOK, ay, OMAN scr. 5.o sous 5h e8i6 6, % 4) 00 0x08 we eS i Hy (a Ihr 
Timbers, 12x12”, 12-24’ S48............. 44.00 
Timbers, 454”, TO:20" WAS sc oionis.5i00 os 08s 41.00 
No. 1 common dimension, 2x4”, 12-16’ 

OMNI os 2a dries 's sears i aisles Sao HE RCS ee 44.00 
California White Pine North Carolina Pine 
erry & 2 — . Clears, 8-10x12”, 

eee eee eee q oe ’ Nj 4 -W at 
No. 8 cicar, 6/4 8481 2° S28 ....8 55.50 
C select, 4/4... 93.48 No. 1 com., 6-8x 
: a, 6/4 pepe 16” S1S -- 39.00 
No. 2 shop, 6 50.5 No. ee 
Mo. tae. 6/4 S074 7 Oe Oe 
Nos. 1 & 2 com- egies | 23.67 
mon, 2x12” .. 33:37 No. 1 com. floor- 
~~ omen. _— CE a a | one 46.00 
x Fo ce at wo Nf Lr dx4 
No. 4 common, No. 2 com. fig. . 22.75 
x12” ....... 20.86 B&btr. fig...... 57.75 
Box, rough, 6/4 25.57 Box, rough, 4/4 22.88 


The hardwood prices are from northern mills only, and come mostly from Wisconsin and Michigan. 


The following are 


California Sugar Pine Hard Maple 
Nos. 1 & 2 clear, _ Beers $ 86.37 
4/4 ween 153.74 = Selects ........ 69.57 
oe age gle ag =. No. 1 common.. 60.19 
No. 1 shop, 6/4 79.64 No. 3 —--- 14.13 
No. 2 shop, 6/4 57.96 
No. 3 shop, 6/4 29.82 Soft Elm 
Western White Pine No. 1 common. .$ 47.50 
C sel., 4-, 6-&8” .$ ae No, 2 common. . 26.00 
ot cae eae? My es No. 8 common.. 19.55 
No. 2 com., 6-&8” 35.08 Basswood 
Pat eS FAS ..........$ 79.00 
ees 23.26 FAS . Fag 
No. 1 shop, 5&6/4 61.95 Selects ........ Hg 
No. 2 shop, 5&6/4 46.78 - = Pope 
No. 3 shop, prose a0.04 No. 3 common.. 23.71 
Larch an ir 
C sel, 4-,6-&8".$ 41.58 Can Meee 
D sel., 4-,6-@8". 38.41 WAS .....00s0 $ 71.88 
na 3 com., ring 4 24.50 MOIOOTE oo os kc cue 56.93 
No. 3 com., 6-, 8- ss No. 1 common.. 45.97 
_&10” site ANE 19.55 No. S commen... 26.96 
OE cis 60 sees 21.96 No, 3 14.00 
TIBOR -0/5:6.0:5:0,8:5 23.82 ‘0. 9 common.. . 
Unselected Birch Rock Elm 
LC renee $107.58 . war 
Selects ........ 77.09 nag copes Seer $ Hage 
mice. 2: 2 2 a: ooo 
No. 2 common.. 26.64 No. 2 common.. 23.80 
No. 8 common.. 14.89 No. 3 common.. 14.17 


& 
& 








FE 


es = ot 


PS 








922 


340,008 
167,436 
~ an 


150,000 
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50,000 
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Record of Direct Sales of Douglas Fir 


SEATTLE, WASH., Feb. 3.—Direct sales of Douglas fir, Jan. 22 to 31, inclusive: 








Prices —Sales—— Prices————_——_- 
Vv. g. flooring, 1x4— No. Feet No. High Low Spread Common No. 1SiS— No. Feet No. High Low Spread 
My Minin sicaresiesees 27 150,000 5 $60.00 $52.00 $8.00 DAMEN: viciccaexusdes 158 1,160,000 9 $2250 $1650 $6.00 
Rig olscatisen tances 182 771,000 9 55.50 49.00 6.50 MT ad ek venwis datuaies 69 8,000 6 23.00 19.00 4.00 
No. de Or re ne 46 219,000 6 46.00 41.00 5.00 Dimension No. 1 S&E— 
a5. Doane. 2x4” 12-14". 266 1 
ee ae .. . ‘ x ee nap seaainen ,039,000 7 21.50 17.50 4.00 
‘a... a 18 164°000 i $800 B00 8:00 ee 231 746,000 5 22.50 19.50 = 3.00 
or No, 2 and better 1... 75 271°000 : we wae ter anon 194 475,000 6 24.50 20.50 4.00 
 gpwnipnniead 19 104/000 7 43.00 36.00 7.00 oroogi ttt 120 236,000 6 24.50 20.50 4.00 
dotne. esi Ox6-8" 22-287 enero 76 196,000 8 26.50 21.50 5.00 
No. 2 and better ...... 153 781,000 8 42.00 37.00 5.00 G32"... eee, 11 30,000 4 27.00 24.00 3.00 
oe YustiesenTRiAes 38 166,000 5 35.50 31.50 4.00 Lath— 
Drop siding, 1x6”— in | a Ee OE Re 51 963,000 10 4.50 2.00 
No. 2 and better ....... 185 1,132,000 10 46.00 39.00 7.00 No itn oeinekiaas 3 110,000 2 6.00 5.75 25 
OR aniaplieaamncendT es seartes 52 382,000 14 42.00 34.50 7.50 MOE coat cacciiee ss 2 25,000 2 5.25 4.50 115 








Lumber Production for Ten Years 


WASHINGTON, 


D. C., Feb. 5——The National Lumber Manufacturers’ Association has made 


a computation which would indicate that the last eight months of 1922 show the largest main- 
tained volume of lumber production in ten years, the total United States cut in these months 


being 110 to 125 percent of the ten year average. 


accompanying charts are also reproduced: 


The last eight months of 1922 witnessed the 
largest maintained volume of production of lumber 
for any such approximate period since 1914, ac- 
cording to the graphic charts published today by 
the economies department of the National Lumber 
Manufacturers’ Association. For those months, 
lumber production in the United States was main- 
tained at from about 110 to 125 percent of the 
average monthly production for ten years; tho the 
first four months of the year were well below 
average. 

The yearly reported figures of the United States 
Forest Service, and the yearly and monthly figures 
of the reporting associations of the National Lum- 
ber Manufacturers’ Association, are used as the 
foundations of the computations. The percentage 
which the association figures bear each year to the 
corresponding annual production of the country 
(Forest Service totals) is assumed to indicate the 
approximate relationship which the monthly fig- 
ures would bear. United States monthly fig- 
ures are therefore computed on this percentage 
basis, and the relationship of these is shown to 
the average monthly United States figures for the 
ten year period. 

The average yearly production for the ten years 
of the United States based on the Forest Service 
figures (plus an estimate for 1922) is 338,000,000,- 


The association’s statement follows, and 


000 feet; the average monthly production is 2,750,- 
000,000 feet. This 2,750,000,000 feet is taken as 
100 percent on the chart. 

The relation which the production, as reported 
by the association, bears to the total United States 
in each year is shown in the following table: 

Total Percentage 

Reported to reported to association 
association Forest Service reports 

(feet) (feet) are of total 


1913.... 13,486,800,000 38,387,000,000 35.1 
1914.... 11,386,300,000 37,346,023,000 30.5 
1915.... 11,335, 300,000 31,241,734,000 36.3 
1916.... 14,621,600,000 34,791.385,000 42.0 


1917.... 15,461,000,000 33,192,911,000 46.6 


1918.... 14,109,000,000 29,362,020,000 48.0 
1919.... 12,711,000,000 34,552,000,000 36.8 
1920.... 12,858,800,000 29,878,360,000 43.0 
1921.... 9,509,900,000 26,991,798,000 35.2 
1922.... 13,428,500,000 34, '800,000,000* 38.5 


*Estimated. 

The estimate for 1922 is obviously arbitrary, in 
that the percentage relation which the association 
totals bear to the United States total is assumed 
to be 38.5 percent without other foundation of fact 
than that it is an average figure for the preceding 
ten year period. 


The following charts show lumber production in the United States, by months, in relation to 
average monthly production in the United States for the ten year period 1913 to 1922, inclusive: 
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California Redwood Data 


San Francisco, CAuir., Feb. 3.—The Cali- 
fornia Redwood Association reports for the week 
ended Jan. 27: 





Member mills reported Entire 
Percent industry 
No. of of pro- (estimated) 
mills Feet duction feet 
Production ... 13 6,352,000 100 10,100,000 
Shipments ... 13 7,517,000 118 11,900,000 
Orders— 

Received ... 13 10,410,000 164 16,500,000 
On hand.... 13 64,264,000 ... 102,000,000 
Detailed Distribution for Week 

Shipments Orders 

13 mills 13 mills 

Northern California* ...... 3,138,000 3,248,000 
Southern California* ...... 2,466,000 4,635,000 
WAMNENU a ia ara signa an aa ars 49,000 16,000 
1 err mre 1,392,000 1,852,060 
UNG rsa dae cataa deus 472,000 659,000 
GGL 4 Jeukndeudccuataratud 7,517,000 10,410,000 


*North and south of line running thru San 
Luis Obispo and Bakersfield. 

Nevada, Arizona, Oregon and Washington. 

tAll other States and Canada. 





California Pine Sales 


San Francisco, Cauir., Feb. 3.—The Cali- 
fornia White & Sugar Pine Manufacturers’ 
Association reports for the week ended Jan. 27 
total sales of 7,907,500 feet, and California 
sales of 2,078,000 feet. Total sales by grades 
were as follows: 


California White Pine Mixed Pines 
Feet Common— Feet 
Nos. 1 & 2 clr. 344,000 1 eee 22.000 
© Beebe ciace 358,000 1 Oe, Serer 1,520,000 
oO” . as 147,000 1 OS SPOR 498.500 
No. 3 clear.... 103,500 Wes Se ancaaas 40,000 
Inch shop..... 101,500 De ere 46,000 
No. 1 shop.... 279,000 %", : ait width. 10,000 
No. 2 shop.... 516,500 eee 25,000 
No. 3 shop.... 281,500 No. 1 dimen 76,000 
Stained <.cse 116.000 ey, . a S 
ebtr. bev.. le 
og -althaaee CF Weiss cae. 26.000 
Nos. 1 & 2 clr. 174.000 D bev.....-. 183.000 
CC BRC GEas acinca 217,000 E bev... , 9.000 
No. 3 clear.... 156,500 ahead 25.000 
Inch shop..... 20,000 Panels 
No. 1 eeeres are aes cet 
No. 2 shop.... 276,5 P 
No. 3 shop.... 225,000 White pine 6,000 
Po 39, - 
Set S75 aa 14.000 Fir ....-.-- = a = 50.000 
White Fir ee 
= 3 com. & 435.5000 gee 221,500 
ee 35,500 i 
No. 4 com. poe. ipenees ran 500 
13”, 378.000 “sors 
| arr 8,500 Tank Stock 9 
: dada <«<ssveduadeees 72,500 
No. 1 dimen... 262.500 Lath 
No. 2 dimen.. 124,000 Pieces 
Douglas Fir No. 1 pine.... 625,000 
CAMNets. iackaeda 76.500 No. 2 pine.... 275,000 
Common ..... 240.000 32” pine ...... 40,000 
Ties & timbers 2.000 White fir ..... 425,000 





Advances in War Risk Insurance Rates 


MEMPHIS, TENN., Feb. 6.—The American 
Overseas Forwarding Co. advises its members 
that there has been an advance, effective at 
once, in war risk insurance on cargoes des- 
tined to or coming from Germany and carried 
on German vessels, of 144 percent, and that 
an advance of 1 percent is applicable in war 
risk insurance on similar cargoes carried in 
vessels of other nations than Germany. This 
affects all exports of hardwood lumber and 
forest products to Germany and it applies on 
all cargoes which had not left the ports at the 
time the advance was announced. 

No reason is given for the advance but it 
is generally understood that it is an outgrowth 
of the unsettled conditions in Germany result- 
ing from the French occupation of the Ruhr. 
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Domestic Demand for Fir Holds Up 


SEATTLE, WASH., Feb. 3.—Numerous fir op- 
erations are oversold up to the limit, with stocks 
in such condition that there is very little lumber 
for sale. There is still plenty of space on 
steamers in the intercoastal trade, the rate usu- 
ally being between $14 and $15. In the ex- 
port movement, business in Japanese squares is 
no longer attractive, and the fact that a con- 
siderable volume has been tendered to British 
Columbia mills has not excited more than pass- 
ing comment. California is still taking fir to 
the limit. The lath situation seems to have 
eased off a little. An unprecedented condition, 
of minor importance, yet bearing on the situ- 
ation as a whole, exists in the fact that there 
is practically no crating stock available. Car 
supply is much easier, and there is considerable 
difference of opinion as to what may happen 
during late February and early March, since 
some of the lumbermen are convinced that 
another shortage will confront the industry, 
while others believe that the supply will tend to 
approach normal. The best opinion on this 
subject seems to be that of practical transpor- 
tation men, who point out that the physical 
equipment of the railroads is far below what 
it ought to be to take care of actual needs. 

The following figures authorized by the West 
Coast Lumbermen’s Association indicate the 
tendency of the industry during the first four 
weeks of 1923: 


CL | i ae a ere eee 329,792,557 feet 
Orders Ee a re 452,120,322 feet 
Shipments ........ ; Pe ..- 395,492,559 feet 


The growing movement of lumber by auto 
truck delivery is indicated by a showing of 
3,708,194 feet at 137 West Coast mills for the 


O7 


week ended Jan. 27. 


The attention of lumbermen is being focused 
on the legislature at Olympia, where a number 
of measures affecting the industry are being 
proposed. One bill which aimed to exact a 
heavy tax on logs and a still heavier tax on lum- 
ber, has died in committee. Among the pro- 
posals for increased taxation is one affecting 
industrial insurance. Not only in the amount 
of the levy but in the benefits—the latter pro- 
posal going as high as a 25 percent increase. 


To Move Plant to San Pedro 


SAN FRANcIScO, CALIF., Feb. 3.—Announce- 
ment has been made by G. X. Wendling, presi- 
dent of the Pacific Wirebound Box Co., this 
city, that the entire plant of that company with- 
in the next thirty or sixty days will be re- 
moved to San Pedro and installed in the plant 
of the Los Angeles Lumber Products Co. Mr. 
Wendling will move to Los Angeles, and will 
take charge of distribution of the output of the 
Los Angeles Lumber Products Co. Mr. Wend- 
ling is prominent in the lumber history of Cali- 
fornia, one of his special notable achievements 
having been the formation of the first big codp- 
erative marketing organization in the State, 
when he brought together box factories in north- 
ern California, Arizona, Nevada and southern 
Oregon into a single unit—the Oregon & Cali- 
fornia Pine Box & Lumber Manufacturing Co., 
which is now known as the California Pine Box 
Distributers. He also was the moving spirit in 
the construction of three railroads and has been 
prominently identified with lumber and allied 
interests on the west Coast for many years. 


Increase Wages of 4L Workers 


SEATTLE, WasH., Feb. 3.—At the district 
headquarters of the Loyal Legion of Loggers & 
Lumbermen, George B. Sypher confirms a report 
of a wage increase of 5 cents an hour for all 
workers in camps and mills of District 6, in- 
cluding Pierce and Thurston counties. The in- 
crease, which has been authorized by the execu- 
tive board of District 6, is retroactive, being 
effective as of Feb. 1. It raises the basic 
wage for the 8-hour day from $3.40 to $3.80, 
and affects 3,000 employees. 


Next Wednesday, it is announced, the execu- 


tive board of District 7, including King, Kitsap, 
Jefferson and Clallam counties, will meet in 
Seattle, to authorize an increase similar to that 
voted in Tacoma. It will affect about 4,500 
men. This action, it is expected, will govern 
the Everett district, embracing all the 4L work- 
ers in Snohomish, Skagit and Whatcom counties. 

Mr. Sypher states that the action of the Ta- 
coma executive board is in line with an agree- 
ment reached Jan. 3 at a conference of 4L rep- 
resentatives in that city. The position was 
taken at that time that if the industry con- 
tinued prosperous wage increases would be justi- 
fied by March 1. Each district was left free 
to act under the conference agreement, with 
the result that Tacoma has taken the lead in 
wage advances. 


Sees Revival in Rural Demand 


SEATTLE, WASH., Feb. 3.—A real prophecy, 
based on official figures, is made by Roy A. 
Dailey, secretary-manager of the Pacific Coast 
Shippers’ Association, in his weekly letter to 
the membership. He shows that shippers of 
yard stock should come into their own during 
1923, after a long period of rather slow de 
mand from the agricultural districts. Revenue 
from twenty-one main crops for 1922 is exactly 


New Type of Auto Body Construction 


What is claimed to be a new and radical de- 
parture in the construction of automobile bodies 
is described in the Feb. 2 issue of the Institute 
Bulletin, the official publication of the Hard- 
wood Manufacturers’ Institute. This new de- 
velopment, which will be particularly interest- 
ing to hardwood producers, is known as the 
wood-and-fabric auto body wherein the body 
job retains the wood frame, the metal covering 
on the all-steel body being replaced by fabric. 
It is asserted that this new type of auto body 
made without the customary sheet steel or 
aluminum to form the panels will result in a 
big saving in the cost of material, labor and 
weight with no sacrifice in appearance or 
strength. The fabric body is a contribution by 
the Standard Textile Products Co., of New 
York, in the manufacture of which the com- 
pany uses its ‘‘Meritas’’ waterproof leather 
cloth over a wooden framework first dressed with 
a coarse wire fabric and the necessary padding to 
deaden rattles and squeaks as well as to fill out 
curve lines ete. 

In this new type of body construction a frame- 
work of hardwood is first built, this being cov- 
ered by a heavy close mesh wire netting to give 
a surface on which to build the panels as well 














KAT 


Shingle Branch exhibit at convention Ohio Association of Retail Lumber Dealers, Cleveland, Jan. 
24-26; showing model house; section of cedar tree about 350 years old, quartered ready for 
machine; three bundles 16-, 18- and 24-inch cedar shingles; panels stained and treated shingles; 
shingled roof sections showing substructure; rustless nails; pictures of manufacturing operations. 
This exhibit, shown at several other conventions also, was designed to cover every operation 


from the tree to the completed structure 





$2,025,774,000 greater than in 1921;—not in- 
cluding live stock, which will show an increase 
over the 1921 valuation of about $5,000,000,000. 
The figures, which have been taken from the re- 
port of the Department of Agriculture, indi- 
cate, according to Mr. Dailey ‘‘that the farmer 
has made money enough and that he is a cus- 
tomer worth going after hard.’’ 


Discussing the outlook from another angle, 
Mr. Dailey says: 

Quite the most enthusiastic meeting of whole- 
sale lumbermen I have had the pleasure of attend- 
ing for a long time was the first annual meeting 
of the British Columbia Lumber & Shingle Manu- 
facturers, which was held in the Vancouver Hotel 
at Vancouver, B. C., Jan. 25. From practically 
a standing start last August this aggressive asso- 
ciation now has over forty members and is going 
strong. Already a great deal of constructive work 
has been accomplished for the wholesale branch 
of the industry in British Columbia and a very 


progressive campaign has been mapped out for 
1923. It shows what can be accomplished in a 


community where men are big enough to over- 
look petty likes and dislikes and broad enough 
to codperate with each other for the common good. 
We are particularly proud of the fact that each 
member of the Canadian association is either a 
member or a service subscriber of the Pacific Coast 
Shippers’ Association and as such is enjoying the 
benefits to be derived from both organizations. 


as provide means to tie in the entire body. A 
felt padding is then applied and a coarse heavy 
fabric placed over this, thus providing a sub- 
stantial base for the outside cloth which carries 
a thoroly waterproof finish. 

The claims for this new type of body include 
the following: Cost of raw material in the 
body is approximately one-half of the cost of 
material used in the metal body; the time re- 
quired in the production of the ‘‘ Meritas’’ cloth 
body makes it possible to produce not less than 
three bodies in the time and with the labor now 
charged against one body of similar type con- 
structed of metal; when new the ‘‘Meritas’’ 
cloth body is fully equal to a metal body in 
smoothness, luster and brilliancy. The life of 
the ‘‘Meritas’’ leather cloth is considered 
longer as regards finish than the usual finish of 
the metal job and from an operating stand- 
point there is great saving in weight, as the 
cloth panels complete weigh less than one-half 
that of similar metal panels. This type of body 
attracted much attention and interest at the 
automobile show in Chicago last week. 

(BEERS 

THERE WERE 123 more federal employees at 
the close of 1922 than before the war, notwith- 
standing the dismissal of 36,000 during the 
last fiseal vear. 
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Buys Large Timber Tract in Canada 


New York, Feb. 5.—W. H. Eshbaugh, local 
representative of the Ontario Paper Co., Aeolian 
Building, announced today that his company 
purchased at auction last Tuesday an enormous 
acreage of spruce and fir timber lands on the 
Manicouagan River. The purchase was made 
from the Province of Quebec and immediate 
development of the tract is contemplated. 

This deal is said to be one of the largest 
timber transactions that has taken place in 
Canada in recent years. The company already 
has other large tracts in the same locality and 
operates extensive mills at Thorold, Ont. It 
is the intention of the company to put a mill 
on the new site at the earliest date possible, but 
no definite plans for building have yet been 
made. 

Mr. Eshbaugh is the New York representative 
of the Franklin Lumber & Wood Pulp Co. 
(Ltd.), and the Port Auaquilles Lumber Co. 


Ce aeaeaeaeaeaeaaase 


Bostonians Visit New England Mills 


Boston, Mass., Feb. 5.—A most enjoyable 
winter outing, combined with an interesting 
study of the harvesting and manufacture of 
New England lumber, was arranged for the 
Lumber Trade Club of Boston recently by the 
Woodstock Lumber Co. of this city. The thirty- 
two members of the club who were able to join 
the party returned from the two days’ trip 
with reports of a wonderful and very interest- 
ing time. 

Charles P. Woodworth, vice president of the 
Woodstock Lumber Co. and president of the 
Park-Wood Lumber Co., a new subsidiary of 
the parent company to operate longleaf pine 
and cypress timber lands in Florida, was the 
official host. There was not a dull moment from 
the time the party left Boston early Friday 
until they were ready to return to their homes 
late the following day. The company’s opera 


tions at Beebe River and Lincoln, N. H., were 
visited. At Beebe River the Boston lumber 


dealers visited the big mill and later went over 
the hardwood and bobbin mills. While in Lin 
eoln they also inspected the thoroly uptodate 
paper plant of the Parker-Young Co., which 
is a factor in the eastern lumber trade. 

The second day there was a 25-mile trip over 
the Woodstock Lumber Co.’s logging railroad 
into the woods and a real, old fashioned woods- 
man’s luncheon at Camp 10. One very inter- 
esting feature was the chance to see the big 
tractors hauling logs to the landings, work 
which a few years ago was done exclusively in 
the New Eagland forests by sturdy draft horses. 

It was surprising to learn that the big mill 
was using up the logs almost as rapidly as they 
could be cut and brought out of the woods. 
Within a few hours of the time a great spruce 
is spotted by the cutters it is lying prostrate 
on the mighty log carriage and forced against 
the screaming saws, ripping it into dimension 
lumber, boards, lath and clapboards. 

The Boston retailers spoke enthusiastically 


of the delightful codperation of U. Carlton, 
the Woodstock Lumber Co.’s representative at 
the scene of mill operations, who did much to 
make the outing a success. 


Students Inspect Southern Operations 

SYRACUSE, N. Y. Feb. 5.—Eleven students en 
rolled in the senior class in wood utilization of 
the New York State College of Forestry, Syra- 
cuse University, have just returned from a south- 
ern trip in charge of Prof. Raymond J. Hoyle. 
The class stopped over for one day in Washing- 
ton, D. C., to visit the Forest Service Building, 
and heard several interesting talks by various 
Forest Service officials. United States Forester 
Greeley spoke on forest management, stating that 
the Forest Service showed a great decrease in 
the number of technical men and there was need 
for forest schools to turn out graduates who were 











Some of the students of the New York State 
College of Forestry, at Marion, S. C. Front 
row (left to right)—C. R. Lockard, O. D. 
Smith, jr., C. C. Bell, C. F. 
Anderson Lumber Corporation; J. N. Gib 
son and C. W. Moy. Back row—L. E. 
Pierson, J. W. Fries, R. H. Meyer and R. 
W. Rees 


particularly fitted for woods work and the rugged 
forest service. He also said that the forestry 
bills now before Congress were in committee, but 
that it was his belief a bill would be reported 
modeled very largely after the Snell bill which 
would have for its chief features fire protection 
and possibly something on the regulation of lum 
bering and taxation. 

At Marion, S. ©., eleven days were spent by 
the class at the operations of the Anderson Lum 
ber Corporation, and the Camp Manufacturing 
(‘o.’s operations near Marion were also examined. 
C. F. Anderson, treasurer and general manager 
of the Anderson Lumber Corporation, accom 
panied the students on their inspection of his 
company’s operations, where southern pine, hard- 
woods and cypress are manufactured. A planing 
mill, producing flooring, ceiling, molding and 
finished lumber, is also operated, together with 
a box factory. These various industries af 
forded the class a broad view of logging and 
manufaeturing as carried on in the South. On 


Anderson, of 


the return trip a visit was made to the Appa- 
lachian forest experiment station at Asheville, 
N. C. 

The students also visited High Point, N. C., 
where the largest furniture display rooms in the 
world are located, covering a floor space of 
sixteen acres. Prof. Hoyle said that the furni- 
tare buyers and sellers were very much inter- 
ested in forestry, but that only a few of them 
were familiar with the ramifications of profes- 
sional forestry as it is being taught today. He 
also stated that many of the furniture men were 
enthusiastic over the use of small dimension 
stock, while others would have nothing to do 
with it. Prof. Hoyle added that he believed the 
reason for the failures in using smail dimension 
stock was that it probably had been handled 
under unfavorable conditions. A visit was also 
made to the Richmond Hardware Works, of 
Richmond, Va., which uses about 5,000,000 feet 
of lumber annually in the manufacture of wash 
tubs, ice cream freezers and other containers. 


Assembling Machinery for Wiggins Mill 


JACKSON, Miss., Feb. 5.—The Finkbine Lum- 
ber Trustees definitely announce that their large 
plant recently destroyed by fire at Wiggins, 
Miss., will be rebuilt immediately. The equip- 
ment will consist of two 9-inch double cutting 
bands, the long side sawing 40-foot and the 
short side up to 26-foot. The machinery will 
all be new and is being rushed to Wiggins on 
special orders. The new plant is expected to be 
in operation the early part of May. The Fink- 
bine Lumber Trustees have some very fine long 
leaf stumpage left in southern Mississippi and 
their many customers will weleome their de- 
cision to rebuild immediately. The mill at Wig- 
gins has been serving the retail and export trade 
with fine longleaf pine for many years. The 
planing mill will be continued in operation, 
working on the stock which was on hand at the 
time of the fire and all orders are being filled 
without delay from this stock or from the Dlo 
plant. This planing mill is also handling the 
output of several small mills in that seetion. 

The new sawmill when placed in operation 
will be modern in every particular, being elec- 
trified as far as possible. The capacity will 
be 125,000 feet for a ten-hour run. W. E. 
Guild, general manager, has been on the ground 
at Wiggins during the last week arranging de- 
tails. 





Resigns from Interstate Commission 


WASHINGTON, D. C., Feb. 6.—Fred Esch, who 
will be remembered as the examiner in charge 
of the general investigation of rate relationships 
between lumber and lumber products, more pop- 
ularly known as the lumber classification case, 
for the Interstate Commerce Commission, has re- 
signed from the commission to take up the pri- 
vate practice of law, with offices in the Southern 
Building in this city. Mr. Esch will devote spe- 
cial attention to rate and reparation cases and 
traffic, finance and valuation matters before the 
Interstate Commerce Commission. 





What brings us together? 


we will get it there. 





Self interest! 
get into deep water, where do we look for help and 
where can it be obtained? From the generous and help- 
ful (possibly selfish) fellows engaged in our own line 
of work. Their interests are identical with our own 
and if we are entitled to consideration and sympathy, 


How does any particular industry look after its inter- 
ests and continuously make progress? 
history of any successful movement and you will find 
that it has had its crisis and only lived thru the loyal 
codperation of the most far-seeing of its leaders. 


How to Help Your Association 


When we 
W E. 


structible. 


Go into the 


Codperation! That’s a word spelled with two letters— 
It is the rational, practical and brotherly means 
of making all roads wider, smoother and more inde- 
That is what we want, but we are not 
personally doing enough in that direction. There is 
not a day goes by that we might not aid our association, 
and ourselves indirectly, by a kind word, a constructive 
suggestion or a helpful effort. If we want to make our 
vocation what we would like to have it, we can do it by 
loyally and publicly supporting our association, thereby 
adding to the prestige and authority it has acquired dur- 
ing its quarter of a century’s existence.—S. L. Johnson, 
in address to Pacific Coast Shippers’ Association. 
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Relative Cost of Sawing Large and Small Logs 


Recently the AMERICAN LUMBERMAN received 
an inquiry from a northern lumber manufacturer 
asking if figures could be obtained which would 
show how much it costs to manufacture lumber 
from logs 10 inches and less in diameter, as 
compared with the cost of manufacturing from 
logs 10 inches and larger in diameter. Some- 
thing regarding this was published in the Query 
& Comment Department, as Inquiry No. 752, 
but as detailed information was lacking a 
special investigation was undertaken to secure 
additional data. The problem is one that is of 
great importance to lumber manufacturers, but 
has so many phases that an unqualified answer 
can not be given. For example, more than one 
lumber manufacturer is asking the 
question today: ‘‘What diameter 
logs cost me more to manufacture 
than I realize from the sale of the 
lumber?’’ Trees of such diameter, 
if left in the woods uncut, would 
in time grow to a size which, when 
manufactured into lumber, would 
return a profit, provided carrying 
charges would not be prohibitive. 
On the other hand, special equip- 
ment, or even a separate mill with 
the best sort of equipment to cut 
logs of a certain diameter, might 
make it profitable to cut the timber 
at once rather than wait for it to 
grow to a larger size. 

Stated briefly, some of the major 
phases of this problem are: The 
lumber manufacturing policy; the 
type of equipment in the mill; 
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of the same diameter, but only 12 feet long. 
In some instances it may pay to segregate logs 
according to size in the woods, and in some 
cases, where there is enough small timber, it 
may pay to put in a mill to cut the small logs 
only. 

Manufacturing Methods 


The care used in routing lumber thru the mill, 
the efficiency of equipment and the overcoming 
of matters which cause trouble, enter into man- 
ufacturing methods. For example, one edger 
may continually be blocking up, while the other 
experiences no trouble. This difficulty may be 


overcome by correcting waste motion on the 
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Time in minutes required to saw logs of different lengths and dium- 
eters and the relative daily capacity of band mill sawing such logs. 
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the problem which is the subject of this article 
has occupied a good deal of his time for twenty. 
five years, says that it is his opinion that it 
costs twice as much to manufacture lumber 
from logs 12 inches down in diameter, as it does 
to manufacture lumber from logs 12 inches up 
in diameter. He adds that the cost ‘‘all depends 


upon the ‘average up’.’’ 


A Wisconsin manufacturer of hardwoods and 
softwoods has the following to say: 

The box factories that are buying 8-foot logs 
that run from 5 to 10 inches in diameter claim 
they saw them into lumber for less money than 
the average sawmill can saw “wood run” logs, and 


I believe that this is true. I have given this 
matter considerable attention, as in 
northern Wisconsin we do saw a large 

THOUSANOS percentage of small logs, in my opin- 
12 ion altogether too large a percentage, 


While I am not able to give definite 
figures, I believe that it will cost 50 
percent more to take 6- to 10-inch 
logs from the stump to market, than 
it will to take 10-inch and larger 
logs, and after the lumber is manu- 
factured there is no question but 
what the large percentage of narrow 
lumber wili reduce the value. 
Another manufacturer, with ex- 
perience both in California and 
Minnesota, says that at the Minne- 
sota operation both large and 
small logs were sawn. This com- 
pany found that ‘‘A 1x12-16 was 
the cheapest size that could be 
handled, either thru the mill or 
thru the rest of the plant. When- 
ever the lumber was wider or nar- 
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logging plant; manufacturing This table, prepared by W. W. Ashe, is for softwoods rower, shorter or longer, the cost 
methods. of handling ran up. To handle 

Lumber Manufacturing Policy age ll THovs4woS lumber thru the plant, say 4-, 6-, 
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Broadly speaking, there are | and 8-inch, will cost 20 percent 
three general lumber manufactur- t more than lumber 10- and 12-inch. 
ing policies: (a) Logs are cut to t! 60 x - A West Virginia operator writes 

v ; 
produce the most lumber, regard- - * as follows: 
less of quality, or fitness for the & + \ RY ‘‘In watching the sawing costs 
market of the sizes produced. (b) § } 8 of a circular mill that produces 
Logs are cut with some regard to & 5? 1 TN /2% lumber that compares favorably 
producing the best in quality, but 9 \ ** a Q with that from a band mill, we 
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cost. The problem is to find the 
type of equipment which will pro- 
duce, at the lowest cost, lumber 
which will return the highest net 
profit. 

Logging Plan 


Every lumber manufacturer with a log scale 
record of logs that go into the mill knows that, 
generally, the smaller the diameter and the 
shorter the logs, the less the daily cut will be. 
It is true that the cut will again decrease if 
exceptionally large logs, which tax the capacity 
of the equipment, are sawn, but logs which are 
exceptionally large are actually very much 
rarer than small logs. In the logging plan, 
therefore, it will have to be determined what 
shall be the minimum diameter of logs to cut. 
Inasmuch as the length is also a factor in cost, 
it will pay to cut for sawing as many long logs 
as the market will readily absorb. That is, 
lumber can be sawn from a 12-inch diameter 
log, 16 feet long, at a less cost than from one 
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Chart from study made by W. W. Ashe 


part of the edgerman. In the same way a 
careful study of the passage of the lumber 
thru the mill, and the correcting of waste motion 
or slow movements, will have a considerable 
bearing on production costs. 

It is customary to make a more or less care- 
ful inspection of standing timber before a mill 
is built, and then to determine the sort of 
equipment needed. However, such cruises very 
seldom take into account the small timber—and 
each year the average diameter of logs in all 
producing territory, except the Far West, is 
getting smaller, and even on the Pacific coast 
large logs are not as common as they were. 
The head of an exceptionally successful south- 
ern pine producing company, who states that 


HAROWOODS ~A4ILL QO Rm hn Be 


‘‘It so happens that the ‘small 
average’ logs and ‘large aver- 
age’ would arrive on _ separate 
days, and the cut for the ‘small 
average’ would be about 14,000 
to 15,000 feet, while the cut on 
the ‘large average’ would be as high as 24,000 
feet, with the same operating costs for each 
cut.’? 

The large increase in cost of producing lum- 
ber from small logs, when the same manu 
facturing methods are used, is emphasized by 
the following from a large Arkansas manu- 
facturer: ‘‘In our own operation when we are 
compelled to confine our cut to logs scaling less 
than 75 feet for a period of thirty days or 
longer, our cost will run easily from 20 to 30 
percent higher than when we are operating in 
normal timber that would average 125 to 140 
feet per log.’’ 

J. W. Martin, so well known in the South, 
and now upon the Pacific coast as construction 
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manager of the Long-Bell Lumber Co., Kelso, 
Wash., writes as follows: 


Two or three years ago I ran a study on the 
comparative cost of manufacturing lumber from 
logs 8 inches in diameter to 24 inches in diameter 
inclusive, and the results were somewhat surpris- 
ing. A careful study caused me to determine that 
the relative cost depended on the number of move- 
ments necessary to reduce a log to lumber, and as 
my study was carried on in the South I want to 
say that the same conditions would not prevail in 
the West as did obtain in the South where my 
study was made, for the reason that in the South, 
when the log is reduced to lumber with a big saw 
and the carriage, the succeeding operations are 
merely finishing ; also I concluded that the number 
of lineal feet in a thousand feet of lumber meas- 
ured behind the big saw was the determining factor 
to a great extent. This number of lineal feet 
could be vastly increased in passing it thru the 
edger, but this did not count, because the edger 
has sufficient saws to reduce it to such number of 
lineal feet as one wished at one operation, while 
the big saw was otherwise. 

I also found that there were eight non-productive 
preparatory movements necessary on every log, off 
which you took four slabs, to-wit: One movement 
rolling it on the carriage and placing it for the 
cut; one movement making that cut; one move- 
ment turning the log and placing it for the second 
slab ; one movement taking that slab off ; one move- 
ment turning for the third slab; one movement 
taking that slab off ; one movement turning for the 
fourth slab; one movement taking that slab off; 
or eight movements total, and no lumber produced 
as yet. 

In my study I divided these eight movements up 
among the various types of lumber produced, in 
such proportions as the percent of each kind of 
lumber bore to a thousand feet, and the following 
is the result where the log was all cut to 1-inch 
lumber : 


Logs, Movements Logs, Movements 
diameter taken diameter taken 
8 inches...... 251.56 © inches...... 110.00 
9 inches..... - 219.57 16 inches...... 98.62 
10 tenes. 2 6 as 200.00 Be INGOs 6665s 93.55 
EE WICKER. <.0:0:5:0 180.00 ES inches. ..... 3.69 
12 ImGRes. ..s\< 146.00 19 inches...... 79.62 
16 Inches... 136.36 20 inches... «+ T7077 
14 inches...... 115.42 24 inches...... 65.20 


Of course one would make the cut in an 8-inch 
log faster than in a 24-inch log, but that is only 


relative, and unless you have a quick carriage 
there would not be so very much difference. 

The cost per thousand feet during the two 
months at the mill where I made this study was 
$2.56 mill cost, and the cost per movement was 
.024536. The feet produced per movement during 
these two months was 9.58. The cost of cutting 
timbers during these two months per thousand feet 
was $1.301; and the cost to produce 2-inch lumber 
was $2.000, and the cost to produce 1-inch lumber, 





Time and Cost of Sawing Sound Logs of Differ- 
ent Diameters 
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15 19 7.5 11.4 85.5 173 8 14 2.75 
16 32 %6 122 92.8 198 7 49 2.61 
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18 35 7.6 14.0 106.4 255 7 2 2.35 
19 25 7.7 149 1148 286 6 42 2.23 
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22 30 7.9 17.6 139.0 391 5 55 1.97 
23 38 8.0 18.4 147.2 429 5 43 1.71 
24 18 8.1 19.2 155.5 469 5 23 1.80 
25 Ze 8.2 20.1 164.8 509 5 23 1,80 
26 15 8.3 21.0 174.3 552 5 15 1.75 
27 12 8.4 21.9 183.0 597 5 7 1.70 
28 19 8.5 22.8 193.8 645 5 00 1.67 
29 14 8.6 23.8 204.6 693 4 55 1.64 
30 06=—«16 8.7 24.8 215.8 742 4 651 1.62 
31 9 8.8 25.8 227.0 792 4 47 1,60 
$2 19 9.0 26.8 241.2 848 4 44 1.58 
33 8 9.1 27.8 253.0 905 4 40 1.56 
34 7 9.2 28.8 264.8 960 4 36 1.54 
35 7 9.4 29.9 281.0 1020 4 35 1.53 
36 1 9.5 31.0 294.5 1080 4 33 1.52 
37 8 9.6 32.1 308.0 1140 4 30 1.50 
38 8 9.8 383.2 325.2 1210 4 21 1.50 
39 1 99 246 342.4 1275 4 28 1,49 
40 3 10.1 36.0 364.0 1340 4 31 1.50 
41 4 10.3 37.5 386.0 1410 4 3: 1.52 
42 2 105 39.0 409.5 1485 4 35 1.53 
43 2 10.7 40.8 486.5 1560 4 39 1.55 
44 1 109 42.6 464.5 1630 4 44 1.57 


$3.314. I believe that this is the best study that 
has been made along this line in the South. 

When the number of movements needed to 
produce a thousand feet of lumber from each 
diameter of log is multiplied by the cost of a 
movement as determined by Mr. Martin, the 
figures are startling. For example, the cost 
to produce a thousand feet of inch lumber from 
logs 8 inches in diameter would be slightly over 
$6.16, while the cost to produce a thousand feet 
from logs 24 inches in diameter would be ap- 
proximately $1.60. These figures are supported 
by a study made by S. B. Show, of the Forest 
Service, who found that the cost to produce a 
thousand feet of lumber from logs 8 inches in 
diameter was $5.65, that the lowest cost of 
$1.49 was on logs 39 inches in diameter, and 
that after a diameter of 39 inches was reached 
the cost again mounted, being $1.57 for sawing 
logs 44 inches in diameter. Mr. Show’s figures, 
published in the Timberman, are based upon 
observations at two typical pine mills in Cali- 
fornia. The increase in the cost of sawing logs 
larger than 39 inches in diameter is attributed 
to the difficulty of handling the larger logs with 
the mechanical equipment. The results of Mr. 
Show’s study are shown in the accompanying 
table. 

W. W. Ashe, Forest Service, Washington, D. 
C., several years ago made a study on the 
‘“Cost of Logging Large and Small Timber,’’ 
the study covering both logging and sawing. 
The results of his study of sawing are given 
in the time required to produce a thousand 
feet of lumber from logs of various diameters. 
A significant finding is that increase in the 
cost of sawing hardwood logs, as the diameter 
decreases, is faster than for softwoods. The 
reason is that most softwood logs, even when 
small, are fairly round, but small hardwood 
logs show much less of a tendency to roundness 
and in many species are crooked. All the data 
gathered revealed that the sawing time in- 
creased rapidly when the logs were less than 
16 inches in diameter. Some of the results are 
shown in the two accompanying charts. 


Stresses Importance of Standardization Movement 


New York, Feb. 5.—In commenting on the 
results of the southern tour undertaken during 
the first two weeks in January (the itinerary 
of which appeared on page 54 of the Dee. 30, 
1922, issue of the AMERICAN LUMBERMAN) by 
the field men of the Southern Pine Sales Cor- 
poration, Charles Hill, general sales manager 
of the company, said that the party visited the 
mills represented by the concern, investigated 
the stocks on hand, the physical conditions of 
the mills and the methods of operating and 
shipping. This information in Mr. Hill’s 
judgment is of vital importance to the proper 
merchandising of lumber. The salesmen have 
returned to their work fully informed as to 
these conditions, as well as the stocks on hand. 
and are able to present to customers of the 
Southern Pine Sales Corporation first hand in- 
formation which is authoritative. Since the 
return of the field men Mr. Hill says the de- 
mand for the lumber handled by the company 
has been beyond the greatest expectations, as 
since Jan. 15 the firm has sold double the out 
put of the mills for that period. This de- 
mand, according to Mr. Hill, comes at a time 
when stocks are exceedingly low; in fact, the 
inventories are less than they were a year ago, 
Which means that the mills have shipped all of 
their 1922 production, which is a satisfactory 
condition from the standpoint of the producer. 

Mr. Hill is taking a keen interest in the lum- 
ber standardization movement, and in this con- 
nection says: 

_I want to suggest that the lumber standardiza- 
tion movement be given more attention by the lum- 
bermen in their various meetings, for I do not 
believe that its importance is thoroly understood. 
This movement goes-right to the vitals of the 
industry, and upon the collective action of the 
industry momentous results depend. 

Cites Resolutions Passed at Conference 
wie the lumber standardization conference, held 

ashington, D. C., last May, certain resolutions 
were passed, from which I quote the following: 


her ™° recognize the duty of the producer of lum- 
r to serve the needs of the consumer and to 


secure to home builders and wood using industries 
of the nation the use of suitable lumber of stand 
ard quality and manufacture without preventable 
waste and at minimum cost to the consumer. 

“So far, therefore, as it is within the power of 
the lumber industry we undertake, thru association 
grades and inspection, to protect the public by the 
protection, and wherever possible the guaranty of 
the integrity of the grade of our product and of 
the delivery to the buyer of the grade and quantity 
sold by the sawmill. 

“We realize also, and fully, the responsibility 
under which our industry rests to make good thru 
our own channels the guaranties which we are 
offering to the public. We pledge to Secretary 
Hoover, and to all other Government officials with 
whom we shall be called upon to codperate, the 
most earnest and faithful efforts of which we are 
capable in carrying out the plans inaugurated 
here for the benefit of the public and of the 
industry.” 

Facts for Consideration 


These resolutions were interpreted by Secretary 
Compton, of the National Lumber Manufacturers’ 
Association, in an article explaining this movement, 
dated Sept. 12, 1922, as follows: 

“Tn brief, the matters suggested by the Secretary 
of Commerce for the consideration of the lumber 
industry and fully discussed at the Washington 
conference, and concerning which definite recom- 
mendations were then made for further develop- 
ment and consideration included : 

“First, simplification of lumber grades and grade 
names. 

“Second, standardization of lumber sizes. 

“Third, adequate and practical guaranties to the 
buyers and users of lumber of the proper delivery 
of both quality and quantity. 

“Fourth, improvement and extension of lumber 
inspection service, as an aid to maintenance of 
published grading standards. 

“If constantly in mind may be kept the deter- 
mination to get the FACTS FIRST and to take no 
final action until all the facts have been consid- 
ered; that lumber standards and lumber trade 
practices may be permanently improved only by a 
process of gradual development and education and 
not by a sudden or hasty change; that greater con- 
venience and economy in the use of lumber will 
add to the permanent lumber demand and make 
possible substantial extension of the lumber trade; 
that the consumers of lumber are expected to meet 
the producers half way; and that the basic purpose 
of the consideration of lumber standards thruout 
the country is to demonstrate that the lumber 
industry can conduct its business efficiently and 
honestly, and with due regard to the interests of 


the public whose needs it serves, and thus to place 
a permanent and effective obstacle in the way of 
the constant agitation for government regulation 
in some form or other, then practical progress can 
be made in this program of lumber standards 
which will mean not only greater economy, better 
satisfaction among lumber users, but greater sta- 
bility and larger and more certain profits to the 
lumbermen, and a higher place in publie esteem 
for the lumber industry of the United States,” 
Issues to Be Met 

These would seem very plain in all their implica- 
tions to me, but a question has arisen as to 
whether or not the lumber industry is fulfilling 
the obligations it assumed at this conference if it 
refuses to deliver to the public a product of the 
log that when dry and ready for public use will 
not measure up to the indicated sizes for which 
the public pays, and, in the case of dressed lumber, 
whether or not the industry is fulfilling its obliga- 
tion to the public when more lumber is removed 
from the full sized rough board in planing than 
is actually necessary to accomplish the purposes 
of making clean surfaces and edges. This question 
has got to be met and answered for the following 
reasons: First, because it is involved in our pledge 
“to Secretary Hoover and to all other Government 
officials with whom we shall be called upon to 
coéperate,” and second, in order “‘to place a perma- 
nent and effective obstacle in the way of a constant 
agitation for government regulation in some form 
or other.” 

These are the issues that have got to be met and 
it must be determined by the industry whether or 
not we are asking for special consideration from 
the Government and the public. If we are doing 
this, then we must expect other producers of basic 
commodities to petition the Government for special 
consideration. For instance, the producers of coal, 
iron, copper, zinc, lead, and other commodities, 
and the producers of agricultural products would 
in that case be justified in asking Government con- 
sideration on the measurement of their products 
that will be in harmony with the considerations 
that we may have asked of the Gevernment, and 
you will at once see that a very fundamental ques- 
tion is raised. 


Tue Bocauusa (LaA.) Y. M. C. A., maintained 
by the Great Southern Lumber Co. for its em- 
ployees, recently held a fathers’ and sons’ ban- 
quet at which 255 persons were present. 
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Lumber Clubs and Exchanges 


Survey Retail Yard Costs 


Los ANGELES, CALIF., Feb. 3.—Definite steps 
were taken this week by the Los Angeles Dis- 
trict Lumbermen’s Club to make a survey of 
the actual costs of doing a retail lumber busi- 
ness in this city for the purpose of outlining a 
system of cost accounting that may be used for 
both large and small yards. The club this week 
formally employed J. A. Garrett, a Los Angeles 
industrial engineer and accountant, to make 
the survey. Mr. Garrett will start work on 
the plan next week and it is expected that his 
findings will be ready to submit to the organiza- 
tion in about three weeks. 

It is reported that many retailers in and about 
Los Angeles have considered their actual cost at 
$9 to $10 a thousand feet from ship’s tackle 
to the job, while secretary E. D. Tennant, of 
the lumbermen’s club, believes the survey will 
show the actual cost to be around $14 a 
thousand. 

At Wednesday night’s meeting, J. W. Hamil- 
ton, of Hamilton Associates, was the principal 
speaker. He spoke on scientific salesmanship, 
emphasizing that the retailers should give great- 
er attention to educating their salesmen along 
the proper lines. 

A series of lectures on salesmanship and busi- 
ness efficiency is being planned by the secretary, 
both for members of the lumbermen’s club and 
for the new lumber salesmen’s organization 
which is being formed here. 


St. Louis Hoo-Hoo Club Installs 


St. Louis, Mo., Feb. 6.—Officers of the newly 
organized Hoo-Hoo Club of St. Louis, were 
installed at a luncheon meeting today in the 
American Annex Hotel, with Harry M. Will- 
hite, the newly elected president, in the chair. 
The keynote of the organization was sounded 
by Laurent M. Tully, Past Snark of Hoo-Hoo, 
who said that ‘‘this club expects to bring to- 
gether more closely the different branches of 
the lumber industry, so that they may become 
better acquainted, that they may know each 


Contractors Discuss Building 


Los ANGELES, OALIF., Feb. 3.—Five hundred 
builders from nearly every section of the United 
States attended the national convention of the 
Associated General Contractors of America 
which closed last night. Many subjects of great 
interest to the building trade, and several of 
considerable interest to the lumber trade, were 
taken up for discussion at the convention. 

The report of the committee that investi- 
gated war indictments and suits against builders 
resulting from construction work during the 
war was one of the feattres of the convention. 


The indictments, which were obtained by the © 


Department of Justice last year, charged con- 
spiracy between certain government officials and 
contractors in carrying out construction work 
performed during the war. The Government 
has instituted civil action against many leading 
contracting companies for restitution of $55,- 
000,000 asserted to have been ‘‘wastefully and 
fraudulently expended.’’ 


Retiring President Bent introduced the sub- 
ject by saying: ‘‘ What of the heavy indictment 
that has just been publicly laid on our indus- 
try? I must assure you that I, for one, earn- 
estly hope that we will squarely accept that chal- 
lenge.’’ 

Mr. Bent asserted that a deliberate attempt 
is being made to establish in the minds of the 
American public the belief that the men charged 
with fraud are conscienceless profiteers who 
preyed on their country in its hour of need. He 
declared that the actual net profits made by 
the contractors of some of the notable can- 
tonments were less than 1 percent, the largest 
percentage of profit being 4 percent, and the 
average profit 24% percent. In addition, Mr. 
Bent pointed out that the contractors advanced 
for the Government many millions of their own 


other, and in that way do business easier and 
better.’’ As chairman of the entertainment 
committee, Mr. Tully announced that the club 
would give at least four entertainments in the 
form of dinner dances during the year. 

The various officers of the club were intro- 
duced and told of their activities. J. Carl 
Anderson, recently appointed Vicegerent Snark 
for the southeast district of Missouri, an- 
nounced that a concatenation would be held 
soon. 

Dr. Hermann von Schrenk, president, and 
Prof. Frederick Dunlap, secretary, of the Mis- 
sourl Forestry Association, outlined the pur- 
pose of the association and told of their fight 
tor a forestry program in this State. His re- 
quest for support of the bill now pending was 
granted, and letters will be sent to St. Louis 
representatives in the legislature. 


Club Entertains Furniture Men 


CINCINNATI, OHIO, Feb. 5.—Furniture manu- 
facturers of the Cincinnati district were guests 
of the Lumbermen’s Club of Cincinnati at the 
monthly dinner last night held in the rooms 
of the Cincinnati Automobile Club in the Hotel 
Havlin. More than one hundred members and 
guests sat down to table. 

President J. C. West dispensed with all busi- 
ness for the evening and the entire time was 
given over to entertainment features. The Four 
Musical College Boys entertained thruout the 
dinner with instrumental and vocal selections 
after which ‘‘The Musical Rube’’ gave a novel 
half hour’s entertainment. 

The principal address of the evening was 
that of A. L. Behymer, now postmaster at 
Cincinnati, but formerly secretary of the old 
Yellow Pine Wholesalers’ Association. Mr. 
Behymer read a well written and instructive 
paper on the careers of Washington and Lin- 
coln, pointing out the similarities and contrasts 
in their characters, environment and achieve- 
ments. 

W. A. Hopkins was called on for a talk, in 


money. Mr. Bent concluded his speech by say- 
ing: 

If these changes can not be proved it has been 
a monstrous wrong to make them; a wrong not 
ony against these men, but against society. To 
indict a great industry, to accuse its outstanding 
leaders of treason to this Government of a most 
despicable character is to attack the morale of 
the entire country and feed the dangerous fires of 
distrust and lawlessness. It is to arm America’s 
worst enemies. There is not a soap-box com- 
munist in the land who will fail to seize upon this 
chance to strip America’s part in the war of its 
patriotic glory and dress it in the tawdry rags 
of contemptible graft. 

The public rightfully looks to this organization 
for some action and there are very definite things 
we can do; first of all we must use every resource 
in our power to have these cases brought to speedy 
trial. It would be an outrageous thing for the 
Government to delay them one unnecessary hour. 
If politics or any other sinister motive lies back 
of the matter, we shall see delay after delay in 
the prosecution. The surest way to uncover the 
truth is to push hard for immediate action. 

Next, we can aid in every way possible to bring 
out the full facts whatever they may be. We owe 
that to ourselves and to the public. If these 
outstanding men of our industry are guilty, we 
will condemn them not only for their dishonesty 
but for the deplorable stigma they will have 
brought upon us all. But if these amazing charges 
are not proven, then we will denounce in no un- 
certain terms those who have been responsible for 
them and will hold them up as public enemies. 


Advocates Changes in Immigration Law 


The committee on immigration reported that 
the nation-wide shortage of labor is largely due 
to the drastic law for the restriction of immi- 
gration, which went into effect June 1, 1921, 
limiting the immigration from countries of the 
old world to 3 percent of each nationality reg- 
istered in this country under the census of 1910. 
Tho the committee does not favor a return to 
the old system of unlimited immigration, it does 
most strongly advocate changing the present 


which President West asked him to explain 
a slogan adopted by the club which reads ‘‘A, 
B. C.’’? This proved to be the initials of 
‘¢ Always Boost Cincinnati.’? Mr. Hopkins 
gave a witty talk that took greatly with the 
crowd. Dwight Hinckley also made a brief ad- 
dress of weleome to the guests. 

Mr. West then called on each of the furni- 
ture manufacturers present, all of whom made 
brief remarks. 

The idea of the dinner in bringing the lum- 
bermen and their customers together in a social 
way proved a big success and it is likely that 
the club will hold other such dinners in the 
future. 


Philadelphia Exchange Meets 


PHILADELPHIA, Pa., Feb. 5.—On Thursday 
evening, Feb. 1, the Lumbermen’s Exchange of 
Philadelphia, held its monthly meeting at an 
informal dinner at the Adelphia Hotel. Presi- 
dent John I. Coulbourn presided. Reports were 
presented by the chairmen of the various com- 
mittees, following which several of the mem- 
bers talked for a few minutes each regarding 
business conditions as they found them. Good 
business was reported and a spirit of optimism 
prevailed. 


Prospective Hoo-Hoo Concatenations 


Sr. Louis, Mo., Feb. 6.—Henry R. Isherwood, 
secretary-treasurer of Hoo-Hoo, has announced 
the following concatenations in prospect: 

Feb. 14, Waterbury, Conn., Hotel Elton, with 
Vicegerent Snark N. B. Richards in charge. 


Feb. 23, St. Louis, Statler Hotel, in connection 
with convention of Southeast Missouri Retail Lum- 
ber Dealers’ Association, J. C. Anderson, Vice- 
gerent Snark, in charge. 


March 17, Los Angeles, Calif. 


Mr. Isherwood also announces that C. D. Le- 
Master, Supreme Senior Hoo-Hoo, and A. W. 
Bernhauer, Vicegerent Snark for the San Joa- 
quin district, have arranged plans for a con- 
catenation in Fresno and one in Stockton early 
in March. 


Problems 


immigration law in such manner as will make 
it selective rather than restrictive. 

The committee held that the new immigration 
policy should be strictly patriotic. It should 
favor immigration from peoples easily assimi- 
lated and check it from other lands. It should 
guarantee equal treatment and a square deal to 
all aliens now in the United States. It should 
provide higher standards of naturalization and 
then grant the privileges of citizenship to all 
able to qualify. 

The report of the labor committee said that 
in structural iron workers, plumbers, carpenters, 
painters, brick masons, roofers, plasterers, pa- 
perhangers, building laborers and stone cutters, 
there was, with the exception of the first three 
named, less workmen in 1920 than in 1910, and 
only the plumbers in their increase had kept 
pace with the increase in the population of the 
United States. 


Favors Consolidation of Crafts 


Sam Hotchkiss, of St. Louis, Mo., precipi- 
tated considerable discussion on the convention 
floor when he advanced the question of consoli- 
dation of crafts in the building trades. He 
held that consolidation of trades was desirable; 
that the work of the brick mason, bricklayer, 
plasterer could be done by one man, thereby 
eliminating the problem which has confronted 
builders as a result of the nation-wide shortage 
of tradesmen, and affirmed that by such a con- 
solidation greater efficiency and general satis- 
faction could be attained. He arraigned the 
wage-plus bonus system, declaring that it is re 
sponsible for a great deal of the unrest of labor, 
and concluded his address with an appeal to the 
Associated General Contractors of America to 
launch a campaign to teach the boys and mothers 
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of the country that the wearing of overalls 
need cast no stigma on a man. 

At the closing session yesterday afternoon 
John W. Cowper, president of the John W. Cow- 
yer Co., of Buffalo, N. Y., was elected president. 
[In addressing the convention he sketched the 
present situation which confronts the building 
industry, pointing out the grave results which 
may possibly accrue from the nation-wide 
labor shortage, from the disinclination of Amer 
ican youth to learn the building trades, and 
from the inadequacy of transportation. 

Besides Mr. Cowper, other officers elected 
were: A. P. Greensfelder, St. Louis, Mo., vice 
president at large; J. H. Ellison, Minneapolis, 
Minn., vice president. Nine directors were 
elected as follows: J. C. Edwards, Los Angeles; 
George Watson, Dallas, Tex.; T. F. Baker, Mil- 
waukee, Wis.; W. F. Creighton, Nashville, Tenn. ; 
James E. Cashman, Burlington, Vt.; Frederick 
Ward, Brooklyn, N. Y.; N. W. Baum, Salt Lake 
City, Utah; D. B. Vegles, Minneapolis, and Natt 
McDougall, Portland, Ore. 


Completes New Office Building 


Sr. Louis, Mo., Feb. 5.—The new office build 
ing of the Julius Seidel Lumber Co., one of the 
finest business homes of a lumber company in 
the country, has been fully completed. The 





View of center stairway 


building, which is the last word in lumber 
offices from every standpoint, was formally 
opened last Thursday evening with a reception 
given by Julius Seidel, president of the com- 
pany, and Mrs. Seidel, for the officers and mem.- 
bers of the office and selling force and their 
families. 


Mr. Seidel chose last Thursday for the open- 











New office build 





ing of the Julius Seidel Lumber Co. 


ing because it marked the forty-first anniversary 
of his entry into the lumber business. Mr. 
Seidel then earned $15 a month; now he is the 
principal owner of a business capitalized at 
$500,000, and is regarded as one of the most 
progressive and broad visioned lumbermen in the 
country. 

More than sixty-five persons were present at 
Thursday’s reception, Mr. and Mrs. Seidel prov- 
ing admirable hosts. The members of the staff 
and their families inspected the building, and 
refreshments were served. Mr. Seidel made a 
most interesting talk, in which he told of his 
ambitions and his struggles to realize them. 


[Mr. Seidel has prepared for the AMERICAN 
LUMBERMAN an article outlining the underlying 
principles in the conduct of his business, the 
motives which impelled him to erect such a 
beautiful office building and a description of 
the building. ‘‘Art in woods as a selling 
creed,’’ is his title for the article. This will 
be printed in a later issue.—EprrTor. } 


Naval Stores MenFormExport Company 


NEw ORLEANS, La., Feb. 5.—Organization of 
the Naval Stores Export Corporation, chartered 
in Delaware to engage in export trade under 
the provisions of the Webb-Pomerene Act, was 
announced here last week. The new concern 
has opened offices in the Whitney-Central Build- 
ing, this city. It begins with a subscribed capi- 
tal stock of $250,000 and is authorized by its 
charter to increase this to $1,000,000. Sub- 
seribers to stock who attended the organization 
meeting represented an annual output in ex- 
cess of 100,000 barrels of turpentine. The fol- 
lowing roster of officers and directors indicates 
the strength of the interests associated in the 
enterprise: 


President, W. H. Sullivan, of the Great Southern 
Lumber Co. and Bogalusa Turpentine Co., Boga- 
lusa, La.; vice president, F. W. Pettibone, of the 
Edward Hines Yellow Pine Trustees, Lumberton, 
Miss.; secretary, Carl F. Speh, secretary-manager 
of the Turpentine & Rosin Producers’ Association : 
treasurer, D. T. Cushing, Bogalusa, La. 

Directors—Messrs. Sullivan and Pettibone; S. B. 
Gillican and Buckner Chipley, of the Gillican- 
Chipley Co., New Orleans; John H. Kirby, of the 
Kirby Lumber Co., Houston, Tex.: W.,E. Guild, 
of the Finkbine Lumber Trustees, Jackson, Miss. ; 
D. J. Gay, of the Gay-Hamill Co., Biloxi, Miss. ; 
Charles Green, of Eastman, Gardiner & Co., Laurel, 
Miss.; F. L. Pantall, of the Natalbany Lumber Co., 
Hammond, La.; R. M. Hallowell, of the Industrial 
Lumber Co., Elizabeth, La.; J. H. Eddy, of the 
Kaul Lumber Co., Birmingham, Ala.; J. B. Newton, 
of the J. B. Newton Turpentine Co., Poplarville, 
Miss,; A. Vizard, of the Lake Charles Naval Stores 
Co., Lake Charles, La.; W. F. Coachman, of the 
Lake Wales Naval Stores Co., Lake Wales, Fla. ; 
L. V. Pringle, of the Avera Naval Stores Co.; 
J. A. Taylor, of the Wiergate Naval Stores Co., 
Wiergate, Tex.; E. R. Phelps, of the Bentley Naval 
Stores Co.; W. M. Cady, of the W. M. Cady Lum- 
ber Co. (Ine.), MeNary, La.; Lamont Rowland, of 
the Rosa and Goodyear Lumber companies; J. H. 
Kurth, jr., of the Vernon Parish Lumber Co. 
(Inec.), Kurthwood, La.; W. S. Harlan, of the Jack- 
son Lumber Co., Lockhart, Ala. 

Executive committee—W. H. Sullivan, F. W. 
Pettibone, A. Vizard, R. M. Hallowell, J. B. New- 
ton, D. J. Gay and W. B. Gillican. 

Other producers are expected to join the 
company who will bring the annual production 
represented up to 150,000 barrels of turpentine 
and its equivalent of 500,000 barrels of rosin— 
approximating one-third 
the estimated total pro- 
duction of turpentine 
and rosin for 1923. 


THE TOTAL FUNDED 
pEBT of the railroads of 
the United States is 
$9,820,277,885, about 
$35,000,000 of which is 
outstanding in the hands 
of the public. The larg- 
est single item making 
up the funded debt is 
mortgage bonds, which 
total $7,111,561,947. 


To the Retail Lumber 
Dealer 
Anywhere— 





Day by Day 
In Every Way 
You are Getting 
Better and: Better 


SERVICE from BARTHOLOMEW 


in Chicago on 


OAK and MAPLE FLOORING 


A trial order will prove it, because 


_ every foot is guaranteed for quality 


and milling to you and your customer 
or your money back. We ship your 
order the same day received. 


From this small spe- we 
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TENNESSEE 
RED CEDAR 


15,000,000 feet are 
used every year. to 
make cedar chests . 
and “Ceda’line.” 
Quick shipments are 
made by us from Chi- 
cago, or direct from 
mill, in any quanti- 
ty, air or kiln dried. 





4 y j 
“Ceda’line” is — 
coming into use | 
very fast for re- 
lining old clothes 
closets. The ex- 
pense is very 
small when the 
covenience, and 
additional space © 
compared with 
the cedar chest, 
are taken into 
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Nothing has been found 
as a real substitute for 
Tough White Ash where 
strength and flexibility 
are required. From boat 
oars to the finest auto 
body work this wood is 
the best. Our shipments 
are confined to tough, 
white ash, guaranteed, 
shipped from mill or 
Chicago yard. 


LIBERAL POLICY 
NO QUIBBLING 





Label 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 


You can buy straight or mixed cars, any quant- 
ity, delivered anywhere; Oak and Maple floor- 
ing, Oak and Gum moulding, kiln-dried Oak 
and Gum lumber, Tennessee Aromatic Red 
Cedar, and “Ceda’line” ; 


WE SELL THRU DEALERS ONLY. 
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Is It 
Economy 


to deprive your- 
self of the pro- 
7tection afforded 
you through the 
use of a reliable 
rating and_re- 
porting service? 
Clancy’s RED 
BOOK Service 
gives you that 
protection at sur- 
prisingly low 
rates. 
Write for 
Pamphlet No. 
49-S 






SEMI-WEEKL 
CHANGE SHEET 


CLANCYS BED BOOK SERVICE 
ecu ” 





LUMBERMEN’S CREDIT ASSOCIATION 
Suite 1746-63—608 So. Dearborn Street 
CHICAGO, ILLINOIS 


New York Office, 157 East 44th St. 




















| Fix Your ‘Cealie. Loss 7 
in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
| percentage of your gross sales, we repay 

the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

| The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 
OF NEW YORK 
| S11 Locust St. 




















1141 Merquette Bldg. 80 Maiden Lane 
| St. Louis. Mo. Chicago, Mi New York, N. Y. 





LATADY, ANDREWS & Go. 
CERTIFIED PUBLIG ACCOUNTANTS 





JOHN F. ANDREWS, C. P. A. 
Formerly General Auditor Kaul Lumber Co. 
In Charge of Lumber Department. 





Brown- Marx Building, 
BIRMINGHAM, ALABAMA 

















GILBERT NELSON & CO. 


Public Accountants 
600-60! LUMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 








ROBERT W. HUNT & CO. 
INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 
New and Used Rail and Equipment 


NEW ORLEANS, LA. ACKSONVI 
Hibernia Bank Bldg. ' Bisbee. Blas. snes 


Gen’! Office—2200 Insurance Exchange, CHICAGO 

















Page & Jones, Mobile, Ala., U.S.A. | 
Cable Address, “PAJONES, Mobile” 
All leading Codes used 
Ship Brokers & Steamship Agents | 











FOR SALE—TWO HUNDRED PAGES OF LOGS, 
’ LUMBER AND LIFE 


In the new book, ‘‘Tote-road and Trail,’’ by Douglas 
Malloch, ‘‘The Lumberman poet.’’ Illustrated in color. 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 S. Desrborn St... Chicago. 





THE LUMBERMAN POET 








BATCHIN’ 


Twenty-seven stories high 

Buildin’ buildin’s to the sky— 

Envy them? Um-um, not I!— 
Tho we own a shanty. 

Ours a shanty built of board, 

Such as woodsmen can afford, 

But we’re happy as a lord 
When we sing a chanty. 


Theirs a half a hundred rooms, 

Full of gilt and full of glooms, 

Hundred-thousand-dollar tombs, 
Costin’ out of reason. 

Ours a little two-room shack 

With a lean-to at the back, 

But it does for me and Jack 
Any time or season. 


Theirs a proud and painted wife, 
Theirs for all the rest of life, 
Maybe daughters makin’ strife, 
And their money snatchin’; 
Ours a smaller family: 
I have Jack and Jack has me, 
And we gener’ly agree— 
Have to, when your batchin’. 


Theirs—it doesn’t matter what; 
But they think, as like as not, 
That we envy them a lot, 

All their faney trimmin’. 
Us!—with rivers, hills and trees, 
Game and other luxuries, 

Doin’ what we gosh darn please, 

Fifty miles from women! 


Between Trains 


GALESBURG, ILL.—Saw Everett Hinchliff here 
at the Rotary tonight, also Ray, of course. 
What we started to say was that Everett re- 
vealed a few of the plans and specifications 
for the meeting of the Illinois retailers in 
Chicago on Feb. 22. We hope we are telling 
nothing that we ought not to tell (you never 
can tell), but we know this much: There is 
going to be a double quartet there. So if any 
of you fellows see it, don’t imagine that it is 
just a regular quartet, and that you are seeing 
the rest, and rush off and reform, or sign the 
pledge, or do something else that you may re- 
gret if the country goes wet again, which it 
won’t. Washington’s Birthday there is going 
to be a luncheon, at which our old friend Bryan, 
the new secretary, will make his formal bow. 





Kansas City, Mo.—The overshadowing, and 
there never was a better word, feature of the 
Southwestern meeting this year was the ab- 
sence of Jim Moorehead, the departed secretary, 
who was more of a lumberman than a secre- 
tary, and was considerable of a secretary at 
that. But Jim got his secretarial learning in 
a lumber yard, which is one of the thousand of 
other reasons he will be missed. 

It is a lucky thing that Bill Dickason was 
president this year, for, after the passing of 
Jim last October, he jumped in and helped to 
plan and put over a convention like Jim 
used to make. And the Old Guard—Bowman, 
Sharp, Johns, Foresman, Costello, Proctor et 
al—were at the meeting, giving it the old South- 
western atmosphere. 

But we see we shall get into trouble calling 
names—not by whom we mention but whom we 
leave out. For instance we would like to say 
a paragraph about the readers from Oklahoma, 
Missouri and hither and yon, who came to us and 
told us how much they enjoyed, enjoyed more 
than they were able to say, the open winter we 
were having. 

They went and promoted Harry Foresman. 
Harry had been treasurer of the association for 
twenty-five years, and now they have made him 
vice president. We heard a rumor that it is 
the intention, after he has served as vice presi- 
dent, to make him president—that is, of course. 
after he has served another twenty-five years. 


Omana, NeEs.—Hopped home for Sunday, 
and then back out here, having been dared 
back by the Advertising-Selling League. There 
were nine hundred of us at dinner together, 
the number present being a thoughtful compli. 
ment to Hoo-Hoo which we fully appreciated, 





Des Moines, Iowa.—Chief of Police Ham. 
mond here has a new one: When a drunk js 
brought in, his picture is taken; and, when he 
leaves, he is presented with a copy thereof to 
take home to his admiring family or to hang 
up in his office or to do anything else that he 
cares to with it, of which neither is either. In 
fact the man who takes a look at himself the 
morning after as he was the night before gen- 
erally holds up his right hand and says ‘‘ Never 
Again!—not if I look like that!’’ Most of us 
look bad enough sober. Personally, we might 
say in passing, we succeeded in getting out of 
town without being photographed. 


We See B’ the Papers 


A foreign ambassador is all right, but we 
don’t want him to be a side door. 


Harold Lloyd is going to marry his leading 
lady, but every man who marries does that. 


Logging camps in Siberia are shutting down; 
and, as far as we are concerned, they’ll have to. 


Still, it would be interesting to know what a 
bolshevik says when you roll a log on to his 
foot. 


It has been snowing in Greenwood, Miss., and 
we wonder what J. B. Webb had to say about 
that. 


The man who makes a bed may have to lie 
in it, but not, Mr. Simmons says, necessarily in 
Wisconsin. 

Doe Cook may not have found the North 
Pole, but he does seem to have got hold of a 
little licker. 


It certainly is a tough job to get these for- 
eigners to pay. England wants to renew, and 
Germany to renig. 

The British battleship Royal Oak is on its 
way to Constantinople. We had always sup 
posed that was a stove. 

Every year in the United States 76,000 peo 
ple are killed by accidents, of whom probably 
75,000 are killed by darned fools. 

The Michigan legislature has a bill before it 
to make a man register his right name, but what 
good will that do? You can’t read it. 

The faint odor of embalming fluid is due to 
the fact that Mr. Bryan and Mr. McAdoo are 
announcing issues for the next campaign. 


Dr. Coué is probably able to write home to 
France that day by day in every way the box 
office receipts are getting better and better. 

The death rate in the United States last 
year was 8.8, but it would have been con- 
siderably less if that had also been the speed 
rate. ’ 

Because of the snow, press dispatches say that 
heavy losses have been suffered by cattle-owners; 
but nobody seems to say a word about the 
cattle. 


But even bobbed hair has its uses: For ex- 
ample, it saves you from entering into any 
futile conversation about art, economies or lit- 
erature. 

One trouble with us, of course, is that we 
are so much more interested in the profits of 
the books than we are in the books of the 
prophets. 


They are all excited in New York because 
the police curfew now rings at 2 a.m. That 


is just three hours before the first whistle used 
to blow for us to get up. 

A Brooklyn woman left $20,000 to her maid 
because of her years of service. We didn’t 
suppose that anybody who kept a maid very 
long ever had $20,000 left. 
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BUSINESS CHANGES 


ARIZONA. Willcox—Arizona Lumber Co. suc- 
ceeded by R. G. Lewis. 
ARKANSAS. Little Rock—M. D. Turnage 


Lumber Co. changing name to Home Lumber 
Co. 

CALIFORNIA. San Francisco—Port Blake- 
ley Mill Co. moving headquarters to Seattle. 

Santa Ana—Whitehead Bros. Lumber Co. sold 
to Whitson Lumber Co. 

INDIANA. Pendleton—J. W. Bailey Co. suc- 
ceeds Falls City Supply Co. 

Wolcottville—Isbell-Strickland Co. 
py Walcottville Lumber & Coal Co. 


succeeded 


IOWA. Blakesburg—Huber Lumber Co. sold to 
Wormhoudt Lumber Co., of Ottumwa, Iowa. 
Guernsey—Cordes-Atherton Lumber Co.; W. 


E. Atherton sold interest. 

Mount Pleasant—Nagle Lumber Co. succeeded 
by Midwest Lumber Co. 

LOUISIANA. Meeker—Holly Ridge Lumber 
Co. succeeded by E. B. Norman & Co. of Louis- 
ville. 

New Orleans—A. J. Evans Lumber Co. chang- 
ing name to A. J. Evans. 

St. Landry—Holly Ridge Lumber Co. succeeded 
by E. B. Norman & Co.; headquarters, Louis- 
ville, Ky. 

MISSISSIPPI. 
mill Lumber Co. 
Lumber Co. 


Philadelphia—De W eese-Gam- 
succeeded by A. De Weese 


MISSOURI. Humphreys—Adair Lumber Co. 
succeeds S. A. Pratt Lumber Co. 
Mountain Grove—Landers & Barker Lumber 


Co., J. B. Baker sold interest. 
Parnell—C. H. Nold Lumber Co. succeeded by 
Burgner-Bowman Lumber Co. ! 
NEW JERSEY. Ridgewood—Lincoln Lumber 
Co. sold to Ridgewood Lumber Co. 


NORTH CAROLINA. High Point—Fowler 
Lumber Co. succeeded by Crescent Lumber Co. 

OHIO. Belle Center—C. L. Brown, who for a 
number of years has been manager of the Kuntz 
Lumber Yard at Belle Center will move to 
Brooksville, Ohio, where he has purchased an 
interest in a lumber yard. Paul E. Smith, for- 
merly connnected with the Belle Center Lum- 
ber Co. will take the management of the Kuntz 
yard. Chester Stephenson, of Bellefontaine, will 
succeed Mr. Smith. 

Clay Lick—C. M. Johnson sold to P. Smith 
Sons Lumber Co. 

Cleveland—Alliance Lumber & Supply Co. lo- 
cating office at 314 Sloan Bldg., with H. Gaffner 
in charge. 


OKLAHOMA. Meeker—S. M. Gloyd sold to 
H. E. Ketcham. 
OREGON. Eugene—Hoyt Lumber Co. suc- 


ceeded by H. A. Peterman 

PENNSYLVANIA. Hanover—Bittenger-Kerr 
Lumber Co. changing name to Bittenger-Schnell- 
Kerr Lumber Co. 

Pittsburgh—Stanley Q. Fowler succeeded by 
Stanley Fowler Lumber Co. (Inc.) 
Pottstown—The firm name of Ray F. Fred- 
erick Planing Mill is changed to Frederick Bros. 
tay F. Frederick has formed a partnership with 
his brother, Robert D., and will continue in the 
same line of business. 

WISCONSIN. Eau Claire—Wisconsin Refrig- 
erating Co. sold to Cold Storage Refrigerator Co. 
Lyons—J. S. & V. L. Loomis succeeded by V. 
O. Loomis. 

Prairie du Chien—Phoenix Parfrey Co. suc- 
ceeded by H. A. Peterman. 


BRITISH NORTH AMERICA 

ONTARIO. Toronto—McFadden & Malloy, of 
Spragge, Ont., changing name to J. J. McFad- 
den (Ltd.); capital, $5,000,000. Officers: Presi- 
dent, J. J. McFadden; vice president, J. P. 
Gillies; managing director, R. F. Grimes; Secre- 
tary, P. T. Seymour. Company operates in 
northern Ontorio with mills at Spragge and Blind 
River, cutting about 40,000,000 feet annually, 
principally of pine. 

Haliburton—Malloy & Bryan mill sold to Ca- 
rew interests of Lindsay. Purchasers have or- 
ganized a company under name of Haliburton 
Lumber Co. with offices at Lindsay. 


INCORPORATIONS 


CALIFORNIA. San Francisco—Pacific Box 
Co. increasing capital to $200,000. 

ILLINOIS. Chicago—Heidler Hardwood Lum- 
eed Co. increasing capital from $100,000 to $200,- 
_ Chicago—A. J. Johnson & Sons Furniture Co., 
Increasing capital from $100,000 to $250,000. 

, Chicago—Adam Schillo Lumber Co., increas- 
ing capital from $75,000 to $225,000. 

_ Chicago—Ashland Lumber & Wrecking Co., 
Incorporated. ; 

INDIANA. Cannelton—Cannelton Supply & 
Storage Co., incorporated; capital, $25,000; to 
handle lumber and supplies. 

Evansville—Mechanics Planing Mill Co., 
creasing capital from $20,000 to $60,000. 

Evansville—Wurtz-Klamer Furniture Co., in- 
creasing capital from $100,000 to $200,000. 

Indianapolis—Burnet-Binford Lumber Co., in- 
creasing capital from $25,000 to $150,000. 


in- 


& Co., incorporated; 


Peru—Ahnert Schaefer 
capital, $5,000; to manufacture refrigerators. 
Shelbyville—Reece-Handley Co., incorporated; 


capital, $30,000; to manufacture furniture. 

Wolcottville—Isbell-Strickland Co., incorpo- 
rated under name of Wolcottville Lumber & Coal 
Co., increasing capital from $10,000 to $15,000. 

IOWA. Washington—Paul Lumber Co., in- 
creasing capital from $150,000 to $300,000. 

KENTUCKY. Louisville—Frey Planing Mill 
Co., increasing capital from $150,000 to $300,000. 

MARYLAND. Baltimore—Summit Lumber 
Co., incorporated; capital, $100,000; to deal in 
wood, lumber and timber. 

MASSACHUSETTS. Athol—Athol Table 
Manufacturing Co., incorporated; capital, $50,- 
000. 

Springfield—Springfield Forest Products Co., 
incorporated. 

MICHIGAN. Hudsonville—Celery Box & Bas- 
ket Co., incorporated; capital, $15,000. 

Sodus—Berrien County Package Co., incorpo- 
rated; capital, $75,000. 

South Haven—Pierce Williams Co., increasing 
capital from $200,000 to $300,000. 

MISSISSIPPI. Forest—S. E. Lackey Lumber 
Co., incorporated; capital, $100,000. 

WISCONSIN. MHannibal—-Ingersoll Box Co., 
incorporated; capital, $7,500, to manufacture 
boxes. 

Mountain Grove—Landers & Barker Lumber 
Co., increasing capital to $140,000. 

Springfield—Hobard-Lee Tie Co., incorporated; 
capital, $100,000. 

St. Louis—W. M. Klenk Lumber Co., incorpo- 
rated; capital, $5,000. 

NEW JERSEY. Dumont—Dumont Coal & 
Lumber Co., incorporated. 

NEW YORK. Binghampton—Bartlett & Co., 
incorporated; capital, $250,000. 

Cobleskill—Van Auken Lumber Co., 
rated; capital, $20,000. 

OHIO. Ironton—Ward Lumber Co., increas- 
ing capital from $100,000 to $200,000; extensive 
improvements planned. 








incorpo- 





OREGON. Klamath Falls—Klamath Toy & 
Woodworking Co., incorporated; capital, $150,- 
000. 


TENNESSEE. Knoxville—Appalachian Floor- 
ing Co., incorporated; capital, $150,000. 

Union City—Union City Lumber Co., incorpo- 
rated; capital, $20,000. 

TEXAS. Beaumont—Beaumont Sash & Door 
Co., incorporated; capital, $60,000. 

Waco—Atlas Lumber Co., increasing 
from $20,000 to $50,000. 

UTAH. Ogden—Burton-Walker Lumber Co., 
incorporated; capital, $100,000. 

WASHINGTON. Seattle—International Cross 
Arm Co., incorporated; capital, $5,000. 

WEST VIRGINIA. Grafton—Glenn & Murphy 


capital 


Co., incorporated; capital, $5,000. 
NEW VENTURES 
ALABAMA. Brantley—Acme Lumber & Coal 


Co., recently began; headquarters, Birmingham. 


CALIFORNIA. Los Angeles—Gazelle Lumber 
Co., recently incorporated, has begun develop- 


ment of its Siskiyou County holdings, selling 
lumber and box shooks to the trade. C. G. 
Lettelier is general manager. 

Los Angeles—McAlister Lumber Co. recently 


began wholesale and commission business, 


Saratoga—Sterling Lumber Co. recently be- 
gan; retail. 
FLORIDA. Milton—Yellow River Mill Co. re- 


cently began; saw and shingle mill. 

GEORGIA. Macon—Georgia-Carolina Lumber 
Co. recently began; wholesale. 

ILLINOIS. Champaign—Circle ‘‘A’’ Products 
Corporation recently began; manufactures ready 
cut houses. : 

Dixon—Schildberg Planing Mill recently began. 

KANSAS. Wichita—Wichita Mill Work Co. 
recently began; millwork. 

MICHIGAN. Detroit—Industrial Lumber Co. 
(Inc.) announces the opening of offices and dis- 
tributing yard at Third Ave. and York St., on 
the Michigan Central Railroad. Brewster Loud 
is president of the company. 

MISSISSIPPI. Canton—Planters Lumber Co., 
recently began. 


McLain—McLain Planing Mill Co., recently 
began. 

Pascagoula—Gulf Cities Lumber Co., recently 
began. 

tichton—G. H. Burnett recently began; plan- 
ing mill. 


Starkville—W.-D. Hartness recently began; 
planing mill. 


NEW YORK. Brooklyn—Flushing Lumber 


Co., recently began. 

New Dorp—New Dorp Lumber Co. recently 
began. 

New York—Eugene T. Gregoire recently be- 
gan. 


New York—J. B. Perry recently began; com- 
mission lumber. 





Why Take 10 
Hours to Do 
an Hour’s Work? 


Wasted time is wasted 
money and if you are wast- 
ing it, your competitor 


across the way may be beat- 
ing you to the best sales or 
the big jobs because he “has 
learned how.” 


By learning to use the 


. 


METHOD of ESTIMATING 


you will be able to figure a build- 
ing in an hour that would require 
ten hours by ordinary methods. 


Hence, you can see how impor- 
tant and profitable it will be to 
you to know the HoltBid meth- 
od. It’s easy to learn. Many 
yard men have mastered it in 
their spare time in two to three 
weeks. 


Fill in the coupon below and 
get the facts about this valuable 
time-saving method. 





SIGN, CLIP AND MAIL 





T HoltBid Service Co. d 


Lumber Exchange 
Minneapolis, Minn. 


| 

| 

I Without cost or obligation, please 
| let me have full information about your 
1 valuable time-saving method of build- 
| ing estimating. 
I 





' LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, Londoa, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 














WARREN AXE & TOOL CO. 
WARREN, PA. 
Were awarded highest 


honors Panama - Pacific 
international Exposition 


GRAND PRIZE 
(5 ee amram RNR 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS (70 eee ORNS ee erie 
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No Guesswork 


*., in the manufacture of 
| Bruce Oak Flooring 


| 1) Every step, from buying the stock 
to final inspection of the flooring, 
is studied—not guessed at. Our 
kilns are operated by experts under 
| the most elaborate and rigid system 
it is possible to devise. Improved 
machinery throughout our mills, 
good working conditions—the best 
of everything to make the best 
flooring. 
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Through large pro- 
duction, we maintain a 
standard—the best. 


We will spare no pains to 
have you satisfied. Ask 
our nearest distributor for 
Bruce Flooring, or write 
us direct for information, 
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A Delightful 
Place to Eat 


—a real treat for visiting lumber- 
men. Within a few blocks of the 
Congress Hotel is one of the 
most unique eating places you 
could imagine—a place where the 
settings and decorations thrill 
you thru and thru; where the 
chops fairly melt in your mouth. 


Plan one meal. here—and you 
will visit each time thereafter 
when you come to Chicago. 


Watch the February 17th issue 
of the American Lumberman for 
detailed description of this quaint 
grill room so that you may visit 
it while attending the convention 


February 21-23 
Chicago 
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OHIO. Cleveland—F. Millwork Co. re- 
cently began. 

Washington Court House—Baker Lumber Co., 
recently organized here, will operate a hardwood 
flooring plant and not a retail lumber business 
as reported. 

SOUTH CAROLINA. 
ber Co. recently began 


& N. 


Cayce—Clyburn Lum- 
sawmill. 


TENNESSEE. Nashville—S. Bb. Harward 
Lumber Co. recently began manufacture and 
wholesale of hardwood lumber. 

TEXAS. El Paso—H. G. Adams Lumber Co. 
recently began. 

Dallas—Standard Lumber Co. recently began. 

VIRGINIA. Lynchburg—LBurruss Land & 
Lumber Co., recently began; wholesale. 

WASHINGTON.  Seattle—-Pacific Northwest 


Lumber Co opening office. 


NEW MILLS and EQUIPMENT 


CALIFORNIA. Anaheim—Gibbs Lumber Co. 


completing erection of office building, sales 
and service room. 
Arlington—J. EK. Winship & Son will install 


complete battery of new machines for planing 
mill. 

Long Beach—Long Beach Planing Mill Co. 
will erect an addition to the plant at 14th and 
Coronado Avenue; cost, $16,000. 

Los Angeles—Kerckhoff-Cuzner Lumber Co. 
completed building warehouse and storage shed 
at the Brawley yard. 

Ventura—Construction has started on a new 
office for the Peoples Lumber Co. 

GEORGIA. Davisboro—W. B. Warthen Pro- 
duce House will erect planer plant with a two- 
compartment dry kiln. 

IDAHO. Pocatello—Pocatello Lumber Co. will 
erect building, two stories, 125x40 ft., cost, $6,000. 

INDIANA. Gosport—Gosport Hardware & 
Lumber Co. will erect store building. 

Hammond—W. D. Paxton will erect store, 
50x90 feet; cost, $20,000, for lumber business. 

Vincennes—Carl Bosworth Co. will enlarge. 

MARYLAND. Baltimore—Union Bros. pur- 





chased a lot at 27 West Cross St., South Balti. 
more, and will erect a four-story brick furnj. 
ture factory thereon. The cost of the building 
is estimated at $30,000 and considerable equip- 
ment will be installed. 

MISSISSIPPI. Wiggins— Finkbine Lumber 
Trustees have started the work of rebuilding 
the sawmill destroyed by fire a few days ago, 
A modern double bank mill will be installed, 

Laurel—The Wausau Southern Lumber Co. jg 
adding several new dry kilns to its equipment. 

Pachuta—The Smith Lumber Co. is installing 
a steam dry kiln at its plant. 

NEW YORK. Syracuse—Chapman Lumber 
Co. will remodel brick office at cost of $1,000. 

OHIO. Ironton—Ward Lumber Co. will make 
improvements including building of an addi- 
tional story on the plant, now a one-story build- 
ing, and construction of a dry kiln and an oak 
flooring plant. 

OHIO. Chillicothe—Chillicothe Lumber (Co, 
will construct a new office and enlarge its mill, 

OKLAHOMA. Tulsa — Dickason-Goodman 
Lumber Co. erecting two-story building 68x102 
ft., costing $40,000. 

OREGON. Bandon—Bandon Cedar Manufac- 
turing Co. planning to double capacity of plant 
by adding machinery. 

Nekoma—H. E. Poe is reported to be planning 
construction of 40,000 capacity sawmill. 

VIRGINIA. Staunton—William S. Bryan will 
enlarge present offices. 


CASUALTIES 


ILLINOIS. Park Ridge—Wiederhold Lumber 
& Manufacturing Co., loss by fire estimated at 
$20,000; plant destroyed and millwork machinery 
badly damaged. 

LOUISIANA. Huttig—Commissary building 
and a warehouse with contents belonging to 
Union Sawmill Co., controlled by Frost-John- 
son interests, destroyed by fire; loss, $125,000; 
work of rebuilding to begin at once. 

MISSOURI. Mound City—Jacob Loos, loss by 
fire, $16,000. 








NECROLOGICAL RECORD OF THE WEEK 











WILLIAM SCHUETTE, president and founder 
of the William Schuette Co., large wholesale 
lumber dealer of Pittsburgh, Pa., died at his 
home in New York on Feb. 1 of heart disease. 
Mr. Schuette was in personal charge of the New 
York office of the com- 
pany since 1908 and had 
made his home there. 
News of his death will 
be received with sorrow 
all over the country for 
Mr. Schuette was one of 
the best known and most 
highly esteemed men in 
the trade. He had been 








THE LATE 
WILLIAM SCHUETTE 





in the business 47 years 
and was one of the lead- 
ing authorities on white 
pine in the United 
States. As manufacturer 
and wholesaler he had 
long been one of the 
leaders of the lumber 
industry. 

Mr. Schuette was born 
in Pittsburgh and made 
his home there until the 
growth of the lumber 
enterprise of which he 
was head and founder =a 
necessitated his removal 
to Saginaw, Mich., where he resided until 1908 
when he transferred his headquarters to New 
York City. He was 63 years old. 

While in Michigan he engaged in the lumber 
manufacturing end until he joined in a con- 
solidation with three firms to form Mershon, 
Schuette, Parker & Co. A little later he started 
independent operations at Bellhaven, N. oe 
where he operated for seven years until the big 
consolidation that involved the Roper properties 
and other mills. 

Mr. Schuette was primarily a white pine ex- 
pert. He had always specialized in that lumber, 
altho in recent years the company had been 
engaged to a certain extent in the manufacture 
of western pines. Mills of the company are lo- 
cated in Washington and Oregon. The whole- 
sale house is one of the largest in the country 
and its head has always held a high reputation. 

Mr. Schuette is survived by a widow and two 
sons, Robert and William, two sisters and two 
nephews who are both interested in the busi- 
ness; William H. Schuette, secretary-treasurer 
of the William Schuette Co., and also president 
of the National Wholesale Lumber Dealers’ As- 
sociation, almost as well known in the trade as 
his uncle, and A. C. Opperman, vice president 
of the compnay, also very well known among 
lumbermen. The elder son, William, graduated 
from college last June and has since been in the 











West studying the lumber business which he 
will take up soon. 

Funeral services were held at 2:30 p. m. on 
Sunday, Feb. 4, at the residence. They were 
attended by fifty officials of the company and 
the honorary pallbearers were the salesmen of 
the concern. Burial was in Sleepy Hollow Ceme- 
tery, Tarrytown. 





THOMAS GATES DULANY, one of the last 
of a family of pioneer lumbermen of the Missis- 
sippi Valley, was found dead in his bed at his 
home in Hannibal, Mo., on Friday morning, Feb. 
2. Mr. Dulany was 81 years old and had been 
in his usual health up to the day before. He 
had been in his office as usual every day. He 
retired at the usual time on the night before 
his death and no indication of failure of his re- 
markably vigorous health was observed. Ap- 
parently a beautiful and peaceful death met him 
in his sleep at the end of a long and honorable 
career. Mr. Dulany was one of the best known 
middle western lumbermen. He was a native 
of Missouri, born at Middle Grove in Monroe 
County in 1841. He began his lumber career in 
Salisbury, Mo., in 1868 with a small lumber yard 
which grew as the town and community grew. 
In 1888 he removed to Hannibal, Mo., where he 
became actively identified with the manage- 
ment of the Empire Lumber Co., whose mills 
were located at Eau Claire, Wis., and Winona, 
Minn., Hannibal being the distributing point. 
He thus joined forces with such well known 
lumbermen as O. H. Ingram, Charles Horton, 
D. M. Dulany, W. H. Dulany and G. W. Dulany, 
all of whom have preceded him in death. AS 
the years went by he enlarged his jnterests and 
at the time of his death was prominently con- 
nected with the R. J. Hurley Lumber Co., the 
Weyerhaeuser Timber Co., Grandin-Coast Lum- 
ber Co., Snoqualmie Falls Lumber Co., Eclipse 
Lumber Co., Gulf Lumber Co., St. Louis Lum- 
ber Co., Louisiana Long Leaf Lumber Co., Louis- 
iana Central Lumber Co., Forest Lumber Co., 
Louisiana Saw Mill Co., and the White-Gran- 
din Co. Mr. Dulany was a very close friend 
of Mark Twain who frequently visited him in 
Hannibal and bore a remarkably close resem- 
blance to the author which he often commented 
upon. 

Mr. Dulany is survived by three children, Wil- 
liam H. Dulany, of St. Louis, Mrs. Thomas 
Schofield, of Hannibal, Mo., and Mrs. Thomas 
Murphy, of St. Louis, with one granddaughter, 
Mary Dulany Schofield. 





SHAD O. KRANTZ, one of the best_loved 
newspaper men of the Pacific Coast, died Feb. 
3 at the Clara Barton Hospital at Los Angeles. 
He was ill only a few days and was operated on 
for appendicitis about twenty-four hours before 
his death. Mr. Krantz was 38 years old an 
is survived by his mother, sister and brother, 
of Dover, Ohio, and another sister now in Rome 
as secretary to Lillian Gish. Funeral services 
will be arranged upon arrival in Los Angeles 
of the brother. Shad Krantz was a news writer 
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aS 
of much ability and spent several years in 
Portland, Ore., on the staff of the Oregonian. 
The whole Oregonian staff sincerely mourned 
his death, and many on the Coast were deeply 
grieved at the news of his sudden demise. He 
was a clear thinking accurate news gatherer 
and a writer of great natural ability. In the 
early years of the war he left the Oregonian 
to pecome dean of the school of commerce at 
the University of Oregon. Later he took charge 
of the publicity and advertising department of 
the West Coast Lumbermen’s Association and 
left that work to enter the trade paper field. 
Early last summer he became associate pub- 
lisher and editor of the California Lumber Mer- 
chant. The lumber industry has lost a good 
friend and the newspaper fraternity a brother 
who had so lived and acted that he brought 
respect to his profession and helped to raise 
its standards. 





JOHN GEORGE AINSLIE, of Owen Sound, 
Ont., a pioneer lumberman of the northern On- 
tario region, passed away recently at his home 
in Owen Sound in his 65th year. Mr. Ainslie 
was born at Leith, Ont., and spent his whole 
life in that district. He was the last surviving 
member of the firm of Rixon, Ainslie & Stod- 
dard, which succeeded Maitland & Rixon. For 
several decades he had superintended his firm’s 
bush operations until about five years ago when 
the mill was sold to Keenen Bros., of Owen 
Sound. 





ALMIRA E. CARRIER, wife of Eugene C. 
Carrier, and only sister of W. S. Dickason, of 
the Dickason-Goodman Lumber Co., Kansas 
City, Mo., died at her home in Nichols, N. Y., 
on Jan. 30. Mrs. Carrier leaves besides her 
husband and brother, seven children and a num- 
ber of grandchildren. Last October she had a 
home coming party at her home in Nichols 
when all of the family except one, with their 
husbands and wives and children, sat down to 
dinner. Mr. Dickason was present on that 
occasion, and saw his sister for the last time 
under those happy circumstances. 





BURTON F. JACKSON, vice president of the 
Haines Lumber Co., North Tonawanda, N. Y., 
and connected with the Haines Lumber interests 
since his youth died in the Clifton Springs, 
N. Y., sanitarium on Jan. 31 at the age of 60. He 
had been in bad health for over a year as the 
result of an attack of typhoid fever. He stood 
high in the esteem of his lumber associates 
being a member of the White Pine Association 
of the Tonawandas and an honorary member 
of the Buffalo Lumber Exchange. He was a 
deacon in the First Congregational Church of 
Jackson. Four children survive. 





FRANK W. ANDERSON, died at St. Mary’s 
Hospital, Wausau, Wis., Jan. 24, of pneumonia, 
following a year’s illness. Mr. Anderson was 
born at Wausau in 1889 and for a time lived at 
Ontonagon, Mich. After completing his school- 
ing he intered the lumber and real estate busi- 
ness and was eminently successful in these lines. 
He was vice president of the Anderson Timber 
& Investment Co. which has large holdings of 
timber, mostly in Michigan. Mr. Anderson was 
a member of the Masonic lodge of Ontonagon. 
He leaves a widow, one daughter, his father, 
former Mayor E. J. Anderson, of Wausau, his 
mother, two brothers and four sisters. 





W. J. DURHAM, for many years owner of the 
Neenah-Menasha Lumber & Fuel Co. and since 
1908 in charge of the Ripon Lumber Co., Ripon, 
Wis., died at his home in Ripon on Feb. 2, 
aged 73. He had been ill for several years. Mr. 
Durham was born at Lockport, Pa., in 1850. He 
was a member of the Masonic Lodge and funeral 
services were under its auspices, with burial at 
Black River Falls. A widow, one son and one 
daughter, with four grandchildren, survive. The 
Ne 4 S. Durham, is in the lumber business at 
weenan. 





HARRY F. HIGGINS, former news represent- 
ative for the AMERICAN TLUMBERMAN at Ta- 
coma, Wash., managing editor of the Tacoma 
Ledger and one of the most prominent news- 
papermen of the Pacific Northwest, died on Feb. 
2 at his home in Tacoma after a brief illness. 
Mr. Higgins was 45 years old and was born at 
Harrisville, Minn. He entered the newspaper 
field as reporter on the Minneapolis Times and 
later moved to Chicago and then to Tacoma 
where he went to work for the Tacoma Ledger. 

e had a wide acquaintance among northwest- 
ern lumbermen. Mr. Higgins is survived by a 
widow and three children. 





MRS. MARTHA FOSTER, widow of Addison 
G. Foster, former United States Senator from 
Washington and one of the founders of the St. 
Paul & Tacoma Lumber Co., died at her home in 
Tacoma on Tuesday, Jan. 30. Mrs. Foster was 
82 years old and had been ill several months. 
Mr. and Mrs. Foster went to Tacoma in 1889 
at the time of the organization of the St. Paul 

Tacoma Lumber Co. She had been promin- 
ent in church work and an active member of 
the Daughters of the American Revolution for 
the last twenty years. She had served as state 
regent of the Mary Ball Chapter of that organi- 
zation. Two sons, a sister and seven grand- 
children survive. 





W. L. HARRIS, one of the oldest members of 
the Connor Lumber & Land Co.’s organization, 


died at his home in Kalamazoo, Mich., recently. 
Mr. Harris was a pioneer lumberman of north- 
eastern and central Wisconsin, and with W. D. 
Connor, president of the Connor Land & Lumber 
Co., he platted the town of Laona in Forest 
County and superintended the construction of 
the company’s sawmill there. 





PHILLIP DODDRIDGE GORDON, of Mason 
& Co. (Ltd.), Montreal, Que., died recently at 
the Royal Victoria Hospital in Montreal, from 
the results of an operation. Mr. Gordon was 
born at Manilla, Ont. He was one of the pioneer 
salesmen of the western forest products in 
eastern Canada and was keenly interested in 
lumber association work. 


Cc. C. HYLTON, a former lumberman of the 
Smithsboro, Ky., vicinity, died at his home near 
there on Jan. 26 after a lengthy illness at the 
age of 55. Mr. Hylton was stricken with pa- 
ralysis many months ago and never fully re- 
covered. A wife and several children survive. 
J. L. Hylton, a son, is in charge of the business, 
operating lumber mills established by his father. 





MRS. JENNIE HOSKINS, wife of J. Sloan 
Hoskins, president of the J. B. Hoskins Lumber 
Co., Baltimore, Md., died at her home in the 
Eden Apartments on Jan. 31 after a short ill- 
ness. She had a host of friends and her death 
is widely mourned. 





CHARLES CAREW, son of John Carew, ex- 
member of the provincial. parliament from Lind- 
say, Ont., died recently at his home there at 
the age of 26 after a brief illness. For some 
years he had been associated with the John 
Carew Lumber Co. 


IRA BLAIR, a lumberman of the Cumber- 
land River section, died at his home near Part- 


ridge, Ky., Jan. 29, after a brief illness of flu 
and pneumonia. A widow and three sons sur- 
vive. 


Plan Lumber Conference in Germany 


WASHINGTON, D. C., Feb. 5.—A lumber confer- 
ence and fair is scheduled to take place in Koenigs- 
berg, Germany, March 18 to 22. Notices appear- 
ing in lumber trade journals of central Europe 
give the general object of the fair as follows: 


“The lumber trade between Russia, Poland, 
Lithuania, Latvia, Esthonia and Germany and the 
rest of western Europe has been very much dis- 
rupted by the war. Inasmuch as lumber is a very 
important part of the trade of northeastern Europe, 
and in the future will be the main article of 
export, a reconstruction of the eastern European 
lumber trade is an urgent necessity. This recon- 
struction, however, has been hindered by a lack 
of knowledge on the part of middle and western 
European countries in regard to the eastern HKuro- 
pean lumber conditions. This lack of knowledge 
has made it impossible for the lumber industry of 
northeast Russia to get the necessary credit and 
arrange for production. In order to bring together 
the buyers and sellers and restore a measure of 
confidence in the trade, it has been decided to 
arrange for the fair at Koenigsberg. In connec- 
tion with the fair there will also be an exposition 
of woodworking machinery. Germany is asked to 
take part, not only as a large consumer of eastern 
European lumber, but as a middleman for the sale 
of this lumber to western European countries. 
The central organization in charge of arrangements 
for the fair is “Das Messamt,” The Exposition 
Office, Koenigsberg, Prussia, Germany.” 


British Columbia Exports Brisk 


WASHINGTON, D. C., Feb. 5.—The lumber in- 
dustry of British Columbia continues active, says 
Consul General F. M. Ryder, in a report to the 
Department of Commerce. A prosperous year is 
expected for 1923, and arrangements are being 
made to increase production to meet the demand. 
Prices are firm, showing a tendency to increase. 
Preparations for purchases of large volume in the 
spring are already manifested in this market, and 
buying during December for delivery in February, 
March and April has been brisk. Practically all 
lumber the mills can produce, suitable for the 
Atlantic coast trade, has been absorbed by the 
operators in this market. No. 1 common boards 
have brought $21. Other grades and specifications 
have been furnished the Japanese market at com- 
paratively low prices. 


Hattiesburg (Miss.) Correspondence 


Feb. 5.—There has been no let-up in demand dur- 
ing the last week. Orders for all kinds of cutting 


are so plentiful that the mills have no trouble 
whatever in picking out orders to fit their logs 
Order files stay 
The 
first real bad weather of the winter has come this 


and stocks to the best advantage. 
overloaded and prices are growing stronger. 


week and will retard production in a small way 


as the hundreds of little mills have been forced to 


stop sawing temporarily. Cars are still fairly 
plentiful in both open and closed equipment. 








Good Lumber 
To Sell 


Judged on the basis of sales get- 
ting qualities and ability to de- 
liver satisfaction to the builder, 
it’s hard to surpass our 


hortleat Pine 


Soft, even-grained, light weight, 
uniform in color and accurately 
manufactured, our lumber can’t 
be beat in 4-4, 5-4, 6-4 and 8-4 
finish; 2- and 3-inch rift and 
flat grain flooring; No. 117 drop 
siding, boards. 


For hardwood prices, address 
Southern Hardwood Sales Co., 
Indianapolis. Ind. 


NEW DEEMER 


Manufacturing Co. 


Incorporated 
H. H. Bates, Manager DEEMER, MISS. 


Peerless Patent 


WIGGINS Prestless Patent 


assure you of proper card representation. Many 
of America’s largest card users use Wiggins 
cards exclusively because they realize that the 
proper card serves the 
dual purpose of an- 
nouncing their salesmen 
while adding 
prestige to the 
house. Ask for 
tab of speci- 
mens and ob- 
serve their 
smooth edges 
and excellence 
of engraving. 
























TOTEEL COMPANY 


oJ 
(PITTSEBURGH. OA 
FISHER OUILOIND 
cHIcaso 


The John B. Wiggins Company 
: Established 1857 


Engravers PlateMakers Die Embossers 
1108 South Wabash Avenue CHICAGO 











You Want Speed 


on Transit Cars and Mill Ship- 
ments. We give it to you on 


YELLOW PINE 
& CRATING AND FINISH 


Try us and see. 
A. W. SMITH & CO. 
Arcade Bldg., St. Louis, Mo. 















Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 
man poet.” 

It is the everyday experi- 
ences of the lum told 
with a smile. Every lumber- 
man owes it to himself, 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publishee 
431 Se. Dearborn St., CHICAGO 
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EDGE GRAIN 


Yellow Pine 
FLOORING 







ERE’S a good sell 
ing item that every 


dealer should have in 
stock. Big value edge 
grain flooring is our 


Mills are lo- 
four trunk 
lines insuring you real 


specialty. 
cated on 


service, 





We invite your 
inquiries and 
orders. 





BIG 

MILLS 
Manufacturing 
Yellow Pine 
E.G.Flooring 
Yard and Shed 
Stock, Kiln 


SOUTHERN 
PINE LUMBER 








COMP ANY Dried Timbers 
upto 12K12-24" 
TEXARKANA, Big Timbers 
TEXAS For Export 
Daily Capacity Hardwood 
750,000 Feet. Lumber 


























Dependable Wire Rope 


a 


The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
that field. 













Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 


New York Chicago 
San Francisco 


Denver 






No, 2 

















A NON-MIRING WAGON 


Capacity 10 tons. Adapted for hauling over 
sand, mud, bad roads or soft ground. More 
freight with less power. Will carry capacity 
loads wherever animals or tractors can work. 
Shipments direct from Chicago factory. 
Information and prices on request. 
ATHEY TRUSS WHEEL CO., 17 N. LaSalle St., Chicago, U.S.A. 
Cable Address “‘Trusswhees Chicago” 


a 4,142 M ry | 





























LOUISVILLE, KY. 


Feb. 6.—January closed as a graid month with 
the majority of the hardwood houses of Louisville, 


reports showing a big month’s business in the 
shipping end, with good orders received, while 


February inquiries are active, and outlook is for 
several months of steady business. Demand is 
good for poplar, red and white oak, elm, ash and 
walnut, with a little better demand reported for 
hickory, and good call for gum, especially sap. 
Chestnut is also moving well as core plants are 
needing supplies. 

Optimistic reports were curned in at the last 
regular meeting of the members of the Louisville 
Hardwood Club. Edwin Norman, of the Norman 
Lumber Co., reported good receipts of lumber, and 
fair sales. The Louisville Point Lumber Co., re- 
ported good orders on chestnut, oak, poplar, elm 
and cottonwood. The Wood Mosaic Co. reported a 
better week than the previous one, there being de- 
mand for lumber, flooring, veneers and general 
lines, with walnut, poplar, oak, ash and some hick- 
ory sold. Edward L. Davis, of Mobile, reported 
good business on poplar and gum. George Wilcox, 
of the I. B. Wilcox Co., reported that he had 
4,000,000 feet of logs at the mill. F. B. Norman 
reported good business, principally in gum, elm 
and ash. ‘The Louisville Veneer Mills reported 
good business, good collections and firmer prices. 

Heavy rains thruout the Ohio Valley during the 
latter two weeks of January resulted in flood 
stages. The Kentucky, Licking, Salt, Cumberland, 
Green and other Kentucky rivers, and several of 
those of Indiana, have been on rampages. A 
near flood stage has been reached at Louisville, 
while Evansville is past the danger line. Eastern 


Kentucky mountain districts are having much 
trouble as a result of high waters, flooded out 
bridges, landslides etc., and some sections are 


without train service, and no prospects of improve- 
ment for some days to come. However, cold 
weather has checked the rise, and it is believed 
that stages will recede without any damage being 
done except in bottom lands. 

“Demand continues very active with prices up a 
dollar or two here and there over late fall prices,”’ 
remarked Preston P. Joyes, of the W. P. Brown & 
Sons Lumber Co. Continuing Mr. Joyes said: 
“January was the largest month in the history of 
on? business, pot only in the point of footage 
shipped but in dollars and cents of business done, 
and at the same time new business has been com- 
ing in well, and we have business on hand that 
will keep us active in the shipping end for sixty 
days to come.” 


MEMPHIS, TENN. 


Feb. 6.—The market is displaying even greater 
strength than heretofore as a result of heavy 
rains which are interfering seriously with logging 
operations and prospects of more or less severe 
flood conditions in the valley producing territory. 
There is likewise a very active demand for prac- 
tically everything on the hardwood list and this is 
also proving a stimulating factor. The trend of 
prices is rather upward and there is no evidence 
of easiness in any direction. Automobile inter- 
ests and furniture manufacturers are excellent 
buyers while there is good demand from flooring 
manufacturers and producers of interior trim. The 
railroads are in the market in a larger way for 
ties, piling and car material and there is increas- 
ing demand from manufacturers of agricultural im- 


plements and vehicles. Miscellaneous consuming 
industries, too, are buying. Foreign buying is 


unusually well maintained and the foreign markets 
are characterized as “snappy.’’ This applies par- 
ticularly to the United Kingdom. 

The Southern Hardwood Traffic Association says 
that the car supply situation is somewhat tighter, 
especially in the lower part of the Mississippi 
valley, where there are considerable complaints 
regarding shortage of cars for moving outbound 
shipments of lumber, and in the Southwest where 
a shortage of flat cars for handling logs to the 
mills is being felt. It points out that there are 
plenty of cars in the immediate Memphis terri- 
tory for moving both logs and lumber and that the 
general transportation situation is not tightening 
up as rapidly as was expected a short time ago. 

George C. Brown & Co., operating a hardwood 
band mill and resaw at Haserway, near Grenada, 
Miss., and controlling twelve to fifteen cedar mills 
in Alabama, Tennessee and North Carolina, an- 
nounce the purchase of fifteen acres of land at 
Birmingham, Ala., on which they will erect a 
cedar mill costing approximately $30,000, inclusive 
of the site itself. This company has selected 
Birmingham on account of its central location. 


It operates a cedar mill at Huntsville, which wy) 


be continued there. The Birmingham plant wy} 
be one of the largest cedar mills owned by the 
company. It will cut cedar and will not manufac. 
ture any cedar products. 

The Hardwood Lumber Co. (Inec.), which is ep. 
gaged in the wholesale hardwood lumber business 
here and which will have its custom sawing done 
at the mills of I. M. Darnell & Son Co. and the 
Goodlander-Robertson Lumber Co., is the latest en. 
trant in the hardwood field here. It has an ay. 
thorized capitalization of $90,000. K. L. Emmons, 
who is vice president and general manager of the 
Mississippi Valley Hardwood Co. and who wil] 
continue to hold that position with that firm, is 
president. Other officers are: J. A. Schulz, for. 
merly with the Dudley Lumber Co., vice president; 
and L. E. Green, formerly with the J. O. Goshorn 
Co., secretary-treasurer. Other incorporators in- 
clude: J. T. Jones, Buford Dillon, L. C. Freeman 
and Charles Lykins. 

A reduction to 88 cents a hundred pounds on 
hardwood lumber and forest products moving 
from points on the Illinois Central and Yazoo & 
Mississippi Valley railroads south of Memphis 
and Grand Junction, Tenn., to Martinsville, Va,, 
and Leaksville, Draper and Spray, N. C., is an- 
nounced by the Southern Hardwood Traffic Asgo- 
ciation, effective Feb. 15. 


MARINETTE, WIS. 


Feb. 3—-A sudden cold snap assures loggers ot 
good roads for a continuance of their operations. 
Work in the local mills is satisfactory, logs being 
delivered in sufficient quantities to keep the mills 
operating steadily. 

The sawmill plant of the Michigan Land & Lun- 
ber Co., at L’Anse, Mich., recently purchased, is to 
be improved, the Ford scheme calling for the 
elimination of waste and the speeding up on the 
manufacture of lumber, the parent plant in Detroit 
being in great need of shipments of lumber. The 
product even now is being rushed daily from the 


yards. 
MERRILL, WIS. 
Feb. 5.—Jobbers and logging contractors are 


very much disappointed over the labor situation in 
camps. Despite greatly advanced wages,, men are 
difficult to hold and work is lagging despite every 
effort. Some jobbers who began early last fall 
have been more fortunate, and a large amount of 
logs is being brought in by farmers. 

The C. P. Crosby sawmill at Gagen, which was 
thoroly overhauled during the last several months, 
is now operating at top speed and between 2,000,- 
000 and 3,000,000 feet will be sawed for the 
Mason-McDonald Lumber Co. besides the Crosby 
cut. A new trimmer, a new 4-saw edger and 4 
new dog have been installed, also minor machinery, 
including a cut-off saw. Logs from Cavour are 
arriving by rail, while logs from the camps at and 
near Gagen will be hauled in. 

After an extended shutdown, the Flambeau River 
Lumber Co.’s sawmill at Ladysmith has resumed 
operations. 

The Hurd Lumber Co., of Medford, began the 
manufacture of lath last week and is putting in 
a large amount of new machinery for the manu- 
facture of sash and doors, the box making machin- 
ery having been removed from its large factory 
building. 

The Oelhafen Lumber Co., of Tomahawk, owned 
by Andrew and Arthur Oelhafen, which recently 
sold its sawmill in this city to the M. Raymond 
Lumber Co., has ordered a semi-portable mill. The 
mill will be operated this spring and summer on a 
cut of 3,000,000 feet of pine and other timber on 
a tract in King Township, Lincoln County. The 
mill will then be removed to other points where 
the company has holdings. 


COLUMBUS, OHIO 


Feb. 5.—Marked activity in all branches of the 
lumber industry is developing in central Ohio. 
Buying on the part of dealers is more active. In 
hardwoods, factories are probably the best cus- 
tomers. Railroads are also showing a disposition 
to enter the market. Prices are firm and some 
big advances have been made recently in southern 
pine. The better grades are scarce, especially in 
dimension, flooring and siding. Interior finish is 
selling briskly. W. L. Whitacre, of the W. L. 
Whitacre Lumber Co., reports trade in southern 
pine more active, with prices on the better grades 
advancing. L. B. Schneider, sales manager of the 
John R. Gobey Lumber Co., says trade is good. 
F. B. Pryor, sales manager of the W. M. Ritter 
Lumber Co., reports trade in hardwoods active, 
with factories the best buyers. Prices are firm. 
Furniture factories are coming in for large stocks. 
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Automobile and musical instrument people are EYso 
puying well. The American Column & Lumber Co. 
reports a stronger demand for hardwoods from 
all sources, with prices somewhat higher. Ship- 
ments are now moving out much better than 
formerly. The Doddington Co., which operates 
four retail yards in Columbus, reports good retail 
pusiness, With indications for an active spring 
puilding season. 


MILWAUKEE, WIS. 


Feb. 6.—Increasing inquiries and improved buy- 
ing are reported by local hardwood lumbermen, and 
under an active market prices are continuing their 
upward trend. Under the stimulus of an excel- 
Jent demand, dry stocks are becoming greatly de- 
pleted. While production in this section of the 
country is progressing on a large scale, mills have 
no dry stocks to offer and many buyers are taking 
what they can get and drying the stock them- 
selves. Wood consuming industries, such as fur- 
niture factories, sash and doors, automobile body 
plants, box and crating manufacturers and others, 
are actively in the market. Better grades of dry 
stocks are about off the local market. 

In the retail lines prospects are brighter than 
ever for a big season. Inquiries are coming in 
daily and architects are working on plans for resi- 
dential, apartment and industrial buildings to be 
started this spring. For Milwaukee a $35,000,000 
construction year is predicted in building circles. 
Plans for several large structures costing from 
$200,000 to $500,000 have recently been an- 
nounced, including a $1,500,000 school building 
and addition program. 


BAY CITY, MICH. 


Feb. 5.—Recent advances have been well estab- 
lished and the market continues very firm. There 
has been a marked decrease in the volume of sales, 
due to the increasing shortage of dry _ stocks. 
Hardwood buyers continue to take up all available 
stocks offered. All mills in this section are operat- 
ing to full capacity, and conditions are favorable 
for them to continue until summer. The Ross & 
Wentworth and Kneeland-Bigelow mills are operat- 
ing eleven hours a day. Logging operations are 
proceeding under very satisfactory conditions. 
Labor is plentiful and transportation difficulties 
have been practically eliminated. Box manufac- 
turers report an excellent volume of business and 
predict steady operation for severai months. The 
E. B. Foss Estate plans to put on a night run in 
order to take care of the increased demand. 

J. M. Miller, of Bradley, Miller & Co., has left 
for an extended trip among the Pacific coast mills. 


INDIANAPOLIS, IND. 


Feb. 6.—Demand for hardwoods has just about 
held steady during the last week. Altho there 
has been a continued expansion noted on the 
part of the industrials, there has been a decided 
decrease in the volume of retail orders. At the 
present time there probably is a greater volume of 
hardwood stocks on hand and under sheds in the 
retail yards of Indianapolis than ever before in 
the history of the city. This same thing is true 
of other grades as well. Most of the local automo- 
tive manufacturers are buying, since the close of 
the Chicago show. A large volume of orders was 
booked and they say the season should be better 
than last year. Sash and door manufacturers re- 
port a fair volume of orders and they are working 
to capacity. There’has been a good increase in the 
demand for car stocks and grades suitable for 
repair work with the railroads and public utilities. 
Furniture factories continue to operate to capacity 
and some of them are working overtime steadily. 


EVANSVILLE, IND. 


Feb. 5.—Hardwood trade has been quite active. 
The higher grades of oak, gum, maple and elm are 
said to be growing very scarce. Considerable new 
lumber has been coming in during the last month. 
Owing to rains and floods, log supplies have been 
decreasing and log prices are high. The number 
of inquiries has been unusually large. Plow manu- 
facturers report that their business is picking up. 
Most furniture factories here are being operated 
Steadily. Box manufacturers continue to buy lum- 
ber quite liberally. Stave trade is holding up 
fairly well. Cooperage business is only fair, but 
better than it was this time last year. Veneer 
Plants are running full time. Planing mills re- 
Port a good lot of repair and new business. The 
retail lumber trade is very good. Sash and door 
men report their local, as well as their out of town 
trade, is better than it was this time last year. 
Building operations are unusually active for this 
time of year. 

The Ohio River, as the result of excessive rains, 
Teached a stage of 40 feet here last Saturday, this 
being five feet above the danger line. The crest of 
the flood was expected to reach here about the 
middle of the week. The Green and Barren rivers 


in western Kentucky were above flood stages for 
several days but resulting damage was not great. 
The Wabash River also was on a rampage for 
several days, most of its tributaries going out of 


their banks. 
BUFFALO, N. Y. 


Feb. 5.-—People who have made the rounds of 
the lumber mills everywhere say that the supply 
of dry stock is running down fast. In many 
cases the supply is up to the saw, and unless the 
stock is of some sort that can be used green, it 
will be six months before these mills have dry 
stock to ship. At the same time there is a won- 
derful amount of optimism in the trade. 

T. Sullivan & Co., have filed plans for the erec- 
tion of a new lumber mill at a cost of $10,000. 

The Lockwood senate committee, which invésti- 
gated building conditions in New York and Buffalo, 
went out of existence on Feb. 1, but a move is on 
in the legislature to continue the investigation 
and to raise the sum of $10,000 to carry it on un- 
til April 1, 1924. 

The retailers who attended the New York con- 
vention return with the unanimous report that it 
was a fine meeting. The displays of lumber and 


_ its products and lumber yard equipment were so 


large and conveniently arranged that they proved 
very attractive to the visitors from Buffalo, as 
well as elsewhere. Lumbermen from this section 
who took the trip of the retailers to Brazil, 
sponsored by the Northeastern Retail Lumbermen’s 
Association, were W. G. Palmer, William L. Hen- 
richs, C. G. Ehrmann and Christian Flier. 

Hugh McLean leaves in the next week or two 
for a visit to his company’s mills in the South, 
after which he will go to California, remaining 
away for about two months. 


SASH, DOORS and MILLWORK 














The demand thruout the country for sash, doors 
and interior finish of all descriptions is of very 
gratifying proportions. While the foregoing state- 
ment refers primarily to special orders, for build- 
ings already under construction or planned to be 
begun in the near future, there also is beginning 
to be considerable inquiry for stock items, and as 
the spring building season gets closer this demand 
naturally will increase, as the majority of the 
retail yards are carrying very light stocks and 
will need to replenish them before long. 

Reports from Minneapolis, Minn., are to the 
effect that the local trade is holding up well, and 
while country dealers are buying conservatively 
to round out depleted stocks, the orders are com- 
ing from widely scattered localities. ‘This sug- 
gests that dealers in the territory tributary to 
the Minneapolis market are becoming convinced 
that sash and door prices will not decline, and 
are placing orders in plenty of time for early 
spring needs. 

Considerable activity is developing in millwork, 
door and sash circles in Columbus and central 
Ohio. With prospects of an active spring build- 
ing season, mills are busy and a considerable run 
of orders ahead have been booked. Mill men gen- 
erally are well satisfied with conditions, as prices 
are ranging good, based on the higher prices of 
lumber. Some of the proprietors are complaining 
of scarcity of skilled labor. All mills are busy, 
and the door and sash concerns are especially 
rushed. 

An increase in the volume of orders is reported 
by plants in the Kansas City (Mo.) district. All 
plants are running full time and with only a 
small increase in the volume of new _ business 
will have to begin doing some overtime work. 
Prices have shown no material change so far this 
year. 

Little or no letup in orders lately is reported at 
the Buffalo (N. Y.) door factories and planing 
mills, and trade is stated to be exceptionally good, 
Prospects are for steady trade thru this month. 
On account of the severe weather there has been 
good demand recently for storm sash and doors. 

The sash and door men of Baltimore, Md., are 
decidedly optimistic. There has been no dullness 
in the trade, and here and there revisions have 
been in order as conditions of the material market 
dictated them. With rough lumber going up and 
other materials keeping pace, it was of course to 


be expected that the sash and door men would 
mark up their figures. 
The San Francisco (Calif.) sash and millwork 


plants have enough business to keep them going, 
with prospects of a busy year in the building 
trades. Sash and door factories in the Bay coun- 
ties district are doing well for this time of the 
year and have a good outlook for business. Fin- 
ished door factories connected with the white and 
sugar pine mills are making fair outputs and 
have a good demand for their products. 





In Cars with 
Lumber Items 


That's the economical way to 
buy flooring—means minimum 
freight costs, minimum invest- 
ment in stock. 


Quick shipments. Cars mixed 
to suit your needs. 


California Redwood, Longleaf Tim- 
bers and Dimension, West Coast 


| Lumber, La. Red Cypress. 
Julius B 


Seidel 


LUMBER CO, 
St.Louis,Mo. 



















Lumber Merchandisers 


find big sales possibilities in our 
3-8” and 13-16” 


OAK rexrurep 
FLOORING 


Its natural characteristic of softness, open grain 
and uniformity in color appeal to builders and 
they are willing to paya little more for it: Buy it 
in L. C. L. or carlots. 


Tenn. Aromatic Red Cedar 
Closet Lining and Beech Flooring 


McMinnville Mfg. Co. 


McMINNVILLE, TENN. 


2eeu sce sce = 


2 





4 CH ERPOS FOES HES ESOS A OES LOSS FE OOS KUED SWOT EWS 


( 








' Yellow Pine 
? Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock— 
** Ask the Wholesaier’’ 


The Alger- Sullivan Lumber Co 


CENTURY, FLORIDA 

















_Cummer Cypress Co. | 


ee 
Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Cypress 


Rough and Dressed 


Shingles and Lath 
| Sales Office, 280 Madison Ave., New York City 
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We will go into the Winter with less 
than a Normal Supply of 


Dry Hardwood 


BASS-BIRCH-SOFT ELM 


Send us your inquiries 


NOW 


Foster-Latimer 
MELLEN, == Lumber Co. 


WIS. 
JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jecksonboro, Ont. 


Maple, Elm, Birch, Beech, 
Basswood, Hemlock, Pine, 
Spruce, Cedar Shingles. 


Main Office, BUFF. ALO, N. Y. 


Sales Office: 605 Murray Bldg. Grand Rapids, Mich. 























Yellow Pine fr 


Shop Lumber 


STEAM DRIED—1”, 134”, 14”, 2” 


A good cutting grade for sash, door and finish mills 
t us tell you more about it. 


Kentucky Lumber Co. 
SULLIGENT, ALA. 
Short 


tee PINE 


Finish, Boards, Dimension, 
Flooring and Drop Siding 


Poplar, Gum, Oak 


Mixed cars if desired. 


Lathrop Lumber Co. 


LATHROP, ALABAMA 























Two by Fours 


Dress S4S Standard and 1-4 Scant 

9 tol12 ft. 4 

Shortieat Yellow Pine 
ALSO OAK CROSSTIES 


McRae Lumber Company 
CORINTH, MISSISSIPPI 





Pocahontas Lumber Co. 
CORINTH, MISSISSIPPI 
Specialists in Two by Fours 


Planing Mills at Corinth, Tishomingo, Miss. 
and Lynn, Ala. 


L. F. GARRETT. Owner and Manager 














MOTOR TRUCKS AND TRACTORS 


Sold by using the classified department. If you want 
to sell or want to buy, insert an advertisement in the 
‘“*Wanted and For Sale Department’’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Ill. 











- TACOMA, WASH. 


3.—Final arrangements for the entertain- 
ment of the Ohio retailers, who will visit Tacoma 
tomorrow, were made at the regular meeting of 


Feb. 


the Tacoma Lumbermen’s Club last Wednesday. 
A change in the schedule of the visiting party was 
announced, and the retailers will not reach Tacoma 
until 9:30 o’clock Saturday morning. Aside from 
this, the program will be as outlined last week. 
James G. Newbegin, chairman of the committee, 
wired to Jim McGoldrick, of the McGoldrick 
Lumber Co., Spokane, asking how many would be 
in the party. Mr. McGoldrick’s reply, which Mr. 
Newbegin read to the club, was as follows: ‘There 
will be 104 in the party, one-third women, includ- 
ing five men from Minneapolis.” Speculation as 
to Mr. MecGoldrick’s exact meaning gave the club 
members considerable amusement for several 
minutes. 

John Dower, president of the John Dower Lum- 
ber Co., made a short talk on business conditions. 
He introduced as his guests Theodore Brusegarde, 
of Brainerd, Minn., president of the Lakeside Lum- 
ber Co., and W. H. Taylor, of Le Sueur, also con- 
nected with the Lakeside Co. 30th guests pre- 
dicted a steady demand for Pacifie coast lumber 
during the coming year. 

C, QO. Fields, secretary-treasurer of the 8S. H. 
Chatten Lumber Co. of Kansas City, was present 
and predicted that 1923 will be a record year in 
the building line. Mr. Fields is in Tacoma to at- 
tend the annual meeting of the Union Lumber Co. 

Everett G. Griggs, president of the St. Paul & 
Tacoma Lumber Co., gave a brief outline of the 
work being done by the industrial committee, of 
which he is a member and which is working at 
Olympia on the changes in the State industrial 
insurance laws. 

L. T. Murray, president of the West Fork Log- 
ging Co.; George J. Osgood, general manager of the 
Wheeler, Osgood Co., and W. Yale Henry, president 
of the Henry Mill & Timber Co., made brief talks. 

A 3-story addition, to cost with machinery and 
equipment approximately $250,000, will be built by 
the Wheeler, Osgood Co., sash and door manu- 
facturer, according to an announcement made this 


week by George J. Osgood, vice president and 
general manager of the company. ‘The addition 


will be constructed to the north of the main plant 
and will be built of reinforced concrete. Contract 
for this construction was let last Wednesday to 
8S. C. Erickson, of Tacoma. The building will be 
95 by 335 feet in dimensions, and will be completed 
before May 1. Mr. Osgood stated that the addi- 
tion to the plant is needed to give the company 
more room for manufacturing, and additional stor- 
age space and will not increase the present ouput 
materially. 

Several feet of snow, followed by freezing 
weather, has resulted in another part tie-up of the 
mills and logging camps in the Cascades southwest 
of Tacoma. The Pacific States Lumber Co. has 
been forced to close its mill and all but two of its 
logging camps. Most of the smaller mills in the 
same district have shut down and nearly all the 
logging camps. The West Fork Logging Co., 
which has completed its repairs on the camp de- 
stroyed by the flood last month, was unable to 
resume operations at the time set. This condition 
has made still more acute the log shortage that 
has been developing, and a general advance in 
prices is expected at any time. 

G. F. Allen, superintendent of the Rainier na- 
tional forest, left Tacoma last Sunday to attend 
a meeting of Washington and Oregon forest super- 
visors to be held this week at Portland. 

Tacoma and Pierce County now have $2,645,691 
invested in port facilities, accarding to the annual 
report of the port commission. Most of the cargoes 
handled over the port docks consist of lumber and 
forest products, and the additional facilities given 
by the port docks have done much to make Tacoma 
the central shipping port for lumber on Puget 
Sound. 

At the annual meeting of the St. Paul & Tacoma 
Lumber Co., held recently at the offices of the com- 
pany in Tacoma, the following officers were re- 
elected for the ensuing year: President, E. G. 
yriggs; vice presidént and treasurer, Leonard 
Howarth; secretary, H. S. Griggs. To fill the 
vacancy in the board of trustees, caused by the 
death of the late C. H. Jones, who was one of the 
founders of the company, Earl M. Rogers was 
elected as a member of the board. Mr. Rogers 
for the last four years has been in charge of the 
manufacturing operations and mill construction of 
the company. All the other trustees having been 
reélected, the board now consists of E. G. Griggs, 
Leonard Howarth, H. 8S. Griggs, J. J. Hewitt, W. H. 
Hewitt, E. M. Rogers, all of Tacoma, and C. M. 
Griggs, of St. Paul, Minn. 

Everett Griggs, jr., who has been acting as pur- 


chasing agent for the St. Paul & Tacoma Lumber 
Co.’s camp near Kapowsin, moved to Bellingham 
last week, where he will take charge of the office 
of the Nooksack Timber Co. in that city. 


The Henry Mill & Timber Co. paid $90,000 to 
the old Tacoma Mill Co. for the site purchased 
recently in the Tacoma waterfront, and on which 
the former firm plans the construction of a moderp 
mill. The transfer of the property was recorded 
with the Pierce County auditor last Saturday and 
the revenue stamps affixed to the document showed 
the amount paid for the property. 

The Betchart Mill Co., of Roy, has purchased a 
stand of timber along the Nisqually River and {g 
increasing its daily output. 

Stockholders of the John Dower Lumber (o, 
held their annual meeting last Monday and re. 
elected all the officers and directors. John Dower 
is president and treasurer, Everett G. Griggs, vice 
president, and H. S. Griggs, secretary. These 
three, with Leonard Howarth and W. C,. Deering, 
compose the board of trustees. 


The annual convention of the yard managers of 
the John Dower Lumber Co. will be held here next 
Monday and Tuesday. Representatives from seven- 
teen of the Dower company’s yards in eastern 
Washington will attend and the meeting will 
chiefly be devoted to a discussion of retail sales 
problems. H. P. Bollerman, of the Walla Walla 
Lumber Co., will give a talk on millwork and 
Alfred 8S. Davis, of the Pacific Fuel Co., will speak 
on wood fuel. The annual banquet of the organiza- 
tion will be held Monday night at the Tacoma 
Hotel, with President John Dower presiding. 
foverett G. Griggs, president of the St. Paul & 
Tacoma Lumber Co., will be the principal speaker. 
Arrangements for the convention are in the hands 
of W. C. Deering, general manager of the Tacoma 
office. 

Lumber carriers at the ‘Tacoma docks during last 
week included the following: For Australia, 
Pawnee, at Port dock and Puget Sound mill, and 
Hauraki, at Terminal dock. For the Orient, Kon- 
gosan Maru, Talthybius and Shidzuoka Maru, at 
Port dock, and Boston Maru and Avaha Maru, at 
St. Paul mill. For California, Thomas Crowley, at 
St. Paul, Tidewater and Dickman mills; Nome 
City, at Port dock, and Wilmington, at St. Paul 
mill. For the Atlantic coast, Panaman and Or. 
leans, at Baker dock; A. L. Kent and Mexican, at 
Terminal dock; Paul Luckenbach, Katrina Lucken- 
bach, Lydia and Santa Isabel, at St. Paul mill, and 
Neponset and Commercial Guide, at Pert dock. 

The annual banquet of the Tacoma Lumbermen’s 
Club has been set for March 1. The program will 
be arranged by A. H. Landram, sales manager of 
the St. Paul & Tacoma Lumber Co. and past presi- 
dent of the club. The banquet arrangements for 
each year are made by the president of the club 
during the previous year, who presides at the af 
fair. Details of the program will not be taken up 
until Mr. Landram’s return from the East. 

Orders for nearly 4,000,000 feet of railway ties, 
to be delivered during February, have been taken 
by Tacoma mills this week from the Chicago, Mil- 
waukee & St. Paul railway, which has bought up 





} 
i 





all the accumulated stocks at the mills and placed | 


large orders for specially cut ties. The road is 
reported as buying all thru the Northwest, but the 
local officials of the company will make no state 
ment regarding the use of the material. ‘The pur 


chase has been made at prices considerably above | 


the January quotations, the local 
manufacturers. 

A sharp advance in the price of hemlock logs is 
coming next week, according to L. T. 
president of the West Fork Logging Co. Mr. Mur. 
ray stated that hemlock quotations will be $19 on 
No. 1’s and $14 on No. 2’s. The present prices 
are $14 and $13. Fir logs are firm, Mr. Murray 
said, but no such large advance is expected as on 
hemlock. 

Organization of a holding company to control 
the patents on the newly developed process for 
manufacturing fuel briquets from waste wood 38 
now under way. A meeting of the lumbermen iD 
terested in the experiments, which have been re 
ported very successful, was held here this week, 
and preliminary steps toward the organization of 
the holding company were taken. There are 00 
present plans for starting manufacturing, 
said. 


according to 


Buyers’ Club will be held in Seattle, at the Wash 


Murray, | 


it is j 


The February meeting of the Northwest Lumber 


ington Hotel annex, it was announced here this | 


week. The program for the affair is 
ranged by R. W. Adair, president of the club. 

“I find business in Tacoma far better than ! 
had expected,” declared John Dower, president of 
the John Dower Lumber Co., on his return here 
last Sunday from a six weeks’ absence. 
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viries have been far greater than I had hoped 
for and the prospects for next summer are splen- 
did.” Regarding the middle West, Mr. Dower 
declared conditions to be spotted but said a steady 
improvement had been made since his last trip 
thru that district. In eastern Washington, where 
the company has a chain of yards, conditions are 
also improving tho business will not revive en- 
tirely until a new crop is in, he said. Mr. Dower 
attended the annual convention of the Northwest- 
ern Lumbermen’s Association at Minneapolis and 
toured thru Minnesota on his recent trip. He will 
remain in Tacoma until Feb. 15. He will then 
leave for Florida, where he will join Mrs. Dower 
and spend the remainder of the winter. 

Mark E. Reed, prominent Mason County logging 
operator, is to present his home town of Shelton 
with a new high school building to cost $40,000. 
Mr, Reed has notified the Shelton school board of 
the gift. The new building will be turned over to 
the school authorities completely equipped for use. 

Officers elected at the annual meeting of the 
Tidewater Mill Co. held here this week are as fol- 
lows: J.T. Gregory, president ; E. V. Wintermote, 
first vice president; Harry Brebner, second vice 
president; E. V. Wintermote, jr., treasurer, and 
Frank D. Oakley, secretary. 

Cc, E. Combs, manager for Dierks & Sons Lumber 
Co. of Kansas City, visited Tacoma this week. Mr. 
Combs announced that the Dierks company is open- 
ing a new timber yard at Kansas City and will 
carry a large stock of fir timbers from the north 
Pacific coast. 

Consolidation of the Billings Lumber Co. and the 
A. G. Chase Lumber Co., two of the leading whole- 
sale firms doing business in Tacoma, was an- 
nounced yesterday. The new firm will operate 
under the name of the Billings Lumber Co., and 
has taken a suite of offices in the Tacoma Build- 
ing. Paul W. Billings and A. G. Chase are the 
partners in the new concern, which will do a 
general wholesale business and will also represent 
several large eastern firms as buyers. 

B. Coldren, president of the Hallack & Howard 
Lumber Co., of Denver, spent part of the week in 
Tacoma. Mr. Coldren spent much of his time at 
the offices of the Newbegin Lumber Co., which firm 
is the buying agent for the Denver concern. 

The year 1923 promises to be a banner year for 
building work in Tacoma if the rate set during 
January is maintained. January building permits 
numbered 255, the value of the new construction 
being estimated at $1,499,404. 

An excise tax upon all logs and lumber cut in 
Washington State is provided for in a bill intro- 
duced into the State legislature yesterday by 
Senator Grass, of King County. If the bill should 
become a law a tax would be levied of 50 cents 
on each thousand feet of logs and 75 cents on 
each thousand feet of lumber. Opposition to the 
bill is being urged by the lumbermen and a hot 
fight over its passage is expected. 


LOS ANGELES, CALIF. 


Feb, 3.—Los Angeles claims to have set up a 
new world’s record for lumber receipts by water 
thru any port during any one month when in 
January 145 cargoes were landed here by as many 
steam, motor and sailing vessels coming from the 
Pacific Northwest and northern California points. 
The capacity of the fir boats was 142,125,000 feet 
and the redwood carriers 20,095,000 feet. Part of 
these cargoes, however, were discharged at the 
smaller neighboring ports. In January, 1922, 126 
cargoes were discharged here. The total capacity 
of the carriers during that month was 141,895,000 
feet, This year’s January total is declared to be 
approximately 300 percent greater than the com- 
bined receipts of lumber by water of all other 
Pacific coast ports. One of the largest companies 
in the local field, the Hammond Lumber Co., han- 
dled during January lumber products totaling 
5,000,000 feet in excess of its best previous month. 
At the wharf used jointly by the Hammond com- 
pany and the L. W. Blinn Lumber Co. there were 
thirteen vessels discharging cargoes aggregating 
18,500,000 feet of lumber on Thursday. 

The iocal market is holding strong at $32 flat, 
ship’s tackle, for common fir, and $62 for rough 
green clears. The demand has shown great 
strength during the week, and there is a marked 
scarcity in some lines. Evidence of the phe- 
homenal amount of building being done in Los 
Angeles in the heart of winter is contained in the 
report of the city building department for January, 
Issued yesterday, which shows that the valuation 
of structures for which permits were issued is 
nearly $3,500,000 greater than the total for the 
Same period last year. . 

The movement of lumber from Los Angeles har- 
bor and San Diego to Arizona points continues 
very active. Arizona is showing consistent busi- 
hess improvement, after a long siege of difficult 
times, The mining industry in particular is ab- 
sorbing increasing quantities of lumber. 

, Lumber carriers returning this week from points 
n the west Coast of Mexico brought word of con- 


ing 


siderable building activity in that territory with 
a good outlook for the lumber trade. 

A revised housing act, known as Senate Bill No. 
29, which has been introduced in the State legis- 
lature, is receiving careful scrutiny by lumbermen 
thruout southern California, who learned from 
the previous legislation that was submitted the 
necessity of keeping their eyes on the legislators. 

Officials of the E. K. Wood Lumber Co., including 
Fred J. Wood, president ; Walter Wood, vice presi- 
dent; C. A. Thayer, secretary; H. M. Vincent, gen- 
eral manager, all of San Francisco, came to Los 
Angeles early this week to make first hand observa- 
tion of congestion at the harbor as affecting the 
lumber trade, and to feel the pulse of the market 
here. Fred J. Wood, after looking over the local field, 
declared that he can see no abatement in the 
great building activity here and the consequent 
unprecedented demands for lumber. It is consid- 
ered likely that, as a result of the visit of these 
officials, further improvements may be made at the 
Wood plant at the harbor. 

The Owens Parks Lumber Co., of Los Angeles, 
to cope with its increasing business, is planning 
extensive improvements, the nature of which are 
expected to be decided upon at a meeting next 


week, 
SEATTLE, WASH. 


Feb. 3.—At the weekly luncheon of shingle men 
on Wednesday, Robert HB. Seeley presided and con- 
ducted a discussion dealing with many phases of 
the present situation. Among other things it was 
shown that while the market in general is strong, 
with some concerns booking the largest volume of 
business in history, California demand has eased 
up, particularly for green stock, the market on 
which is described as soft. Inland mills, to some 
extent, have been obliged to shut down on account 
of snow. Car supply is evidently improved, altho 
some localities are still suffering from shortage. 
There is a belief that car shortage may become 
more acute during March and April, particularly 
if the eastern winter breaks early and there is a 
spurt in demand from that territory. Open 
weather thruout the East has already had a brac- 
ing effect on red cedar shingles. Large quantities 
are going to the Atlantic coast by steamship and, 
altho the stock is unsold, local dealers are not 
disturbed at the chance of its being dumped. 
Stocks at the mills are reported to be low, not- 
withstanding the fact that on Dec. 1 an accumula- 
tion of not less than 100,000,000 shingles was 
reported in the Puget Sound country. It is ad- 
mitted that the heavy movement of transit stock 
by steamer has a material influence in the present 
upshoot of prices. Reports from the Southwest 
are to the effect that demand has slowed up a bit 
during the last week. Kansas City is stagnant, 
but there is a fairly good movement into» Texas. 
Northern territory and eastern territory, especially 
the central North, is doing good business, largely 
in quality stock such as premiums, royals and 
Rite-grades. At present things are “going good.” 
Transits are being snapped up, and mills in a 
position to ship by rail are making the most of 
their chances. 

A. A. Baxter, one of the most widely known 
figures in the export lumber business of the west 
Coast, is in Seattle establishing branch offices of 
the firm of J. H. Baxter & Co., San Francisco. 
The location is 715 White Building. Mr. Baxter, 
general manager, is opening the local branch in 
order to handle cargo business with California and 
New York direct from this point. The company 
is operating three vessels in the domestic cargo 
trade between the Pacific Northwest and Cali- 
fornia; namely, the Horace Baster, the Fred Baag- 
ter and the H. W. Bawter. Mr. Baxter, who for- 
merly was general manager ef the Douglas Fir 
Exploitation & Export Co., will remain here about 
six months, and meanwhile will place his son, 
H. W. Baxter in charge of the office as local 
manager. 


C. A. Johnson, formerly with the Mutual Timber 


Mills, has become representative of the H. A. 
Muffley Lumber Co., with western offices at 6626 
White-Henry-Stuart Building. 

B. R. Lewis, vice president and general manager 
of the Clear Lake Lumber Co., with mill at Clear 
Lake, Wash., left early in the week for Minne- 
apolis. He will return about March 1. 

LeRoy Christy of J. L. & C. R. Christy, 
149 Broadway, New York, is in Seattle renewing 
acquaintances among the lumbermen and looking 
over the situation in general. Mr. Christy was 
formerly in business here under the name of the 
Christy Lumber Co. He reports that the outlook 
is most encouraging, and predicts that New York 
will do an immense volume of lumber business 
during 1923. 

Lumber firms that have established themselves 
in new quarters in the White-Henry-Stuart Build- 
ing are as follows: Globe Export Lumber Co., 
5564; McIntosh Truman Lumber Co., 5538; A. C. 
Dutton Lumber Co., 6641; Wallace-Ballard Co., 
1003. 

F. W. Jones, a well known retailer of Miles City, 
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when you order our Band Sawed, Steam 


Kiln Dried and Soda Dipped lumber. 
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YELLOw PINE 


Our daily capacity of 125,000 feet insures 
prompt service. Tell us your needs. 


COLUMBUS 


LUMBER COMPANY 


COLUMBUS, MISSISSIPPI 
D. F. McCullough, Gen’!. Mgr. M. D. Thomason, Ass’t Mgr 
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4x4 to 
18x18—10 to 70 ft. 
Rough or Sized 
3” and 4” Ceiling and 
Flooring, No. 116 Siding, 
Moulding,etc.,in all grades. 





2x6, SAS 
4 to 24 Ft. 


Williams Yellow Pine Co. 


POPLARVILLE, MISSISSIPPI 











BEST BOOK IN THE LUMBERMAN’S LIBRARY 


Is *‘Tote-road and Trail,’’ just published. Here is ‘‘the 
lumberman poet’’ at his best, singing heart-winning 
songs on logging, lumbering, and life in general. Illus- 


trated in color. A book no lIumberman should miss, 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 S. Dearborn St., Chicago, Ill. 
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F you'll just let us know 
where you are located,  { 
we'll tell you how long it 


will take to lay L. C. L. or 


carlots of Oak Flooring 
and Mouldings down in 9 
your yard. é. 

You couldn’t ask for 4 
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finer quality stock than we 
are manufacturing; nor for t 
better service than we offer 9 
buyers in the Central 
States. 


Remember, we have ac- 
cess to twenty-six railroads 
and the Mississippi River at 
St. Louis. 


Investigate our ; 
; facilities today. : 
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: Sterling Hardwood 


} poss: Flooring Co. 
ST. LOUIS, MO. 
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Oak and Gum 
MOULDINGS 


From the Heart of the 
Hardwood Country. 


York Lumber & Mfg. Co. 


MEMPHIS, TENN. 
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Manufacturers 


Short Leaf Pine and Hardwoods 





MANUFACTURERS OF 


Powel LONG LEAF 


LUMBER YellowPine, 
COMPANY Moulding and Plaster Lath 


Lake Charles, Mills at Barham, La., and 


we Leesville, La. 
Louisiana Capacity, 300,000 feet daily. 


(( —) 
Poitevent & Favre 
Lumber Go. 


Manufacturers of 


LONGLEAF YELLOW PINE 


Cable Address Mandeville, 
\_“Poitevent” Mandeville. La. 
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Mont., is in Seattle placing himself in touch with 
local conditions, with the object of locating here. 
Together with his brother, Mr. Jones has been 
conducting the C. D. Jones Co. at Miles City. 
They have been in business in Montana since 
1910, when they started the Yellowstone Lumber 
Co., operating twelve yards in Montana, one in 
Wyoming and one in North Dakota. The Jones 
brothers are originally from Kansas and Oklahoma, 
having at one time been connected with the F. A. 
Amsden Co., at Wichita. 

A. H. Sager, formerly in the wholesale business 
in Seattle, has established a connection with the 
Kneisley Lumber Co., Columbia Station, operating 
a modern retail yard. 

Robert B. Allen, secretary manager of the West 
Coast Lumbermen’s Association, is completing ar- 
rangements for the annual meeting of the member- 
ship to be held in this city Feb. 23, at the Wash- 
ington Hotel. A large and representative gather- 
ing is expected. It has been announced that speak- 
ers of national reputation will discuss topics of 
vital interest to the west Coast industry. 

At the Seattle Lumbermen’s Club, R. W. Condon, 
president, and William C. Krafve, secretary, have 
been authorized to act as a committee looking to 
the permanent organization of a social club, with 
membership open to all lumbermen. This com- 
mittee, it is expected, will be ready to report 
before the end of February. 

Don Knapp, graduate of the Yale Forestry 
School, and formerly instructor in the forestry 
department of the University of Washington, has 
arrived in this city from the Straits Settlements, 
where he is in charge of plantations for the 
United States Rubber Co. Mr. Knapp will remain 
in Seattle for several weeks. 


CENTRALIA, WASH. 


Feb. 3.—Unfavorable weather has had a tendency 
to retard both logging and sawing operations. The 
ground is covered with about six inches of snow, 
which is very unusual at this time of year. Pro- 
duction is below normal. 
the stock to have them as low as possible before 
March 1, tax assessment time. Orders are plenti- 
ful, there being a steady advance in dimension and 
clears, with timbers and car material a little 
stronger than last week. Shingle prices show a 
slight increase over last week. Lath are in de- 
mand, prices reflecting the unusual demand at this 
time of year. Cedar poles and piling are scarce 
and it is predicted that this class of material will 
be hard to get. The mills have plenty of cars. 

The Mutual Lumber Co., of Bucoda, has com- 
pleted a new logging camp near Tenino. The bunk 
houses are equipped with hot and cold water and 
electric lights. : 

George W. Adams, chairman of the State senate 
committee on forestry and logged off lands an- 
nounced that a public hearing would be held early 
in February, at Olympia. The State’s problems of 
forest fires smoke nuisance, reforestation and re- 
claiming logged off lands will be discussed. 

A. H. Brown of Chehalis owner of the Laurel 
Box & Lumber Co., of Laurel, Wash., announced 
that he would start up the plant early March. The 
mill has been idle for some time. 


BELLINGHAM, WASH. 


Feb. 3.—Cold weather and snow have interfered 
with logging for the last week, and output has 
been reduced considerably. Some of the camps 
have been closed several days. With warmer 
weather, which is predicted for next week, resump- 
tion will be general. One of the idle camps that 
will soon operate is the one established by the 
Dempsey Logging Co. It will begin cutting about 
Feb. 15. The Whatcom Falls Mill Co.’s cedar plant 
will resume activity on Feb. 5 after a thoro over- 
hauling and the installation of new machinery, 
including a double cut bandmill. The Samish 
Bay Logging Co.’s sawmill also will begin operat- 
ing early in February. The company’s camp has 
been running a short time. The Barker Logging 
Co. will permanently close its Lake Whatcom camp, 
where it has operated nearly five years, on or 
about Feb. 15. This was the first company in the 
Pacific Northwest to employ the truck successfully 
in logging. Mr. Barker said he had no plans to 
announce regarding future logging. He declared 
that for the present he would not begin cutting 
the 12,000 acres of timber on Vancouver Island 
in which he has a heavy interest. 

Eighteen cargoes of lumber, totaling 16,200,000 
feet, were moved in January. Of this number 
eight went to California, two each to Hawaii, the 
Orient and South America and four to the east 
coast. The footage was the greatest for any one 
month in years at this port. All the lumber was 
shipped by the E. K. Wood Lumber Co. and the 
Bloedel Donovan Lumber Mills. Box shook were 
shipped by the Morrison Mill Co. Cargoes moved 
this week were the steamship Megican, 780,000 
feet, for the east coast, and the motorship Sierra, 
1,200,000 feet, for California. Lumber shipments 
from Bellingham in 1922 totaled 142,000,000 feet, 
as compared with 77,000,000 feet in 1921, a report 


The mills are reducing - 


LL 


by John A. Miller, executive secretary of the | 
Chamber of Commerce, shows. 

Vice President J. J. Donovan, of the Bloeda 
Donovan Lumber Mills, and Mrs. Donovan gaileg © 
from San Francisco today for Hawaii, intending 
to be absent a month. They will visit Hilo ang 
Honolulu. During Mr. Donovan’s absence his com. 
pany’s logging operations will be in charge of hig 
oldest son, Jack Donovan. 


ASTORIA, ORE. 


Feb. 3.—While the total amount of lumber 
shipped in cargo from the Columbia river during 
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January ranged lower than that of December, such | 


a tendency was to be expected, 
sensational activity of the lumber market, par. 
ticularly with reference to water-shipped orders, 
did not develop in time to exert its influence op 
the month’s total. The figure for the shipments 
of the entire river was 53,262,328 feet, of which 
the Astoria customs district shipped 29,294,308 
feet and the mills of the Portland district 23,988. 
012 feet. 


as the present | 


ns 


This figure was a falling off of 14,077, | 


608 feet from December, which were unusually i 


high for the winter period. A distinctly new trend 
in the lumber trade during the last few months 
was noted, however. This was the increase jp 
the amount of business in the east coast and for. 
eign divisions. The distribution of the shipments 


on the Columbia River during January is shown | 


by the accompanying table: 


Destination— Astoria Portland 
ROMANE: siaverueslea Rats 4,036,819 ft. 10,318,789 ft, 
COBBEWISC .os.cces eae 19,823,000 ft. 11,375,000 ft. 
MUBSt COARSE. ..c.0ss.ceeas 5,434,489 ft. 


2,074,223 ft, ; 


Astoria mills are cutting to capacity and the | 


logging camps operating whenever weather condi- 
tions will permit. The Skipanon River channel 
improvement has now been completed, making for 
the increased possibilities of water shipment from 
the three mills at that city. Steam schooners are 
now enabled to ascend the Skipanon at any timé 
and any stage of the tide. The three mills at 
Warrenton are all producing heavily. 


March 1 will see the start of production at the 
Pacific Hoop Co.’s factory at Smith Point in the 
western portion of Astoria. This company will 
produce barrel hoops made from fir, spruce and 


PO, 


hemlock bolts by a patented process which it is | 


said will make these woods available for the pro | 


duction of high class barrel hoops. 


EVERETT, WASH. 


Feb. 3.—At the offices of Connor & Bailey, 
the following summary is given respecting red 
cedar shingles: With a modification of winter in 
all territories, the much talked of and long looked 
for period of buying should be at hand. During 
the last several weeks, prices have remained firm 





on all grades, extra clears and extra stars having | 


showed strength and an advance. The rail situa- 
tion, except in far eastern territory, 
present is under heavy embargo, is greatly relieved 


and appears to be fast approaching normal. It 


is almost impossible to say right now what the | 


prospects are, but surely with any continued 
demand there can be no question of stable prices 
or even advances. 


which at | 


— 


A new angle has developed in the labor question | 


locally in the organization of a union of the boom 
men. Generally there is an impression that any 


great increase in the output of the logging camps | 


and sawmills, thru additional shifts, will tend to 
use up the surplus supply of labor, if not create 
an actual shortage. 

At the Sumner Iron Works the finishing touches 
are being put on a Sumner Standard 10-foot mill 
for the Booth-Kelly Lumber Co.’s plant at Wend: 
ling, Ore., to restore the operation destroyed by 
fire last June. 


The new machinery, which has | 


been designed by G. W. Dorman, mechanical engi: | 


neer, is of extra heavy construction. All arbor 
bearings are interchangeable; are provided with 
ring oiling system, and are thoroly water cooled, 
top and bottom. The straining device is accessible 
to all parts without dismantling any part of the 
machine other than required for the readjustment 
of the straining mechanism. Straining levers are 
pivoted on hardened steel knife edges. There is 
inner place bevel to prevent the accumulation of 
sawdust. 


Effective Feb. 1, P. F. Lueth, 
of the Sumner Iron Works, and Walter H. Beane, 
representative in southwestern Washington, sev 
ered their connection with the company in order 
to engage in business for themselves at Klamath 
Falls, Ore. 


They have organized the Klamath © 


chief engineer | 


ern 


Falls Steel & Iron Works, and will specialize 0 | 


sawmill, woodworking and box factory machinery. 


They left here yesterday for their new location, | 


taking with them the best wishes of a host of ass 
ciates in the Sumner Iron Works. Mr. 
has been with the company for fourteen years, 


Lueth © 


t 
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having come to this city from Allis-Chalmers in 
Milwaukee, Wis., and during that time most of 
the sawmill machinery turned out by the Sumner 
plant has been finished under his direction. Mr. 
Beane has been with the company for three years, 
having previously been connected with Giddings 
& Lewis, Fond du Lac, Wis., the Phoenix Manu- 
facturing Co., Eau Claire, and W. D. Starbird, 
sawmill architect, formerly of Spokane and Port- 
land. No announcement has been made touching 
Mr. Lueth’s successor. Guy Mitchell, who is now 
in charge of the territory handled by Mr. Beane, 
has been made sales manager. 


SPOKANE, WASH. 


Feb. 3.—Cold, snappy weather for the last week 
has been a boon to loggers who depend on sleigh 
hauls. They are busy taking advantage of it 
pefore the real spring thaw comes. Lumber prices 
have not changed in the last several weeks. De- 
mand has fallen off somewhat, so mills are having 
a slight breathing spell in the effort to get caught 
up with back orders. 


SAN FRANCISCO, CALIF. 


Feb. 3—San Francisco lumbermen are optimis- 
tie, with an unusually good demand for this time 
of the year, and good rail and water deliveries 
are being made. They have subscribed liberally to 
the $2,000,000 Community Chest fund, which has 
just been raised for carrying on the work of the 
city’s numerous charitable and welfare organiza- 
tions during the year. 

Inquiries are numerous for lumber of all kinds 
and it is harder to get lumber than to take orders. 
Prices hold firm with an advancing tendency on 
nearly all grades of lumber. Douglas fir has been 
advancing steadily. 

Export inquiries are large and increasing with a 
good demand for Douglas fir coming from Aus- 
tralia, Japan, west coast of South America and 
some of the European countries. But it is hard 
to get the mills to quote under present conditions. 
Mills have orders ahead in the domestic market 
and with logging camps in the Northwest closed 
down on account of snow, the log supply continues 
short. Japanese buyers show increased interest. 

The Douglas Fir Exploitation & Export Co. 
sold 4,545,000 feet for Japan and 1,000,000 feet 
for Australia during the week. Many orders have 
had to be turned down on account of inability of 
the mills to take on business. The Redwood Ex- 
port Co., this city, has found it necessary to ad- 
vance prices on rough clear redwood, effective 
Feb. 1. The advance on green was $5 and the 
price is now $70 mill base. On dry and door stock 
it is $74 base. Four million feet has already been 
sold for Australia at the new prices. 

H. W. Jackson, who has general supervision of 
the California mills affiliated with the Charles 
Nelson Co., is at the San Francisco office on busi- 
ness connected with the Yosemite Lumber Co. A 
new incline tramway for handling logs for the 
mill at Merced Falls is to be built to replace the 
present one, in a new location. A cut of 60,000,- 
000 feet was made during the last year, and 
sales totaled 75,000,000 feet, disposing of a lot of 
white and sugar pine carried over from the pre- 
ceding year. Stocks are steadily diminishing and 
4 pretty good clean-up is expected within sixty 
days. There is some C Select and better available 
in sugar pine. While there is very little dry shop 
on hand six new blower-system dry kilns are being 
used to prepare stock for shipment. 

L. V. Graham, general manager of the Chicago 
Lumber Co. of Washington, with headquarters 
in Kansas City, has arrived here from Seattle and 
is in conference with F. B. Macomber who has 
charge of the San Francisco office. He finds re- 
markably strong conditions in the California white 
and sugar pine market with prices up and stocks 
scarce, The fir market is also strong with mills 
turning down a good deal of business. 

The Hutchinson Lumber Co., of Oroville, with 
R, F. Pray as the new general manager, is pre- 
baring to increase its output and is making a 
good winter run. There is a good demand and 
shipments will be made as fast as dry lumber can 
be prepared for the eastern market. 

Junius H. Browne, vice president of the Pacific 
Lumber Co., and head of the eastern sales or- 
ganization, is here from New York, and will pay 
4 visit to the redwood mills at Scotia where a 
large output is being made despite winter logging 
Conditions. There is a good California demand, and 
yard stock, siding and other items are being 
Prepared for the eastern market. 

The Hart-Wood Lumber Co., this city, has a 
Strong demand for fir and is keeping its fleet of 
Seven steam schooners busy with shipments from 
the north to California ports. The Hart-Wood 
mill at Raymond, Wash., is running after having 
been closed down last year, and the Quinault 
mill has also resumed operations. 

Charles F, Flinn, general manager of the Albion 

umber Co. has been paying a visit to the San 
Francisco office, where good inquiries are being 





received for redwood. The mills at Navarro and 
Albion are in full operation and efforts will be 
made to improve on last year’s cut, which was 
42,000,000 feet. Four steam schooners are carry- 
ing lumber from Albion to other California ports. 

The Redwood Manufacturers’ Co. has made un- 
usually large shipments of lumber from its yards 
at Pittsburgh, Calif., during the last two months, 
with a good California demand and continued east- 
ern inquiries. A contract for stave pipe for an 
electric power plant near Placerville is to be filled 
after the snow goes off. 

After completing repairs and extensive improve- 
ments, the Caspar Lumber Co.’s redwood mill at 
Caspar is again in operation with an output of 
about 120,000 feet a day. A night shift will be 
added if sufficient logs can be obtained. A large 
proportion of the cut goes by water to the Redwood 
Manufacturers’ Co. at Pittsburgh, Calif., which 
takes, also, the entire output of the Goodyear 
Redwood Co. 

Cc. A. Smith, president of the Coos Bay Lumber 
Co., who has returned from a trip to Chicago and 
eastern cities, found conditions very encouraging 
in the lumber market with stocks light and an ad- 
vancing tendency. Altho rain and snow around 
Coos Bay has interfered with logging operations, 
a good cut is being made by the mills at Marsh- 
field with total output of 600,000 feet in nine 
hours. An additional band saw is being installed 
in the East Side mill where Port Orford cedar is 
being cut. Sand gangs and band edgers will be 
installed in the main mill. The logging railroad 
is being extended in the Eden Mountain tract, 
and will take more than a year to complete. 
Good shipments of fir are being made to the yards 
at Bay Point, Calif. Cedar logs and lumber are 
going to Japan. 

Charles R. McCormick, president of Charles R. 
McCormick & Co., this city, is preparing to take 
eare of a big Atlantic coast demand for fir this 
year. There are good inquiries with shipments 
moving via the Panama Canal. Coastwise ship- 
ments hold up well and the fleet of steam schooners 
is busy with cargoes for San Francisco and San 
Pedro. Fir prices have been advancing during the 
last two weeks with indications of a continued 
California demand. 

The A. B. Johnson Lumber Co., this city, has 
let a contract for the construction of a steam 
schooner with a carrying capacity of 1,200,000 
feet of lumber which will be built at tHe Peninsula 
Shipbuilding Co.’s yards in Portland. Mr. John- 
son will use the vessel to ship fir from northern 
mills to California ports. 


R. D. Baker, president of the Lassen Lumber 
& Box Co., this city, who has returned from a 
trip to Pittsburgh, Pa., found an optimistic feeling 
as to building this year, with good prospects for 
consumption of California white and sugar pine 
and other woods. Vice president J. W. Rodgers, 
who has been making an extensive tour of the 
middle West and East, has taken some good orders 
for white pine. The company’s mills at Susan- 
ville are closed for the winter, but will resume 
operations when the snow goes off and logs are 
available. The box factory is making a good winter 
run with orders ahead for pine shook, 


WESTWOOD, CALIF. 


Feb. 3.—With favorable weather the sawmill of 
the Red River Lumber Co. has been able to operate 
two shifts, producing 600,000 feet of lumber with 
each double shift, and at the same time the logging 
department has been able to hold even with the 
sawing, leaving in stock sufficient logs to insure a 
full run the balance of the winter. So far this 
winter twelve feet of snow and some rain, making 
a total precipitation of fourteen inches, have fallen, 
insuring the water supply for this district next 
summer. The twenty-four kilns are now producing 
250,000 feet every twenty-four hours, and there is 
sufficient fuel in the storage pile to continue opera- 
tions all winter. Under the supervision of Frank 
Graham, fifteen additional kilns are being extended 
fifty feet, and the twenty-four dry kilns are being 
equipped with Sturtevant steam turbo blowers, 
which are expected to raise the kiln capacity to 
500,000 feet every twenty-four hours. 

To meet the demand for white fir and pine dimen- 
sion an extensive building program is being worked 
out to facilitate the sorting of the kiln and yard 
lumber, in addition to which the box lumber is 
being sorted into the different grades of common 
material used thruout the East and in the building 
trade of southern California. To speed up the 
sorting of the upper grades used in house building 
the yard rough down stacking chains, which are 
now 200 feet long, will be extended 400 feet. In 
the manufacturing plant the twin band department 
sorting chains will be extended 108 feet, which re- 
quires a building 108x230 feet. The loading docks 
are being improved to facilitate the handling of 
additional cars, as the Red River Lumber Co. 
expects that the big demand for lumber this spring 
will call for an increase in the shipping end from 
twenty to thirty-five cars a day. 
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| HD. FOOTE LUMBER CO— w f oq 
EVERYTHING IN LONGLEAF = — ¢ manutacture 
‘YELLOW PINE THAT GOES INTO Fe at our own mills 
ALEXANDEUALLA. = L 20,000,000 feet 
e c ge 
eae cucasteeg «©0S annually of 





Yellow Pine 


RAILROAD CONSTRUCTION 
TIMBERS, CAR SILLS, 
DECKING, FRAMING, SIDING, 
LINING AND ROOFING 


H. D. Foote Lumber Co. 
ALEXANDRIA, LOUISIANA 


Long Leaf Yellow Pine Mills Located on Iron Mount, 
Missouri Pacific and Texas and Pacific Railroads 








TWO REMILLING AND DRESSING PLANTS 
AT ALEXANDRIA, LA. 











T. C. Clanton 


Lumber Company, Inc. 
SHREVEPORT, LA. 


Manufacturers and Wholesale Dealers in 


PINE MILLS: Yellow Pine and 
Dubach, - - i 
punn,"- - La. Hardwood Lumber 


a 
omega - _ 
oran, - - a. ‘ 
pony en OUR SPECIALTIES: 
South Mansfield, La. Yard Stock and 
Cumberland, Miss. Timbers 
HARDWOOD Shortleaf Steam 
MILLS: Dried Finish 
Dubach, - - La. Oak and Pine 
Dunn, - - La. Rig Timbers 


Annual Shipments 120 Million Feet. 
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“9; LUMBER 
HAMMOND,LA. i cere. 


Manufacturers of Long and Shortleaf 
Southern Pine Lumber 


" 

















C.H. Moore, Pres. Kilburn Moore, Vice-Pres. G. W. Law, Sec. & Treas 











Long Leaf Yellow Pine 
Calcasieu Lumber 
WESTLAKE LOUISIANA 











RUSTON, LA. 


Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 





Mills at Office. 
CANDY, LA RUSTON, LA 











Collections by Retail Lumber Dealers 4 s<rics 


of letters 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully... 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicage 
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PITTSBURGH : 





| NO STOP 


to our business — now operating 
under Receivership. 


All purchases on cash basis. 





MILLS: Send Us Your Stock Lists. 
BUYERS: Send Us Your Enquiries. 


AMERICAN LUMBER & MFG. CO. 


PITTSBURGH, PA. 











PUNE PENTA AAT 


West Penn Lumber Co. 


Wholesale Lumber 









WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 








PITTSBURGH, PA. 


Yaa MAA AUATN THA LARTNT EGAN ANA SATS AERTS CLEAVOS EN LGASUASON SLD UD LAAN ENN ED ED LAAN 
White Pine 


LSO LONG and SHORT LEAF 
A Yellow Pine 


WM. SCHUETTE CO. 


Pittsburgh, Pa. New York, N. Y. 


eum LL 








IDAHO 
MINNESOTA 
WESTMONT 











B.W. Cross Lumber Co. | 


p 301 Oliver Building, 
a¢ Pittsburgh, - - Pa. 


e Pine, Yellow Pine, Hemlock & Fir 
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Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors. Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW, 


Western White Pine and Idaho White . 
Pine for direct shipment from Idaho. 

















17 17 


VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 


Manufacturers of 17 different species 


of Northern Hardwoods 





17 17 


HARDWOOD Gvertasliitg FLOORIN 


114 kinds Maple, Beech, Birch and Oak Shipped in 
Mixed Cars with Northern & Southern Hardwoods. 
NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICH. 











BEST BOOK IN THE LUMBERMAN’S LIBRARY 


Is “*“Tote-road and Trail,’’ just published. Here is ‘‘the 
lumberman poet’? at his best, singing heart-winning 
songs on logging, lumbering, and life in general. Illus- 
trated in color. A book no lumberman should miss, 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
43] 8. Dearborn St., Chicago, III. 


JACKSON, MISS. 


Feb. 5.—-The southern pine situation has shown 
no appreciable change during the last week. The 
demand is strong, prices firm and mill stocks low. 
The only discouraging feature is the car situation 
which is beginning to tighten up. Lath are much 
stronger and some speculative buying is noted. 
Real winter weather in the form of rain, snow, 
sleet, and the lowest temperature of winter now 
prevails over the South, and this will put many 
small mills out of commission and reduce the out- 
put of southern pine considerably. However, it is 
believed this will effect car material more than 
yard and shed stock. Export is active, cubic aver- 
age timber reaching new levels with the demand 
not nearly satisfied. 

Hardwood manufacturers report no material 
change in the market. There has been practically 
continuous rainfall the last week and the logging 
sections are inundated. While mills in this sec- 
tion have enough logs to tide them over for sev- 
eral weeks, they report the supply of gum logs low. 
The demand continues very heavy for ash and elm. 
The car situation is tightening up, box cars espe- 
cially getting searcer. Large shipments are re- 
ported for export to Liverpool, England. 

Among recent visitors to Jackson are: F. Byram 
Parks, of Frank J. Parks, wholesaler of pine and 
hardwood timbers, New York City; F. E. Spauld- 
ing, of the Spaulding Manufacturing Co., Grinnell, 
Iowa, and C. W. Bodge, of C. W. Bodge Co., 
Buffalo, N. Y. 

R. G. Stevens, representing the Finkbine Lumber 
Trustees in the New England territory, with head- 


eee 
impeded, and with the smaller mills the manufgp. 
ture will be slowed up. 

All these causes are bringing the prediction from 
many that there will be a runaway market, py 
the better class of sawmills deprecate this tendene 
as they have in the past and hope there wil] be 
no repetition of the methods used during the wa; ’ 
when the lumber buyers, by bidding against egg, 
other, sent the prices so high. 


HOUSTON, TEX. 


Keb. 6.—General rain over the eastern Texas 
lumber belt together with disagreeably  ¢ojj 
weather will interrupt logging operations and re 
tard mill operations for some time, altho the 
weather conditions will not entirely handicap build. 
ing construction. This is the view taken by Hous. 
ton lumber dealers, following the slow rain, be 
ginning Saturday, the sleet of Sunday morning | 
and the slow drizzle continuing into the early | 
part of this week. 


Lumber dealers have enjoyed all the busines 
they could handle. Altho there was every ap. 
pearance of a runaway market in the early stages, 
the lumbermen have been fairly delighted that 
the advances have been gradual. All items on the 
southern pine list have advanced, while hard. 
woods have remained much the same as last week, 
Shingles and lath, which for a time showed 4 
rather slow movement, have stiffened considerably, 
the advances of the last three weeks being about 
50 cents. 


With a view to obtaining oak timbers for ex. 
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the Great Southern Lumber Co., of Bogalusa, La., at the annual convention of the 
Lumber Dealers’ Association of Indiana, Indianapolis, Ind., Jan. 17 and 18, 1923 





quarters at Portland, Me., is making his annual 
visit to the South and was a guest of the Finkbine 
people Friday and Saturday. 


ELIZABETH, LA. 


Feb. 5.—-One of the best years ever experienced 
is forecast for lumber manufacturers, according to 
information gained by the sales department of the 
Industrial Lumber Co. The reasons for the op- 
timism is expressed in various ways. In the first 
place a revival of the farm trade is expected. The 
big farming territory of the middle West has 
practically been out of the market for years, due 
to the depression that was national in agriculture. 
The retailers this year have prophesied that the 
farmer will again come into the market, this one 
item being enough to throw a rosy hue over 1923. 
In the cities the trend is toward cottages and 
bungalows, built of wood, replacing in greater part 
the construction of apartment buildings necessarily 
of other materials. 

Lumber stocks here, as well as all over the saw- 
mill districts, are badly broken. The mills have 
plenty of railroad and timber orders; railway pur- 
chasing agents are in the market today for more 
lumber than at any one time before, and are hav- 
ing a hard time getting orders placed. 

The market for export timbers is paying a real 
attractive price to the sawmills, but going begging 
to a large extent because of the better grade logs 
being cut into railroad timbers at a better price. 

Stocks at retail yards are short. During the 
car shortage the yards held off buying, figuring 
that when the situation eased up lumber prices 
would hit bottom, but this hope proved futile, 
owing to the rush of business from every direction. 
With the winter season in the South seemingly at 
hand, shipments from all mills must necessarily be 


port, N. Christie, of James Kennedy & Co., of 
Cincinnati, was in Houston during the week. 

EK. O. Anderson, of the Pacific Coast Lumber 
Co., of San Francisco, was here last week in the 
interest of his firm. 

W. W. Wallace, of the South Texas Lumber Co. 
of Houston, will leave in a day or two for nortb 
exas for a conference with representatives of the 
South Texas company. 


NORFOLK, VA. 


Feb. 5.—In the North Carolina pine market 
there has been no recent change in demand or iD 
the trend of prices. The kiln drying mills ar 
under the necessity of refusing to quote on ma_y 
inquiries, either because of lack of stock or be 
cause they are loaded up with sufficient busines 
in the planing mills to keep them busy for 8 
weeks or more. Millmen are very desirous of 
cleaning up many old orders quickly but are held 
up in doing this by lack of cars and also by the 
embargo situation. Prices have a strong tendency 
upward. Air dried competition is still being felt 
but there have been further advances on this stock. 
as the weather has been very rainy and warmer. 

There is still a good demand for 4/4 edge No.? 
and better, but sales have been light. No. 2 ané 
better stock widths, 4/4, are very active, ant } 
mixed car inquiries very frequent. Edge No. | 
4/4, is still scarce. No. 3 stock widths, 4/4, cod) 
tinue very active; the supply is very small. East | 
and stock widths No. 2 and better, 5/4, are 7 
brisk demand. Edge, 6/4 and 8/4, are also movin? 
well altho mills are disposed to book only small © 
lots to go in mixed cars. Demand for Nos. 1 ane” 
2 bark strips continues good, but only 4 little 
stock is available. Miscuts, rips and other plat 
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eas 
ing mill items are being cleaned up as fast as 
offered, mills generally refusing to sell ahead. 

Sales of 4/4 edge No. 1 box were slightly larger, 
altho far from normal, for many mills have none 
to offer. Inquiries for this item are numerous. 
Edge No. 2 box, 4/4, continues very active, with 
little stock available for quick shipment. The 
price is keeping pace with that of No. 1 edge box. 
No. 1 stock box, 4/4, is very active in all widths. 
pemand for No. 2 stock box, 4/4, shows no let-up. 
39x bark strips are in active demand. 

The demand for flooring, thin ceiling etc. has 
peen very good. Demand for 24-inch flooring in 
all widths is still very active. No. 2 and better 
and No. 3 3%-inch flooring and partition are in 
good demand. Inquiries for roofers show no fall- 
ing off. Several mills have advanced roofers dur- 
ing the last week. Dressed framing and dimension 
are in very good demand. These items are harder 
to buy, as many small mills have been put out of 
commission by the weather. 


ALEXANDRIA, LA. 


Feb. 5.—The demand for southern pine and tim- 
pers is as strong as that of last week, and prices 
on all items continue to advance. Many mills are 
pretty well booked up and prefer not to take on 
additional business until they are in position to 
give it prompt attention. Stocks at the mills are 
very broken, especially in No. 3 grades. Inquiries 
are coming in for all classes of material. There 
jis a surprising number of buyers here from the 
North and East. The manufacturers are gradually 
increasing their production, but it is a very hard 
matter to keep pace with the orders being received. 
Railroad and car material are very much in de- 
mand, and as the mills are heavily booked on this 
class of material it is very hard to place orders 
for it. 

The volume of hardwood bookings during 
last week shows a steady increase. 
getting actively into the market. Buying by floor- 
ing factories continues. Weather that favors log- 
ging operations is helping producers maintain a 
maximum production. Dry stocks are probably 
lower than they were thirty days ago. 

J. M. Eicher and N. J. Woodland, formerly con- 
nected with Commercial Lumber Co., of this city, 
have formed the Eicher-Woodland Lumber Co. 
They will handle pine, hardwood and cypress. 

8S. M. Eaton, sales manager W. M. Cady Lumber 
Co., MeNary, La., spent Monday of this week in 
Alexandria on business. 


SHREVEPORT, LA. 


Feb. 5.—The market for southern pine is firm. 
If there have been any changes in prices, they have 
been upward on all items. The greatest demand 
has been for B&better finish and all items of shed 
stock, and also for special cutting, rough and S4S. 
Sharp advances have been made on these two 
items, which heretofore have lagged a little be- 
hind others. There has likely been a slackening 
off in buying. The last week has been very wet, 
cold and rainy, and not conducive to heavy ship- 
ments. Logging has been very difficult, as the 
bottom lands are pretty well covered with water. 
The mills will try hard to keep up the output. 
All the mills have overflowing order files. 

The hardwood market is steady, but there are 
no particular advances. The weather has been 
too rainy to do much shipping. The mills are con- 
tinuing to cut to full capacity but very little is 
being shipped. Progress in air drying hardwoods 
Is very slow. 

Edward R. Jones, president of the Victoria Lum- 
ber Co., was elected president of the local council 
of Boy Scouts at its recent annual meeting. R. T. 
Moore, of the Peavy-Moore lumber interests, was 
reélected treasurer; and Wesley E. Wheless, head 
of the Allen Manufacturing Co., was reélected 
Scout commissioner. 


KANSAS CITY, MO. 


Feb. 6.—Practically all of the southern pine 
manufacturers here report that the volume of 
business in January was the largest in their his- 
tory, and representatives of other southern and 
Western mills say they booked a record breaking 
business. While the fir mills took a very large 
volume of orders, the amount of business was 
smaller than it would have been if they could 
have taken all that was offered. Even the south- 
‘tn pine mills have turned down considerable 
business, and last week many salesmen were taken 
off the road temporarily. February, so far, has 
seen no slackening of the demand and the volume 
of orders this month is expected to equal last 
year’s record, if not exceed it. Last year there 
was considerable spottiness in the demand, but 
this year it is spread over the whole country, with 
4 very gratifying share of it coming from the 
4gricultural and stock raising country, which was 
hot very prosperous after the war. 

Wholesalers are very active in 


the 
Railroads are 


the market. 


Last fall nearly all of them placed orders in large 
volume and have been lettting them ride while 
the market increased in strength. Now they are 
cleaning up and finding a ready market for every- 
thing they can get loaded. 

The car situation has not become noticeably 
worse in the last week, tho some mills report that 
the supply is spasmodic and that it shows signs 
of decreasing. Sales managers are convinced that 
there will be a pronounced shortage in another 
month. 

Zero weather settled over the middle West Sat- 
urday, putting a sudden stop to building opera- 
tions. With below normal temperatures forecast 
for the rest of the week it is probable that build- 
ing will be slower for the next two months. 

Fred Wilson, of A. L. Houghton & Co., is con- 
fined to his home dangerously ill with complica- 
tions which followed a severe attack of the flu, 
two years ago. 

Frank Watkins, sales manager of the Exchange 
Sawmills Sales Co., is in New York on a business 


trip. 
* MINNEAPOLIS, MINN. 


Feb. 5.—The price of red cedar shingles took 
another 5-cent jump today in the local market. 
Clears, $3.80 last week, were quoted at $3.85, 
altho stars remained at their last week’s figure 
of $3.25. No definite predictions as to future of 
the market are made, altho indications are of fur- 
ther rises, due to the fact that mill stocks are 
low and demand is considerably heavier than at 
the close of 1922. Shingle distributers in this 
market are making no particular effort to secure 
business, and some line yard dealers as well as 
a few independent dealers look for higher prices 
and difficulty in obtaining desired stocks, and are 
accordingly rushing to place their orders. 

Salesmen on the road can do a great deal to- 
ward preventing a runaway market, George B. 
Thompson, of the Thompson Yards (Inc.), Minne- 
apolis, told members of the Mississippi Valley 
Lumber & Sash & Door Salesmen’s Association at 
their luncheon meeting here today. Mr. Thomp- 
son expressed a belief that there will be no run- 
away market, that prices will remain firm in spite 
of rapidly increasing demands and that producers 
and distributers will endeavor to maintain prices 
based on the cost of production and will not let 
the situation get out of their hands. Salesmen 
should do their share in keeping conditions stable, 
Mr. Thompson pointed out. He called attention to 
the danger of a tieup in building activities in 
event of a runaway market. 

One thousand pounds of Norway pine seed are 
wanted by the Minnesota department of forestry, 
and the department will pay the regular market 
price of $7 a pound to anyone having the seed 
for sale, no matter how small the quantity. This 
is the announcement of W. T. Cox, State forester, 
who says that one-half of this amount of seed 
could be used within the State, while the remain- 
der would be disposed of at a profit to forest offi- 
cials and private interests in the East, who are 
virtually begging for the seed. The necessity of 
calling all hands to fight forest fires interrupted 
the collection of this seed, Mr. Cox said. 

The Howard Lumber Co., Robbinsdale, Minn., 
has purchased the Geib-Carl Lumber Co.’s retail 
yards at Isanti and Bethel, Minn. These acquisi- 
tions give the Howard Lumber Co. four retail 
yards, the other two being located at Atwater. 
Minn., and Robbinsdale. 


DULUTH, MINN. 


Feb. 6.—Optimism regarding the course of the 
lumber trade on this market during the coming 
season is growing. Millmen and jobbers are ex- 
pressing doubts as to whether outputs of northern 
pine lumber are going to be sufficient to take care 
of the business in sight. Quotations are, however, 
being maintained at the lists made effective on 
Dec. 15 last. At the annual meeting and banquet 
of the Duluth Builders’ Exchange held last week, 
contractors asserted that more large building 
projects were in sight in this district than in 
several years. ‘Trade authorities on this market 
are of the opinion that sawing will not come up 
to expectations this season for the reason that sup- 
plies of logs are likely to fall short in nearly all 
districts where camps are being operated. It is 
being pointed out that work was late in starting 
this season owing to mild weather conditions pre- 
vailing up till late in the fall and on top of that 
operators experienced the greatest difficulty in 
engaging woodsmen to fill up their camps in spite 
of wages being set at $40 to $45 a month and 
board for common labor as compared with around 
$26 last winter. None of the sawmill companies, 
with possibly one or two exceptions, carried over 
any logs from last season either in the woods or 
in ponds. A survey of the situation has shown 
that all the sawmills in this territory are now 
operating at capacity and in view of the small 
stocks in mill yards, considerable lumber is being 
shipped out fresh from the saw. Companies with 





Jean LaRue says: 
**She’s dam’ good 
mans to deal wid!" 








Anything in Northern Hardwoods. 


The Adams-Thom 
wausav. Tumber Co. 


CHOICE STOCK! 


2 cars 8/4” No. 1 Com. & Btr. 
Basswood. 


l car 4/4’ Ist & 2nds Birch 


5 cars 6/4’ No. 1 Com. & Btr. 
Hard Maple. 

5 cars 8/4” No. 1 Com. & Btr. 
Hard Maple. 


5 cars 6/4” No. 1 Com. & Btr, 
Soft Maple. 
5 cars 8/4” No. 1 Com. & Btr. 
Soft Maple. 











| White Pine 


We manufacture and carry in stock at all 
times a complete assortment of 


White Pine Common 
Shops and Selects 


All our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft 
texture. Shop Lumber and Factory Selects 
are our Specialties. 





We solicit your business. 











Rust-Owen Lumber Co. 


DRUMMOND. WISCONSIN. 





Kneeland-McLurg 
Lumber Company 


PHILLIPS, WIS. 


Manufacturers of 


“SHAKELESS” 
HEMLOCK 


Hardwood Lumber 
Maple and Birch Flooring 

















BEST FOR 
SIDING 


You can insure builders a siding 
that will last for 100 years when 
they use the proper nails to lay our 


XXXXX Shingles 


These Shingles are cut Vertical 
Grain, strictly clear and we guaran- 
tee the grades to be right, there 
are none better, order them in 
mixed cars with 


CEDAR BEVEL SIDING 


Northern Pacific 
Logging Co., Ltd. 


PORT MOODY, B.C. 


BRITISH COLUMBIA 
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Lumbermen's 
Building Estinator 


A Short 
Cut to 
Figuring 
Building 
Costs 





Lumber Dealers welcome this system that 
eliminates drudgery in figuring bills. 

A. W. Holt, an experienced retail lumberman, 
developed this practical method for figuring 
building costs in actual — _and_ thorol 
tested it out before it was finally printed in boo 


- Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square, 
The same principle of cost. per square can he applied to 
floors, upper ceilings, roofs, inside partitions, etc., and 
thus the total cost of the completed building may be 
arrived at by figuring the number of squares and the univ 
cost per square in its component members. 

The book carries this idea out at all the possible varia- 
tions in price of lumber per thousand feet. It is also 
useful in figuring barns, 


Bound in red leather, size 514 x 8 
inches, 148 pages, including one copy 
each of blank bids for Houses and 
Barns. $7.00 postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 











line yards over the territory are ordering on lum- 
ber more freely than in several seasons back at 
this time to sort up stocks, that action being 
inspired by fears that difficulty may be experienced 
later on in getting their business filled. An inter- 
esting development in the woods labor situation 
during the last ten days in that some of the 
operators, both large and small, are hiring swamp- 
ers, sawyers and other men on piece work and they 
claim to be getting results in production. The 
men are also being afforded an incentive in that 
they are averaging up at the rate of $60 a month 
where piecework is in effect. Demand for box 
wood continues a feature. <A sale of 750,000 feet 


of No. 5 boards was made by an interior mill 
during the last week. Three other mills that 


received the inquiry were unable to fill it owing 
to stocks being cleaned up. 


PITTSBURGH, PA. 


Feb. 6.—Lumber dealers in this district report 
that there has been a decided increase in business. 
Altho the open winter has had much to do with 
the improved volume of trade, the general building 
situation is bright enough to forecast a good year. 
A great deal of construction work has been started. 
According to county and city records, the number 
of buildings planned for this year will reach a 
mark never before attained. 

A prominent lumber dealer here said yesterday : 
“Lumber prices for some time have been gradually 
advancing, due mostly to the general improvement 
in business thruout the entire country, especially 
in the large cities. Production of lumber, compared 
with shipments, is slow, many mills not being able 
to obtain a satisfactory surplus because of the 
constant drain on the stocks. Lumber companies 
are attempting to lay in a surplus stock of both 
lumber and building materials in preparation for 


the active trading expected in the spring and 
summer. This is rather difficult to do in view of 
the extent of the present demand. However, 


the railroad car situation is improving, and lum- 
ber shipments are arriving with more regularity. 
Stocks of lumber are moving east from the West 
in fairly good shape, and building material ship- 
ments-are satisfactory.” 


NEW YORK, N. Y. 


Ieb. 5.—Lumber dealers of New York, especially 
wholesalers, are as busy now as they usually are 
in the so called rush seasons. Retailers are clamor- 
ing to place orders for spring delivery, and the 
wholesalers are endeavoring with might and main, 
and against many obstacles, to meet the require- 
ments of customers. Some of the wholesalers say 
that they are going now to the extent of their 
capabilities and that it is impossible for them to 
become busier. The only limit to the volume of 
business in many items of lumber is in mill pro- 
duction and ability to get the lumber to New 
York. The shortage of lumber perhaps is more 
pronounced in eastern spruce than in any of its 
rivals. In consequence, eastern spruce has ad- 
vanced greatly in price in the last week and ap- 
parently is destined to go still higher as stocks 
become further depleted. No spruce is coming 
from the North by boat at this time, and railroad 
conditions in Canadian sections have been in many 
instances suffering from greater drawbacks than 
have been experienced in the States. Tonawanda 
white pine has come forward with an advance 
ranging from $2 to $14 on different items. This 
increase follows closely on the heels of the one 
which was recorded Jan. 20. No. 1 cuts in the 
Tonawanda market are higher than good sidings 
from Canada, selling at approximately $220 de- 
livered in New York. Good sidings are worth from 
$150 to $185, according to thickness. 

The S. E. Slaymaker Co. has just completed a 
new planing and hardwood flooring mill at Cass, 
W. Va. It is one of the best flooring plants in 
the South. It is built on the old location of a 
mill that was destroyed by fire a year ago. The 
capacity of the new plant is 200,000 feet daily, 
sawing mainly spruce, hemlock and hardwood. 
R. U. Shaffer, the New York representative, says 
the company will operate henceforth on a larger 
scale than ever. 

C. B. Thompson, of the Gulf Lumber Co., says 
a record business for the first six months of 1923 is 
assured from indications at the present time. 
“There is nothing to show that there will be a 
decline after that time,” he added, “‘but it is best 
not to prognosticate too far in advance. Business 
is better just now than any lumberman could have 
guessed even a month ago.” 

George J. Kennedy, of the John R. Booth Co., 
says the mills in Canada are using every available 
man in the woods and are scouring the country 
for more workers. “Logging in Quebec and On- 
tario is going on more briskly than for any season 
I know anything about,” said Mr. Kennedy. 

Harry Collins Spillman, representing the Per- 
sonality Bureau, spoke at the weekly meeting of 
the Nylta Club last Friday on ‘‘Personality.” 

“Business is going right ahead, despite the fact 


_ a rrTias 
that embargoes are giving some trouble,” gq 
R. G. Gaver, assistant manager in New York fy 
the A. N. Milne Lumber Co. ; 

According to Irving B. Easton, prices of whit 
pine are increasing right along, because of , 
splendid demand. | 

The Andersen Lumber Co., of Bayport, Miny | 
has just doubled its factory capacity, accordiny 
to R. L. Nash, the company’s eastern represents. | 
tive, who said business last year has justified th) 





improvements. The company manufactures ¢y.) 
clusively white pine window and door frame | 


H. L. Rothschild, secretary-treasurer of the cop.’ 
pay, spent last week in New York. ‘We haye,) 


nice volume of orders on our books now,’ gajs 
Mr. Rothschild. “We will go to two shifts | 


necessary in order to take care of the trade. y 
have a plentiful supply of good lumber.” 

H. Morton Jones, treasurer of the R. T. Jony 
Lumber Co., of North Tonawanda, has been jy 
New York last week visiting the company’s offic 
in Grand Central Terminal and attending the ¢op. 
vention of the Northeastern Retail Lumbermep; 
Association. Mr. Jones says the firm is operating 
all mills to full capacity in order to catch wp | 
with orders. ‘Plans are on foot for the constry. | 
tion of new storage sheds, cupola type, 90x300." | 
said Mr. Jones. ‘“‘We will so arrange the shed 4 
to run railroad cars right into it, greatly facjjj.| 
tating the loading and unloading of lumber. Bug. | 
ness last year was greater than in any previoy 
twelve months.” 

J. V. Lindsley, of the Lindsley Lumber (Co, 
Newark, N. J., who has been in the lumber businey 
only eighteen months, says the last six months 
have eclipsed his fondest expectations in the mat. 
ter of business. His company is the sole eastem 
agent for four large firms in the South. They ar 
the J. M. Griffin Lumber Co., Burnside, Miss; 
Foster Creek Lumber & Manufacturing Co., Ste. 
phenson, Miss.; the Wisconsin-Alabama Lumber 
Co., Sylacauga, Ala., and the Bagdad Lumber (Co, 
Bagdad, Fla. 

F. M. Stanforth, of Cincinnati, a New York 
visitor last week, says the M. B. Farrin Lumber 
Co., of Cincinanti, which he represents, has dov- 
bled the capacity of its hardwood flooring plant 
in the last year. A new battery of dry kilns has 
been installed with a capacity of 3,500,000 feet 
a month. The company has ten more kilns under 
construction for drying oak and maple flooring 
“Business last year doubled that of the year be! 
fore,’ he said. “And we look for 1923 to repeat 
the trick.” G 

G. A. Farrelly, of the Sterling Lumber (Co, > 
Philadelphia and New York, says business in cy: | 
press in all items has been unusually good and be | 
looks for this year to break all records, if stock} 
can be obtained. The Sterling company gets its | 
cypress by, rail and water. 

Erwin Ennis, of the Long-Bell Lumber Co.. whe 
came from Kansas City to handle the exhibit for | 
his firm at the convention of the Northeaster 
Lumber Dealers’ Association, said the company’s 
business last year showed a 100 percent gait. 
He declares the present thriving state of the lum 
ber industry is not confined to any one sectiod 
but is general thruout the country . 

Owing to the embargoes on Long Island ani 
other sections and the difficulties in obtaining 
permits from railroads, the auto truck busines 
has come strongly to the front. The demand i 
such that great difficulty is being experienced it 
securing sufficient trucks for the haulage of lum 
ber. Many dealers who have been forced to rest 
additional trucks are finding them very hard ti! 


obtain, 
BOSTON, MASS. 


Feb. 5.—All railroad embargoes interfering witl 
the free movement of lumber from and to northel| 
New England and Canada, over the lines of the! 
New York,.New Haven & Hartford railroad, wet 
lifted a few days ago and the New England lumbet| 
market has a much more cheerful aspect this wet 
as a result. There was immediate strengthenll: 
in eastern spruce. Demand is running rather 
better than normal for practically all species, with 
quotations steady to firm and advancing. Retailet 
were buying southern pine flooring eagerly. THé 
outlook for spring business is more favorable tha 
it was one year ago. 

The building industry at important New Englaté 
centers promises to break 1922 records. Contracl 
for New England construction awarded during the 
week ended Jan. 30 amounted to $3,147,500. 

Another new lumber company just launched bet) 
is the New England Mahogany Corporation, whic 
has been incorporated with capital of $33,000 % 
deal in standing timber and lumber. The incor 
porators are Charles S. Bolster, of Dorcestet 
Kenneth B. Bond, of Brookline, and Laurence y 
L. Lombard, of Winchester. The mahogany tra 
has been booming here recently. . 

Eugene H. and Thomas A. Tilton, of Newt!) 
Centre, and Fred S. Derry, of New Bedford, here 


E 
ee 


organized and incorporated a new retail compa!) 
i 
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at Fairhaven. The firm name is Tilton & Berry 
(Inc.) ; capital, $15,000. 


NORTH TONAWANDA, N. Y. 


Feb. 5.—Shippers report shipping conditions im- 
proving. Today, for the first time in several weeks, 
dealers have been granted permission to move 
shipments over the New York Central to New York 
City and other eastern points. The embargoes 
were imposed on account of bad weather and 
proved most detrimental to the industry. As a 
consequence of the interruption in business, deal- 
ers expect a decided increase in sales with the 
raising of embargoes. 

I. L. Halstead, formerly vice president and man- 
ager of the Kreetan Co., left Saturday for Corry, 
Pa,, having accepted a position with Daniel Clark 
& Son as assistant to the president. 


PHILADELPHIA, PA. 


Feb. 5.—Business continues good in this section, 
some local wholesalers reporting sales and ship- 
ments the largest in the history of their business. 
Fine weather still continues to favor this territory, 
which is quite a large factor in the price situation. 
The barometer showing three scales of lumber indi- 
cates that production at the mills is far behind 
actual sales. Sales during the last forty days have 
been abnormally high for this time’ of the year. 
Retail yards have a fairly good stock on hand and 
in most sections are moving lumber from their 
yards in good volume. The hardwood market is 
yery strong, with some of the better grades get- 
ting exceptionally scarce in shipping dry lumber. 
This is especially true of oak and chestnut, both 
in FAS and Nos. 1 and 2 common. Sound wormy 
chestnut is bringing very good prices, with a lot 
of mills being unable to quote for at least sixty 
days’ shipment. Cherry, beech, birch and maple 
are all in demand, as the furniture and wood- 
working industries are booming. With the increas- 
ing scarcity of the better grades, the lower grades 
have been bringing better prices. Hemlock is being 
quoted on a Philadelphia rate at $40 base. At this 
price a large amount of new business has been 
booked, which has caused a shortage at some mills, 
who are quoting now only in broken lots. Spruce 
lath, 4-foot, is being quoted at $9 to $9.25 and is 
very strong, with indications toward higher prices. 
Western fir and hemlock are being shipped into 
this section. 30th buckeye and basswood hold 
firm in the better grades, which bring high prices 
in log run orders. The southern pine market has 
not materially changed since last week, with the 
possible exception of some sizes and flooring ad- 
vancing, due to a heavy demand for them. Six- 
inch air dried roofers are being quoted to the re- 
tailer at $32.50 Philadelphia; 2x4 and 2x8, D4S, 
\¥-inch scant, at $33. Southern pine and North 
Carolina pine finish, ceiling, siding and partition 
are strong and scarce at some mills. Spruce and 
cypress are both in demand. Cypress prices have 
taken another advance, as mills are very low on 
dry stocks. 

PORTLAND, ORE. 

Feb. 8.—The North Pacific Coast Freight Bureau 
of Seattle has announced that tariff No. 41-A., 
I. C. C. No. 108, published to become effective 
Feb. 8, contains rates on lumber, shingles and 
other forest products between points in Washing- 
ton, Oregon and Idaho, and between points in 
these States and points in Montana, North and 
South Dakota. Except as to forest products rates 
of the Great Northern railroad, this tariff contains 
Substantially all of the rates on forest products 
applicable between points west of the territory 
covered by R. H. Countiss’ tariff No. 18-E. 

The “severance tax” bill which is intended to 
Place a tax on timber when cut, was introduced 
Monday in the house of the legislature now in 
session at Salem by Representatives Watson, of 
Tillamook, and Blowers, of Hood River. It is 
entitled “An act to authorize, create and levy a 
tax upon all natural resources and products of 

e State severed or taken from the soil or wa- 
ters.” It provides rules and regulations for the 
collection of such taxes and the distribution of 
such money among the several counties. Figures 
presented in support of the bill show that with 
the proposed 2 percent tax the revenue per year 
from timber cut in Oregon with thé average cost 
of logs at $12 a thousand board feet measure 
would be $615,600. The average cut per year in 
Oregon is given as 2,565,000,000 feet board meas- 
ure. The total merchantable timber in Oregon 
is given as 15,970,924 acres, or 393,138,109,000 
feet, and timber in national parks and the Indian 
Teserves in the State as 10,075,000,000 feet. 

It is announced that effective Feb. 1, the name 
of Noel & Chrisman Lumber Co. has been changed 
to the Noel & Merritt Lumber Co., R. E. Merritt 
oe Mr. Chrisman, who retired the first of 
+ a to become manager here for the Vaughn 
-“ er Co. Mr. Merritt for a number of years 
— with the Northern Pacific and the Union 
acific railroads and is an expert traffic man, 


“Duke” M. L. Euphrat, general manager of the 
Wendling-Natron Lumber Co., of San Francisco, 
was a Portland visitor this week. 

Graham Griswold, of the Griswold Lumber Co., 
returned during the week from a trip to San 
Francisco. He says things are booming down in 
California and the demand for lumber is good. 

The firm of Hill & Scritsmier of this city and 
San Francisco has been dissolved, Mr. Scritsmier 
retiring to become general manager of the proper- 
ties on the Olympic peninsula purchased by Lyon, 
Hill & Co. from the U. S. Spruce Production Cor- 
poration, and consisting of timber, a railroad and 
a sawmill at Port Angeles. The business of Hill & 
Scritsmier will be conducted in the name of Fen- 
tress Hill, who will continue to act as a corre- 
spondent for the Detroit Trust Co., of Detroit, 
Mich., on this coast, and he will have offices in 
Portland and San Francisco. 

F. W. Roblin, of the L. B. Menefee Lumber Co., 
made a tour of the Spokane district the early part 
of the week and came home with the information 
that conditions in the western pine district are 
very encouraging, with orders coming in at a 
lively rate. He found very little dry stock on 


hand, but managed to place orders for 500,000 
feet. Everything, he says, points to a good year 
with increased output and sales. 


J. P. Miller and A, A. Lausmann, of the East 
Side Mill & Lumber Co., have purchased the 
A. G, Pearson interests in the McCall Logging Co., 
which operates a logging camp and about two and 
a half miles of logging railroad near Timber on 
the Tillamook branch of the Southern Pacific. 
The name of the company has been changed to the 
Sunset Logging Co. J. P. Miller is president, A. A. 
Lausmann, vice president, and J. R. Hulbert is 
secretary-treasurer. 

Edward Garland has resigned as sales manager 
for the Silver Falls Timber Co. Mr. Montgomery, 
assistant sales manager is temporarily filling the 
place. 


ABERDEEN—HOQUIAM, WASH. 


Feb. 3.—The situation here at the present time 
is very tense. The mills are handicapped in get- 
ting out orders by shortage of logs. The Grays 
Harbor Lumber Co., of Hoquiam, closed Friday 
morning on account of no logs, and the National 
Lumber & Manufacturing Co. will not be able to 
start up on Monday unless a supply of logs is se- 
cured. Four of the large logging camps have been 
down on account of snow, and with the continued 
cold weather the camps operating are not getting 
their full quota of logs. 

The steamer Artigas cleared from the Harbor 
Friday after taking on a cargo for the Atlantic 
coast for the Pacific Lumber Agency and Burton- 
Beebe Lumber Co. The lumber was loaded at the 
mills of Wilson Bros. and the Bay City Lumber 
Co. and 6,000,000 shingles destined for Philadel- 
phia were loaded by the Woodlawn Mill & Boom 
Co., of Hoquiam. Other vessels loading today are 
the Watson A. West at the Donovan Lumber Co.; 
Edna at the Hulbertmill ; Oregon and George Olsen 
at Wilson Bros. for San Francisco; Daisy Gadsby 
at the Grays Harbor Lumber Co.; Hdna Christen- 
sen at the Hoquiam Lumber & Shingle Co., and the 
Avalon at the Eureka Cedar Lumber & Shingle 
Co. On Jan. 30 the Willhilo, carrying a record 
cargo of approximately 4,500,000 feet of lumber 
and 1,500,000 shingles, cleared for the Atlantic 
seaboard. On the same day eight vessels cleared 
from the Harbor, among them being the Yonan 
Maru and the Ayaha Maru for Japan, and the Blue 
Triangle and Mundelta for New York City. 

The port of Grays Harbor has awarded a con- 
tract for the construction of 300 feet additional 
wharf at the new port terminals. A second load- 
ing crane to cost over $25,000 will be installed on 
the extension of the wharf to be built. The planned 
improvements will cost approximately $70,000. 

A. L. Paine, manager of the National Lumber & 
Manufacturing Co., of Hoquiam, returned this 
week from a business trip to California. 

L. R. Drake, representing Brooks Bros., of St. 
Paul, Minn., spent Saturday on the Harbor visiting 
the mills with whom his company does business. 


MERIDIAN, MISS. 


Feb. 5.—Prices continue to advance thruout this 
entire section. There is a scarcity of dimension 
in all items of 20-foot and longer lengths, also 
2x4s, either specified or random loading. Whole- 
salers are placing orders for deliveries extending 
over a period of ninety days. Orders for railroad 
car and maintenance of way material are placed 
only with difficulty. Production of the small mills 
in this section has been badly curtailed for the last 
ten days on account of excessive rain. Many 
manufacturers report that they are unable to get 
over 75 percent of the equipment desired within 
the last fifteen days. This applies to practically 
all roads in this section. 


(Concluded on page 92) 
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alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4 LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
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Pacific States LumberCo. 
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Watch this space weekly 
for attractive offers. 
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istwhat you want today 
to minimize your invest- 
ment and insure more 
frequent turnovers. 
That is what we offer 
you in our plainly 
branded uppers— 


BESS 


FERRY-BAKER LUMBER CO. 
BY@EneTrT, waan. 
Vertical Grain 


wad Fatcan Fir Flooring 


Vertical Grain FIR STEPPING in any quantity 
Fir Lumber, Hemlock Boards and Shiplap 


Straight or mixed car orders solicited. 


Ferry-Baker Lumber Co. 


General Office and Mills, EVERETT, WASH. 


LONGFIRJOISTS —._ 
avoBIG TIMBERS #5: 


Falis, 
Wash. 
ASHINGTON FIR CEDAR AND SPRUCE 
CALIFORNIA REDWOOD 
RED CEDAR SHINGLES 











YARDS: = = «HB. WAITE LUMBER CO. 
Transfer MINNEAPOLIS, MINN. 
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Polleys Lumber Co. 


Manufacturers of 


Western White Pine. 


Dry Selects 


General Offices and Mills 
MISSOULA, MONT. 





Shi nts via 
N. PB: and 
Milwaukee Rys. 
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PINE ZONE 
LUMBER CO. 

















Manufacturers and Wholesalers of 


Western 
White Pine Lumber 
Specializing 


SHOP and BOX 
LUMBER 











Have Modern Plants 
SPOKANE, WASHINGTON 











SEATTLE 














SEATTLE, WASH. 
Manufacturers 
FIR, HEMLOCK and CEDAR LUMBER 


CEDAR SIDING and SHINGLES 
Straight or Mixed Cars. 


























LONG FIR TIMBERS 


We cut ’em to size required by architects, 
engineers, railroads or industrial plants. 
Also SHORT CEILING, SHORT SIDING, 
PORCH RAIL and GENERAL YARD STOCK 


Now is a good time to try our Mixed Car 
Service in anything you require in 


FIR — HEMLOCK — CEDAR 


John D. Collins white Building. 
SEATTLE, WASH. Lusmber Co. 























The Lumberman’s Searchlight 
By M. M. FERGUSON 
One of the handiest lumber calculators on the 
market teday. It contains tables of ready-made 
answers to freight rates; reducing board feet to 
pieces and pieces to board feet; lineal feet to board 
measure, including moulding, unusual methods of 
rechecking extensions and other valuable informa- 
tion on making correct estimates. 
90 pages, size 4x9 (hip pocket edition) 
Bound in Cloth. Price $2.00 Postpaid. 


ORDER YOUR COPY TODAY. 


American fiimberman 431 South Dearborn St., 


CHICAGO 
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John H. Carroll, sales manager for the Major- 
Sowers Saw Mill Co., Epley, Miss., called on that 
concern’s local connections during the week. 


J. L. Lane, of J. L. Lane & Co., returned this 
week from a several weeks’ vacation in Florida, 
and reported himself to be feeling fine and fit. 


Max L. Pease, of the Galloway-Pease Lumber 
Co., this week made a business trip to St. Louis, 
Mo., and visited his concern’s operations at Poplar 
Bluff, Mo. 


A. C. Ebenreiter, of the Quixley Lumber Co., 
this week was visited by his father, H. J. Eben- 
reiter, of Plymouth, Wis., who was en route’ to 
Los Angeles, Calif., where he will spend the 
winter. 

A. W. Lammers returned this week from Spo- 
kane, Wash., where he: had spent three weeks 
looking after his business affairs in the Inland 
Empire and making a personal survey of manu- 
facturing and stock conditions. 


George C. Goss, of G. C. Goss & Co., Indian- 
apolis, Ind., transacted business in this market 
during the last week, and spoke very optimistically 
regarding the current situation and the outlook 
in the central Indiana territory. 


A. E. Boatright, of the A. E. Boatright Lumber 
Co., has recently returned from an _ extensive 
southern trip, during which he visited many of 
the leading mills in order to obtain facts regarding 
manufacturing facilities and stocks. 


J. R. McCarthy, of the Ruddock Orleans Cypress 
Co., New Orleans, La., while in the city this week 
on a business mission stated that trade in cypress 
is voluminous and the market strong. He looked 
into the future with a great deal of confidence. 


The John E. Burns Lumber Co., of this city, 
announces that its name on Feb. 1 was changed 
to the Burns Lumber Co. The personnel of this 
well known concern will remain the same: Frank 
J. Burns, president; A. P. Hawley, vice president, 
and Thomas J. Smith, secretary. 


R. E. Lee Rainey, representative in Chicago ter- 
ritory for the Transfer Stained Shingle Co., of 
North Tonawanda, N. Y., is arranging to put on 
an interesting exhibit at the annual meeting of 
the Wisconsin Retail Lumbermen’s Association, 
which will be held at the Pfister Hotel in Milwau- 
kee next week. 

B. F. Bolinger, of Boulder, Colo., secretary of 
S. H. Bolinger & Co., of Shreveport, La., passed 
thru Chicago this week on his return home from 
Shreveport, where he has spent some time at the 
company’s operations. While in this city he con- 
ferred with J. Donner, who represents the Bolin- 
ger interests in this territory. 


E. G. Berberich, sales manager of the John 
Rempe Lumber Co., wholesaler of Cincinnati, Ohio, 
is making an extensive tour of the South, calling 
on the mills and securing first hand information 
as to operating conditions and supplies of lumber 
on hand at producing points. In a letter to the 
home office he reports that stocks are scarce and 
prices very firm. 


Ferd d’Anguera, of the Anguera Lumber & Tie 
Co., St. Louis, Mo., called on a number of his 
friends in this city during the week. Mr. d’An- 
guera for many years made his headquarters in 
Chicago, but about a year ago found it desirable, 
on account of the location of the major part of his 
trade, to move his business to St. Louis. 


Sam H. Caruthers, of the Frost-Caruthers Lum- 
ber Co., Seattle, Wash., passed thru Chicago this 
week on his way Hast. This company specializes 
in red cedar siding and shingles, and Mr. Caruthers’ 
intention is to make a survey of current and pro- 
spective market conditions for these products, and 
will establish new connections. 


Henry Stack, of the Stack Lumber Co., with 
headquarters at Escanaba, Mich., and mills at 
Little Lake and Manistique, transacted business 
in this market during the week. Other northern 
lumbermen here recently were J. J. Brennan, of 
the R. Connor Co., Marshfield, Wis.; G. W. Jones, 
of Appleton, Wis., and H. L. Levissee, of the Scott 
& Howe Lumber Co., Ironwood, Mich. 


Walter C. Boden, of the Kneeland-McLurg Lum- 
ber Co., Phillips, Wis., while in the city this week 
made an appreciated call at the offices of the 
AMERICAN LUMBERMAN. Mr. Boden substantiated 
the optimistic reports made by fellow lumbermen 
regarding the market for northern woods, saying 
that demand exceeds the supply by a good margin 
and that no early weakening of the market is in 
prospect. 





Lewis H. Dodd, vice president and general map. 
ager of the Sterling Lumber & Supply Co., has fo 
some weeks been confined to his home by illneg | 
However, he is now on the road to recovery, ang | 
expects to return to his desk next week. As goo) 
as he feels “in condition” again, he expects ty 
make a trip to the west Coast for the purpose os 
renewing friendships with the western lumber 
manufacturers, 


Noel Ridlon, sales manager for the Chicago 
Lumber & Coal Co., St. Louis, Mo., was in the city 
for a few days this week, in conference with i 
George F. Weis, jr., who represents that concer | 
in this territory. Mr. Ridlon was returning ty | 
headquarters from an extensive business trip that 
included Cleveland, Ohio; Detroit and Gran 
Rapids, Mich. He said that business everywhere 
was brisk and that the outlook was excellent. 


E. P. Krum, of Bloomington, Ill, president of | 
the Illinois Lumber Merchants’ Association, jg 
spending a few weeks at Hot Springs, Ark., prepar. 
atory to the coming convention. He will retum 
on Feb, 20 ready for the big time in store. Mrs, 
Krum is with him at Hot Springs, but will not 
return until March 1. S. A. Holcomb, of Holcomb 
3ros., Sycamore, Ill., is also vacationing at Hot 
Springs, but writes in to say that he will certainly 
be on hand for the convention, ready to entertain 
his fellow lumber merchants with his droll Swede 
lumber monologues. 


James Clark, of the Vancouver (B. C.) Lumber 
Co. (Ltd.), who arrived in Chicago the first 
of this week to join his father, A. L. Clark, is 
confined to his room at the Congress Hotel with 
an attack of the flu. While Mr. Clark’s condition 
is very much improved and he is out of danger, 
his physician has recommended that he stay in 
for a while longer in order to avoid any possible 
serious after affects. Mrs. Clark, who came from 
Vancouver with her husband, had gone on to 
Dallas for a visit with her parents before her 
husband became ill. 


F. W. Reimers, general manager of the Natal- 
bany Lumber Co., Hammond, La., was in Chicago | 
this week looking after some important business 
matters, and consulting with W. E. Snider, sales 
representative of that company in northern terri: | 
tory. Mr. Reimers says that unfavorable weather | 
conditions have interfered materially with logging 
and manufacturing operations during the last | 
week or two, and as a result production was quite | 
materially reduced last week. That section of the 
South was visted recently by a heavy snow 
storm—something very unusual in that territory. 


H. B. Gram has arrived in Chicago from Pott- 
land, Ore., to join the selling force of the Gram 
Lumber Co., of which concern his brother, Arthur 
J. Gram, is the head. H. B. has recently gradv- 
ated from the University of Oregon. He was for 
several years a star half back on that institu 
tion’s football team, and during the summers he 
kept in condition by working in the logging camps 
and sawmills. Thus he acquired not only muscle 
and brawn, but also a good deal of first hand 
knowledge of Douglas fir and spruce, which wil! 
be valuable to him now that he has made his | 
definite entrance into the lumber business. 


E. P. Allen, manager of the publicity depart: | 
ment of the National Lumber Manufacturers | 
Association, with headquarters in Washington, 
D. C., was in Chicago this week en route to the 
west Coast. Mr. Allen will attend the annual 
meeting of the Western Pine Manufacturers’ A8ss0- 
ciation in Spokane, Wash., and that of the West 
Coast Lumbermen’s Association in Seattle, and 
also will address the Portland Lumbermen’s Club, 
the Tacoma Lumbermen’s Club, and the lumbermet 
of Aberdeen, and possibly other points. Mr. Allen 
now has well organized the publicity department of 
the National, and in this connection is doing splet- 
did work for the industry. 


Ted T. Jones, of the T. T. Jones Lumber Co. 
Minneapolis, Minn., called on some of his many 
friends in this city during the week. He reported 
excellent business conditions in the northern terri 
tory, and looked for the present market activity 
to continue indefinitely. While here, Mr. Jones it 
the capacity of president of the Northern Whole 


sale Hardwood Lumber Association extended t0 © 


all Chicago wholesalers of northern forest products 
a cordial invitation to attend the annual banquet 
of that organization, to be held at the Milwaukee 
Athletic Club, Milwaukee, Wis., next Monday 
evening, Feb. 12, at 6 o’clock. He stated that 


whether they were members of the association oF 
not, they would be welcome, and he promised them 
an enjoyable banquet and entertainment. 
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Chicago Office Permanently Located 


The Chicago office of the Ingham Lumber Co., 
of Kansas City, Mo., has become permanently 
jocated at 729 Continental and Commercial Bank 
Building. ‘This office is under the management 
af B. Woodman, a lumberman of long and 
thoro experience and well known thruout the north- 
ern territory. 

The Ingham Lumber Co. is an important factor 
in the southern pine and hardwood trade, with 
extensive operations in Texas, Oklahoma and 
Arkansas, aS well as east of the Mississippi. In 
connection with its modern sawmill at Waskon, 
Tex, it also operates a high capacity, well 
equipped hardwood flooring factory. The com- 
pany has within the last year acquired by pur- 
chase two strictly uptodate sawmills at Fouke, 
Miss, and Allison, Ala. 

Mr. Woodman has spent eighteen years in the 
lumber business, all this time in the southern pine 
pranch. He gained a thoro manufacturing expe- 
rience with the Long-Bell Lumber Co., and after- 
ward was connected with the Chicago sales offices 
of the Great Southern Lumber Co., of Bogalusa, 
La. During subsequent connections he has trav- 
eled widely in Ohio, Michigan, Indiana and IIli- 
nois, and has extensive acquaintanceship among 
the trade in these States. 


Transfers Activities to Chicago 


c. W. Brayton, formerly in charge of the St. 
Louis (Mo.) sales office of the W. R. Pickering 
Lumber Co., Kansas City, Mo., has severed that 
connection and located in Chicago as the personal 
representative in this territory of R. M. Morriss, 
vice president of the Thomas E. Coale Lumber Co., 
of Philadelphia, Pa., and manager of that con- 
cern’s St. Louis office. Mr. Brayton will handle 
southern pine, hardwoods and west Coast products 
on a commission basis, and will make his head- 
quarters at the local office of the Thomas E. Coale 
Lumber Co., 650 McCormick Building. 

Mr. Brayton has been associated with the Pick- 
ering concern for the last five years. Previously 
he was connected for an equal length of time with 
the Long-Bell Lumber Co., of Kansas City, first at 
its Pine Bluff (Ark.) operations and afterward at 
headquarters. 


(SHEBLAEEBEBEBaEBaAB: 


Prospective Merger Announced 


LOUISVILLE, Ky., Feb. 7.—Announcement has 
been made by R. R. May, of the R. R. May Hard- 
wood Co., that starting March 1 he will become 
vice president of the Louisville Point Lumber Co., 
Louisville, having arranged to merge his jobbing 
business with that concern, in which he will hold 
a fourth interest, 

Mr. May has been well known in the local trade 
for the last several years, having come to Louis- 
ville seven years ago as manager of the Louis- 
ville division of the Southern Hardwood Traffic 
Association, having previously been with the or- 
ganization at Memphis, and prior to that with the 
Southern Pacific and other railroads. 

Three years ago he went to Owensboro as sales 
manager for J. V. Stimson & Co., later returning 
to Louisville and launching the R. R. May Hard- 


wood Co. 
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Railroad to Spend Huge Sum 


Plans involving the expenditure of $45,500,000 
during this year for new equipment and roadway 
Improvements were announced this week by the 
Illinois Central railroad, thru President C. H. 
Markham. The new equipment, to cost $18,500,- 
900, consists mainly of rolling stock, while the 
projected roadway improvements include addi- 
tional main tracks, grade reductions, extensions of 
yards, locomotive and car shops, and new freight 
and passenger terminals. 

(eae eaeaaaeaaa 


Forest Engineers Combine 


_ Cari M. Stevens has resigned as chief of the 
timber section, bureau of internal revenue, accord- 
ing to an announcement from Washington, D. C., 
effective March 1. Mr. Stevens will hereafter 
make his home in Portland, Ore., where he will 
enter into partnership with David T. Mason, un- 
der the name of Mason & Stevens. This will con- 
“nue the forest engineering work done by Mr. 
Mason, with Portland as headquarters, during the 
last two years. 

Mr. Stevens has been connected with the timber 
Section of the bureau of internal revenue, during 
the last four years. He has been chief of the 
Umber section for two-years, since the resignation 
of Mr. Mason, who organized it and was its first 
chief. Both Mr, Mason and Mr. Stevens are gradu- 
ates of the Yale Forest School; each has spent a 
number of years in the Forest Service, and both 
are well known in the lumber industry. 

The new firm is especially interested in assisting 
Private Owners in determining the possibilities and 
working out plans for the management of their 


lands for permanent timber production. Mr. Ma- 
son has, during the last two years, taken part in 
some interesting developments in the redwood 
region, where about a dozen of the leading lumber 
companies are now making definite plans for man- 
aging their lands. for continuous timber produc- 


tion. 
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Joins Commission Lumber Concern 


The Charles L. Baxter Lumber Co. this week 
announced that T. W. Lehmann has joined its 
organization. Mr. Lehmann has been connected 
with the local trade in southern pine and west 
Coast products for a good many years, and is well 
known thruout this territory. The Charles L. 
Baxter Lumber Co. is a commission concern which 
is the exclusive representative in this territory for 
a large number of leading manufacturers of south- 
ern pine and western lumber. It has shown re- 
markable growth since its organization early in 
April, 1919, under the name of the Robison & 
3axter Lumber Co. Walter Robison withdrew 
from the partnership about two years ago to be- 
come vice president and general manager of the 
W. R. Pickering Lumber Co., of Kansas City, 
Mo., whereupon Mr. Baxter began rebuilding the 
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LEHMANN, CHICAGO; 
Who Joins the Charles L. Baxter Lumber Co. 


organization. In this task he has achieved re- 
markable success, his concern today being one of 
the strongest commission firms in this city. 
Messrs. Baxter and Lehmann will be the “gen- 
eral utility’? men in the organization, paying spe- 
cial attention to the retail trade. Fred Kuzak 
will continue to specialize in the sash and door 
and box trades, and Raymond Yates remains as 
manager of the west Coast department. 


Lumberman Goes to Rome 


Herman H. Hettler, of the Herman H. Hettler 
Lumber Co., this city, has been named as one of 
the delegates to represent the Chicago Association 
of Commerce at the meeting of the International 
Chamber of Commerce, which will be held at 
Rome, Italy, March 18 to 24, next. The other 
members of the delegation are Silas H. Strawn, 
R. P. Lamont, E. N. Hurley, Clarence H. Howard, 
Charles H. MacDowell, Frank W. Hawes and 


G. W. French, all of Chicago; William Butter- 
worth, of Moline, Ill., and George P. Clow, of 
LaSalle, Ill. 

The party will sail on the steamship Coronia, 


together with the other delegates of the American 
section of the International chamber. Departure 
will be early in March, 

Mr. Ilettler is one of the most prominent and 
active members in the Chicago Association of 
Commerce, and has held many important posts in 
this organization as well as in the Illinois Manu- 
facturers’ Association. During 1922 he was presi- 
dent of the latter. 


Shipping Marks on Timber 


William Rider & Son (Ltd.) has just published 
a valuable booklet entitled “Shipping Marks on 
Timber.” It gives a list of agents and brokers in 
the United Kingdom, the Continent and in various 
foreign countries which deal in lumber, The first 
list is arranged alphabetically under the name of 
the countries, while the second list is arranged 
alphabetically. The section giving the shipping 
marks or trade marks used by the principal ex- 


porters of the various countries is exhaustive and 
unquestionably of value to those who are engaged 
in the export business. Another feature which is 
worth knowing is that the shipping marks are also 
arranged in a list alphabetically so that if only 
the shipping mark is known the name of the ship- 
per can be obtained. Incidentally the book con- 
tains a rather extended list of the marks of 
American firms. Another valuable feature is 
tne maps and charts of timber and loading places 
in the north of Europe. Copies of this book can 
be secured thru the AMERICAN LUMBBRMAN. 


Export and Foreign 


Egyptian Trade Deserves Attention 


WASHINGTON, D. C., Feb. 5.—An_ important 
business man in the Egyptian lumber trade has 
explained to the lumber division, Department of 
Commerce, in a recent interview that better direct 
steamship connections between Pacific, Atlantic 
and Gulf ports and Egypt would have a very 
important influence upon the demand in that 
market. American lumber purchased at the present 
arrives transshipped from other ports, whereas 
European lumber is shipped direct. 

Egypt is described as being in better financial 
condition today than most other countries and 
the demand for lumber is increasing. The ex- 
change question is no handicap at the present 
time. Besides red gum, it is believed that Califor- 
nia redwood and certain species of softwood and 
hardwood would meet ready demand for furniture 
making. For ordinary construction work, engineer- 
ing projects etc., now contemplated in Egypt, large 
quantities of American woods will no doubt be 
demanded. The Egyptian trade conditions are 
intricate and difficult, and it would seem advis- 
able for American exporters to handle their ship- 
ments thru well established concerns in Egypt. 

The lumber division feels that the Egyptian 
market should be given a great deal of attention. 
It is one of the largest potential markets for 
American softwoods and the superiority of Ameri- 
ean lumber is well recognized by the trade. 

The lumber division states that the Egyptian 
Government is in the market for a large number 
of railway ties. This business is handled thru 
local agents according to the regulations laid 
down. It is also contended that the uncertainty 
of the time of delivery makes it necessary for 
American lumber to be carried in stock rather 
than for orders to be placed for direct shipment 
from the United States. There may be exceptions 
in cases of well established lines. 


French Lumber Prices Advance 


WASHINGTON, D. C., Feb. 5.—Chester Lloyd 
Jones, commercial attaché at Paris reports that 
prices now asked by French lumber producers for 
1923 are 15 to 25 franes per cubic meter—$2.48 
to $4.13 per 1,000 feet—above those of the last 
four months of 1922. The market is inactive, 
altho large public works and the reconstruction 
activities continue to be followed with great inter- 
est. It is felt that these may possibly bring a 
quick pick-up during the year in carpentry woods 
ete. 


(BARBARA E: 


German Prices at World Level 

WASHINGTON, D. C., Feb. 5.—For some time 
prices for German lumber have been rising until 
now they have reached the world level, according 
to a report to the Department of Commerce from 
Trade Commissioner A. V. Dye, Berlin. In fact, 
the question as to whether German prices exceed 
the world level or not depends chiefly upon the 
rate of exchange. This condition of affairs has 
caused some increased importations of American 
lumber into the freeport of Hamburg and may 
cause some further increase in the near future. 
This business, however, is attended with some risks, 
for the following reasons: The price of German 
lumber has been pushed so high in marks that 
there is constant danger of a drop in price, due 
to the inability of purchasers to get the necessary 
capital to handle purchases, even tho they might 
be able to make a profit on the transaction. The 
inability of the smaller concerns to carry on is 
causing them to be absorbed by the larger com- 
panies and while this process causes a temporary 
halt in production, eventually it means larger 
production due to the increased efficiency and more 
available capital. Added to this factor is the 
fluctuation in price of American lumber due to 
variation in exchange rates and import duties. 


Imports of lumber into the United Kingdom 
since the war indicate clearly that the line of 
development tends constantly to increase the 
amount of sawn goods and decrease the quantity of 
hewn wood and logs, according to Trade Commis- 
sioner Alexander V. Dye, reporting from London. 
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| Latest Reports on Lumber Prices 








MICHIGAN HARDWOODS 


The prevailing prices continue on a basis of the following list, f. o. 
FAS Selects No. 1 com. No. 2 com. No. 3 com. 
Bass woop— 
4/4 $ 80.00@ 85.00 $ 65.00@ 70.00 $ 50.00@ 55.00 $32.00@35.00 $26.00@28.00 
5/4 85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 35.00@38.00 28.00@30.00 
6/4 90.00@ 95.00 75.00@ 80.00 60.00@ 65.00 37.00@40.00 28. =" 00 
8/4 95.00@100.00 80.00@ 85.00 65.00@ 70.00 40.00@45.00 rr 
10/4 105.00@110.00 90.00@ 95.00 75.00@ 80.00 50.00@55.00 @ bisa w 
BEECH— 
5/8 No. 2 common and better $35.00@40.00 913.00@15.00 
4/4 70.00@ 75.00 60.00@ 65.00 45.00@ 50.00 28.00@30.00 16.00@18.00 
5/4 75.00@ 80.00 65.00@ 70.00 50.00@ 55.00 31.00@33.00 18.00@20.00 
6/4 80.00@ 85.00 70.00@ 75.00 55.00@ 60.00 34.00@36.00 18.00@20.00 
8/4 90.00@ 95.00 80.00@ 85.00 65.00@ 70.00 40.00@45.00 18.00@20.00 
BircH— 
4/4 $120.00@130.00 $ 95.00@100.00 $ 55.00@ 60.00 $30.00@33.00 $16.00@18.00 
5/4 125.00@135.00 100.00@105.00 65.00@ 70.00 35.00@38.00 1%.00@20.00 
6/4 125.00@135.00 105.00@110.00 70.00@ 75.00 38.00@40.00 18.00@20.00 
8/4 130.00@135.00 110.00@115.00  80.00@ 85.00 45.00@50.00 rr@.. — 
10/4 135.00@140.00 120.00@125.00 100. 00@105.00 55.00@60.00 ee 
12/4 140.00@145.00 125.00@130.00 105.00@110.00 55.00@60.00 Re” See 


Sorr ELmM— 


b. Michigan mill points: 
FAS Selects No. 1 com. 
Sorr ELM— , 

8/4 95.00@100.00 Lege 4 85.00 65.00@ 70.00 
10/4 110.00@115.00 95.00@100.00 80.00@ 85.00 
12/4 120.00@125.00 105.00@110.00 90.00@ 95.00 
16/4 140.00@145.00 125.00@130.00 110.00@115.00 


Harp MAPLE— 


4/4 $110.00@125.00 





4 $ 90.00@100.00 $ 80.00@ 85.00 


END DRIED WHITE MAPLE— 


$ 80.00@ 95.00 


$ 55.00@ 60.00 


No. $ com, © 


No. 2 com. 

40.00@45.00 ..@..,...8 
45.00@50.00 .....@..,. 
50.00@55.00 .....@..,, 7 
55.00@60.00 . Dosen ll 


$35.00@40.00 $16.00@18, | ; 


100.00@110.00  85.00@ 90.00  65.00@ 70.00 35.00@40.00 18.00@20,u; | 

o/4 105.00@115.00 90.00@ 95.00  75.00@ 80.00 40.00@45.00 18.00@20,) 

8/4 110.00@120.00 100.00@105.00  85.00@ 90.00 45.00@50.00  20.00@22.4) | 
10/4  120.00@125.00 110.00@115.00 _95.00@100.00 55.00@60.00 24.00@ 26.0) | 
12/4 130.00@135.00 120.00@125.00 100.00@105.00 55.00@60.00 24. we HF 
14/4  140.00@145.00 130.00@135.00 110.00@115.00 60.00@65.00 .....@.... 
16/4 150.00@155.00 140.00@145.00 120.00@125.00 60.00@65.00 -6@..£ 
Sorr MapLe— 

4/4 $ 80.00@ 85.00 $ 65.00@ 70.00 $ 50.00@ 55.00 $28.00@30.00 $16.00@18,0 | 

5/4 85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 31.00@33.00 18.00@20.(i | 

6/4 90.00@ 95.00 75.00@ 80.00 60.00@ 65.00 34.00@36.00 18. “— 0 F 

8/4  95.00@100.00 80.00@ 85.00 65.00@ 70.00 40.00@45.00 .. 








eroicatee or ere oe 
4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 45.00@ 50.00 $28.00@30.00 $22.00@24.00 5/4 115.00@130.00 ...... ( —— 85.00@100.00 neon me 
5/4 80.00@ 85.00  65.00@ 70.00  50.00@ 55.00 33.00@35.00 24.00@26.00 6/4 120.00@135.00 ...... @...... 90.00@105.00 @.. oo ta 
6/4  85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 24.00@26.90 8/4 130.00@145.00 ...... Fe 100.00@115.00 .@..... .@..... | 
Wisconsin hardwoods and hemlock continue in strong demand. Dry stocks are scarce, and orders are being booked for green lumber. Prices 
are strong and tend to advance, but no changes have been made during the week, quotations f.o. b. Wisconsin mill points being: 
ASH— : : FAS Selects No. 1 com. No. 2 com. No. 3 com. 
FAS Selects No. 1 com. No. 2 com. No. 3 com. Harp MAPLE— 
4/4 $105.00@110.00 $ 85.00@ 90.00 $60.00@ 65. 00 $30. 00@35.00 $18.00@20.00 6/4 95.00@100.00  80.00@ 85.00  70.00@ 75.00 35.00@38.00 15.00@18.% 
5/4 110.00@115.00 ' 90.00@ 95.00 " 65.00@ 70. 5.00@40.00 19.00@21.00 | 8/4 105.00@110.00  90.00@ 95.00  80:00@ 85.00 40.00@45.00 15.00@180) 
6/4 115.00@120.00 _95.00@100.00 70.00@ 75. 00 rt 00@47.00 19.00@21.00 | 10/4 115.00@120.00 100.00@105.00 90.00@ 95.00 50.00@55.00 .....@..... 
8/4 125.00@130.00 105.00@110.00  80.00@ 85.00 47.00@52.00 20.00@22.00 | 12/4 120.00@125.00 105.00@110.00  95.00@100.00 50.00@55.00 ..... ee 
Basswoop— : Sort MAPLE— : 
4/4 $ 75.00@ 80.00 $ 60.00@ 65,00 $ 50.00@ 55.00 $32.00@35.00 $28.00@30.00 | 4/4 $ 75.00@ 80.00 $ 55.00@ 60.00 $ 40.00@ 45.00 $22.00@25.00 $15.00@17.0 | 
5/4  85.00@ 90.00  65.00@ 70.00 . 55.00@ 60.00 +3E 0038.00 +30 0039.00 5/4 = 80.00@ 85.00 60.00@ 65.00 45.00@ 50.00 25.00@27.00 17.00@19.01 
6/4  90.00@ 95.00  70.00@ 75.00  60.00@ 65.00 35.00@40.00 32.00@34.00 | 6/4  85.00@ 90.00 65.00@ 70.00 55.00@ 60.00 27.00@30.00 17.00@19.0 
8/4  95.00@100.00  80.00@ 85.00  65.00@ 70.00 40.00@45.00 34.00@36.00 | 8/4  95.00@100.00 80.00@ 85.00 70.00@ 75.00 35.00@40.00 17.00@19.00 
BircH— OaK— 
4/4 $115.00@120.00 $ 90.00@ 95.00 $ 55.00@ 60.00 $28.00@32.00 $15.00@17.00 | 4/4 $115.00@120.00 $ 90.00@ 95.00 $ 60.00@ 65.00 $35.00@38.00 $15.00@17.00 | 
5/4 —120.00@125.00  95.00@100.00  65.00@ 70.00 35:000938.00 m7. ols. 09 | 5/4 120.00@126.00 —95.00@100.00 = 65.00@ 70.00 37.00@40.00 17.00@19.01 : 
6/4 125.00@130.00 100.00@105.00  70.00@ 75.00 38.00@40.00 17.00@19.00 | 6/4  125.00@130.00 100.00@105.00 70.00@ 75.00 37.00@40.00 17.00@19.00 
8/4  125.00@130.00 105.00@110.00  85.00@ 90.00 45.00@50.00 18. 00@20. 00 8/4 130.00@135.00 105.00@110.00 = 75.00@ 80.00 50.00@55.00 = 20.00@22.00 | 
10/4 135.00@140.00 115.00@120.00 100.00@105.00 60.00@70.00 .@.. Hemiock, No. 1, $181E— 
12/4 140.00@145.00 120.00@125.00 105.00@110.00 60.00@70.00 .....@..... 8? 10° 12-14’ 16° 18-20 | 
ae eee dx 6” *28°50030.50 "29:50@81,80 °29.60981.50 *82:00034.00 3.800385" | 
4/4 $ 75.00@ 80.00 $ 55.00@ 60.00 $ 40.00@ 45.0 . .00@20. dp . : ‘ : : : : 7 
5/4 * 80.000 85.00 © 60,000 65:00 * 60-00 65:00 *37-00930.00 “19.00@31-00 RMR pes bey ER es oy Gye s oy GB pee Seeger 
6/4  85.00@ 90.00 65.00@ 70.00 85.00 60.00 271003000 19:00¢)21.00 | 2X10"  30.00@32.00 —31.00@33.00 31.00@33.00 33.00@35.00 — 36.50@ 38.51 | 
8/4  95.00@100.00 80:00@ 85:00 65:00@ 70.00 36:00040-00 18. dome oo | 2x12 31.00@33.00  32.00@34.00  32.00@34.00 34.00@36.00 37.50@39.50 
10/4 105.00@110.00 90.00@ 95.00 75.00@ 80.00 50.00@55.00 .....@..... No. 1 Hemiock Boars, 818— 
12/4 110.00@115.00  95.00@100.00  80.00@ 85.00 50.00@55.00 me: nee 3° "10-14" 16’ 18-20’ 8-16" 
Rock ELmM— 1x 4” $27. 00@ 29. 00 $28.00@30.00 $30.00@32.00 $33.50@ 38.50 $29.00@31.00 
4/4 $ 70.00@ 75.00 ...... ee $ 40.00@ 45.00 $23.00@25.00 $15.00@17.00 | 1x 6 29.50@31.50 30.50@32.50 32.00@34.00 35.50@37.50 —31.00@33.00 
5/4 + 80.00@ 85.00 |..... @..... : ” §0.00@ 55.00 28.00@30.00 16.00@18.00 | 1x 8”  30.50@32.50 31.50@33.50 33.00@35.00 36.50@38.50 32.00@34.00 
6/4 80.00@ 85.00 |..... aes 50.00@ 55.00 28.00@30.00 16.00@18.00 | 1x10”  31.50@33.50  32.50@34.50  34.00@36.00 37.50@39.50 —33.00@35.00 | 
3/4 85.00@ 90.00 ee @ Aha 55.00 60.00 22.00039.00 16.00@18.00 | 1x12”  32.50@34.50  33.50@35.50 35.00@37.00 38.50@40.50 34.00@36.00 | 
<cesint Dincass -00@45.00 .....@..... From prices of No. 1 dimension or boards, for merchantable deduct $2; 
12/4 95.00@100.00 |..... on, 70.00@ 75.00 45.00@50.00 cca for No. 2 deduct $4, and for select No. 3 deduct $8. : 
ery a si iliac ii ci ail caiaialai is For shiplap or flooring, add 50 cents to prices of No. 1 boards. ' 
/ 5.00 $13.00@15.00 , : i » one? i 
5/4 ~ 90.00@ 95.00 ” 75.00@ 80.00 § 65.00@ 70.00 32. Beis Beebo | st we ee © See: ant ieee, OE: ee 





wider, $15.50 to $16.50. 





| SOUTHERN HARDWOODS OAK FLOORING i 

: St. Louis, Mo., Feb. 5.—Current quotations on southern hardwoods, f. 0. b. St. Louis: The following are average prices, Cincinnati f 

ae 4 ™ 4/4 5/4 & 6/4 8/4 4/4 5/4 & 6/4 8/4 base, obtained for oak flooring during the week | 

“ : a QUARTERED RED OAK— ended Jan. 27, as reported by the Oak Flooring | 
ee $105@110 $110@115 $110@115 FAS ....--+--$120@125 $125@135 $135@145 | Manufacturers’ Association: 

No. 1 com 65@ 67  67@ 72 70@ 7 No. 1 com..... 68@ 70 72@ 77 77@ 78 <<" ieee deen Ke Oe 
No. 2 com. 35@ 38 42@ 45 48@ 50 No. 2 com..... 42@ 45 50@ 53 5T7@ 60 HEIN” fEx2" f8x2%" %x1%" Be 
Qtrd. red, S ND: sit elias a : Clr. qtd. wht.$144.47 ...... $149.54 $106.50 $106.29 
ala amit e $ 60@ 62 $ 65@ 68 $ 67@ 69 AL} HITE OAK— Cir. qtd. red. ...... 125.00 2.2... sere 
BAS ssar“d RAS ........,$114@119 s122@iz0 sigsq@isi | Sek aid war: “HOD Gi on CoH 

eee No. com. an Ie . : ; o> mr “OF 

nos cos: $99 MOS Bes | Nou om tm em nat nem | oe eat Mi ce: ine eae Ue 

. No. 2 com..... 42@ 44 45@ 47 47@ 49 | Sel. Din. red. 83. 9812 lis 624 

Plain red: No. 3 com 20 240 26 24@ 26 | Netcom. anes i ee Se 

JB nisiwrste ae 7p fasdi ca e a ae D o. 1 com 08 71.90 42.10 43. 

tua ae eee $112@115 | Sound wormy.. 40@ 42 45@ 47 47@ 49 | No. 2 com... ...... 33.90 ...... 12.00 
No. 2 com... | 36 36 38 44@ 46 PLAIN Rep OAK— a 
Plain sap: i FAS .........$114@119 $122@126 $126@131 re 
DAS. ...0ss. 8 BB ST $ 60 61 $ 64@ 65 No. 1 com. and @ . 5@ MAPLE FLOORING k 
No. 1 com... 45@ 46 51@ 52 538@ 55 BOL. ccc. a 67@ 69 T11@ 73 T5@ 77 : » - 
No. 2 com... 25@ 26 29@ 30 29@ 30 No; 2-¢0M../¢5: 42@ 44 45@ 47 47@ 49 Current prices on maple flooring, f. 0. b. Cadil- | 
CorTrTronwoop— a PoPpLar— . lac, Mich., basis: ba 
See 54@ 56 $ 57@ 59 ...@... "err -$119@112 §$120@125 $130@135 Face— Clear No.1 Factory & 
No. 1 com..... 44@ 46 49@ 51 a Saps and sel. 7@ 79 80@ 85 90@ 95 | ,38/8 x1% & 2”..... $ 65.00 $40.00 see i 
No. 2 com..... 36@ 38 38@ 40 ...@:. No. 1 com..... 58 60 69@ 70 72@ 74 | 13/16x1%” ........ 90.00 78.00 $30.00 
QUARTERED WHITE OAK— No. 2 com. A.. 35@ 3 38 40 39@ 41 Bseaiced cater eaiave.s 95.00 85.00 41.00 § 
RI cscs . .$135@140 $140@150 $150@155 No. 3 com: B.. 26@ 28 31@ 32 32a 3h ies 100.09 90.00 43. T 
No. 1 com “ | Sorr Mapte— 17/16x24" uation 108;00 g0.00 40,00 i 
sel. ........ 70@ 75 80@ 85 95@100 Log run ...... $45 $48 $52.50 x34" 222 “95-00 85.00 50.00 F 








Q & 2) 
Ss eee ee FF. | 


= 


=e 





0, 192; B 


10@18,y § 


10 @ 20,44 | 
10 @ 20.44 
10 22..4V 
0 @ 26.04) | 


026. § 


.@... 4 


0@ 18.4 
0@ 20.44 
0@ 20. 


Prices 


3 com, 


)@18.00 
)@ 18,0) 


1@17.04 
19.0 
@19.00 
@19.00 


AEA ori 


@17.0 | 


@19.00 | 
@19.00 
@22.0 


3-20’ 


‘ 


@39.50 | 


@38.50 


@38.50 | 


@38.50 
@39.50 


-16' 

@31.00 
@ 33.00 
@ 34.00 
@35.00 
@ 36.00 


ct $2; | 


” and 


i 


innati § 
week | 
poring 


%x2" 
106.29 


"72.40 


Xadil- | 


ictory 


REE 


Leon ga I RET 


Fesruary 10, 1923 


AMERICAN LUMBERMAN 


83 

















‘6 ” 
SOFT TEXTURE” SOUTHERN HARDWOODS 
Cincinnati, Ohio, Feb. 5.—The following are average prices, Cincinnati base, quoted on Virginia, West Virginia, Kentucky and Tennessee 
hardwoods today: 
4/4 5/446/4 8/4 4/4 5/446 8 
QUARTERED WHITE OakK— BircH— re M4 HicKory— 4/4 5/aaRES 8/4 
jeer $140 150 $150 160 $160@170 FAS ......--; $125@130 $130@135 $135@140 FAS @. $110 120 $110@120 
- Selects ...---- 105@110 110@115 115@120 No. 1 com No. 1 com..... ‘ea ‘ 80 70@ 80 
No. 1 com..... 70@ 75 80@ 8 85@ 90 Sel. ws eee 65@ 70 70@ 75 70@ 75 No. 2 com...-. oo 40 35 
No. 2 com..... 438@ 48 53@ 58 58@ 63 No. 1 com..... 65@ 70 T0@7 T0@ 75 emer rae 
Sound wormy.. 40@ 45 50@ 55 60@ 65 No. 2 com..... 35@ 40 40@ 45 42@ 45 | WaALnuT— 
WHITE ASH— 1 GPC Ceres $205@210 $220@225 $225@230 
QUARTERED RED OaK— eee. caeeccews $ 85@ 90 $100@110 $105@110 LO 150@155 155@160 160@165 
OD seweceews Pa bay oe” See Pe No. 1 com..... 50@ 55 60@ 65 65 70 0. 1 com z ” — " 12 1 
FA 5 5 0 115@120 
No, 1, COM. <+ e = ‘dca g. ie  erlines’s No. 2 com..... 382@ 35 40@ 42 42@ 45 No. 2 com.... 50 45@ 50 
No. 2 com..... Eee, cece. 
PLAIN WHITE AND RED OAK— 
FAS Farad ee ne a> ge **90¢ 100 $120@140 VALLEY HARDWOODS 
a pot eed 73@ 738 80 78 4 i Pon: i ee Feb. 5.—The following are today’s average prices on southern Mississippi Valley 
No. 2 com. 45@ 50 i 50 47@ 52 ardwocds, f. 0. b. Cincinnati: 
No. 3 com... 80 24 27@ 30 30 85 4/4 5/446/4 8/4 4/4 5/4€6/4 8/4 
Sd. wormy... 47@ 50 57@ 60 60@ 65 | Gum— QUARTERED WHITE OakK— 
Qtrd. red FAS. $170 120 =? 130 $130@140 
mesg Gog wo sg ass muee | Sak Re gS MGT ORS | Eas co BR Ng 
No. 1 com..... ° ” No. 1 com..... 70 0 75 %75@ 80 
No. 2com..... 32@ 384 87@ 42 40@ 45 5 ag Sl bo be = Notan San nan oan 
=. ela 80@ 85 $ 85@ 90 $ 90@ 95 _ -— FAS. 103@110 120@130 125@130 | QuarTeRED Rep Oak— 
No. 1 com..... 3 50 50@ 55 55@ 60 a ee --$120@125 ...@... ...Q.. 
No. 2 com..... 23@ 33 33@ 88 88 88 | ge MOS WES SEW) Ka 1 com..-.- 0g 65 gi ge 
CHESTNUT— ‘ 8 to Its ‘i 55@ 60 ...@... ...@... No. 2 com..... PC a ee (oe 
Ror 120@125 $125@130 $125@130 ap F i 
FAS com. 700 18 15Q 80 15a 80 wider ...... 56@ 59 59@ 63 67@ 70 | PLAIN WaHITE anp Rep Oak— 
No. 8 com..... 18@ 20 20@ 21 20@ 21 Sap No. 1 com. 44@ 48 46@ 49 48@ 50 WA scdeaaaas $115@120 $120@125 $125@130 
Sd. wormy an Sap No. 2 com 27 «426@ 28 26@ 28 Selects ....... 80@ 85 85@ 90 %90@ 95 
No. 2 com 30@ 32 32@ 35 35@ 88 | wane =~? —--- Sas oF be = x9 
MoT con an Seet weeme- 2. No. 8 com..... 20@ 22 23@ 25 25@ 28 
and better. 85@ 38 42@ 44 42@ 44 D., log run.. 45 50 55 Sd. wormy.... 40@ 45 48@ 53 50@ 55 
Sorr ELmM— Cc 
MaPLeE— 5 OTTON WOOD— 
WIS. 5 cisi0s 0/4 --$ 90@ 95-$ 95@100 $100@105 WAS esciwicns $ 70 $ 72 $ 75 Ss. 6” : ? 
No. 1 com..... + 399 63. 70@ 75 75@ 78 | No.1 com..... 45 50 55 ie ice” Gee Gee ee 
Ne.2com..... 382@ 35 35 40@ 45 No. 2 com..... 25 27 28 No. 2 com..... 35@ 38 38@ 40 ...@.. 
The following are current f.0.b. Chicago Cincinnati, Ohio, Feb. 5.—The following are 
prices on cypress: average prices today f.o.b. Cincinnati: Cincinnati, Ohio, Feb. 5.—The following. are 


GULF COAST RED CYPRESS— 


New Grades 
Factory 
Factory 
Tank FAS Selects Shop Box Peck 
4/4,...$118.50 ie 50 $ by = $51. 80 $29.50 $26.50 
5/4.... 123.50 6.50 63.50 32.50 28.50 
6/4.... 126.50 119:60 ee bo 66.50 32.50 28.50 
8/4.... 135.25 127.25 97.25 74.50 33.25 29.25 
10/4.... 141.25 183.25 103.25 80.25 ..... ceece, 
12/4.... 141.25 133.25 103.25 80.25 ..... wand 
16/4.... 146.25 138.25 108.25 85.25 ..... mate 
Boards 
No.1 No.2 No.3 
1x4 to 12”, random lengths..$51.50 $39.50 $31.50 
Finish, S28, Random Lengths 
Cir.heart <A Bi: € D 
int » i 11”.. -$109.00 $104.00 $ 94.00 $84.00 $69.00 
o1 
8 + bry 00 104.00 94.00 84.00 b+ 
1x12” «+++ 116.00 112.00 102.00 bag 
For 6/4, a $5 to above prices; for 6/4, + 


$8; for 8/4, add $16; for 5/4 and 6/4 “‘D” grade, 
add $3; for 8/4, add $6. 4 , 


Bevel Siding 


x A B Cc D 
"x4, 5 or 6”, std. lgths.$51.75 $48.75 $43.75 $28.76 
Bungalow Siding 

B_ Cé&bdtr. 
"x8", from 1” stock.......$57.75 $48.75 $47.25 


%”x8", from 1%” stock.... 75.75 66.75 64.25 
For 10- inch, add $10. 


Lath a. te 
oO. oO. 
MD xiiianndinwe UiittiwmeA$——— aa 
RED CYPRESS, OLD GRADES— 
Factory 
No. 1 No. 1 No. 2 
FAS Selects 2 common common 
4/4...$110.00 $90.00 $58.00 $50.00 $36.00 
5/4. - 115.00 95.00 72.00 50.00 36.00 
5/4... 115.00 95.00 75.00 50.00 36.00 
8/4... 120.00 105.00 83.00 52.00 36.00 
10/4... 130.00 135.00 125.00 54.00 36.00 
12/4... 130.00 135.00 125.00 54.00 36.00 
Boards 
1x pres" 1x12” 1” random 
No. 1 common..... . $52. $58.00 quads 
No. 2 common...... ii 00 C7 eee 
OOM RN nab a aaa eaaea $29.60 
YELLOW CYPRESS— 
Factory 
No. No. 1 No. 2 
FAS Selects shop com. com. 
af Wiptaiate $ 94.00 $79.00 $52.00 $38.00 $31.00 
) ieee 104.0 89.00 66.00 43.00 34.00 
ial 104.00 89.00 66.00 43.00 34.00 
events 109.00 94.00 74.00 45.00 35.00 
Boards 
Sel 1x6” 1x8” 1210” 1x12” 1” rand. 
Etote Didiatasiote $84.00 $84.00 $86.00 $94.00 ..... 
oe common.. 42.00 42.00 43.00 50.00 ..... 
common.. 34.00 34.00 36.00 38.00 ..... 
ME Maio canty wanae ccec Greve tans .00 





RED CYPRESS— 
Rules of March 18, 1922 


Factory 
Factory 
Selecta Sho 
eo Cee cdwescen nicehcen eae ..- $74.00 $44. 
Finish—S1S or $2S 
Clear 
1x4 to 12” 


Heart 
ineld. S28.. $106.50 $96.50 $90 50 $78. 50 $60.50 
Common Grades, Rough 


0. 0.2 No. 8 
SY Oe oie kinescceedeeeee $31.00 $25.00 
YELLOW CYPRESS— 
4/4 5/446 /4 8/4 
) JT eres -.--$ 90@ 95 $105 20 
—_ «eeee+s T5@ 80 85@ 95 95@100 
1 shop aaa ere 47@ 50 60@ 65 68@ 75 
oS. widths— 
No. 1 com..... 35 40 43 
No. 2 com....- 30 32 35 
No.1com. No. 3 com. 
Be Oe i scitctindsccameaaa $40 $33 
BRIGG ES Secvicvcccccccccce & 88 


St. Louis, Mo., Feb. 5.—The following are cur- 
rent quotations on cypress, f.o. b. St. Louis: 
GULF COAST RED CYPRESS— 

New Grades 





Factory 
Factory 

Tank Selects Shop Box 
GIG. satiawatdKe --$121.75 $73.75 $48.75 $26.75 
5/4 I 83.75 60.7 29.75 
OLE. cccadescccne Ee 86.75 63.75 29.75 
SEG Kacdniaccae - 137.75 94.50 71.60 30.50 
MELO. -dasewendseas - 142.75 104.75 77.25 eeae 
Tle scaceces eoee 142.75 104.75 77.25 “cade 
WOEG. skecdcacccns 47.75 109.75 $2.25 aiie 
Peck random MUP i iwecccscaseciedcace occ e$eaede 

Bebe e or 7 
1x4—10” ..... sot 00 M102 00 $ on 00 $ 2. 00 $67. 00 
TREE icscece 4.00 110.00 100.00 = 00 74.00 
Bee Ss casaues Et $0 122.00 112.00 109 wadee 
BRIO” ccscecda 137.00 132.00 122.00 119.00 ..... 
Common Grades, Rough 
No. No. 2 No. 3 
SEG 16" nkakciepcecuscueute $50.75 $38.75 $28.25 
GSES Sess hacecudadtectauden 57.75 43.75 28.25 
Bungalow Bevel Siding 
Ewe SP cicce THT GRTE cece 63.2 éenke 
PERO vcccc S476 (TOT cccccs TRae ssees 
YELLOW CYPRESS— 

4/4 5/4 6/4 8/4 10/4 
FAS a $95 $95 $100 $115 
Select 85 85 90 95 
No. 1 ae 62 62 72 17 
No. 1 common...... 36 38 38 40 “an 

No. 2 common...... 26 28 28 29 7 

—_ 

a6” 0 luis®” isi (ine 
No. 1 common...... mT 00 $40.00 $41.00 $49.00 
No. 2 common...... 31.00 32.50 33.00 35.00 
Peck 
I” PONEOM ccccccccccccoescccceece PETC CT «oes - $20.00 





average prices, Cincinnati base, quoted on pop- 
lar bevel siding: 


Clear Select No. 1com. No. 2 com. 
iccie caw $60.00 $50.00 ey 00 $24.00 
Gevaveceeaus 60.00 50.00 2.00 22.00 
a ere 57.00 47.00 36. 00 19.00 

Louisvitle, Ky., Feb. 5.—The twelve poplar 


bevel siding items handled by producers in this 
market are quoted as follows f.o.b. Louisville: 


Clear Select No. 1com. No. 2 com. 
Oe sauvende $62.00 = 00 = - $24.00 
Or acaveted 62.00 00 22.00 
GP saseave 57.00 ro 00 36. 00 19.00 
Cincinnati, Ohio, Feb. 5.—The following are 


average prices, Cincinnati base, on “soft tex- 
ture” poplar, from Virginia, West Virginia, Ken- 
tucky and Tennessee, and on Mississippi Valley 


poplar: ; 
4/4 5/4&6/4 8/4 
VALLEY POPLAR— 


WOR sé ceadens $110@115 $115@120 $120 
Saps & selects. 80@ 85 85@ 90 0@ 95 
No. 1 com....$ 55@ 60 $ 60 

No. 2 com.,A.. 35@ 38 387@ 40 40@ 43 


No. 2 com., B.. 24@ 27 27@ 30 30@ 33 
“Sorr TEXTURE” POPLAR— 

/) Saeererr re 120@125 $125@130 $130@135 

Saps and selects 90@ 95 95@100 100@105 

No. 1 com..... 65@ 70 T@%™5 T5@ 80 


No. 2 com.,A.. 40@ 45 45@ 48 45@ 50 
No. 2 com., B.. 30@ 32 81@ 33 381@ 33 


WEST COAST SPRUCE 


{Special telegram to AmMmRICAN LUMBERMAN] 


Portland, Ore., Feb. 7.—The following are 
prices ‘prevailing here today: 


Pg ee reer rrr rrr rr cr. $73.00 
p>” i Serr rrr rrr re  T 68.00 

Biawed BIGGIE TOW ik cc cecevncccccenssavinees 39.00 
TORR iadicceexcndecdcceadengans 40.00 

BMG gaddedduddadvacenusddcdeecewsaeuseauens 6.50 
Factory stock, 1% .....c.cccccccccccccccccece 41.00 
Wr ip ccadasiacdetesensueeess 48.00 

Di iidddeeccccceneccacaded 50.00 

PP iddeéeedsdsss codeunscceudes 50.00 

FE Ch Bo dciviccccnccsisacace 53.00 

Common rough dimension...........++++++« 25.00 
Box lumber, SP@CN.....ccccccccccccccccccce 20.00 
Mir Gried ..ccccccccccccccceccs 22.00 
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Jacksonville, Fla., Feb. 5.—Following is a recapitulation of prices obtained in this territory during the two weeks ended Feb. 3: 
Week ended— Feb. 3 Jan. 27 | Week ended— Feb. 3 Jan. 27 | week ended— Feb. 3 Jan. 27 | Week ended— Feb. 3 Jan. 27 
Ceiling 27 
Flooring 1x4 B&better ...... sa0e cote Roofers — Boards 
1x4 B&btr. heart. — ae No. 1 com...... : . IXG'NO. 2 COM. ..00000% 23.90 24.00 x 1 24.00 
B&better ...... 1.48 $50.41 No. 2 Com...... 24.19 18.00 Nig. 2 OOM. <6+xs 18.09 18.00 1x10 shiplap ........ 24.09 
NO. 12 COM. ... 6 44.95 44.50 %x3% B&better ...... 41.00 42.00 1x8 No. 2 com......... 20.00 rie ee oe 3. | a aie 24.09 
mO; 2 COM,... +» 21.93 21.5% NOG, 1 COM... 005 37.69 37.09 1x6 & 8” No. 2 A. D... 22.00 1x12 shiplap ey en ee ee 24.06 
No. 3 com...... 14.33 13.93 No. 2 COM...... = 18.00 BE CO-Va 6.0:00605.00:8 28.00 25.99 
Pe ea ers | ee No. 3 com...... dee sees Boards No. 3 common— 
B&btr. sap rift. 80.00 79.62 %x3% B&better ...... 1.22 31.64 B&better— 1x8 shiplap ......... 18.50 
C sap rift 67.00 67.00 ING, b COM 6:66:05 27.00 26.90 1x 6 D4S 59.00 1x5 & up D4S 2°’ jean 
No. £ com: rift. 37.00 ..... No. 2 com...... 14.93 13.82 Se TE sccsasassay sexe ee 1x6 & up S28 11.11. Isso 
B&btr. flat..... 60.93 60.37 Siding TRO HES ososiseesa .... 50.00 1IX8-to 12 848 ....... 17.00 1" 
No. 1 com, flat. 51.03 50.00 | 1x6 B&better Novelty.. 44.75 a bts 0, 5 a ee 49.00 ....- | No.3 and cull— = © ‘" 
: com. wr 4 21.37 No. 1 com, ee + ge 44. 00 i : to a Se geen piped _ a Meets ceKs wee §=6G 
Yo. 3 com. flat. 13. tees No. 2 com. Novelty.. 25. x 6 to ough . : ERO EIE ge erences ook ies a 
1x6 a ; com. ely ap eye m...' 3 com. Novelty.. 18.59 15.85 | no 1 common— = a Pos tiegt es a 
een eee eee . evel— ; Pes oti as .. 47.00 x "DAS ae 
Shingl wag y-- Seaemneees 26.00 25.00 | 5/4x § DAS Locssass 45.00 ..... | 1x6 to 12 D4s....2!: 160d 18a 
Pine Seas No. 1 com........... 24.00 26.00} B/9%19 Das Liilttl 60°00 00 
No. 1 all heart........ SS) No. 2 com.........-- eee 18.00 No, ¢ eommen— Lath 
S518 BO. 1.2.2 020000000 po 5.25 “Babetter edge— er a.) ieee 25.86 25.74 | 4+ No. 1 std. kiln ariea. a w 
fb ogannemeencnnee: — Ties serettececesees S604 BB29 | 1 8 DAR cesses es, 2800 555) | 4° No. std. green... 2. fe 
4X18 NO. 2........0000. 2.25 2.50 So hee teeeeeeee eH 13.00 ix 8 shiplap ........ 24.20 2450 | 9. N° reece dried. 2.00 
GRSe SUD: Oi sessenseees 1.25 canon No. 3 Com........... : 220 ee eee ee a Se _ ee ee RMD ved Srcie heals 6.50 
The following f. o. b. mill prices are taken from sales made during the week ended Feb. 3 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan. 
Alex- ming- ttes- sas Alex- ming- ties- sas Alez- ming- ties- 8as 
andria,ham, burg, City, andria,ham, burg, City, andria, — burg, tty, 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo. 
Flooring Fencing, 81S ee “ween SIS1E 
1x3” EG “ated pecorars 81.97 84. “4 85.00 83.07 Oi 1, Ae Be 555s 36.37 woe 37.21 ll eo 57100 2810 a2 
OCS e: eee 80.0 eikten a. uneaees Other POUGtINE 2.2.0 ssess 45.75 37.85 ae 30.22 31.00 ¢ 3 
re ae eee aie 61. 30 74.82 ee Le a assets 38.13 pies peed 18 & 20°.: 31.15 . et 
DD wncgesveccve pata ar dines 3 er lengths ... ae . ° 5 tte i 
ME saves 32.00 37.12 ..... | No. 2, (all lengths)— 2x12”, dined page mae 
FG 63.40 60.60 60.71 Cy re 17.44 18.00 20.86 17.37 -— O71 sa75 8 
CSE 1 OS eee 23.94 24.35 28.50 23.15 ; : 
49.28 5128 ..... | No. 3, (all lengths)— > " , 33.39 ..... 34.75 32.56 
N 22:25 23.01 27.56 - eee cebawied 14.65 13.50 ..... 15.78 | no 3 oxae - oe” Te th ae 
1x4” EG 65.00 75.63 78.29 1x6” BA Sg Dic 20.00 19.00 19.00 19.44 ae ot a 4 
B : et . : ihe : 63.27 Boards, 81S or S28 a Sea ae eae a amped one 
BSi00 ..... 8700 | No. 1, 248", 14 and 16’.. 86:50 ..3.5 <co.. 80/52 ee: vente SA yi 
Fa B 52.53 49.99 50.65 Other lengths ww... 44.60 48.75 38.78 cae ees , sissies 
2x4 to 12” wise ne 17.25 
Fs Se ; ax10”, i4 an and 16’ 38.00 igo 7207 39.59 ieeiineell tials 
—- wate 44.17 Sher tenets ...  ocvss a nnn ‘ 
46.85 43.74 ..... 1x12”, 14 “ind 16° 48.38 ..... 120.) 49136 wae” Sq. E&S S48, 20’ and ‘under— 
21.64 22.39 26.30 Other lengths... ..... 52.50 45.00 49.22 } eee é 
14.00 15.94 ..... | No. 2, (all 10 to 20’)— EE, tee eeeusserenses 
1x6” No. 24.00 24.41 1x6 to 12” 2.05. 5s'88 27.50 pik pale GR wets ann ees ona 
No. 18.00 19. are i s 5 . ortleaf Tin a 8 
BT is eie rela lacs pd oped star ri No. 1 S48, 20’ and under— secs 
CE ee eres . 25. ‘ : ; 
” tt ees A 2 40.75 42.32 | No. 3, (all lengths)— : 
wen getloeannet 88.00 111) 37.38 38.37 1x6 to 12” ...... ..ss. 19.89 20.96 .... 
“See secee 19250 16:50 ae WUER Cativeciich wlenlec 21.00 ..... 21.00 20.65 
a ORS esha eee MRO? cos osicwes 20.88 20.50 20.82 21.04 _ 
MiG UB. .sssuesess : 
%x4” B&better ....... . 43.05 45.00 44.08 42.57 Tic es eee 21.46 20.50 21.91 21.12 
= wip bee e eis seis 7.38 ai ped a. +p tl No. 4, poo capa and 10.00 10.82 6.00 5.57 
See a 20.2 0% e By ina.e winie ins i . payee Di 
mener bade 2200000 SI 400 400 Roofers 
Aras eae a ree 47.00 ..... 
O52) ER. ove eenwse 24.00 ee 
Partition, 1x8” .. 26.50 21.75 2 
ieee eae Cus Messin 
1x4 & 6” B&better 57.00 54.00 58.22 hi ae 
ee 47.50 48.75 47.28 Shiplap B&better, 9 and 18’.. os ~— 
No, 9 ........ 28.50 veces 20.91 No. 1, 1x8”, 14 & 16’... 37.83 -ro+» $8.18 10 and 20’.. ee Be 59 
xe” Bapettsr 202000! 2) a a i eee ee eS i600 oS on 
x e WP sccccccce eccce ov. x Ps ae’ z i i nd 20’... HOES 61.25 45,25 
No. 1 ...-.e serene 49.00 - Other —— va) teeeeate 46.25 .38.94 ieee 58.25 
No. 2, (10 to 20’)— No. 2, Random 2.2.3... Be ee ee 
Bevel Siding ee a 25.29 24.83 25.23 25.03 _—" aoe er 2 
% x6” Babdotter eee eww a desing gd i (att ies 25.48 24.00 ..... 25.38 | Renetter, 2x6", 9° oF = 
seccesecces . ayers 27. No. 3, (a engths)— , , 
No. ENE 19.00 15.25 |) eee ae 20.59 ..... 21.00 20.95 1B’ eee eee eee eens “ 76.00 
%x6" B&better ........ sees 44.25 1x10" ee ee 20.00 21.75 21.81 20.58 — er 10, oa Gay, Decking _ _ 
ae or ‘ i é 
Drop Siding Grooved Roofing yy *.. 22:00 ants 
1x4 or 6” peeetter 50.51 51.25 50.19 49.54 No. 1, 1x10”, 14 & 16’. bx Rav 40.46 Heart face, oF ’9, 10, 
Selec 43.26 46.25 46.00 46.14 Other lengths ... ae. 40.70 i site 38 or 20° a 43.00 
No. Pepi: ‘eeaedhawad Dimension, S1S1E ~~ 9, 10, 18 ow ... 43.00 
No: 1, 2x 4";40! 230.5 32.19 « 200: 82:47 Car Sills | 
wiatak PP sktnes 31.14 31.00 31.03 | S4S, Sq.E&S, 8”, 37’. — ee 
ae el 17.56 54.00 16" cso Ba $2.24 3157 | 38 tog 0 vee S685 oo 
Ee sary ae ian. 20’.. : 35. : Upto 0”, $4 to 86’..... ieee OR 
1x8” EOP: ..--. 10” to 20° 24.07 Sn tie” etn denire iL 4150 
” 29 Of Se CB", BO asses i . 5.5 e 38 to EO ene at ak age 3, 
a and 10 62.00 o? 26.70 27.86 28.19 Up to 10, 34 to 36’ 42.00 rh 
7 .n 16’ ...... 27.7 32.58 a i: Greet tea re 
B&better Surfaced— 18 & 20°.) 30.74 29.64 30.52 | Up to i4*, 34 to do? .1 1: 35.00 7 
= * 3, oe ira 10°"to 20° 80.19 en ie peer tee 50.00 
a ; 59. 58°00 57.7 2x 8”, 10’ ...... 31. 30. 30. 38 PO OM ao 0.x iimeresce’s 5.00 
Be Rah seerreraeeeess eet Gnas Ghee Gest eee. 31.17 30.00 30.14 . Car Seon 
1x5 and 10” 2......... 66.07 66.52 61.10 67.35 + Pa ted eao0 peg ts 8” & under, 20’ & und 40.00 
ete okiior cee 66.09 69.34 67.83 67.18 10’ to 20° 32.38 Stringers 
1% x4 SEAR” cs ccannass 71,08 ..... 67.25 74.07 , =, * op sen peter. DP 900s Ihrt., %at6 1 Oxi” .. 70.25 65.00 
5/4x8” NS irene oes ened: “Mneeete eee oo. oa | Ss hh, we te O’......., a verse 52.00 
5/4x5” & 10”......... ces sere re 29.94 31.70 31.16 eng 
a ee TO00 0 sin paige 18 & 20°", 33:86 35.70 34.29 Rough heart, 14”, 20 
1% and 2x4 to 12” see see capi 10’ to 20’ 34.02 28.50 Me BnG WHS ois cecces Ties’ 44.00 
1 gy * eee mae bipnee enna et a4 38-67 84-28 | 6x8”, 9’, 90% heart...... 38.00 
6/4 & 8/4x8” ........ sosvs B00 al 34.75 84.58 
74 8 eit 3” ‘ios 0° 2 33.06 98:83 CYPRESS SHINGLES & LATH 
6/4 & 8/4x12” ....... ROOD. 35.5% ohne wii 
— 49.00 | No. 2, 2x 4”, . os bag Cincinnati, Ohio, Feb. 5.—The following are 
Apc : 49.00 oe'6 3515 o8o7 | average prices today f.o.b. Cincinnati: 
oe tariag 7" 2**o*” 80.00 30.00 31.21 | Rules of March 18, 1922 
1x5 and 10” .......:.: preees =p é —-. cana 
ite and 2x4 re preees Beep 80.29 ee ene 23.50 ..... 24.00 24.94 a 
o a Stien ter 11111) S437 3486 S417 2840 | 8".... cece eee $58B | $2NB 
Babett weiaeass 10 Ob'.. SAG ou... BEM GRRE | Bi viccvicccssvcceese Me 4.38 $3.43 
a a 8 10’ to 20’ 24.19 | ee OLEAN aT 4.93 3.63 
4 and 6” ..... ..... 58.23 75.50 66.8 7.4 anes : 4 pe 3°88 
BERR AO” 5 -seecncs 67.10 68.50 69.37 2x 8”, | Bees 5666 wre Gea | © cbuehnnaaa o - 
E  wseree eed ae E “ ” 
Jambs 16’ ...... 28.59 24.50 28.00 27.98 No. 1, 4-foot oe ce No.8, pF oot 
og ow 10’ to 20? 3011.2... 3478 * $6.08 $8.88 $4. 
1%, 1% & 2x4 & 6"... ..... 72.00 1 ° . seeee . sees 5 
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ARKANSAS SOFT PINE 
: The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Feb. 2: 
a Flooring Finish—Dressed Dmension Ceiling and “an ae 
fan, 27 Edge grain— 1x3 1x4 B&better © No. 1 No. 2 4” %” %” 
a ae ee I ass de aiddw banc $61.25 $57.00 | 12, 14, 10, 18, 12, 14, 10, 18, Clg. .. e500 

24.09 - B&better ...---eeeee reese $82.50 75.00 | 1x6, @ gr 66.25 59.00 16 20 16 20 B&better . «++ -$46.00 $48 $5055 “00 

| . .ypeennnecer ** 74.50] 335° 90° is 71.25 64.50 $30.00 $33.00 2x4 $27.00 $29.50 epee 38.50 "$0.00 °46:50 46.00 

| BRC Seeeneeeeqerenvere 62.00 61.50 | 11," ivf, onxd to'8” aa 2 | "b7:00 "b925 2x6 “25:28 "27.00 | No. 2 2... ** 21.75 ** 26.95 

24.06 P in— . 1y,’ 1%” 2x5, 10, jo". * , = 74 ** 30.00 32.50 2x 8 26.50 29.25 

24.09 JB Fiat, graln- in. son , 31.00 33.25 2x10 27.50 29.50 Lath No.1 No.2 

2 eee III $8 Bb enn ae ee ean Meas i 8 0 

NUDE oe nicceuneorannnecws 27. 26. No.1 No.2 No.3 — 

iin ae ey Mee $36.00 $18.75 $16.00 S2S&CM—Shiplap Tent eee Moldings —_ , 

ieves . Casing an ase Ge Sancdeeavinealeeee 2e : No.1 No. 0. a seeeee discoun 

stud, . B&better | 1x8” 112.121.1111 37:50 26:25 20:50 | 1x 6” a $24.25 $19.75 | 1% and over.........15 Sereest discount 

sags BD ixd, 6, 87.0.0 ec eee eeeececceeee ee + $74.50 | 1x10” ............ 37.75 26.25 20.50 | 1x 8” |.....°°°°""" 3795 “ssa "21.00 —e 

ir erreererererecererrersrs i se serra: 49.25 26.75 21.25 | ixt0° 23222222002: 38.50 26.50 21.00 None sold. 

17.00 4 

19.35 & 

ef NORTH CAROLINA PINE 

16.06 Norfolk, Va., Feb. 5.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: — 

Edge, rough-—— No. 2 & kaon No. 3 Box Cull & red heart we Oe 
P Ph EO ter $61.50@63.5 $38.50@39.50 $26.50@27.50  $23.50@24.50 Lath, No. 1..$ 6.60@ 7.00 Roofers, 0 a eS ae D4s, =: *oa.30 71.50 

ris fae; eee Oo.000 71, 0 418.00 manos 21.50% 28.60 st@-ss | pactory, "22! 300003400 10"! 31:50@32.50 10°°: 70,50078:50 

te SS TE PRS iaee «| Bbowanes OOO LIIQIIIL | Sizes, 7.1. 24:00@28:00 12”. 33,00@84.00 12”. | 78009 80.00 

6.60 & Rough 4/4— 50@67.50 48.00@ 45.00 30.00@81.00 26.50@ 27.50 Finished widths— No. 2 & better No. 3 P ~— 

ek Tea errr ee 65.50 @67. ; . 5 } * “4 ~ E as Se 

ee Behe 67.50@69.50  46.00@48.00 —31.00@32.00 —27.50@28.50 | Flooring, #x2% and 3” rift...... $36.00@00.00 $5 Gisco *sise@sese 
{ F J Sib GEG Be crcdacaees 59.00@ 
i erroserrers 73.00@76.00 —51.00@53.00 —32.00@33.00 =. 28.50@29.50 | i 35.50@87.75  27.50@28.50 16.25@17.25 
i, | Nos. 1 and 2.$42.00@43.00 Re eee nnn Rammell geererncenrneceeses "2 38:00@40.00 — 29.00@80.25 18.00 @ 19.25 
; N i it ae 2. 9. \aaegill |. GRE “sxccaseacecssweseanes \ 

: 2 Rees * weet 17.00@18,00 Cull red heart.......... 12.50@18.50 | Partition, 8” ..........ceeceeeees 59.00@68.50  48.00@53.00  27.50@30.5e 
2.48 NORTHERN PINE | 
29.3 2 Duluth, Minn., Feb. 6.—Quotations are unchanged in all lines of northern pine, both lumber and dimension stuff. Sawmill companies in this 

; way market 

30.70 ' territory have intimated their disinclination to advance quotations until absolutely forced to do so, as they desire to prevent a runaway . 
284) | Quotations f. 0. b. Duluth follow: 

80.15 CoMMON BoarpDs, RouGH— FENCING, RouGH— zs - < 

: ’ ’ ’ é 16 18420 
82.56 i Ee 8’ 10’ 12° 14416’ 18’ 20’ 6 8 10,12414 . $87.00 
vee | ” ere: $59.00 $63.00 $67.00 $69.00 
S eh. Bice $60.00 $62.00 $67.00 $67.00 $67.00 $70.00 $70.00 2 Ee bios 76.00 49.00 51.50 54.00 54.00 
OP alec 66.00 68.00 74.00 76.00 71.00 76.00 76.00 eee perenne sanens 31:00 33,00 35,00 36.00 35-00 
Ms dsctas 70.00 73.00 80.00 80.00 75.00 80.00 80.00 ae - ianepepeureaenn 56.00 58.00 62.00 68.00 68,00 
ig NP age SEBS ERS hag) RC gl BR ap 
son a Paget teanenenes * 7 29. 32.50 : 
-_ fcr mT a a m mixed lengths, 4, $20; 6° $3 
NOR Se [Be ewcsass ° . . . . ; : " longer, mixed lengths, 4”, > 6”, . 
eas 32:50 34.50 36.50 36.50 36.50 36.50 36.50 | No- 4 6 foot and longer, 
ee BP vik 34.00 35.00 37.00 37.00 = 37.00 = 37.00 ~— 37.00 6” fencing, same as ©". oe. ane 
36.08 For all white pine Nos, 1 and 2, add $1. All white pine, Nos. 1 an » @ a eT 
No. 4, 6 to 20’, 8-, 10- and 12-inch, $32. S1 or 28, add 75 cents; SISIM, add $1; 548, —Tn 
For S1 or 2S, add 75 cents; S1S1B, add $1; for resawed, add $). Flooring, %- or %-inch ——a Te Te 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. Drop siding or partition, a a a . 
Shiplap and D&M, 8’ and up, add $1. Well tubing, D&M and beveled, add $2. 
No. 1 Preck Sturr, S1S1E— SIDING, 4 AND 6”, 4 TO — 6” 4s” 6” 
6’ 8’ 10’ 12’ 14’ 16’ 18’ 20’ an 
OM, Dit iicienscnnenaves $29.00 $29.00 
2x 4”....$35.00 $37.00 $39.00 $38.00 $38.00 $39.00 $41.00 $41.00 pO ee ce $56.00 $ : ’ 46.00 
2x 6”.... 35.00 36.00 38.00 37.00 37.00 38.00 40.00 40.00 | C ........ceeeeeceees 61.00 51.00 00 Norway, C&better... 46.00 
2x 8"... 35.00 37.00 39.00 40.00 40.00 39.00 41.00 41.00 Ee awduveccceuveneanas 44. 
18.47 2x10"... be pe bye ee on popes = ye Siding may contain not to exceed 20 percent of 4- and 9-foot. 

a ONte vics Ute : , i c asad . i t 

t 2x14”.... 42.00 43.00 45.00 45.00 45.00 45.00 48.00 48.00 — run to O. G., $2 a thousand extra; product of the strip as 
£ —_ grades 

83.0 ome mee —. $2 less than No. 1; pine, rough, deduct 75 cents; D&M Readed ceiling, %-inch, $1.50 more than same grade of siding. 

56. be 

50.33 

45.25 

a DOUGLAS FIR CROSS TIES 

“| [Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMERICAN LUMBERMAN] Chicago, Feb. 7.—The following cross tie prices 
7a0 | Seattle, Wash., Feb. 7.—The following prices Portland, Ore., Feb. 7.—Fir prices today, f.0.b. | prevail, f. 0. b. Chicago: 

“| paid for yard items, f.o.b. mill, were reported | mills are as follows: Untreated 
37.63 ff ‘today: White Southern 
me : Pre- ae Grain Flooring dail ; 

Hig OW WEMNNG | 154° NOs Bi Gl6Rd! 6 ceccsciccdevcdccdetiecnceass ! Oak Sap pime 
vere J Prices Prices Prices Be IE aicn nists favs barnsrerneer) saeco | Bes tee, o. Cee Oe... Se 
13.00 | Flooring No. 3 clear .....seseseeeesereees tenes boy No. 3, 6x8", 8’, 8-inch face...... 1.45 1,95 

fF 1x4” No, 2 clear veg $54.00 $49.00 $51.00 | 1x3 and 14%x4” No. 2 clear and better....... 55. No. 2, 6x7”, 8’, 7-inch face...... 1.30 w 
ion NE OF ee reign No. 3 clear........++s++++++ 43.00 | No. 1, 6x6”, 8’, 6-inch face...... 1.15 d 
seeee El No. 2 & x. 47.00 41.00 epree 
38.00 No. 3 Ot — Se. | Slash Grain Flooring a ress yrs Ragerncntghi  on per dl 
41.50 1x6” No. 2 and better s. g. 44.00 43.00... ee ee Gans > eee 
43.00 i es 2 rrr $8.00 ose. secee | 204" No. 3 Clomr Gn Detter occ ccecccccecs 42.00 white oak. 

55D No. 3 clear .....seeeeeeeeeees ee eeeeees . uf 
we Stepping 1x6” No. 2 clear and better.......0.eeeees: a0 | eee nee, Ben eee ee 
sie No. 2 and better clear.... 70.00 69.00 Peer INGES GIOMD “cacsedccesccsccssctucsneene 40.00 Switch Bridge 

Finish Ties Plank 
i In Steppin 
1x8 and 10”. ..........s00 61.00 58.00 ..... bsinapimantengeninnictonctiag WN ii ciciiictcniencsennesl $49.00 $46.00 
yenee Casing and Base.......... 68.00 63.00 «sees | 1% and 1144 No. 2 clear and better....... -- 70.00 Sed cok 46.00 44.00 
— Cetline setae sods on lta dapat poe aa 
bey 4” SN BP i ccsiescsncdadswcctens s 
7 a 2 ol. . 
ae —_ a : ae better ... FI a A conc No. 2 clear and better............seeee <ices CRO 
1x4” No > gre ded 2. 29.0 42.00 ceeeeeeoeets 
14.00 Me. 3 — kssernalicn 37:00 cia aes Ceiling St. Louis, Mo., Feb. 6.—The following cross 
38.00 Drop Siding 5x4” No. : om and better ARS IOSD bry + tie prices prevail, f. 0. b. St. Louis: 
5 TX0"No. 2 and better .... 47.00 40.00 43.00 | 4» No 3 clear and better <..00000001111 42100 Untreate® 
TH | NO. 8 veeeeeeeeeeeeees 37.50 onia Wie BME x cc uncsngstennancennenesss 38.00 White Southern 
Boards and Shiplap, No. 1 Com. Oak Sap Pine 
_ © 1x8, and P eiidiikicanasaes 23.50 17.50 19.50 Drop Siding and Rustic No. 5, 7x9”, 8’, 9-inch face....$1.70 $1 0 
4 eee 4a tare ade wed e aoe, 24.00 18.00 rere = 44.00 No. 4, 7x8”, 8’, 8-inch face.... 1.50 
2 1x6” No. 2 clear and better .............-. ’ ", 8°, 
: Dimension, No. 1, Com. S&E eal  peedoenandlfnienqnesiaty 39.60 | No. 3, 6x8”, 8°, 8-inch face... 1.35 1:08 
® 2x4”, 12 and 14’..... hieasaiatits 21.50 18.50 18.50 it oS Guee’ 3° ois face... 138 ; 
mies : Miscellaneous Items No. 1, 6x6”, 8’, 6-inch face.... 1. . 
. i oT a? Plank and Small ve = g Fir dimension— Red oak and heart cypress ties, 10 cénts less 
13 5 4x4”, 12 to 16’ Ce eee 23.50 19.50 21.50 list $4.00 h hit k: ss, 20 cents less than 
33 B 3x12”, 12 to 16’ S4S....... 23.00 22.50 wae 1 —~ ae sae ee s Raenenecets +690 than white oak; sap cypress, 
' | exe” aq «= Fimbers, 32’ -— io 22-foot and longer, over list.......-...++. 5.00 | White oak. Switch Bridge 

t a RO SHS eee ee eee eens a 24.00 aia: — oe list ... sebasnenshexenets ee eeeeee ee Ties Plank 
oot | Vertical Grain oo op Small timbers, over list.........-..sseeeeee ae 
f p 6/4 No.1 _ 45.00 Mec ..... | 6x6” and larger timbers, over list......... - 1.00 | White oak .....ccccccccees - = 58 

OGD oc «gles i... | Fir lath, per thousand, dry........++e+seee- C.80- 5 FARE GED: sb ocvsscceceeses paniieaicna . 
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Saw Mills that Increase 
Your Lumber Profits 


Send for our 
Catalog today. 


“Built Sturdy for Service” 


The most rapid, accurate sawing is produced by 
this simply constructed, og peng machine. 
Forty years of successful § Saw Mill construction 


‘backs up our camplete line of Saw Mill products. 
Their dependability, speed and long lasting service 
mean increasing profits to you. 


The Enterprise Co., wan’. Columbiana, Ohio 





Cedar Bevel Siding 


Thurston-Flavelle, Ltd. 


PORT MOODY, B. C. 









“PORTLAND. ‘ORE. } 
AND THE COLUMBIA VALLEY j 
Cable Address 


AILROAD “3 
MATERIAL— 


Factory Stock, 
Garage Doors, 

Port Orford Cedar, 
Built Up Columns, 
Mouldings. 











i 


H. J. Anderson 
mn Juumber Co. 


OFFICE: 
415-17 YEON BUILDING, 


PORTLAND, OREGON 
Mail Address: P. O. Box 1058 


, \ 
Write 
for a List of our 


Special Odds 
and Ends in 


Fir and Spruce Lumber 


Buehner Lumber 
Company 

1508-9-10 Yeon Building, 

\ : Portland, Oregon. 


The Woods 


Every sentence an essa‘ 
on lumber and life, flashing 
with humor or stiring the 
“heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 


$1.25 postpaid. 


AMERICAN LUMBERMAN, Publisher 
431 South Dearborn St., CHICAGO 









































FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., Feb. 3.—The following prices 
were realized on fir, western hemlock and cedar 
for the week ending Feb. 3: 


DOUGLAS FIR— 
Vertical Grain Flooring 


No.2 No.3 No.2 No.3 
C&btr. C&btr. C&btr. C&btr. 
1x3”......$58.50 $48.00 14%4x3”....$61.50 $50.50 
1x4”...... 54.00 48.00 1%x4”.... 58.50 60.50 
OO cass 57.50 50.00 14x6”.... 60.50 50.50 
Slash Grain Flooring 
Se” 5. Seek $41.00 $38.00 1%x3”....$51.50 $40.50 
LS are 41.00 38.00 14%4x4”.... 48.50 40.50 
ORG” os ae 44.00 42.00 2G KG” . 05° BODO 40.50 
Vertical Grain Stepping 
5G, Le OM: BRO) Fo os nk ecc cusses $70.00 $60.00 
Digg SEORTIE SCO Ee” a acces cede 72.00 62.0 


Finish, No. 2 Clear and Better, S2S or go 


ME 5 sph raicova Sok wig wie nis hve o pe Moree epee aS = 5.00 $49.00 
MORNE 2 Wr sia evoxaterks pie tole pie mise esta wee Cer 56.0 50.00 
1x5, 2 Oe as scres pte vaw see eces or 00 51.00 
BRO. eine ee eed neous sa sue eee e aie 59.00 53.00 
Wh “Vx, B; POOR US” sss gs0e wean 60.00 54.00 

Pe re i ore ae ra ee 59.00 53.00 
oy al CRS; CN I oi askceescsaers 67.00 61.00 


Ceiling, CREB and C&EV, and Partition 


SOE” oo 5% $37.00 $32.00 EO. 6 sae $46.50 $35.50 
5ex4”..... 39.00 33.50 5 eS 42.50 37.00 
%x4”..... 37.50 32.50 WO” «60:06 41.00 36.00 
<a 40.00 37.00 BS. s65 50 43.50 40.50 
Drop Siding, Rustic 
SS Se $38.00 $35.50 -1x6”...... $42.00 $39.50 
<a 40.00 37.00 :1x8”...... 49.00 46.0 
Fir Battens 
BD SHA S.ohesaweet $0.80 : ONG. os cccuak $0.95 
er DE RE 54 cuca ints > 9 EME sighs wiataviiavane 1.00 
wx 
PUAN, DON, UO U BANG, 5s ora rose r0;<1s)0/stnlglecisveieicretelsioiott $5.00 
Common Boards and Shiplap 
No.1 No. 2 
com. com. 
a8, 2x5: Dd! GRID” 6 oises div evawnwwren $20.00 $17.00 
EN <a WAS SURE Sea tate 18.00 15.00 
ixe” pisacih ghee Saree MG aes ee Cae 18.60 15.50 
BURRS RIM 56.5, irs tivn reed wie Seti vare dave isles 19.50 16.50 
Be”) sisora ce levbia dels wes iosv i wOialsc esse ea oie 20.00 17.00 
es. and BO icine ain Avo etee we kee eisrare 21.50 18.50 
pibisin Deets visa ine ie eee dai ones 20.50 17.50 
exe BRA BO se cccsc sour wicnec suena. 21.50 18.50 
Common Planks and Small Timbers 
BEC ORE. cuca ssss swansea cetcakooee $21.00 $18.00 
BD CURE ERD 6.5.s'b00. 0.6 6 saad ereadieneoe 20.50 17.50 
BURG. 60 s.aebe Ss wai 64 bs 04 obo eees 21.00 18.00 
3x10, DRE BBM abe bans a ciniwaineereagins 22.00 19.00 
Common Dimension, S1S1E, 12’ 
No.1 No. 2 No.1 No.2 
com. com. com. com. 
2x3, 2x4”..$21.50 $18.50 2x14”..... $24.00 $21.00 
2x6, 2x8”.. 21.00 18.00 2x16”..... 25.00 22.00 
BELO” 00:00 22.00 19.00 2x18”..... 27.00 24.00 
BRIS” 0 608 22.50 19.50 CEO” 636: 29.00 26.00 
Common Dimension, 2x4”, S$1S1E 
SE. $20.50 $17.50 OS? cscaiaate $23.50 $20.50 
| ee 21.50 18.50 ie 24.50 21.50 
a cu sanuae 22.50 19.50 Bor vaNic-¢ 26.50 23.50 
Common Timbers, Rough, 32’ and Under 
No.1 Sel. No. 1 Sel. 
com. com. com. com. 
x 6”....$22.00 $25.00 18x18”....$26.00 $29.00 
10x10”.... 23.00 26.00 20x20”.... 27.50 30.50 
14x14”.... 23.50 26.50 22x22”.... 29.50 32.50 
16x16”... 24.00 27.00 24x24”.... 32.00 35.00 
Common Timbers 
34 to 40’. .$24.00 $27.00 72to 80’.$49.00 $52.00 
42 to 50’.. 28.00 31.00 82 to 90’. 59.00 62.00 
52 to 60’.. 34.00 37.00 92 to 100’. 71.00 74.00 
62 to 70’.. 40.00 43.00 
Railroad Material 
6x8 ties, rough...$17.00 7x8 ties, rough...$18.50 
7x8 ties, rough... 18.00 INOL5m CROB sis-6-0 0000 10.00 
Boards, S1S, or Shiplap 
No.1 No. 2 No.1 No. 2 
com. com. com com 
1x2 3”..$21.00 $18.00 1%&1% 
| eee 19.0 16.00 re $21.00 $20.00 
DRO” 6000s 19.50 16.50 RG os556 21.50 18.50 
1x8 & 10”. 20.50 17.50 x8 & 10” 22.50 19.50 
ob < | ae 21.00 18.00 xiz”. 23.00 20.00 
14%x2 & 3” 23.00 20.00 
RED CEDAR— 
A Comomn Boards and Shiplap 
oC? Laer $17.50 $12.50 1x10”..... $20.00 $15.00 
ee 46:00 38:00 ‘22127 ..... 21.00 16.00 
BS? os since 19.00 14.00 
Flume Stock 
19 $28.00 $18.00 i1x10”..... $25.00 $20.00 
a 2400. 2000  (2292" . 045. 26.00 21.00 





— es, 


WESTERN PINES 


[Special telegram to AMBRICAN LUMBERMAN] 4 


Portland, Ore., Feb. 7.—The following are f.op | 


mill and f.o.b. Chicago shop prices: 


No.2 No.3 
com. com, 
a I BO so vi chiecece hinere woes Noles $36.00 $23.00 
1 6"8” ang 10". 10 tO016 6.6 cedce 37.00 27.59 
2 oe Re eeeeineprenes 6.00 27.99 
1x13”, and we £6 40 1 ccs oie cate 38.50 29,54 
No.4 No.5 
com. com, 
EE I IGOR oo dks cobb ectesceeenee $20.00 $12.4 
SELECTS— . ar 
Lo a 6” and 8”, 10 to 20° .......... $84 i.00° $79 $79. ” $63.0 
Simon Fo tie 
PES" ON WIGS i ois.c.ssiccacneee 94.00 82, 





99.00 : 
5/4, 6/4x4” and ate. 10 to 20° 97.00 92.00 30't 
8/4 and wider 99.00 94.00 82.0 4 
SHop 828, F.0.B. CH1caco— e 
No.1 No.2 No.3) 

He BONG) 4 iisienca ence sa sinced ‘. 85.00 $70.00 $47.5 
8/4 100.00 80.00 47.59 | 
On straight orders for ‘‘No. 3 shop and | better” 4 
without specification as to amount of each grade, 
deduct for No. 3 shop, $2.50; for Nos. 1 and 2, $2. 


a IS HE 


Spokane, Wash., Feb. 3.—Quotations on west- | 
ern and Idaho pines and white fir are as follows: © 


WESTERN WHITE = 16-Foot, INCH— 


No. 0.2 No.8 No.4 Nob” 
Be Sauiaeeots . $56.50 $37.50 $23.00 k 
ae ee - 56.5 38.00 27.60 * 
Ce 107 6c . 55.50 35.00 26.50 
132” «ee. 59.00 36.00 27.00 


Oe, acces cuacs. .o0ass 


$20.00 $18.00 j 


IDAHO WHITE PINE, 16-Foot, INCH— 
ae ee -$61.00 $55.00 $35. 00 , 
ie else ars -- 62.00 56.00 39.00 
Be Keaeeue - 60.00 52.00 39.00 
We so stesacess 63.00 52.00 39.00 
ne. ccuiwalgeoinis 66.50 54.00 40.00 


4” & wider.. nice $22.50 $1n0 | 
WESTERN Pine SHop, S2S— 


‘actory Com- 


coos eecee 


No.1 No.2 No.3 mon 
ot & 6/4....$88.50 $63.50 $48.50 $28. PH 
8/4 ...cceeee- 98.50 73.50 68.50 28.5 E 
BUA’ bien seceve Costs. ceece Saeen. <culmne, COue 


WHITE Fir, 6- he 20-Foor, 


No.1 & 2....$27.00 $31.00 
gh Bipeanerdonwens 26.00 
0. 


INcH— 
8&10" 12° 4° &wir. 
$32.00 $33.00 
27.00 28.00 
cocee cocce SOO. 


RED CEDAR SHINGLES 


Seattle, Wash., Feb. 3.—Eastern prices, f.0.b. 


a saat 








mill, are: 7 
First GRADES, STANDARD STOCK 
Per Square Per M i 
4 Bunches 4 or 5 Bunches 
Dextre Atares, 6/2. «00.06% $2.47 % 2 
MURUTG GEBTE, 3/2. 6066206 2.55 : 
PIXTPA CICRTB 6.0.6 cesses 2.96@3.00 3 70@3.%5 
POPEOCUS, (OPS. soc 600s cee BOO OF , 
PNRUEDENN Ss ate. sia. bison 6cs erste 3.02 4.15 
POPECCHIODE: «ccc cena 3.76 5.10 
First GRADES, RITE-GRADE INSPECTED STOCK i 
Extra stars, 6/2........ $2.51@2.55 $3.15@3.20 | 
stra SATs, 6/2... 6046 2.68 3.30 
TUXtTA, CICBTB 2... csccuscue Gike 3.90 
POrleere, B/2 acs o.0 apiece 3.29 4.10 , 
ieee a pea 3.06 @3. 09 4.20 @4.25 
POTIOCHIORE 6.0.0 60.6648 660% 3.83 5.20 4 
SECOND GRADES, STANDARD STOCK 
Common stars, 6/2...... $0.71 $0.90 
Common stars, 5/2...... 87 1.10 
Common clears ipipuinlonie eee .68 2.10 
BRITISH COLUMBIA Srock, SEATTLE MARKET i 
MRK MICRNAGIAN)) 656.506 cc rcieretoerws $3.65@3.70 | 
RR Ws). aoc ws 00 $3.837@3.45  4.20@4.30 
Eurekas (U. S.)........ 3.49@3.56  4.80@4.90 
Perfections (U. S.)...... 3.90@3.94 5.30 @5.39 i 
= 6/2 16 on: ee iateenaretaes 1.55@1.75 | 
S/S 76. 40. Baise sws ' es. 87 2.20@2.35 | 
xx eurekas (U. Bs eave 59 2.20 : 
XX perfections (w S.).. 1.59@1.70 2.00@2.35 


WEST COAST LOGS 


Seattle, Wash., Feb. 3.—Log quotations: 


Fir: No. 1, $26; No. 2, yor No. 3, $14. 
Crpar: Ten percent base, § 

eee i Sei 2, $17; ’ $13 @14 
SPRUCE: Sens fh 3° $30. No. 3, $14. 


[Special telegram to AMERICAN LUMBERMAX) 
Portland, Ore., Feb. 7.—Log quotations: 


CEDAR: $28. 
YELLOw FIR: 
RED FIR: 
SPRUCE: 
HEMLOCK : 


$25, $19 and $14. 


5. 
$24, $18 and $12. 
$12, $9 and $8. 


FEBRUARY 10, 1993 F 
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CALIFORNIA PINES 


gan Francisco, Calif., Feb. 3—The following 
are average prices on California pines, f. 0. b. 
mill: 


California White Pine Mixed Pines 


Common— 
Av. price 
ert  ) Sa geen ae 
C select......--- 94.65 ie aaah 25.05 
D select........ 77.80 OS Saaese 18.80 
No, 3 clear..... oe ee No. 5......... 13.15 
Inch shop.....-. 70/85 %”, all widths 15.25 
No. 1 _— oeeees 55°15 MN gery tess 26.40 
No. 2 shop...... 39°5 No. 1 dimension 23.05 
No. 3 shop...... te Siding— 
Stained ......-- B&btr. bev...$ 48.85 
Sugar Pine ae Swe ace oar bg 
SV oc ccccccs ~f 
Nos. 1 & 2 clr. .$142.95 Gs Sindee cs 15.00 
Cl GOCE cc cccces 116.85 WEG. ciara. 68.00 
No. 3 — eases ee Lath 
inch SnOp....... 57.75 ave 
No. 1 shop...... "00 Ge So Hee 
- : -- aoe op 30” pine ....... 295 
ta... ; : Utteeees : 
Dial ........ 52.10 baal g J r 5.85 
MRS a eice ened’ 90.00 ouglas Fir 
Misc Cite, ..-...:.. $ 46.85 
Panels COMMON «4 ¢5 «.«;:. 23.70 
White pine..... $ 86.65 Ties & timbers. 30.50 
White Fir’ rir maa cor 
ik ce, ee eee : 
ane $ 24.05 perenne yo 
No. 4 com...... hee 9 See 5 
i re 21.40 Australian 
eae 31.85 0 vtec eee eeeeees 25 
No. 1 dimen.... 22.80 Tank Stock 
} OAR 20) re {. 5 | ee aint 3.60 


Chicago Lumber Receipts and Shipments 
Reported by J. R. Mauff, Secretary of Board of 








Trade 
RECEIPTS JAN. 1 TO Fes. 3, INC, 

ies Lumber Shingles 
NED vic sacccare, con ewiees 341,810,000 41,120,000 
WIE. bs cicnu si siers eens 187,952,000 15,607,000 

Increase ........ 153,858,000 25,513,000 

SHIPMENTS JAN. 1 TO Fes. 83, INC. 

. Lumber Shingles 
19233 Rip ahateestem wate 196,479,000 53,573,000 
MD ck haar a es wha nia ws 79,300,000 10,108,000 

Increase ........ 117,179,000 43,465,000 


Chicago Building Permits 
The following are comparative building permit 


totals for the months of Janu 9% 
1923 and December, 1922: — 
; Jan., Dec., Jan. 
Permits For— 1922 1922 1923 
Oe a eee 82 136 127 
Offices and Hotels.... 5 10 X 
Residences .......... 223 $25 395 
Halls and Churches.. 1 3 my 
POPUMCNES .cccsccce 14 28 283 
Stores and Offices.... 2 . 5 th 
Stores and Residences 6 9 20 
Stores and Halls..... 1 1 
Stores and Aptmts... 13 32 27 
Miscellaneous ....... 3 5 “3 
reer 477 806 872 
MONG ec séag 5's a eréta as 379 672 769 
Frame eee en re ee 98 134 103 
Frontage Soccer as 14,968 29,874 30,073 
waka clei’ $7,991,550 $34,403,200 $18,611,600 


For Editorial Review of Current Market Con- 
ditions See Page 33 


NORTHERN PINE 





ean Mass., Feb. 5.—The northern pine 
arket is strong. Demand is running better 
than the 


a , average for February with prices firm 
7 evels several dollars above early winter lists. 
a is some complaint about slow deliveries. 
Z yards are getting their stocks in shape 

Spring trade and the prospects are for steady 


improvement with the . 
weather, 2 approach of warmer 





ae York, Feb. 5.—White pine prices are ad- 
o- & all along the line. Lumber movements 
e slow and retailers will find themselves at a 
reat disadvantage unless stocks are forthcom- 
ng in the very near future. 
gcse pe. Feb. 5.—Northern pine demand 
el = airly active lately, tho held up to 
The Poe at by embargoes and severe weather. 
poner are having much difficulty in making 
ager to many eastern points and permits 
pe - Sary In most cases. The outlook is 
bow . red favorable and prices hold strong, 
Ing to shortage of mill stocks. 


relent ponawanda, N. Y., Feb. 5.—The gradual 
stttwnie embargoes is giving shippers an op- 
te psnoeen & to get stock thru for the first time 

Several weeks. Dealers were issued permits 


today to make shipments to New York and other 
eastern points. With shipments moving more 
freely dealers expect a marked increase in buy- 
ing. Prices are stiffer, with plenty of evidence 
of further increases with the approach of spring. 
Stocks are kept in fair assortment by rail re- 


ceipts. 
*_ BASTERN SPRUCE 


New York, Feb. 5.—Orders for spring delivery 


are coming in stronger and stronger. Few tran- 
sit cars are coming into this market and when 
they do they are gobbled up greedily. Price ad- 


vances for the week range between $2 and $4. 


a thousand. Supplies are quite low. The de- 


mands made by labor for higher wages is causing © 


much concern at the mills. 





Boston, Mass., Feb. 5.—The tone of the eastern 


spruce market is stronger this week, probably | 
due to the improved facilities for rail shipments. . 


Some manufacturers who had been conceding 
from $48 base on dimension orders will no longer 
do so. One producer quotes $50. Others who 
had been quoting $45 to Boston & Maine points 
now ask $46 base for frames and $45 for easy 
yard schedules. Random also is stronger, quo- 
tations having moved up about $1 from the lower 
ranges of late January. 


Boards are quiet but - 


the strengthening of southern roofers has stimu- | 


iated interest. Quotations: Dimension, rail ship- 
ments, 8- to 20-foot, 8-inch and under, $45 to 
$48; 99-inch, $46 to $49; 


12-inch, $49 to $52. Provincial random, 2x3 to 


10-inch, $47 to $50; ° 


« 


2x7, $34 and $35; 2x8, $44 and $45; 2x10, $46 and . 


$47. Covering boards, 5-inch and up wide, 8-foot 
and up long, D1S, $33 to $35; matched, clipped, 
10- to 16-foot, $37. 


HARDWOODS 


Kansas City, Mo., Feb. 6.—The 


hardwood : 


market shows very little change, except that the ; 
ear situation is reported not so satisfactory and . 
mills are insisting on making orders subject to ~ 


delayed shipment. Demand for oak, gum, walnut 
and ash is heavy and retailers are taking any- 
thing they can get in oak and gum trim or 
flooring. Commoner grades of oak flooring are 
very hard to get. 


St. Louis, Mo., Feb. 6.—The hardwood market 
is firm, with no change in prices. There is a 
good steady demand for most items, with special 
interest being shown by furniture manufacturers 
in their requirements for the next three months. 

New Orleans, La., Feb. 5.—Recent buying ac- 
tivity is maintained, with the range of con- 
sumers aetively in the market steadily broaden- 
ing. Prices are firm, with occasional slight fluc- 


or sluggish call. Cottonwood 
the notably active items, along with oak floor- 
ing grades, sap gum and tupelo. Magnolia is 
finding a broader market. Shipments were in 
good volume for the week, tho congestion is re- 
ported at ‘Memphis that resulted in temporary 


embargoes upon logs to that center. Produc- 
tion has increased somewhat. 
Houston, Tex., Feb. 6—In hardwoods, the - 


heaviest demand is for railroad timbers and ties : 


Export demand, prin- 
Ad- 


and for oil field supplies. 
cipally for oak, has been noticeable of late. 
vance orders for certain items 
month ahead, without price advances. 
are scarce. 


along. For oak in general it is a matter of how 
much dry stocks the mills have available. 


domestic trade quiet. There is a strong demand 
for sap gum from furniture factories and a de- 


mand for the lower grades for box factories and * 
Ash is in good demand and limited 


the like. 
supply. 
mand with practically 


Magnolia is in particularly strong de- 
none available. 


New York, Feb. 5.—Hardwood prices are ad- 
vancing all along the line. Maple, poplar and 
chestnut are in excellent demand. As much is 
being sold as can be obtained. The call during 
the week for tupelo and sap gum for making 
trim for factory purposes was not quite so brisk. 


Buffalo, N. Y., Feb. 5.—Hardwood demand 
continues good, but yards are having much diffi- 
culty in making shipments. The railroads are 
unable to handle the lumber in a good many 
cases, as they are much congested with freight 
at junction points. Snow and ice have had 
much to do with the situation. 





Columbus, Ohio, Feb. 5.—Hardwood trade is 
firm, buying for manufacturing purposes being 
the best feature. Furniture factories are com- 
ing into the market, while box and musical in- 


tuations up or down affecting items in active : f 
is listed among - 


are running a : 
Stocks : 
Low grade oak for creamery use ? 
and other domestic needs has been moving right . 


Red , 
gum shows a good demand for export, with the - 





PORTLAND, ORE.. 
AND THE COLUMBIA VALLEY : 











WHITE PINE 
SHOP PLANK 
PATTERN LUMBER 


From our own mill stocks we are 
now in position to furnish 


California White Pine ; 
Oregon White Pine 


Cut and graded for particular 
trade. Large or small orders will 
receive our careful attention. 





Retail Lumber Dealers 


will find better results in “Black 
Diamond” Brand Douglas Fir, 
‘*University’’ Brand Cedar 
Shingles. 


Manufactured and Sold by 


L.B. Menefee Lumber Co. 


Manufacturers 
Portland, Oregon 


Eastern Sales Office: 
111 West Washington St., Chicago, “lil. 








Geo. T. Mickle 
Cargo Lumber Co. 


Cargo 
WHOLESALERS—MANUFACTURERS 





> 

Timber Douglas Fir} 
Ties Spruce I 
Yard Stock Hemlock 
Mine Timbers R C 
Railroad - ed edar 

: ort 
Material pl Cedar 


MILLS:—North Portland and Thornburg, 
Oregon; Yacolt, Washington 


1400 Yeon Building, PORTLAND, ORE. 














Tote-Road 


=| TOTE-ROAD ef 

: and Trail | 
Superbly illustrat- 

q ed in colors’ by: 
Oliver Kemp, andj 


filled from cover 
to cover with 
songs 6f the saw 
and ax. - 
$1.50 postpaid. 


AMERICAN LUMBERMAN, Publishe 


. 431 South Dearborn Street, CHICAGO 
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BABCOCK 


— SPRUCE LADDERS —— 





Safety Step Ladder for 
Factory and Shop Work. 


SAFETY 








Rungs 
Straight Grain 
Hand Split 


Hand Shaved 
White Ash Rungs 





Straight Grain 
Tested 


Spruce 
Side Rails 


Malleable 
Automatic 


Spring Locks. 











Will pass Labor Law 


Specifications. 


SAFETY 


Booklet Free. 














Champion 


, 


j W. W. Babcock Co. 


BATH, N. Y. 








strument people are placing larger orders. Au- 
tomobile and implement factories are also buy- 
ing. Railroads are making inquiries. Retailers 
are replenishing broken stocks. Prices are firm 
and oak at the Ohio River sells as follows: 


No.1 No. 2 No. 3 

FAS com. com. com. 

Quartered ...... $160 $130 $50 ies 
PAGE dc6 secure 135 80 40 $24 





Cincinnati, Ohio, Feb. 5.—The hardwood mar- 
ket is strong with good inquiries for future de- 
livery and a fair amount of immediate business. 
Prices are strong and the trend is upward in 
certain items. Where immediate deliveries can 
be made, premiums are frequently obtainable. 
Furniture manufacturers have made good sized 
inquiries since the Grand Rapids show. The 
automobile trade continues active. 


Boston, Mass., Feb. 5.—The New England 
hardwood market is featured by steadily increas- 
ing strength. Demand is expanding from prac- 
tically all classes of consumers. Inquiries from 
furniture factories and builders’ finish mills are 
especially encouraging. ‘There is an increased 
call for the lower grades at more stable prices. 
Quotations on the more popular items have 
stiffened since the first of the year. High grade 
maple is scarce and some sellers are now quoting 
$125 for 4/4 FAS. Rail transportation con- 
tinues to be a serious problem. Quotations: 
FAS, inch ash, white, $110 to $115; basswood, 
$90 to $110; beech, $80 to $90; birch, red, $145 
to $160; sap, $120 to $140; maple, $105 to $115; 
oak, whité, plain, $130 to $140; quartered, $155 
to $165; poplar, $130 to $143. Western flooring, 
13/16x24% clear: Beech, $92 to $94; birch, $96 to 


$103.50; maple, $103.50 to $108.50; oak, white, 
plain, $113 to $117. 
Baltimore, Md., Feb. 5.—Hardwood require- 


ments are expanding. It is now largely a ques- 
tion of ability to make shipment, buyers being 
ready to place orders. Heavy increases in some 
of the grades of maple flooring and various other 
items are noted, and mills report that they are 
heavily oversold on stocks that have the call. 
Prices show an upward trend. 


HEMLOCK 


Chicago, Feb. 7.—Distributers report an in- 
creasing demand for hemlock, from both retail 
yards and factory consumers. Dry stocks are 
becoming more difficult to find, and the market 
holds strongly to the recently advanced prices. 


New York, Feb. 5.—Several large hemlock car- 
goes arrived this week from the west Coast and 
found ready takers. Eastern hemlock is scarce 
and prices for all sizes hold very firm. There 
are signs of an unusually brisk spring business 
in all items of hemlock, eastern and western 
varieties contending for favor. 


North Tonawanda, N. Y., Feb. 5.—With 
stronger mill prices, dealers find it necessary to 
advance their quotations accordingly. Supplies 
are short. Prices are due for further increases 
with the increased demand that dealers say is 
certain to manifest itself within a few weeks. 


Boston, Mass., Feb. 5.—Altho demand for hem- 
lock is only about fair for the season, the situa- 
tion is very firm with offerings comparatively 
light and little selling pressure. Stocks of dry 
eastern boards are pretty much reduced. Clipped 
boards, 10- to 16-foot, are quoted at $34 to $35. 
Random boards are priced at $32 to $34. More 
interest is being shown in plank. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., Feb. 3.—New business at 8 
percent above normal, with the market tremen- 
dously strong, is the feature of the fir industry. 
Stocks are low, and some manufacturers have 
reached the point where they feel that they 
must withdraw from the market for the time 
being. Log prices are consistently strong. About 
50 percent of the camps are in operation a cur- 
tailment having taken place on account of snow 
in the hills. There have been slight increases in 
wages. 





San Francisco, Calif., Feb. 5.—There is a good 
California demand for fir, with fair shipments 
by rail and water to San Francisco territory and 
good water shipments to San Pedro. With 
assortments broken and mills sold ahead there 
is considerable difficulty in getting orders placed 
for prompt shipment. Severe winter weather 
in the north has interfered with logging. There 
is a shortage of tonnage, and an advancing tend- 
ency in coastwise freights, rates being about 
$6 to $7 from Puget Sound and Columbia River 
to San Francisco, and $7 to $8 to San Pedro. 


as 
Lumber prices are being well maintained her 
and buyers in southern California are Ordering i 
liberally on the rising market. 4 











Chicago, Feb. 7.—Douglas fir is in heavy q@&.) 
mand from both city and country yards ani! 
industries, but transactions are restricted by th. | 
shortage of mill supplies. Such transit can | 
as reach this market are readily picked Up, : 
Prices are very strong, and the advancing tenq. 7 
ency is still marked. 


ee 


Kansas City, Mo., Feb. 6.—Demand for fir 7 
very heavy and covers the whole list, but they | 
is a big difference between the amount of busi. 
ness offered and the amount placed. Except fo) 
odd stock, all orders must be submitted to th! 
mills for acceptance and most of them fail i) 
stick, Mixed car orders are not wanted. Then) 
is a very heavy volume of railroad business an) 
some mills are handling little else. Finish noy@ 
is held at $20 over list; dimension at $2.50 i) 
$3.50 over and flooring at $15 over. There gti) | 
is a fair supply of transit cars put out by whol. | 
salers, and these are selling easily. 


New York, Feb. 5.—Wholesalers of fir an 
western spruce are getting more orders thay 
they can supply. Retail stocks are badly brokey 
and new cargoes are eagerly awaited. Indica. 
tions are that conditions will become more cop. 
gested as spring approaches and it is considerej ” 
a foregone conclusion that prices must take ap 3 
upward turn. 34 


Re 


ted 


ey 


PITS 


Boston, Mass., Feb. 5.—Wholesalers have founi " 
the tonnage situation a little easier the last few 
days. It is reported that one vessel has jus 
been chartered at $14. Current demand is really 
good for the season and inquiries and contract: 
in negotiation indicate that more west Coast 
lumber will be sold here this year than ever! 
before. Wholesalers are having trouble in plac. 
ing orders, even at moderate advances over De- 
cember quotations. Mills appear to be well sup- 
plied with contracts. 


WESTERN PINES 


Chicago, Feb. 7.—No noteworthy change has 
occurred in the market for western pines. De- 
mand has retained its good volume, but con- 
paratively few orders have been placed on | 
account of the poor mill stocks. While no price | 
advances have been reported during the last 
few days, the tendency on all popular items is 
strongly upward and a movement toward higher 
levels is expected at any time. 





FEN ee 


San Francisco, Calif., Feb. 3.—There is 2 
steady demand for California white and sugar 
pine, with light stocks of unsold dry lumber 
on hand at the mills. The few mills that are 
operating under winter conditions are rushing 
their dry kilns in an effort to take care of | 
orders for prompt delivery. Prices on shop” 
have been advanced this year by a number of | 
the mills, with Nos. 1, 2 and 3 white pine ex | 
tremely scarce and not a great deal of sugar | 
pine shop offering. Nos. 1 and 2 clear can bee 
obtained in moderate quantities. Li 








: 
¥ 
f 


Kansas City, Mo., Feb. 6.—Stocks of westerl 
pines are being cut down very rapidly by the) 
heavy demand and buyers are encountering | 
much difficulty in getting orders accepted. Shop | 
lumber is scarcer than ever and prices are stead- 
ily firmer. Some mills now ask $65 mill for) 
6/4 No. 2 shop. Retail demand is increasing | 
boards and dimension being in good request. 


alc 


Boston, Mass., Feb. 5.—Western pines art|_ 
strong in the New England market, but trans: | 
portation difficulties continue to interfere con |— 
siderably with trading. The few transit cars) 
that come thru sell quickly at full list prices) 
There is a fair demand for the common grades) 
of Idaho white pine at the following quotations: j 

1x4 126 128 & 
No. 1 com.$76.50@77.00 $77.50@78.00 $76.50@77.0 » 
No. 2 com. 70.50@71.00 71.50@72.00 69.00@69.5) : 





1010 1212 
DN), PE ICGIAs sso s cece oets $79.50@80.00 $83.00@83.5) | 
INO) HCO so ssexercrerean acts 69.00@69.50 71.50@72.0 4 


REDWOOD 


San Francisco, Calif., Feb. 3.—The redwood | 
market is strong with an unusually good Cali- 
fornia demand. Eastern inquiries hold up well. 
While production at the mills has been light 
since the first of the year, owing to the diff 7 
culty of getting out logs during the rainy 8¢4°) 
son, special efforts will be made to increas © 
the cut later on. 


Chicago, Feb. 7.—Demand for redwood Te) 
mains very strong. Retail yards are coming into & 
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ange 
ed hep ‘the market with increasing orders, and factory - enema ———— 

re ef a — oe co ieemmeeanl 
rdering requirements are sizable. Little lumber is 


offered, on account of the oversold condition 
of the mills. Prices have advanced materially 
Ly def =oon @ number of items. 


’, nent ae 9 ’ oneal 
ra. - Kansas City, Mo., Feb. 6.—Heavy advances 

it “| pave been put into effect on the redwood list Ou Can Come O 

~ ic on everything except moldings. The increases 


& te ' yange from $2 to $15. Demand is very good, 
ud. & covering both yard stock and factory items. 


>] bad * 
| Wide siding is in strong demand. 
F fr J seinen Feb. 5.—Stocks are sadly in need Wwe ll bring Scotia to you 
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It there lenishin Redwood stocks that f 
of replenishing. stocks at a few 
eb ' months ago — sufficient to meet any call 

0 pave been badly shot to pieces. The immediate : oO 
to the | outlook is very promising and prices are holding OR our friends and customers who cannot come t 

Then eee od California and the Redwood country this winter, ramble 
ch ty Boston, Mase., Feb. 5—The redwood market is in the immense forests and inspect the largest and most 
sh now ' strong with prices firm thruout. The more pop- : E 
2.50 ts ular items continue to show an upward tendency. completely equipped Redwood mills in the world, we have 
re still The retail yards are calling for siding at prices 2 : 
Whol} about $5 above late 1922 lists. Transportation prepared a moving picture which takes you there at no cost 
- continues to be a big problem. Wholesalers are a 
‘ pothered by broken assortments at the mills. of time, money or effort. 
r and & 
S tha fl NORTH CAROLINA PINE ae 
broken | Viale, Sei. ile Damen ' ‘ Our sales representative will gladly arrange to show this 
Indica. | New York, Feb. 5. e ry volume o i : fi f t t th 
re cop.) business far exceeded that of the corresponding wonderfully interesting film at your office or factory, at the 
sidered § month in 1922. Prospects are bright. Whole- aie « 1 ‘ 
fake gj) -salers can not supply the heavy demand and school house or the local theatre—a vivid picture of logging 
; predict that this condition will exist for some ‘ e P e fe 
_ months. Mills are nearly all going full blast, on a big scale—an interesting demonstration of modern ma 
e found | but transportation is not all it should be. Prices ° ‘ ‘ ‘ « . 
ast few are on a steady rise and no stocks are on hand chinery and devices for logging, sawing, re-manufacturing, 
ee — drying, sorting, piling, shifting, storing and shipping lumber 
tracts & Buffalo, N. Y., Feb. 5.—A slightly easier mar- , “Wh 
: Coast § ket is reported in North Carolina pine, tho and millwork. 
in ever prices remain nominally about the same. Re- h 
n plac. | tailers have not shown quite so much eagerness cae - : . Let us know when 
ver De- | to buy in the last week. Six-inch roofers are Come to Scotia if you visit California 
ell sup | being quoted here at around $34.50. to expect you and we shall be ready to welcome you and show 
I Boston, Mass., Feb. 5.—The demand for North you around. 
Carolina pine is improving and the tone of the 
New England market for this species is even P 
ge - stronger this month than in January. Some If you don’t get this far west, remember we have the whole 
S. De- manufacturers now quote $74, for rough edge, . . . 
t com: | 4/4 under 12-inch, but $71 seems to be the lowest story of Redwood in the form of a mighty good moving 
ced on f : i i ° 

on price accepted. There is an active inquiry for $ or 
: _ shortleaf roofers and low grade North Carolina picture which we shall be glad to _ y aa y - — ee wn 
e last i ; ; 3 : 

; pine suitable for boxing and crating stock. Re ne hbors when ou sa the word. e su e 
tems is tailers are buying shortleaf flooring, partition bi — =e . Jy J PP*y 
hight | and ceiling freely. Quotations: Shortleaf floor- projection machine and the film at no expense to you. When 

i ing, 1x4; B&better rift, $88; C rift, $77; B&- 5 
better flat, $63.50; Partition, B&better, %x3%, may we put on a show for you: 
e is a $63.25. 
| sugar — 
lumber | Baltimore, Md., Feb. 5.—The market for North CHICAGO NEW YORK CITY SAN FRANCISCO LOS ANGELES 
hat = Be Carolina pine nannnient active. The mills are still 3067 McCormick eats. 941 No, 40 Rector St. Bldg. 311 California St. bag rn tpg Main Sts. 
rushing fi put to it to take care of the wants of customers. THE PACIFIC LUMBER CoO. of Illinois THE PACIFIC LU 4 ; 
sare of | Stocks on the wharves remaining unsold are 
n shop very small, and even the upward revisions of 
aber of prices have not tended to check the interest. UY 
ine ex- GY Cm> Pp L 
suet | SOUTHERN PINE ; 
can be Z 
tl Chicago, Feb. 7.—The southern pre market y LiFe ‘ 
remains very strong. Demand is heavy, tho it 3 Vix 
western | is noticeable that some retailers are beginning y a 
by the | to hold back. This appears to be chiefly for the . Zz 
ntering | reason that a restriction in local building oper- 
_ Shop| ations is expected to result from the labor short- The Largest Manufacturers 
. stead: 4 age in the building trades. Contractors report 
nill for they are hard put for men even now, and are 
easing, 4 worried regarding the situation when spring oo —_—_—_—__—_—— ————— 
equest. arrives with its increased demand for building. =A 
: Meanwhile, it is becoming harder to buy south- 
es are ern pine lumber, according to common report, 
trans: | because of the steady depletion of mill stocks 
re Con” § and the withdrawal of additional mills from the 
it cars Market. Prices continue to move upward ‘ ‘ 
ns ee. Profits in 
grades 


Kansas City, Mo., Feb. 6.—Some southern pine 
mills have taken on so much business they have 


onal had to call salesmen off the road temporarily, ress 
Lahigey until they can check up on stocks. All the mills r 
—" BUILDERS know its ex- 


ations: 


tees 


are sticking close to their stock sheets and it 














ivi? | is hard to place orders in full, as stocks at all oq 

bog _ the mills are badly broken. Much business of : tra durability. Carpenters 

ore" one kind or another, chiefly industrial, has been Finish know its fine working quali- 
_ turned down, the mills giving their retail cus- Siding z - 
| fomers preference. ‘There is a big volume of Ceiling ties. Thus, dealers find it 
i nquiry still coming in, and it is particularly 

—— » Noticeable that most of it comes by telegraph. Flooring profitable lumber to sell. 

p well Industrial demand has been growing and there Mouldings 

n light & is some big railroad business being offered, from Shiplap 

e diff: both eastern and western roads. Prices are Sheathing 1% 

ny sea fe very strong and, while efforts are being made Decki MPHILL LUM BE —— I 

nerease i to hold the market steady, the tendency in a ecking - y 
' umber of items is strongly upward. Finish sells oes’, 10 T 
i here around $59 for 4-, 6- and 8-inch and $69 for No.1 and 2 Com. Rough KENNETT, Mo. 

od ree wider items; dimension for $81 to $32; boards 








ng into ‘ for $25.50 to $29. 
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In Cost Accounting 


effort. 


records. 


NEW YORK 
PHILADELPHIA 
BOSTON 
PROVIDENCE 
WASHINGTON 


CHICAGO 
MINNEAPOLIS 
sT. PAUL 
sT. Louis 
KANSAS CITY 





Simplicity is Just Knowing 
How to Avoid the Complex 


One of the surest indications of Progress in 
modern business methods is the Simplifica- 
tion of Cost Accounting. 


Red tape has been eliminated. Simple 
Straight Line Methods have taken the place 
of old laborious routine, with the result that 
greater efficiency is attained with far less 


ERNST & ERNST 


AUDITS — 
TAX SERVICE 


CLEVELAND 
BUFFALO 
PITTSBURGH 
DETROIT 
CINCINNATI 








Bookkeepers and Cost Accountants have 
long wasted valuable time in making general 
ledger entries to expense accounts and clos- 
ing out such accounts each month to obtain 
the operating statement. Today the proper 
application of the Cost Working Sheet elim- 
inates all the unnecessary accounts and 


While no one system can possibly apply to 
all needs, all Progressive Systems are based 
on the fundamental principles of Simplicity, 
Straight Line Methods, and just Knowing 
how to avoid the complex. 


SYSTEMS 


INDIANAPOLIS 
TOLEDO 
ATLANTA 
RICHMOND 
BALTIMORE 


NEW ORLEANS 
DALLAS 

FORT WORTH 
HOUSTON 
CENVER 








St. Louis, Mo., Feb. 6.—The southern pine 
market continues strong, with prices advancing. 
Many inquiries are being received, and indica- 
tions point to a much heavier demand, with 
production conditions showing no improvement. 
An especially good demand is reported in most 
sections for finish, flooring, drop siding etc. 





New Orleans, La., Feb. 5.—Bad weather pro- 
duced wire trouble and interfered with mill 
reports today, but the incomplete returns indi- 
cate a jump in volume of shipments, with a 
slight decline in bookings as compared with the 
preceding week. Production registered no ap- 
parent gain. Both bookings and shipments are 
well over the “normal” line, and more business 
is offered than mills are disposed to book. Mill 
assortments are broken and with order files 
comfortably filled there is rather general reluc- 
tance to book orders for delivery too far ahead. 
Prices are stiffening under heavy demand. 


‘Houston, Tex., Feb. 6.—The southern pine 
market is even stronger than last week, with all 
items advancing gradually. Perhaps the most 
substantial advances were in 1-inch No. 2 and 
No. 3. The cold wave and slow drizzling rain 
of the last few days will, of course, put a stop 


temporarily to logging operations in eastern 
Texas and retard mill work considerably. De- 
mand, both domestic and export, continues 
heavy, and there has been no indication of a 
let-up in orders. 


New York, Feb. 5.—Retailers are making every 
effort to keep pace with the demand coming 
in from all directions, but are finding it difficult. 
Some report that they get rid of lumber much 
faster than they can bring it in and they see 
no chance of storing up a surplus against a 
heavy spring business. Stocks in all yards are 
exceedingly low. Prices are advancing. 


Buffalo, N. Y., Feb. 5.—Demand for southern 
pine has fallen off somewhat during the last 
week. Some retailers believe the market has 
had too rapid a rise and they plan to hold off 
buying, but others feel that building will be so 
great this coming spring as to absorb all avail- 
able stocks, and they are preparing to make 
large purchases soon. 


Boston, Mass., Feb. 5.—The New England 
market for southern pine is strong and active. 
There is a very strong demand for high grade 
longleaf flooring and prices show a decidedly up- 
ward tendency. Some sellers who were accepting 





$94 for B&better rift, 1x4, now quote $98. C rift 
is $82.50 and Bé&better flat, $65. Partition, 
Bé&better, %x3%, has sold here this wee, 
at $66. Roofers also are firmer and business jg 
increasing. No. 2 common, air dried, 1x6, has 
sold within a few days at $35. The outlook for 
longleaf dimension is very encouraging. The 
rail transportation situation shows improvement, 
cars of southern pine having recently passeq 
embargoed points without permits. 


Cincinnati, Ohio, Feb. 5.—Sentiment in south. 
ern pine circles is much improved with indica. 
tions of an active business early in the spring. 
Prices have become stabilized and the weaknegg 
that developed in the winter has come to a 
halt. 


CYPRESS 


New Orleans, La., Feb 5.—Sustained active 
call is reported for cypress, with shipments in 
good volume and prices unchanged but very 
firm. Some mills are said to be operating their 
planers double shift in the effort to keep pace 
with demand. No let-up of demand is in sight 
and all present indications point to an excep. 
tionally busy spring season. 


Chicago, Feb. 7.—The cypress market is ac- 
tive and strong. Demand from retail yards 
and factory consumers seems to be expanding 
constantly, and distributers report that it js 
becoming increasingly difficult to place business 
on account of the poor stock situation at the 
mills. Mixed cars are especially hard to place. 


Kansas City, Mo., Feb. 6.—Representatives of 
cypress mills say that there is lots of business, 
practically all of which is mixed car orders. 
Country yards are buying freely and more city 
yards are in the market. It is easier to get 
orders than to fill them. The shortage of lower 
grade items is becoming pronounced. A and 
clear heart stock is in good supply. Prices on 
lower grades tend toward further advances. 


St. Louis, Mo., Feb. 6.—The cypress market 
is firm, with prices unchanged. There is plenty 
of business to be had, but the mills are not 
taking on all that is offered, reporting that they 
are oversold. There is a good demand for the 
lower grades of yellow cypress from coffin manu- 
facturers and crating consumers. 





New York, Feb. 5.—The market is_ taking 
everything in sight, a condition that has not 
existed here for sometime. Mills are far behind 
in orders. Water shipments are few and far 
between and railroad arrivals have been below 
expectations. Prices are entirely satisfactory 


Baltimore, Md., Feb. 5.—Cypress stocks are 
being sought with much freedom, and mills are 
importuned for shipments, which they are not 
always able to make promptly. Mills are not 
able to accumulate stocks in any quantities, 


Boston, Mass., Feb. 5.—Cypress holds firm at 
the recent advances. Demand is running ahead 
of normal. Quotations: FAS, 4/4, $104 to $109; 
5/4 and 6/4, $109 to $114; 8/4, $121 to $125; 
selects, 4/4, $91 to $99; 5/4 and 6/4, $96 to $104; 
8/4, $111 to $115; shop, 4/4, $59 to $64; 5/4 and 


‘6/4, $74 to $79; 8/4, $85 to $90. 


Cincinnati, Ohio, Feb. 5.—The cypress market 
is steady with an improved line of inquiries. 
Prices hold to established levels. 


SHINGLES AND LATH 


Seattle, Wash., Feb. 3.—Red cedar shingles 
continue to be strong either at the levels es- 
tablished last week or at an advance of 4 to 
12 cents. In many instances the grades have 
taken as low price the top of last week’s spread. 
Stars and clears are higher, while perfects and 
perfections are steady. One of the features is 
the strength of British Columbia XXXXX, which 
show a rise of 4 to 7 cents, and are exceptionally 
strong, reflecting the advance in British Columbia 
log prices. 


San Francisco, Calif., Feb. 3.—The shingle 
market shows increased strength with cedars 
quoted at about $4 here for green and $3.90 
for dry *A*, Redwood shingles are about $4.25 
delivered here for No. 1 clear. Lath are very 
strong at $7.50 and upward here. There is 4 
strong southern California demand for lath 
with sales at San Pedro at $8.50 and upward. 


Kansas City, Mo., Feb. 6.—The shingle market 
has been at a standstill here for the last week. 
Demand has increased a little, but not enough to 
create a shortage of cars available. Stars are 
in better supply and next week probably will see 
a little more spread between stars and clears. 
Demand for siding continues very good with 
prices on red cedar clear firm at $43. Redwood 
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g-inch clear is about $3.50 cheaper and is selling 
easily. Lath demand is very good, with prices 


firm. 


New Orleans, La., Feb. 5.—Cypress shingles 
nave sold into scarce supply at mills but the 
active call continues, the recent advance of 25 
cents having produced no perceptible slacken- 
ing. Cypress lath continue to sell readily, mill 
stocks being low as a rule’ and acceptances 
limited to mixed car orders. No change of 
lath quotations is reported for the week but 
prices are very firm. 


Houston, Tex., Feb. 6.—Shingles and lath have 
stiffened considerably and prices have advanced 
about 50 cents during the last three weeks. 


New York, Feb. 5.—Retailers generally are 
rather short of lath. Demand has been a shade 
petter this week, with prices stationary. A steady 
winter demand prevails for shingles and orders 
for early spring delivery have been heavier by 
far than for several years. No shipments are 
going begging. 


Buffalo, N. Y., Feb. 5.—The shingle market 
shows less strength and business is on a small 
scale in this territory. Extra clears are quoted 
at $5.59 and stars at $4.83. Dealers plan to wait 
a few weeks before placing any large orders. 


Boston, Mass., Feb. 5.—The shingle situation 
shows little change. The tone of the market is 
firm. White cedar extras are $6 to $6.25 and 
clears, $5.25 to $5.50. Red cedars are steady at 
the recent advances, the best British Columbia 
XXXXX, rail shipments, fetching $6.20. The 
market for spruce lath has steadied. There 
has been some slackening of selling pressure. 
The freer movement of lumber shipments over 
New England rail lines is having some steadying 
influence. Some wholesalers are now quoting $8 
for 1%-inch and $9 for 15-inch lath, but recent 
sales have been at $7.25 to $7.50, and $8 to 
$8.25, respectively. Demand for furring is pick- 
ing up. Some sellers will still accept $34 for 
straight cars of 1x2, but some recent transac- 
tions have gone thru at $36 and a few people now 
quote $37.50. Spruce clapboards are quiet, offer- 
ings light and prices firm at $115 for extras and 
$110 for clears. 


Columbus, Ohio, Feb. 5.—Shingle trade shows 
considerable strength and prices have advanced 
slightly during the last week. Rural dealers are 
the best customers, altho city dealers are also 
buying to a limited degree. Receipts are larger 
and Coast products are now coming in well. 
Red cedar extra clears are quoted at $5.60 and 
extra stars at $5.10, while British Columbia 
XXXXX sell at $6.35. Lath trade is firm and a 
fair volume is moving. 


BOXBOARDS 


Boston, Mass., Feb. 5.—There is a strong 
market here for packing lumber. New England 
industries are active, labor troubles are at 
the minimum, and heavy trade in boxboards and 
shook is the result. Prices are firm with a 
distinct upward tendency. Really good square 
edge pine boxboards are hard to find today for 
less than $40, and round edge, inch, are quoted 
at $35 and thereabout. Satisfactory mixed lots 
of inch are offered at $25 and up, according to 
quality. Stocks of native wood are pretty well 
reduced and box factories are buying some 
North Carolina pine and northern pine, also a 
fair amount of hemlock. 


MAHOGANY 


Boston, Mass., Feb. 5.—The mahogany mar- 
ket is strong and very active. The largest local 
factor in the mahogany trade reports his pro- 
duction sold several weeks ahead on No. 1 com- 
mon and FAS. This stock in No. 2 common is 
almost out of the market at any price. Veneers 
are receiving considerable attention at prices 
ranging from 1% to 15 cents a square foot. 
Fancy figured lumber brings $10 premium over 
the plain and kiln dried stock is quoted at the 
same premium over air dried. Wholesale quo- 
tations, f. o. b. Boston, on air dried plain ma- 
hogany: 

4/4 & 5/4 6/448/4 10/4 &12/4 


FAS ee $190@195 $200 $210@220 
No. 1 com..... 170@175 175 180 
No. 2 com..... 110 110 120@130 


New York, Feb. 5.—Unusually heavy arrivals 
of Philippine mahogany have been distributed 
with marked rapidity to the retail trade. In- 
quiry in factory circles shows that orders are 
much more sizable than they have been for 
Sometime. Prices have advanced in recent 
weeks, 























One of our mills at Marshfield, Oregon 


A Good Buy for Factory Trade 


Buyers who are seeking some really big value lumber 
that will economically meet their factory requirements, 
should get in touch with us now for 


6/4x8 and Wider No. 1 and 2 Clear 


Port Orford Cedar 


Right now we have a considerable stock of these grades and are in posi- 
tion to fill your orders promptly. As this stock is offered subject to 
prior sale, we would suggest you get in touch with us immediately. We 
do no re-manufacturing therefore furnish only rough lumber. In addi- 
tion to above items we have 


15,000,000 Feet In Stock 


at our Bay Point, Cal., plant and a daily output of 135,000 at 
our Marshfield, Ore., mills, insures you a dependable supply 
of Port Orford Cedar. We own sixty years’ supply of this 
valued timber. 


We also manufacture annually 125,000,000 feet of 
DOUGLAS FIR (Oregon Pine) 


Coos Bay Lumber Company 


GENERAL SALES OFFICES, 1000 BALFOUR BUILDING, 


San Francisco, California 
Saw Mills, Marshfield, Oregon Distributing Yards, Bay Point, California 














Buy It From 


You'll find our values equal to 
any you have ever bought. htm — 
cutting famous Wolf River Valley —[00*, t0. ts 4s their regu- 


= — of supply for 
, ° . : ech, sswood, Sof 
timber and maintain high standards asi°Rock Bim Hard aad 


of quality, milling and grading. Salt Magte. 


















Write for quotations 


Hemlock 
Langlade Lumber Co. a ee 


ANTIGO, WIS. 
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Greatest Value in Automotive Field 


| Lumbermen know that the tractor-trailer method of 
| hauling lumber is the most practical and economical. 
|| They also know that the Fordson tractor, equipped 
| with the Meldrum Attachment, will do even more 
|| work than a $5,000 motor truck because it gets in and 
out of places where a truck cannot travel. 


Before the spring rush comes, 
investigate this outfit — get full 
particulars today on the 


Meldrum 


Lumber Hauling 


Attachment 









a, 











This outfit consists of a Fordson Tractor 
especially equipped with Whitehead & Kales 
Rubber Tire Wheels, Brake, Muffler, Ignition 
Switch, Horn, and the Meldrum Lumber 
Hauling Attachment which enables you to 


If your local Ford dealer cannot supply you 


Meldrum Motor Corporation 


1081 Main Street, BUFFALO, N. Y. 








= 








MELDRUM 
LUMBER 

HAULING 

use your present lumber trucks. ATTACHMENT 


with this outfit, write us direct for quotation. $ 1 2? 5 00 
| 


F.O.B. 
BUFFALO 











Fruehauf 3-Ton Semi-Trailer Drawn by Ford Truck. 


A $1,200 Saving For You 


How can you save $1200 easier than fully demonstrated their ability to do 
in your choice of delivery equipment? all that is required of them in scores 
A 2¥-ton truck will cost you around of retail yards. 
$2500. A Fruehauf Trailer and Ford 
Truck combination which handles 214 The Fruehauf-Ford combination not 
tons easily costs you only $1300, freight only costs less at the start, but is de- 
: ond tax inciuded. cidedly cheaper to operate—oil, gas, 


Fruehauf-Ford combinations have you considerably less. 


Get in touch with us today. 





Fruehauf Trailers 





tires and general wear and tear will cost 


Fruehauf Trailer Co., 2%. 








News Letters Continued 


(Continued from page 79) 
MACON, GA. 


Feb. 5.—Heavy rain for the last forty-eight 
hours has compelled shutdown of hundreds of 
mills that will in turn mean a corresponding cyr. 
tailment in output for the first week in February, 
The demand for Georgia roofers continues yp. 
abated, being considerably in excess of the supply 
of dry lumber, and only mills that have dry kil; 
are in position to figure with a proper degree of 
certainty on deliveries. The market, as reflected 
by recent sales, is decidedly strong with 6-inch 
roofers at $23 and 8-, 10- and 12-inch at $24, 
dressed to the North Carolina Pine Association’s 
standards, f. 0. b. mill, Macon basis of freight, 
which is 28% cents under Norfolk and the Vir. 
ginia gateways, 

The Lovelace-McBrayer Lumber Co., of May. 
field, Ga., has about completed its dry kiln for 
handling high grade stock from its mills and wil] 
soon be placing same on the market. 

The Camp Manufacturing Co.’s new plant at 
St. Stephens, S. C., is practically in shape now 
and is making some record runs. John M. Camp 
is in general charge of this plant, with C. F. Kent, 
formerly with the Atlantic Coast Corporation, ag 
his assistant. 

The O. H. Folley mill at McBeth, S. C., has been 
having a very good run since starting up. 

The schooner Helvetia reported lost recently 
is taking on cargo at the North State Lumber (Co, 
at Charleston, S. C. The Helvetia left New York 
for Charleston about mid December and _ wag 
blown to sea during the succession of gales that 
were on about that time. The Helvetia is loading 
for the Stearns Lumber Co., Neponset, Mass, 

The Bradley Lumber & Manufacturing Co, 
Ashepoo, S. C., will have its new dry kilns com- 
pleted within the next three weeks and with this 
equipment and additional shed! room, it will be in 
better shape than ever to handle its output of 
about 75,000 feet daily. 


LAKE, CHARLES, LA. 


Feb. 5.—There have been no important changes 
in the southern pine situation during the last 
week. Exceptional conditions have now prevailed 
for almost a month and a half, with a sharp de 
mand exceeding both production and shipments, 
Prices have stepped up a little further on prac- 
tically every item on the list, but mills, in an 
effort to hold the market in check, have declined 
to entertain orders on material that can not be 
supplied within a reasonably short time. Tho log- 
ging conditions have been favorable all winter, 
stocks of raw material are not large. Medium 
grades have gained further strength. Dimension 
continues to hold a top place. There has been for 
several weeks now an unusual demand for Nos. 1 
and 2 boards and shiplap. The entire list of up- 
pers is strong, and it is appareut that there will be 
unusual activity in building circles this spring. 


NEW ORLEANS, LA. 

Feb. 5.—Building permits issued at New Or- 
leans during January totaled $673,728, compared 
with $570,875 for January, 1922. Most of the per- 
mits were for residential construction. The show- 
ing is used for pointing-with-pride purposes by 
local boosters who have predicted that building 
activity for 1923 would establish a new high 
record for New Orleans. 

T. Hofmann-Olsen, prominent local lumber ex- 
porter and interested also in lumber manufactur- 
ing enterprises in the South, returned to New 
Orleans a few days ago from a stay of several 
months abroad. On Jan. 2-last, Mr. Olsen married 
Miss Lilleba Staallesen, daughter of a prominent 
Norwegian ship owner, the wedding ceremony tak- 
ing place at the bride’s home in Norway. Mr. 
and Mrs. Olsen spent several days in New York 
before coming to New Orleans. Ingemann Olsen, 
who has been in charge of the Olsen enterprises 
here during his brother’s absence abroad, expects 
to sail, in the near future for a several months’ 
stay in Europe. 

From Hammond, La., it is reported that the 
Chess & Wymond Co. has leased the McCarroll 
planing mill site, just south of Hammond, and will 
establish there a stave and heading factory. Work 
on the plant, it is added, will begin very soon. 

Feb. 12 has been tentatively selected as the 
date of the formal opening of the permanent 
building material exhibit recently established in 
the Weis Building on Common Street. The selec- 
tion is subject to ratification by the exhibitors, 
some of whom have not yet completed the installa- 
tion of their exhibtis, but are expected to do 80 
this week. Meanwhile the display is “informally” 
open and the number of visitors is said to be 
increasing daily. 

Secretary-manager E. W. McKay, of the South- 
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aS 
erm Cypress Manufacturers’ Association, left last 
night for Florida and the east coast on association 
pusiness. Mr. McKay will be absent about ten 


oe ecretary J. Walter Michel, of the New Orleans 
Lumbermen’s Club, announces a_ subscription 
dance for members and their friends, to be given 
in the clubrooms next Saturday night. On Tues- 
day, Feb.’ 13, which is Mardi Gras, the club will 
serve lunch and dinner to the members, their 
families and friends from 11 a. m. to 7 p. m., 
completing the celebration of the carnival season 
with an informal dance that evening. The pro- 
gram committee of the club has been requested to 
arrange a special entertainment in honor of the 
National Lumber Manufacturers’ Association and 
Southern Pine Association to be staged during the 
annual meetings of the two organizations, sched- 
uled for the week of March 19. 


TORONTO, ONT. 


Feb. 5.—The annual meeting of the various boom 


and improvement companies operating on. the 
Georgian Bay and its tributary waters—French 


River Boom Co. (Ltd.), Mississauga River Improve- 
ment Co., (Ltd.), Spanish River Improvement Co., 
Sable & Spanish River Boom Co., and Log Pick- 
ing Association—held their annual business meet- 
ing at Toronto on Jan. 17 and 18. Good operating 
reports for 1922 were presented. No logs are being 
held back in the streams this year. 

K. M. Brown, who has been sales manager 
jn eastern Canada for the Vancouver Lumber Co. 
(Ltd.) during the last three years, has accepted 


a position with the A. EE. Gordon Lumber Co., 
Toronto, as sales manager. His successor as 


sales manager of the Vancouver Lumber Co. will 
be R. S. Plant, who has been associated with the 
firm in its eastern work for some time. 

Charles O. Maus, of South Bend, Ind., 
appointed W. S. McBean, of Toronto, as 
Canadian representative. 


TUSCALOOSA, ALA. 


~Demand is improving, and prices con- 
tinue to stiffen. Mills are sold sixty days ahead. 
Production is being curtailed materially on = ac- 
count of unfavorable weather. Buying during tne 
last month has surpassed anything ever known in 
this section, with the possible exception of July, 
1917, when the Government purchased all the dry 
lumber in this territory. 


has 
his 


Feb. 5. 


SAREE ARBBEBBABBABAAB: 


TIMBER LAND SALES 


WHITESBURG, Ky., Feb. 5.—The H. M. Page Log 
& Lumber Co., of Lexington, Ky., closed deals on 
several thousand acres of hardwood timber lands 
above here in Leteher County, and has announced 





that sawmills probably will be installed at once 
and its development started. It is said that the 
boundary will cut something over fifteen million 


feet. Shipment will be made over the Louisville & 
Nashville. Sumner & Lewis, local lumbermen, 
closed deals on 500 acres of hardwood timber op 
Frank’s Creek and will begin cutting soon after 
Feb. 15, it is said. Stacy & Stacy, of Carr’s Fork, 
Ky., purchased several hundred acres of timber 


lands on Smith’s Braneh and announced that 
development would be started in spring. 
DINGESS, W. Va., Feb. 5.—George W. Moore 


has closed a deal for the purchase of the holdings 
of the Hutchinson Lumber Co. The operation con- 
sists of a 10-mile railroad, two locomotives, log 
loaders, a lumber town and about 10,000 acres of 
virgin forest. The deal involves about $500,000. 
Mr. Moore estimates it will take from seven to ten 
years to cut the timber. He expects to start the 
mills about March 1 


KALISPELL, Monv., Feb. 5.—An important lum- 
ber deal was put through recently when H. C. 
Karow, well known lumberman from Kalispell, 
and for many years manager of the Somers Lum- 
ber Co, plant at Somers, Mont., bought the George 
Locke and Ed. Crum Lumber Co., and leased the 
Jordan mill. Mr. Karow announced that he would 
start the mill and run full-handed until the lumber 
was milled up, when it was possible that further 
=— would warrant the continuance of opera- 
ons, 


TROUBLE AND LITIGATION 


_ Tacoma, WasH., Feb, 3.—A temporary restrain- 
ing order holding up the construction of the big 
dike planned in the Columbia River by the Long- 
Bell Lumber Co., of Kelso, was issued by Judge 
Edward &, Chapman, of the United States district 
urt; of Tacoma, on application of the Star Sand 
¥0., of Kelso. The latter company, in making this 
application, filed a complaint alleging that the 
construciton of the dike as planned would damage 
the plaintiff's property to the extent of $25.000. 
is alleged that under the proposed diking 
arrangement the assessment of the individual pron- 
pe owners will be out of all proportion to their 
: llity to pay. ‘the matter will come before the 
court for a hearing next week. 








Advertisements will be inserted in this de- 
partment at the following rates: 


25 cents a line for one week. 
45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks. 
26 cents a line for four consecutive weeks. 
Eight words of ordinary length make one 
line. Count in signature. 
Heading counts as two lines. 
No display except the heading can be ad- 
mitted. 
No 


ed. 
Remittances to accompany the order. 

extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received iater will be placed. 
under heading Too Late to Classify. 





NOTICE 


Are you looking for employment? 


When answering advertisements do not send your orig- 
inal letters of recommendation. Best to send copies of 
the letters. 





WANTED—IN SALES DEPARTMENT 


Ohio Hardwood business, man whose experience and 
personality qualifies him for responsible position. An- 
nual productidn 12,000,000 to 15,000,000 feet. Must 
know values and market thru experience in Ohio or 
Indiana fields and also fitted to buy from smaller 
-producers of the territory for wholesale department 
sales. Initiative essential and the development of 
your own theories and ideas will be encouraged upon 
demonstrating a sound judgment. Write fully giving 
experience, qualifications, and compensation desired, 
all to be treated strictly confidential. 
ddress “B. 37,’’ care American Lumberman. 


WANTED—A COMPETENT MANAGER 
For retail lumber yard, in good city of 3,000 pop. in 
central Illinois. Must be accurate in figures, one who 
is strict and attends to business. and not afraid of 
work. Do not apply unless you can keep stock in 
good shape and able to handle orders promptly. In 
first letter, state fully experience, age, if married ané 
salary expected. 
Address 





“B. 35,’’ care American Lumberman. 


OPPORTUNITY 
If you are a quantity surveyor, biller-in, detailer or 
estimator of proven ability on custom builders’ millwork 
of the better kind and care to take up employment with 
one of the largest concerns in the east, where perma- 
nency of position and advancement are assured, please 
write us, giving full line of experience, references and 
salary expected. Correspondence confidential. 
Address *“*B. 15,’’ care American Lumberman. 


WINDOW FRAME FOREMAN 
A thoroughly capable man with experience on all kinds 
of frames. A leader especially wanted to superintend 
nailing up. CHICAGO & RIVERDALE LUMBER CO., 
341 E. 136th Pl., Chicago, Riverdale, Il. 


WANTED—COMPETENT INSPECTOR & BUYER 
To travel Southeastern States, Georgia, Florida ané@ 
South Carolina, taking up hardwoods. Name salary and 
references, if married or single, and when can report. 
Address “B. 46,” care American Lumberman. 














SUPERINTENDENT OF OPERATIONS 
For Ohio Hardwood producers operating modern and 
completely equipped band-mill, planing-mill, dry-kilns, 
including supervision of timber operations in various 
tracts from 100,000 to 1,500,000 ft. Man with experi- 
ence in Ohio, Indiana or West Virginia fields preferred. 
Initiative and energy essential, also tact and judgment 
necessary to maintain smoothly working organization 
which is now provided. Annual production 12,000,000 
to 15,000,000 ft. lumber and good volume of planing- 
mill products. Write fully giving age, experience, 
qualifications detail, and compensation desired. 
Address “B. 36,” eare American Lumberman. 


WANTED—SAW MILL OPERATOR 
Must be a thoroughly experienced man, familiar with 
the operating and mechanical work, also able to handle 
negro labor. Mill is one of the most modern circular 
mills, 40,000 ft. daily capacity. We want a _ hustler, 
and can muke an attractive proposition operating on 
a percentage basis. Preferably man should have at 
least $5,000.00 to invest in mill. We have the timber 
and the mill. It is now a going concern with a reputa- 
tion of 40 years of making good lumber behind it. 
We cut only yellow pine. 
Address “A, 36,’’ care American Lumberman. 


WANTED—MANAGER FOR RETAIL YARD 


In Northwestern Ohio. Town of about twelve hundred 
people, splendid farming community, and mostly farmer 
trade. We must have a manager thoroughly posted on 
the retail lumber business and one not afraid to work. 
He must also be there in meeting competition. In your 
reply, please state age, whether married, the experience 
you have had, give plenty of references and state sal- 
ary expected, 
Address 


in 








“‘W. 108,’’ care American Lumberman. 





WANTED—A FIRST CLASS 
Lumber stenographer for a small mill town in Northern 
‘Wisconsin. Send references and advise salary desired 
in first letter. 


Address “B. 47,”’ care American Lumberman. 


WANTED—ESTIMATOR 
Must be able to list material from blue prints. 





Figure 


lists, ete. Permanent position and a good salary to 
the right man. 
Address “B. 44,’’ care American Lumberman. 





WANTED—AN EXPERIENCED 
Retail lumber office man. Must be a good collector and 
able to figure lumber and supplies. Steady position for 





an up-to-date man. State salary and experience and 
give references in first letter. Loeation near Cleve- 
Iand, O. 
Address “BR. 45,’’ care American Lumberman. 
WANTED—LUMBER TALLYMAN 
Capable of grading yellow pine, white pine, fir and 
spruce. Good wages and steady employment. 


LAKESIDE LUMBER & MFG. 
6455 Ridge Boulevard, Chicago, 


HARDWOOD LUMBER INSPECTOR WANTED 
By large yard, Buffalo, N. Y. Must be capable, indus- 
trious and familiar with northern and southern hard- 
woods. Write fully concerning schooling, experience 
and references. 
Address 


WANTED—ESTIMATOR AND DRAUGHTSMAN 
General millwork plant now being erected. -Must be 
well up on general planing mill management also. 
tive references in first letter. 

DRAWER 74, Waco, Tex. 


co., 
Il. 





“B. 3,’’ eare American Lumberman. 








SASH AND DOOR MEN 

We operate a large Sash, Door and Cabinet factory in a 
fast growing City of Southern Ohio. Rapid expansion 
of our business has created openings in office and fac- 
tory for wideawake ambitious men, who have had the 
necessary experience, and are able to qualify. 

We can use draftsmen and billers, schedule produc- 
tion, and shipping clerks, machine and bench men. 





In applying, state age, experience and salary ex- 
pected. 
Address “SUP’T.,’’ care American Lumberman. 
WANTED 
Foreman for Planing Mill, electrie drive, dressing, 
resawing mouldings, Hemlock and hardwood lumber. 
Must be active and get out good work. 
HOLT LUMBER CO., 
Oconto, Wis. 








WANTED—BRIGHT, YOUNG INSPECTOR 
Of Hardwoods and Southern Pine. Permanent position 
with large retail yard in good city. Give details of 
experience and references. 
Address “BK. 33,” 


WANTED—EXPERIENCED PRACTICAL MAN 
To invest and take charge of the production end of well 
equipped sash, door and interior finish factory. No 
competition for many miles; fine opportunity. Advanced 
years of owner and lack of capital to run to capacity 
the reason for change. Would sell outright. 

Address ‘A. 10,’ care American Lumberman. 


WANTED—A HIGH GRADE ESTIMATOR 
Of wide, practical experience, executive ability, and 
ability to meet the trade, for special millwork factory 
in Indianapolis, Must be capable of estimating large 
work. In answering state experience, salary expected, 
age, and whether or not would care to move to In- 
dianapolis. 

Address ‘““F, 125,’ care American Lumberman. 


WANTED—ASSISTANT FOREMAN 
For city planing mill; must be able to read plans and 
make detail drawing and accurately list all material 
from plan and detail same into factory. Give previous 
experience and reference, also state what salary would 
be expected. 
THE H. LEET LUMBER COMPANY, Portsmouth, 0. 


care American Lumberman. 

















WANTED—A FIRST CLASS 
Wholesale lumberman with good buying and selling ex- 
perience. Good proposition for right man with A-1 ref- 
erences. Others need not respond. 
Address “RB. 14,” care American Lumberman. 


WANTED—COMPETENT TRAVELING BUYER 
And Inspector acquainted with mills in Indiana, Ken- 
tucky and West Virginia. Apply FRANK T. SULLIVAN, 
600 Ellicott Square, Buffalo, N. Y. 


WANTED 
Fifty teamsters and timber cutters, also loadermen and 
tong hookers. Report or reply to PIEFRPONT-PAXTON 
COMPANY, Crossville, Tenn. 


WANTED—GENERAL FOREMAN 
For hardwood flooring mill in Central Michigan. ‘Four 
machine mill, eleetriec driven. Give salary and refer- 
ence when answering this ad. 
Address “B, 10,’"’ care American Lumberman. 


WANTED AT ONCE—DETAILER AND BILLER 
For plant doing general millwork. Steady position. 
Apply THE SENECA LUMBER & MILLWORK CO., 
Fostoria, O. 


WANTED—BOOKKEEPER 
For retail lumber yard in Wyoming. Reply in own 
handwriting, stating experience, age, salary wanted. 
Address “B. 4,’’ care American Lumberman. 


WANTED—A COMPETENT BOOKKEEPER 
Who understands cost accounting and can furnish A 1 
references. Preferkbly thirty to thirty-five years of 
age. Position is in small mill town in northern Wis- 
consin, Give full information, age, references and salary 
expected, in first letter. 

Address “B. 29,’ care American Lumberman. 


ESTIMATOR—YOUNG MAN 
With experience figuring lumber and millwork from con- 
tractors’ lists; also man to take millwork from bunga- 
low plans. Steady position. 
CHICAGO AND RIVERDALE LUMBER CO. 
341 EB. 136th Place, Riverdale, Chicago, Hlinois. 


GET WHAT YOU WANT 
By advertising in the Wanted and For Sale Department. 
Do it now. 
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| ‘WANTED—AN ALL ROUND LUMBERMAN 





In a Lumber and Bldg. Material yard near Chicago. 
Must be accurate in figures and not afraid of work. 
Apply in own handwriting, stating salary expected and 
how soon you could start. : 

Address “EB. 26,’’ care American Lumberman. 

WANTED—YOUNG MAN 

With general lumber oflice experience for retail lumber 
and building material y#rd within an hour’s ride of 
Chicago. Must be honest and industrious and have some 
sales ability. Full particulars must accompany first 
letter. 

Address “B. 25," care American Lumberman. 





WANTED—THOROUGHLY EXPERIENCED AND 
Capable sawmill accountant; 50,000 capacity mill, store 
railroad, etc. Mill is only activity in town. Ideal 
climate. Give age, whether married, full list of refer- 
ences, salary expected and when can report. 

Address ‘‘W. 118,’’ care American Lumberman. 


WANTED—MAN FAMILIAR WITH ALL 
Branches of wholesale lumber business, financially able 
to interest himself in retail lumber yard, south central 
part $ N. Y. State. Write E. K. MERCHREAU, Staun- 
ton, Va. 


. WANTED—FIRST CLASS SHIPPING CLERK 

For position in unusually favorable location. No appli- 

cant except highly qualified and competent considered. 
dress ““W. 106," care American Lumberman. 


WANTED—EXPERIENCED LUMBER BUYER 
By large eastern wholesaler. One acquainted with in- 
land empire mills to locate in Spokane. State age, ex- 
perience and salary expected. 

Address “L. 137,’" care American Lumberman. 


: WANTED—WEST COAST LUMBER BUYER 
With headquarters in Seattle to represent eastern con- 
cern. Want only experienced buyer with thorough knowl- 
edge sources of supply. State age, references, salary 
expected. 

Address **A. 44,°° care American Lumberman. 


_ EXPERIENCED SAWMILL FOREMAN OR 
Superintendent by the year for Saw Mill located in 
North Central Wisconsin. Give salary expected and 
experience in first letter. 

Address “K, 101,’’ care American Lumberman. 


WANTED—MAN EXPERIENCED IN TAKING 
Quantities from plans and billing same out into the fac- 
tory. In answering state experience and salary ex- 
pected. 

Address “*A, 42,"’ care American Lumberman. 
WANTED—MILL WORK ESTIMATORS 
Must be capable of handling large apartment buildings. 


ANDERSON & LIND MANUFACTURING CO., 2127 
Iowa St., Chicago, Ill. 


A LIVE LUMBER SALESMAN 
To solicit carpenter-contractors in Calumet Territory. 
Must live there. 
Address “A, 40,"" care American Lumberman. 


WANTED—LUMBER GRADER 
With experience. Apply OZARK HARDWOOD LUM- 
BER CO., Springfield, Mo. 
WANTED—ONE WHO IS FAMILIAR WITH 


Details and can bill work into factory from plans and 
specifications. 


Address “A. 15,’ care American Lumberman. 
































LARGE SAW MILL CO., LOCATED IN 
The South, wants high-grade electrical and steam engi- 
neer as assistant to master mechanic. Must possess 
some executive ability and have had both technical and 
practical experience in the handling of steam turbines 
and various kinds of electrical motors used in different 
units of the plant. Only competent, energetic and re- 
liable applicants considered. Give complete list of for- 
mer employers. Salary $200 per month to start. 

Address “‘W. 105,’’ care American Lumberman. 


WANTED—FILER 
For twelve-inch modern mill with usual round saws and 
five-inch band resaws. Must be experienced with frozen 





timber. Give age, if married, and references in first 
letter. t 
Address “A, 27,’’ care American Lumberman. 





WANTED—SAW YER 
For Band Mill at Springfield Mo. Address OZARK 
HARDWOOD LUMBER CO., Springfield, Mo. 





WANTED—SETTERS 
Two experienced setters, operators of Trout power set 
works. Steady employment. Top wages. 


OVAL WOOD DISH CORP., Tupper Lake, N. Y. 


‘ WANTED—FILER FOR EIGHT FOOT BAND MILL 
——, hardwood. Western North Carolina. 
ress 





“B, 20,’’ care American Lumberman. 


Semen ITNT 
Doalesniel 
Pept 0) 6 Sit Df ; 


fit ertintens Gaal: 





WANTED 

TRAVELING SALES REPRESENTATIVE 
By large wholesale sash and door house located in St. 
Louis, for Western Missouri. To qualify must have 
proven sales ability and have traveled the territory 
; selling some line of building material. In making ap- 
plication state age, traveling experience, material sold, 
| territory traveled, references and remuneration expected. 

Address “*B, 12,’’ care American Lumberman. 


WANTED 

‘An experienced sash and door traveling salesman pre- 
pared to take the position on March Ist. Must be ca- 
pable of estimating from plans and details and have a 
good working knowledge of Cost Book A. Give age, 
‘experience, nationality, if married or single, and salary 
wanted. 

SEGELKE & KOHLHAUS MFG. CO., La Crosse, Wis. 


WANTED—HIGH GRADE SALESMEN. 
‘Two good high grade yellow pine salesmen, one for 
Cleveland and Northern Ohio, and one for Southern 








Michigan. Give references, experience and full details 
in first letter. 
Address “B. 34,’’ care American Lumberman. 





WANTED—SALESMAN 

‘To represent us in an intelligent manner. Personality 
and energy very essential. Experience secondary. Pre- 
fer a retail lumberman with a proper knowledge of 
sash and door business. MADISON SASH & DOOR 
COMPANY, 4611 W. Madison St., Chicago, Ill. 


WANTED—EXPERIENCED SALESMAN 
Yellow Pine and West Coast by large manufacturers 
and wholesalers. Must know Chicago and vicinity trade. 
‘State salary expected. References. 

Address “B. 43,’’ care American Lumberman. 








WANTED—LUMBER INSPECTOR 
To seaport hardwoods according to National Association 
grades. 
Address “*"W. 124,"’ care American Lumberman. 


WANTED—CYPRESS INSPECTOR 
For our Cairo, Ill., yard; good place for right man, 
good living conditions, good schools. State age, experi- 
ence. GREGERTSEN BROS. CO.. 1560 McCormick 
Bldg., Chicago, Ill. 


WANTED—MAN WITH PORTABLE STEAM 
NGINE 


To run small sawmill. Prefer man who understands 
sawing lumber. Write BOX 7, Florence, Wis 


WANTED—FOR DETROIT, MICH. 
Bright young man for shipping clerk and office salesman 
who understands sash, door and millwork. Reply in 
own handwriting. 


Address ‘A. 4,°° care American Lumberman. 


WANTED—A COMPETENT HARDWOOD LUMBER 
Inspector and buyer, by Central Indiana manufacturer 
and wholesaler. State salary wanted and give refer- 
ences. 


Address “A, 12,"" care American Lumberman. 


_ WANTED—FIRST CLASS HARDWOOD LUMBER 
Inspector; steady work. Apply giving references: 
I. STEPHENSON CO., TRUSTEES, 
Wells, Delta Co., Mich. 


WANTED—FOREMAN 
For large retail lumber yard. Must understand lumber 
and interior finish. Only experienced men need apply. 
Permanent position to right man. Will pay a good sal- 
ary. TOGAN-STILES, Grand Rapids, Mich. 


WANTED—FOR ALL ROUND OFFICE WORK 
In a lumber yard near Chicago—energetic young man 
with some experience in retail lumber yard. Must use 
a typewriter, be accurate in figures and a hustler. 

Address A. 37,’’ care American Lumberman. 


WANTED—LUMBER INSPECTOR 
Familiar with National Rules. 
: ’° WARREN ROSS LUMBER CO., 
Jamestown, N. Y. 


WANTED—AN ESTIMATOR 
One who can list work from house plans and price same. 
Address “*A, 14,"" care American Lumberman. 


FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 

In the new book, ‘‘Tote-road and Trail,” by Douglas 

Malloch, ‘‘The Lumberman poet.’’ Illustrated in color, 

$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 

431 S. Dearborn St., Chicago. 
































BY PROMINENT B. C. MILL 
Responsible, energetic Commission men, who are thor- 
oughly conversant with all details incident to market- 
ing West Coast timber products, and know how to sell 
B C shingles, red cedar bevel siding, B OC western hem- 


, lock, fir, ete 


‘Address ““C, 25,’’ care American Lumberman. 


ARE YOU ADVANCING AS RAPIDLY AS 
You are capable of in your present position? 

We have a rare opportunity for a real business getter 
in our Chicago softwoods yard, which caters to the retail 
trade—industrial and contracting—also carload trade at 
wholesale—direct mill shipments. 

Good fortune knocks at your door. 

RUSSELL J. MATTHIAS, Chicago, Il. 


WANTED——SALESMAN FOR CHICAGO 
Who can sell and distribute crating lumber for whole- 
saler opening distributing yard. State age, experience 
and what trade established. Only men who can get re- 
sults considered. Salary and commission. 

Address “B. 24,’’ care American Lumberman. 


ATTRACTIVE PROPOSITION FOR 
Lumber and millwork salesmen. Will not detract from 
regular duties. Every dealer throughout entire country 
a prospect. 
Address 











“*A, 29,’’ care American Lumberman. 





WANTED—FOR DETROIT, MICH. 
Bright young man who can sell and is familiar with 
sash, doors and millwork, and take material off plans. 
: Reply in your own handwriting. 
. care American Lumberman. 


Address “A. 


a” 





WANTED—POSITION AS MANAGER 
A high-grade practical operator with eighteen years’ 


- experience in all phases of the business, from stump to 
: car, wants to connect with a high-class concern. West 
} ee but would consider a good proposition in thé 


outh, Entire experience with two concerns, past seven 


' years as manager in charge of yellow. pine operation 


with a capacity of 45,000,000 feet per year. Thoroughly 
familiar with all details of the business, including sales. 
Have shown satisfactory results all along and have 
good reason for making change. Best of credentials as 
to character and ability. 

dress A. 2,’’ care American Lumberman. 


YOU READ THE CLASSIFIED ADS 








Most everybody reads these ads. 











WANTED—POSITION AS ASSISTANT MANAGER 
For line yard concern or manager of city yard on the 
West Coast (California preferred); 17 years’ retail lum. 
ber experience; 8 years as yard manager and 7 years ag 
superintendent of large division for concern also hap. 
dling hardware. Age 38 years. Good reasons for gey. 
ering present connections with concern with whom ] 
have served the last 15 years. 
the closest investigation. Inquiries invited from ¢op. 
cerns with opportunities for men with ambition an 
ability. 

rr “B, 21,’’ care American Lumberman, 
LUMBERMAN WITH TEN YEARS’ EXPERIENCE 
Hardwood and softwood mills and seven years manag. 
ing retail with keen competition, is open for position 
March ist. Would like to take management of mill 
operations or large retail. Competent hardwood inspec. 
tor and good accountant. Age thirty-six, married, 
References from any previous employer. Prefer Wig. 
consin, Minnesota or Michigan. 

Address ‘““B, 22,’? care American Lumberman, 


TWENTY-FIVE YEARS WITH SAME PEOPLE 
At twelve years old 1 was packing shingles; at 
nineteen was considered a first-class bill-sawyer; 
at twenty-six I had charge of a circular and 
band mill; at forty-nine I am not as positive as I 
was at twenty except that a swivel-chair is not 
the best place to manage an active operation from, 
If you have anything to offer, that will make 
money for the owners, write me, as our mill was 
destroyed by fire. 

Address BOX 53, Damascus Washington Co., Va. 


AGGRESSIVE YOUNG MAN 
With ability, integrity and 5% years’ experience lum 
ber offices, desires permanent position with progressive 
concern. Accustomed to handling correspondence, or 
ders, sales and bookkeeping, and have always given 
highest satisfaction where employed. Always make 
good use of spare time to increase my usefulness to 
my employers. Employed at present with Hardwood 
company in Canada as bookkeeper and hold office of 
Secretary-Treasurer. Want to connect with larger con- 
cern reason for changing. Prefer to locate in Northern 














States. Am 22 years old, single and Canadian. Excel 
lent credentials. Replies treated confidential. 
Address “B. 31,’’ care American Lumberman. 





RED BLOOD 
MANAGEMENT OR ASSISTANT MANAGEMENT 


Retail yard, with opportunity to acquire interest. 4 
job with real possibilities for a good man. Present em- 
ployment congenial, but future limited. Age 32, mar 
ried, competent, reliable, resourceful, agreeable person: 
ality; 8 years’ training in the basic facts of the retail 
lumber business, with ability and determination to de 
velop. Fullest investigation invited and required. 
Address “B, 16,’? care American Lumberman. 


DETAILER AND BILLER 
Over 20 years’ experience; can detail and bill all 
classes of work; last 5 years with company that spe- 
cializes in large operations, taking measurements at 
buildings, establishing information with architects and 
superintendents ahead of progress of building, detaili 
and billing same into factory, also supervising the wo 
of others. Sober and industrious, want to connect with 
some good concern that wants a good man. 
Address “B, 17,’’ care American Lumberman, 


BY ADDRESSING AS BELOW 
You will get in communication with a millwright and 
construction engineer who can give the efficient service 
to be expected of a man with a great many years of 
successful experience in the operation, designing and 
construction of sawmills and kindred plants. Now in 
full charge of the construction of one of the most mod- 
ernly designed and equipped band saw and veneer mills. 
Will be open for position about March first. 
Address “T 182,’? care American Lumberman. 


MILLWORK ESTIMATOR WANTS POSITION 
10 years’ experience with mills; best of references; 9 
years old; married. Northwest or Central States. 

M. J. McELLIGOTT, 
84 N. Cleveland Ave.. St. Paul, Minn. 


WANTED—TO REPRESENT MILLS OR 
Wholesale concern handling softwoods and yellow pine 
in Buffalo and Western New York. Yard and industrial 
trade. Salary and commission or straight commission. 
Over fifteen years’ selling experience. 

Address ““A. 41,’’ care American Lumberman. 


NEW CONNECTION IS DESIRED 

By retail lumber and hardware man experienced in man- 
agement, buying, plan service and modern methods of 
merchandising as it is followed by successful retail line 
yard. Correspondence bearing on possible openings oF 
offerings in this line will receive careful and prompt 
attention. 

Address 

















“TT, 143,’’ care American Lumberman. 


EFFICIENT EXECUTIVE 

Presently employed as sales manager for yellow pine 

mill, being thoroughly familiar with every department 

essential for its successful operation, is desirous of 

making a new permanent connection. Will be pleased to 

hear from those seeking such services. 

Address “B. 1,’’ care American Lumberman. 

nl 


YOUNG MAN WITH EXPERIENCE 
Desires position with retail yard. Can furnish A-1 ref- 
erences as to character and ability. 
Address “B. 49,’’ care American Lumberman. 


WANTED—A POSITION AS SUPERINTENDENT 
Or assistant superintendent of a goed hardwood lumber 
proposition. Can report for duty March Ist. Have had 
25 years’ experience from stump to consumer. 

Address ““B. 50,’’ care American Lumberman. 


SAW FILER WANTS POSITION 
35 years experience. Circular mill preferred. Satisfac 
tion guaranteed. 616 W. 8 St., Rushville, Ind. 


NOW IS THE TIME TO ADVERTISE 


The best way to get what you want or sell something {6 
to advertise in the Wanted and For Sale Department. 
AMERICAN LUMBERMAN, 

431 S. Dearborn St,, Chicago. 

















FEBRUARY 10, 1993 


My record will stang 
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